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State of the nation’s economy: 
Up 

Income—Average last year for 
each man, woman and child in the 
country was a record $1,436, up 9 
percent or $116 over 1949, the best 
previous year, the Commerce de- 
partment reports. 

Business Inpicator—New York 
Times weekly index of business 
activity rose to 171.0 in the week 
ended Aug. 11, against 170.8 in 
preceding week. In same week 
last year, it was 164.8. 

CasH Divwenps—Payments by U. 


’§. corporations in June totaled 


$1,116,000,000 — 25 percent higher 
than in June of last year, Com- 
merce department reports. Largest 
gain in manufacturing sector was 
in auto industry. 

Iron Ore—July consumption 
amounted to 7,555,898 gross tons, 
against 7,499,475 in June and 7,579,- 
251 in July, 1950, Lake Superior 
Iron Ore Assn. reports. 

Newsprint Output — Combined 
Canadian and U. 8. total in July 
was 540,896 tons, compared with 
525,882 in the same month last 
year. 

Exectric Enercy—Latest figures 
show 7,069,890,000 kilowatt-hours, 
against 6,253,141,000 in same 1950 
week. 

On, Propuction—Daily barrel to- 


_ tal was 6,231,250 in week ended Aug. 


| about 


| put facilities, were 


11, against 6,200,750 in previous 
week and 5,674,750 in same 1950 
period. 

* * . 

Down 

Sree.—Production last week was 
scheduled at 100.4 percent of capac- 
ity, a drop of 1.1 percentage points 
from the previous week’s figure. 

Heavy Bunoine — Contract 
awards in the week ended Aug. 
20 totaled $214,929,000, against 
$250,145,000 in comparable 1950 
week. 

Zinc Minrtnc—Domestic produc- 
tion in June was 56,669 short tons, 
against 58,252 in May, Bureau of 
Mines reports. 


Production 


Automotive News Estimates, 
U. 8. Cars, Trucks 


170,395 


131,904 192,004 


Week Weel: Week 


For complete production totals 
by makes, see table page 57. 
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Chevrolet Dealers Spark Freedom Crusade— 


The 7,600 Chevrolet dealers in the U. 


display them as part of the nationwide ‘Crusade for Freedom" 


S. are receiving window posters, and will 
campaign which is to 


be launched Sept. 3 and continued through Oct. 15. The campaign will seek 25,000,- 
000 new members for the crusade, and will attempt to raise $3,500,000 for additional 
radio stations to pierce the Iron Curtain. Here, Gordon Wilson, president of Trumbull 
Chevrolet Sales Co., Inc., Detroit, watches Harry Bobitt and James Cain post the 


first banner. (See story on page 6.) 


New-Car Sales on Rise 


Slight Gains Reported in Most Areas 
Following Mid-Year Slump 


By Bob Gordon 
Associate Editor 
p= reports indicate that new- 
car sales have staged a slight 
comeback in August after falling 
near the year’s low in July. The 
low-point in sales this year was 
reached in February when 430,797 
new cars were titled. 

Predictions that August volume 
rebounded are based on reports 
from metropolitan areas, most of 
which show improvement over 
July’s low level. 

Market volume has for the past 
four months been generally com- 
parable to the same period two 
years ago. August’s total is expect- 
ed to be around 475,000 units, | 
against an estimated 450,000 new 
cars sold in July. 

* - * 
T= increase in August has been 
of rather recent origin, reports 
indicate. The month started out 
slowly, but picked up at about the 
midway point. 

Not all areas have enjoyed the 
resurgence. Sales have continued 
to lag in several places, but the 
majority of ‘cities have noted a 
firming up of demand. 

New York dealers, for instance, 
reported “a great deal of buying 
interest” since early in the month. 
One dealer reported his volume was 
as good as it was in the spring. 

Most New York operators cred- 
ited the improvement to a growing 
realization on the part of the pub- 
lic that new cars are going to be 
scarcer in the future and that deal- 
ers will not be giving the “good 


deals” they have been making this 


summer. 
* * * 


N PITTSBURGH, new-car sales 
in the week ended Aug. 11 “rose 
sharply” over the previous week. 
The Washington Automotive 
Trade Assn. reported 319 new cars 
titled in the five business days end- 
ed Aug. 18, against 291 in the pre- 
vious period. 
New-car sales in Franklin coun- 
ty (Columbus), O., in the first 15 
days of August were the best 
(Continued on Page 10, Col, 3) 
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hut Mounts 


To Three-Month Peak; 
Millionth Truck Due 


102,728 Cars, 29,176 Trucks Built as GM Increases 
Schedules and Hudson Resumes Operations; 


900 Mercurys 
By Bernie Thomas 


Associate Editor 
y= production in_ this 
country jumped to the highest 
level last week in nearly three 
months, topping that of the previ- 
ous week by almost 10,000 units. 
The past week’s effort saw 
passenger car output alone top 
100,000 for the first time since 
the week ended June 30. Truck 
plants paved the way for pro- 
ducing the 1,000,000th truck of 
1951 today (Aug. 27). The mil- 
lionth truck of 1950 was not built 
until the last week of September. 
Assembled in U. S. plants last 
week, according to AUTOMOTIVE 
News’ estimates, were 102,728 cars 
and 29,176 trucks for a total of 131,- 
904. In the same week of 1950 U. S. 
plants built 170,395 vehicles. Out- 
put week before last was comprised 
of 94,919 cars and 27,175 trucks—a 
total of 122,094 units. 
+ 


ONTRIBUTING to the past 

week’s production upsurge were 
increased schedules at General Mo- 
tors and resumed operations at 
Hudson. These factors more than 
offset the loss of about 900 Mer- 
cury cars, due to labor trouble. 

U. S. plants are still shooting 
for a volume of 430,000 cars and 
122,000 trucks for a total output 


Dealers Average $49 Loss 
On Tradeins, NADA Finds 


HE average new-car dealer took 

a $49 loss on each used unit he 
took in trade during the second 
quarter of this year, as compared 
with a $59 profit per unit in the 
first quarter, according to a sur- 
vey issued by NADA’s business 
management committee last week. 

During the April-May-June pe- 
riod, the survey found, a dealer’s 
cost per used unit in inventory 
was $801. His average selling price 
was only $752. 

In the first quarter of this year, 
a dealer’s cost per used unit in 
stock was $750, but he was selling 
it for $809, or a $59 profit. 

Despite the fact that a dealer was 
selling his tradeins at an average 
of $57 per unit less in the second 
quarter, on June 30 this year 65.2 
percent of the cars on his used-car 





K-F Sees Shortage, Plans Output Boost 


By Pete Wemhoff 
Editor, Automotive News 
ILLOW RUN.—Predicated on a 
belief that autos will be short 
through 1953, Kaiser- Fraser plans 
to increase pro- 
duction in the 
fourth quarter to 
400 cars 
per day. Current 
output is 200 cars 
daily. 

Newsmen, mak- 
ing a tour of 
K-F’s combined 
auto-aircraft out- 


told this by Pres- pagar maiser 
ident Edgar Kai- 

ser, who also predicted a “big scrap” 
among auto makers for production 


quotas in the last three months of 
this year. 

Kaiser declared that some man- 
ufacturers had not been too con- 
cerned when fourth-quarter quo- 
tas were set recently by NPA, 
because field stocks were very 
high. But, he foresees a wild 
scramble for higher quotas when 
inventories start to dwindle. 
Kaiser explained that, when K-F 

agreed to produce 1.55 percent of 
the industry’s total cars in the 
fourth quarter this year, it was 
done with the stipulation that the 
company could produce its rightful 
3 percent share of the total if it so 
desired. 
x * *” 

kK HAS converted a large por- 

tion of the giant Willow Run 


| plant to production of C-119 Fair- 
child Air Force cargo planes and 
expects to turn out its first unit 
late this fall. Peak plane output 
|is due by mid-1952 when Kaiser ex- 
pects the combined auto and air- 
|eraft dollar volume will equal the 
| peak attained in the spring of 1948. 
At that time K-F was producing 
1,200 cars daily. 

Peak output next year at Willow 
Run only will be divided, dollar- 
wise, about 50-50 between autos and 

(Continued on Page 47, Col. 1) 
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lot had been there 30 days or 
longer, as compared with 41.3 per- 
cent on March 31. 
x * * 

HE nation’s new-car dealers had 

$891,431,250 tied up in used-car 
stocks as of March 31. NADA’s 
most recent survey provided no 
data from which to compute a com- 
parable June 30 figure, but the 
slower turnover rate indicated that 
the second quarter used-car invest- 
ment must have been much higher. 


Inasmuch as used-car prices suf- 
fered sharp declines in April, May 
and June, NADA’s latest report 
showed that dealers generally had 
to offer long trade allowances to 
offset the effects of stringent credit 
curbs. 

The figures also showed that 
the volume dealer was still trad- 

ing the longest. The dealer selling 
750 or more new cars annually 
took an average loss of $69 on 
each tradein, while the dealer 
handling one to 149 new cars an- 
nually dropped but $24 per unit. 

For dealers selling 150 to 399 
cars annually the average loss on a 
tradein was $57; for dealers selling 
400 to 749 new cars a year the loss 
figure was $45. 

* * o 

EANWHILE, most dealers were 

+ making up some of their used- 
car losses through increased sales 
of accessories and parts. Such sales 
for all dealers were up 7.8 percent 
in the second quarter of 1951 over 
the same period of 1950. 

Despite increased sales, the 
average dealer had a larger stock 
of parts and accessories on hand 
at the end of June this year than 
he did three months earlier. On 


Page 57 June 30 he had a 6.6 months stock 


(Continued on Page 3, Col. 3) 


Lost in Strike 


of 552,000 vehicles this month. 
They may fall short of the car 

production goal, but the building 

of more than 122,000 trucks ap- 
pears likely. 

And, although they may fall 
slightly short of August car pro- 
jections, U. S. makers should still 
wind up the month ahead of sched- 
ule on the 1,200,000 car-production 
program called for under govern- 
ment restrictions. 

As of last week, the industry gen- 
erally was confident that at least 
1,200,000 cars will be built in July, 
August and September. There was 

(Continued on Page 57, Col, 3) 


Rebel Local 600 
Presses UAW for 
Strike at Ford 


XCEPT for a strike threat that 

could paralyze Ford operations 
all over the nation, the auto indus- 
try’s labor situation was relatively 
peaceful last week. 

By unanimous vote, Ford UAW 
(CIO) Local 600’s executive board 
recommended strike action at 
Ford’s vast Rouge plant, which 
feeds parts to all other Ford plants. 
Local union leaders charged that 
Ford is depriving Rouge workers of 
jobs by moving some engine-build- 
ing operations to a new plant in 
Cleveland “at the taxpayer’s ex- 
pense.” 

They asked the international 
UAW to sanction the strike and 
requested an immediate audience 
with Walter Reuther, UAW presi- 
dent. Reuther, however, was out 
of town. 

Ford Motor Co. spokesmen de- 
clined comment, but they had pre- 
viously explained that construction 
of the plant in Cleveland was start- 
ed six months before the Korean 
war broke and had nothing to do 
with defense work. 

+ * - 
MEANWHILE, government offi- 
cials took twofold action to 


help manufacturers of defense and 
(Continued on Page 14, Col, 1) 


Top Cars 
New-car registrations for siz 
months, plus 22 states for July: 
1951 Pos. Make 1950 Pos. 
1—637,892 Chev. 710,977— 1 
2—512,308 Ford 609,417— 2 
3—321,107 Plym. 179,235— 6 
4—232,903 Buick 267,044— 3 
5—195,165 Pontiac 222,920— 4 
6—166,991 Dodge 106,398— 9 
7—161,327 Olds. 187,341— 5 
8—134,713 Mercury 166,317— 7 
9—111,314 Stude. 154,611— 8 
10— 91,250 Chrys. 53,067—12 
1l— 71,651 Nash 96,255—10 
61,839 DeSoto 39,681—15 
60,476 Hudson 78,541—11 
54,072 Cadillac 41,649—13 
38,515 Packard 40,182—14 
32,483 Kaiser 29,130—16 
32,360 Henry J 
14,759 Willys 
14,306 Lincoln 
3,202 Crosley 
1,791 Austin 
1,548 Ang.-Pref. 593—22 
Frazer 8,452—19 
Total All Makes 
2,959,614 3,034,685 
For further details, see page 
44 today’s issue. 


16,192—18 
17,352—17 
3,407—20 
2,941—21 


20— 
21— 
22— 
23— 
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GMC's 'Million-Miler’ Diesel Engine— 


This GMC model 650 truck, equipped with the company's ‘‘Million-Miler" diesel 
engine, is inspected by Roger M. Kyes (left), GMC general. manager, and Carl Bock, 
chief engineer. The truck, which has just reached the end of the assembly line at the 
Poniiac factory, rolls off simultaneously with a GMC dump truck for the U. S. Navy, 


seen in the background. 
a an 


Greater Power 
Claimed for 


New GM Diesel 


PONTIAC.—A newly designed 
diesel engine, termed the “Million- 
Miler,” was announced last week by 
Roger M. Kyes, general manager 
of GMC. 

According to GMC, the “Mil- 
lion-Miler,” a new design for the 
company’s 4-71 and 6-71 diesels, 
will power the 650, 740, 750, 900, 

950 and 970 series trucks and 
tractors. It was emphasized that 
none of the changes will obsolete 
former GMC diesel models. The 
new components are said to be 
designed to be interchangeable 
with former GMC engines. 


Horsepower in the four-cylinder 
(4-71) “Million-Miler’ has been 
boosted to 150 bhp, as compared to 
133 in the former model, while the 
six-cylinder (6-71) engine has had 
25 extra horsepower built into it, 
totaling 225 bhp, the company 
stated. 

Although horsepower has been in- 
creased, a highly important fuel 
economy has also been effected, it 
was claimed. 

Most important factor in achiev- 
ing the new fuel savings, the com- 
pany said, is a device called a fuel 
modulator, an automatic control 
that feeds exactly the right amount 
of fuel and air for maximum effi- 
ciency regardless of throttle posi- 
tion. 

The fuel modulator exerts its 
modulating effect on the flow of 
fuel at engine speeds below 1500 
rpm, the company pointed out, 
where a driver might “lug” the 
engine and waste fuel by not 
shifting gears. 

Another new feature of the “Mil- 
lion-Miler” that has increased the 
horsepower, GMC says, is a cam- 
shaft that keeps valves open 
through a greater portion of the 
shaft revolution, as compared to 
the former engines. The camshaft 
opens the valves longer, providing 
freer breathing, better scavenging 
of the burned gases and a better 
charge of fresh air, company en- 
gineers said. Whereas the fuel mod- 
ulator cuts fuel waste below 1500 
rpm, the camshaft improves fuel 
economy approximately 6 percent 
at engine speeds above 1500 rpm. 

“Many operators already have 
capitalized on the unusual economy 

(See GMC, Page 58, Col, 1) 


New Diesel Block— 


The diesel GMC truck “Million-Miler” 
engine block shows how the former head 
gasket has been eliminated, so fhat the 
metal face of the head comes in direct 
contact with the metal of the block. Syn- 
thetic rubber rings and strip gaskets seal 
the water and oil openings, while Belle- 
ville washer-type ring seats on individual 
cylinder sleeves, seal the combustion 
chambers. 


Introduction Date Not Set 


Willys Confirms Plan 
To Build Light Car 


TOLEDO.—Willys-Overland con- 
firmed last week, in a letter to 
stockholders, that it is planning to 
add a conventional light passenger 
car to its line. 

The time was left indefinite by 
Ward M. Canaday, president, al- 
though it is known that several 
models have been built and the 


OPS Reinstates 
Discounts in 


Machinery Group 


WASHINGTON. —A method for 
automatic adjustments of ceiling 
prices of resellers to reflect changes 
in commodities they sell was issued 
last week by the Office of Price 
Stabilization. 

The order is CPR 67, covering the 
machinery group. This includes 
trucks, buses, trailers and automo- 
tive parts, but not new cars. 

The regulation permits dealers in 
this group their traditional discount 
or markup applied during the last 
pre-Korean calendar quarter, Apr. 
1, to June 24, 1950. This was in 
accord with the new defense act. 

OPS said the regulation aims to 
restore normal price relationships 
between resellers and manufactur- 
ers, between resellers themselves 
and between commodities sold by a 
particular reseller. 

However, since OPS did not tam- 
per with truck and parts discounts, 
the measure appears to be aca- 
demic as far as dealers in these 
products are concerned. 

OPS, however, still has not re- 
stored the discount taken from 
new-car dealers when new-car 
prices were increased early this 
year. 


Increase in Auto Excises 
Expected in Senate Bill 


By William Ullman 
Washington Correspondent 
WASHINGTON.—A canvass by 
Automotive News at press time in- 
dicated a belief by those close to 
the situation that the Senate Fi- 
nance committee would accept in- 
creases in auto excise taxes includ- 
ed in the house tax bill. 


The house had voted increases 


CMP Allotments 
To Auto Makers 
Delayed Again 


WASHINGTON. — While NPA’s 
delay in mailing auto and truck 
material allotments for the fourth 
quarter to the auto makers has 
caused some uneasiness in the in- 
dustry, it was learned here last 
week that there is no special signi- 
ficance behind the postponement. 

Slowness has been caused by the 
issuance department, which is 
jammed. 

The CMP allotments were due 
Aug. 14 on cars and Aug. 15 for 
trucks. First postponement was to 
Aug. 24 and now it is expected 
that the allotments will not be 
mailed much before Aug. 31, the 
deadline. 

Meantime, NPA modified its bas- 
ic steel order, M-1, to permit steel 
producers to accept or reject con- 
trolled material orders without re- 
gard to date of receipt, until 15 
days prior to expiration of estab- 
lished lead times. This would allow 
the steel companies to take care of 


,/established customers. 


10 Point Award— 


Harry B. Lydiard (right), proprietor of 
Antioch Nash Sales, Antioch, Ill., is shown 
receiving Nash's 10-point award from Paul 
McKeown, assistant Chicago zone man- 
ager. The award is a dealer's recognition 
for sales and service qualifications. 


The change was expected to help 
auto makers and compensate for 
NPA’s failure to mail allotments of 
the auto and truck makers as origi- 
nally scheduled. 

‘The auto industry has a 45-day 
lead time on steel orders. Tentative 
allotments for next year are also 
expected to accompany the fourth- 
quarter allotments. 


in excises on new cars from 7 to 

10 percent, on new trucks and 
parts from 5 to 8 percent and on 
gasoline from 1% to 2 cents a 
gallon. 

Manufacturers had asked the 
senators to cut the excise tax on 
cars to 5 percent and leave taxes 
on trucks and parts unchanged. 

However, despite strong protests 
from the industry that the excise 
taxes were discriminatory against 
an essential product, sources close 
to the situation saw little chance 
for a decrease. 

On taxes in general, the senate 
committee is pushing hard to get 
a bill ready for floor action by 
Sept. 1. 

No definite insight is available. 
Indicative of the indecision was 
tentative approval last Tuesday of 
a formula to increase individual in- 
come taxes and a report the follow- 
ing day that the move would be 
reconsidered. 

Members of the committee said 
that the principal concern resulted 
from the publication of tables show- 
ing that the increases for some 
married persons would be greater 
than the flat 12.5 percent boost 
voted by the house. 


Thermoid Picks 6 Grads 


For Year’s Training 

TRENTON, N. J.—From this 
June’s college graduates, Thermoid 
Co. has selected six candidates to 
begin intensive one-year sales-man- 
agement training program. 

The six, chosen from a field of 
more than 75 applicants, are: H. 
Benjamin Harper, Princeton; Rich- 
ard B. Connell jr., Riders; Joseph 
H. Bedson jr., Lehigh; Edmund A. 
Burroughs, Lehigh; Michael J. 
Kearns, Princeton, and James H. 
Seibel, Lehigh. The training pro- 
gram will take each man individ- 
ually through every phase of the 
company’s manufacturing opera- 
tions. 


company has been shooting for 
production late this year. 

First model will be a two-door, 
109-inch wheelbase job with a Con- 
tinental concept of flowing metal, 
avoiding what some Willys officials 
call the Vienna-loaf look of many 
American cars. 

Willys has obtained some extra 
steel for the new job, although at 
last reports more was needed. 

The firm has been interested in 
building a light car for many 
years, and at one time released 
pictures to a mockup model. The 
present car, however, is a new 
concept. 

In the nine-month report, Cana- 
day said: 

“A strong working capital posi- 
tion will be an important require- 
ment in achieving further diversi- 
fication through introduction at the 
proper time of a new passenger 
car to accompany the present pop- 
ular line of utility vehicles.” 

With reference to the proposed 
model, Canaday said that in the 
past the chief difficulty in ex- 
ploiting the possibilities of Willys’ 
prewar sedan, the Americar, was 
the limited working capital avail- 
able to the company heretofore. 

“Progress toward eliminating this 
handicap is encouraging,” he said. 
The report showed that Willys’ 
profit for the nine months ended 
June 30 climbed to $3,393,037, com- 
pared with $232,269 for the similar 
period a year earlier. Sales soared 
— from $72,414,889 in 


*52 Models Due 
To Use More 
Foam Rubber 


AKRON.—More and thicker foam 
rubber will be used in the uphol- 
stery of 1952 cars, rubber manufac- 
turers predict. They foresee an am- 
ple supply of this material at low- 
er prices in the months ahead. 

An oversupply of natural rubber 
latex, from which most of the foam 
is made, will lead to the govern- 
ment lifting all controls on liquid 
rubber in the near future, produc- 
ers believe. 

They point out that all storage 
tanks at coastal ports are filled to 
the brim with the liquid rubber. 

“Latex is literally running out of 
our ears,” latex consumers report. 

High prices of this material 
which accompanied the skyrocket- 
ing prices of dry rubber eventually 
led to greatly reduced demand. Im- 
ports, meanwhile, continued at a 
steady rate, leading to the latex 
glut. 

The General Services Administra- 
tion became the sole importer and 
seller of latex in the U. S. at the 
end of 1950 at the same time it took 
over control of dry rubber. Under 
the threat of a new world war, rub- 
ber prices were climbing to 25-year 
peaks at the time. 

With the latex stockpile already 
achieved and with more of the ma- 
terial on hand than is being used, 
there is no reason for government 
not to decontrol liquid rubber, 
manufacturers claim. 


British Press Guests of Austin 


OPS Delays Action 


On Used-Car Prices 


WASHINGTON.—A new regu- 
lation on used-car price ceilings 
has been delayed by the upset 
OPS got in the new defense act. 

OPS officials would not even 
hazard a guess as to when the 
dealer advisory committee would 
be called again. Some used-car 
dealers interpret the new de- 
fense act as barring a change to 
“as is” and warranty ceilings, 
since this would involve reduc- 
tion in prices for the “as is” 
ceilings. Also announced by OPS 
was an amendment permitting 
increased ceiling prices for new 
or used cars equipped with air- 
conditioning units or special 
bodies or engines. 


Pa. House OK’s 


Bill to Increase 
Load Limits 


HARRISBURG, Pa.—(UTPS)—A 
Pennsylvania bill, increasing legal 
weight limits for trucks and in- 
creasing penalties for overweight, 
cleared the state’s house last week 
and went to the senate for action 
on minor amendments. 

The legal weight for tractors and 
tandem axle semi-trailers is in- 
creased from 45,000 to 60,000 pounds 
by the measure, and single axle 
semi-trailers are permitted to carry 
48,000 pounds instead of 45,000. 

Present $50 overweight fines 
would be boosted to $100 by the 
bill, with an additional $2 fine for 
each 100 pounds of overload. 

House amendments grant justices 
of the peace more authority in ad- 
ministering penalties on overload 
offenders and adjust fees in lower 
weight classifications. The senate 
is expected to concur in these. 

Passage by a vote of 113 to 79 
in the house was interpreted as a 
victory for the Pennsylvania Motor 
Truck Assn. 

Other features of the bill give en- 
forcement officers the right to re- 
quire unloading of overweight 
cargo, provide for increased brak- 
ing surfaces of the vehicles and re- 
quire sufficient power to maintain 
a 20-mile-per-hour speed on a 2 per- 
cent grade. 


NUCDA Pushing 


Convention Plans 


TAMPA, Fla.—Homer Herndon, 
convention chairman, announced 
last week that plans for the Na- 
tional Used Car Dealers Assn. con- 
vention here Nov. 27-29 were being 
pushed by local and state associa- 
tions, as well as the national organ- 
ization. 


Oklahoma Dealers Fight 


Auto Insurance Hikes 


OKLAHOMA CITY.—The Okla- 
homa Automobile Dealers Assn. has 
filed a protest against proposed 
automobile liability insurance rate 
increases requested by the National 
Bureau of Casualty Insurance Com- 
panies “in the interest of the ve- 
hicle owning and driving public in 
Oklahoma.” 

Fred Albert, executive secretary 
of the association, filed the protest 
with the state insurance board. 


in N. Y.— 


This group of British press representatives, shown in New York at a special luncheon, 
were guests of Austin of England for a trip through Canada and the U. S. to see the 
progress of the British auto industry, particularly Austin, recently. The luncheon was 
attended by Sir Gladwyn Jebb, U. K. delegate to the United Nations; Henry A. Hob- 
son, British consul general in New York; A. C. Haynes, advertising manager for Aus- 
tin, and Joseph Dudley, vice-president of Austin's subsidiary in the U. S. 
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ealens tell me 


By John O. Munn 


(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 


\ ANY dealers have suggested 

that this column emphasize the 
value of estate planning. Dealers 
are getting older, and will soon 
have to make decisions in reference 
to distribution of estates. Even if 
they have already made a will, tax 
laws change and a review is always 
in order. 

Most dealers have accumulated 
an estate by hard work and sacri- 
fice. They want to feel that after 
death this fortune will not be dis- 
sipated through unnecessary taxa- 
tion. Only they can make future 
plans and have the final say. 

Many comprehensive magazine 
articles have appeared on this 
subject in recent months, and it 
is more important for an automo- 
bile dealer, than any other type 
of merchant, to give special con- 
sideration to the manner in which 
the distribution of his estate is 
planned. 

It is risky for most widows to 
continue in such a rapid-changing 
business as automobile retailing. It 
is not usually feasible for such a 
business to be left in trust for chil- 
dren. The fact is, the obligation to 
the beneficiaries of the trust is al- 
most always in contradiction to ob- 
ligations with the factory. 

> o B 


Things to Watch 
O ONE wants to deprive the 
government of taxes. The gov- 
ernment may gain immediately 
when an estate passes a large share 
of its assets in inheritance taxes, 


Kefauver Takes 
Bid to Address 
Tenn. Dealers 


NASHVILLE.—U. S. Sen. Estes 
Kefauver, Democrat of Tennessee, 
will address the 1951 convention of 
the Tennessee Automotive Assn. at 
the Buena Vista hotel, Biloxi, Miss., 
Oct. 14-16. 

In addition to Kefauver, the con- 
vention will hear talks by J. Saxton 
Lloyd, first vice-president of NADA, 
Dr. J. F. Brakefield, director of 
public relations for Liberty Life 
Insurance, Birmingham, Ala., and 
Robert Deo, NADA managing di- 
rector. 

Alan G. Rude, executive vice- 
president of Universal C.I.T. Credit 
Corp., and Fred Smith, director of 
labor relations of W. G. Powell 
Valve Co., Cincinnati, will also 
speak. 

Convention Chairman Dick Jones, 
who said he expects more than 400 
delegates at the meeting, reported 
that a forum on state and federal 
regulations will be part of the pro- 
gram. 

An industry relations meeting for 
individual dealer franchises and a 
breakfast honoring area chairmen 
are planned. 

For the social side of the pro- 
gram, Jones has scheduled lunch- 
eons, cocktail parties and banquets 
and a floorshow from New Orleans. 
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but it will lose in the long run be- 
cause only a successful, going, con- 
tinuous enterprise can pay taxes 
year after year. 

In urging consideration, of course, 
no one wants to be a party to 
causing a stampede in transferring 
assets of a dealership to anyone for 
the express purpose of avoiding in- 
heritance taxes. But individual 
families must come first. Only by 
successful family units can our 
economy be maintained and our 
government supported. 

Most everyone knows that the 
present inheritance tax law pro- 
vides for a marital deduction of 
up to 50 percent of the decedent’s 
estate. As an example, on an 
estate of $100,000 without marital 
deduction, the tax would be $4,- 
800. With full marital deduction, 
there would be no tax. On an 
estate of $500,000, the tax without 
marital deduction would be $126,- 
500, while with such a deduction it 
would amount to $47,700. 

Consideration of gifts should also 
be given in one’s estate plans, since 
they are the logical way to reduce 
inheritance taxes. Every donor is 
entitled to a specific exemption of 
$30,000 which may be used at what- 
ever time he chooses. If the wife 
joins in the gift, a second exemp- 
tion of $30,000 is allowed, making a 
total of $60,000. 
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Take a Look 


~ ADDITION to these exemptions, 
a donor is entitled to an exemp- 
tion of $3,000 a year, each, to as 
many persons as he desires to 
make a gift. If his wife joins him, 
she can also make an additional 
gift of $3,000 a year, all tax free. 
This means, if both man and wife 
act, they can give $66,000 to any 
one person during one year without 
incurring a gift tax, providing that 
you survive a three-year period 
after the gift is made. 

Most older dealers have strong 
opinions in respect to planning for 
the future. I quote a letter recently 
received from a dealer who is very 
much respected in the trade, and 
who has made provision for the 
future: 

“When I established myself in 
business some 40 years ago, I was 
quite financially handicapped in 
working out my plan for raising 
a family and financing a business. 
I found that life insurance was 
an adequate security for my 
business and my family. I carried 
several policies totaling $120,000, 
which I felt at that time was 
adequate security for both my 
business and family in case of my 
demise. 

“Many men of my age who en- 
tered the automobile business about 

‘Continued on Page 55, Col, 4) 


On the House . 


Tradein Loss 


Averages $49 
In 2nd Quarter 


Ist Quarter Showed 
$59 Profit per Unit, 
NADA Survey Finds 


(Continued from Page 1) 

on hand, as compared with 6.1 
months on March 31. 

Generally, a dealer’s stock of 
parts and accessory items on June 
30 was up 31.5 percent over a year 
previous. The increase for dealers 
selling 750 or more new cars an- 
nually was 62.7 percent. 

There was another increase in 
service sales for average dealers in 
the second quarter of this year, 10.4 
percent over the same period of 
1950. In the first quarter, however, 
dealers saw service sales rise 22.5 
percent over the same 1950 period. 

* - * 

| ape the average dealer service ab- 

sorption in the second quarter 
of this year was up only slightly 
over the same period of 1950—61.5 
percent as against 61.3 percent. The 
.2 percent increase was accounted 
for entirely by small volume dealers 
who showed a 2.1 percent gain, 
while dealers in all other catego- 
ries showed losses. 

According to NADA’s tabulations, 
the ratio of departmental sales dur- 
ing the second quarter of 1951 was: 

New cars and trucks, 53 per- 
cent; used vehicles, 27.8 percent; 

service and parts, 17.1 percent, 
and miscellaneous sales, 2.1 per- 
cent. 

The figures indicated that small 
and medium-sized dealers placed 
the greatest emphasis on service 
volume, and that small dealers did 
more business in used cars in rela- 
tion to the number of new cars 
handled. 

* 7 * 


wae gave the ratio of used-unit 
sales to new units handled as 
follows: 

Dealers selling one to 149 new 
cars annually, 1.7 used units per 
new unit; 150-399 new units, 1.4 
used units per new unit; 400-749 
new units, 1.1 used units per new 
unit, and 750 or more new units, .9 
used units per new unit. 

On June 30, this year, accord- 
ing to NADA, the average fran- 
chised dealer’s inventory of new 
cars was up 112.8 percent over 
1950, with the greatest percentage 
increases in the hands of volume 
dealers. 

NADA listed average inventories: 
Volume Group 1 dealers (one to 

149 cars annually), 6.1 new cars on 
hand; volume group 2 dealers (150- 
399 cars), 13 new cars on hand; 
volume group 3 dealers (400-749 
cars), 25.7 new cars on hand, and 
volume group 4 dealers (750 cars 
or more), 33.7 new cars on hand. 

According to NADA, the average 
franchised dealer had 8.3 new cars 
actually in stock on June 30. Pre- 
sumably, NADA’s inventory calcu- 
lations do include new cars that 
might be in transit from factories. 
—(BerniE THOMAS.) 


Really getting serious about the scrap problem, auto manufactur- 
ers and dealers are turning an eye to the junkers now running on our 
ee Whether to pay a bonus for each car junked, how to make 


certain it’s scrapped, etc., 
Dealer “Old Timers” will get spe- 


worked out. . 


are problems yet to be 


cial attention at NADA’s 1952 convention in New 
York; must have been in business 20 years or longer 


as dealer... 


I saw “where Chevrolets are born” the other 
day while touring the Kaiser-Frazer plant. It’s a 
series of huge Hamilton presses which stamp out 
Chevrolet floor pans at the rate of six a minute, 
as part of GM’s contract with K-F for steel items 

. . Devoting his full time to the auto side of 
K-F’s combined auto-aircraft business, Sales Chief 


Wemhoff 


deMartini and President Edgar 


Walter deMartini made the tour with newsmen to 
see what goes on behind the “Iron Curtain” which 
separates cars from planes at the huge Willow Run plant... 


Both 
Kaiser are encouraged with the 


situation in the field and predict a car shortage late this year... 

Roger Kyes, general manager of GMC truck, contends motorists will 
have no need to curse slow-moving trucks on hills as a result of his 
company’s new diesel truck with increased power. At a press confer- 
ence last week, Kyes answered “we'll have another meeting later” in 
reply to a question whether the recent advances in diesel engines 


bring closer their use in automobiles... 


Plymouth’s Bob Somerville 


played host to several hundred newsmen last week just prior to start 


of company’s annual model-plane 


contest. It’s becoming a tradition. 


Pete WeMHoFrF, Editor, 
Automotive News 


How Dealers Are Faring 
On Expenses, Profits 


Epiror’s Note: 


of NADA’s “Dealer Profit or Loss Facts” bulletin: 


Expenses, Second Quarter, 1950-51 
Percentage of 


*VOLUME GROUP I 


GROSS PROFIT 
Selling Expense 
Operating Expense .. 
TOTAL EXPENSE ..... 
OPERATING PROFIT 


VOLUME GROUP II 
GROSS PROFIT 
Selling Expense . 
Operating Expense 
TOTAL EXPENSE ..... 
OPERATING PROFIT 


VOLUME GROUP III 
GROSS PROFIT .. 
Selling Expense 
Operating Expense ....... 
TOTAL EXPENSE ............ 
OPERATING PROFIT 


VOLUME GROUP IV 
GROSS PROFIT . 
Selling Expense ................... 
Operating Expense ...... . idee 
TOTAL EXPENSE ................. 
OPERATING PROFIT 


TOTAL—ALL GROUPS 


GROSS PROFIT .. 

IE, NII Sei ch senscrcessbsesvivecteatocneciess 
Operating Expense ........................ 
TOTAL EXPENSE 

OPERATING PROFIT .. 


*Note that Volume Groups have been revised 
new cars and trucks as follows: Group I, 
III, 400 to 749; Group IV, 750 and over. 


Total 


1950 


17.6% 
3.2% 
8.4% 

11.6% 
6.0% 


18.7% 
3.7% 
8.5% 

12.2% 
6.5% 


20.0% 
3.8% 
8.4% 

12.2% 
7.8% 


19.4% 
4.2% 
6.9% 

11.1% 
8.3% 


18.2% 
3.5% 
8.2% 

11.7% 
6.6% 


The following figures are taken from the latest issue 


Sales 
1951 


17.6% 
3.0% 
9.0% 

12.0% 
5.6% 


19.1% 
3.7% 
9.7% 

13.4% 
5.7% 


20.9% 
3.8% 
9.5% 

13.3% 
7.6% 


18.8% 
4.1% 
7.9% 

12.0% 
6.8% 


18.4% 
3.4% 
9.1% 

12.5% 
5.9% 


They are based on 1950 deliveries of 


1 to 149; Group II, 


Used Vehicles 


"50 
Dollars 
17.9% 
10.5% 
11.7% 
23.0% 
16.4% 


Sales 

"651 vs. 
Units 
Volume Group I + 8% 
Volume Group II —5.5% 
Volume Group III —7.1% 
Volume Group IV. +4.5% 
Total—All Groups — 6% 


Selling Price 
Per Unit 


1950 


$643 
704 
623 
662 
657 


Increase in 


Percentage of 
Gross Profit 
to Sales 
1950 1951 


Volume Group I 13% 6% 
Volume Group II 14% 5.1% 
Volume Group III 4.1% 7.6% 
Volume Group IV —3% 3.3% 


Total—All Groups 13% 2.3% 


June 30th 
Inventories 
’51 Over ’50 

Units 
13.3% 
22.1% 
12.8% 
26.2% 
15.7% 


Dollars 
46.5% 
59.0% 
44.0% 
43.8% 
48.5% 


1961 
$751 
823 
749 
779 
752 


Dollar Cost 


Per Used Unit 


in Inventory 
on June 30th 
1950 1951 
$599 $775 
676 880 
622 794 
744 848 
623 801 


Parts and Accessories 


Increase in 
Sales 
"S51 Over ’50 
Average 
7.9% 
7.6% 
11.8% 
5.6% 
7.8% 
(April, 


1950 
26.6% 
29.3% 
27.9% 
27.9% 
27.4% 


Volume Group I 

Volume Group II 
Volume Group III 
Volume Group IV 
Total—All Groups 


*Divide the three months’ 


May, June) 


Percentage of 
Gross Profit 
to Sales 


1951 
28.2% 
29.6% 
27.5% 
28.0% 
28.4% 


accessories by 3 to find average month's cost of sales. 
30th dollar inventory to find the number of months’ supply 


Total Cost of Sales 


Increase in 

Inventories 

"51 Over ’50 
Average 
24.3% 
43.5% 
22.5% 
62.7% 
31,5% 


of Parts 


150 to 399; Group 


Ratio Used 
Unit Sales 
to New 
1951 
1.7 
1.4 
1.1 
9 
1.5 


1.5 
1.3 


% of Used 
Vehicles 
in Stock 

30 Days or 
Longer 
Average 
61.6% 
66.1% 
100. % 
100. % 
65.2% 


*Number of 


Months’ 
Supply 


1950 1951 


5.9 
4.8 
4.5 
3.9 
5.3 
and 


Divide this figure into June 


Total Service Sales 
(Including Parts and Accessory Sales) 


Increase 
in Sales 
"51 vs. ’50 
Average 
10.2% 
11.0% 
13.6% 
8.9% 
10.4% 


Volume Group I 

Volume Group II 
Volume Group III 
Volume Group IV 
Total—All Groups 


Percentage of 

Gross Profit 

to Sales 

1950 
29.9% 
34.8% 
37.6% 
35.6% 
32.2% 


1951 
30.8% 
34.6% 
36.6% 
34.5% 
32.5% 


*Service 
Absorption 


1950 


58.6% 
59.8% 
70.3% 
71.0% 
61.3% 


1951 
60.7% 
58.2% 
68.6% 
66.7% 
61.5% 


*The percentage of operating (or fixed) expense covered by gross profit from all 


service and parts operations 


Ratio, Departmental Sales to Total Sales 


New Cars 
and Trucks 
3 Mos. 
"51 
50.5% 
53.0% 
59.0% 
60.1% 
53.0% 


Volume Group I 

Volume Group II 
Volume Group III 
Volume Group IV 
Total—All Groups 


Used 
Vehicles 
3 Mos. 
"51 
29.5% 
28.3% 
21.4% 
23.0% 
27.8% 


Total Service 


and Parts 
3 Mos. 
"51 


17.8% 
16.4% 
17.8% 
15.3% 
17.1% 


New-Car Inventories 


New Car Inventory 
Per Dealer 6- 


Volume Group I 

Volume Group II 
Volume Group III 
Volume Group IV 
Total—All Groups 


6.1 
. 88 
14.1 


Miscel- 
laneous 
Sales 
3 Mos. 
"61 


2.2% 


23% 
1.8% 
1.6% 


2.1% 


Increase in New 


on June 30th 
1950 


3.0 


1951 
6.1 


13.0 


25.7 


33.7 


8.3 


Car Inventories 


30-'51 vs. 
6-30-'50 
Average 
103.3% 
113.1% 
192.0% 
139.0% 
112.8% 
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advice on how to 
more efficiently 
operate your sales 
department so 
that you can sell 
more new and 
used cars, your 
service depart- 
ment so that you 
Peed &. Bes can increase your 
sales of customer labor and parts 
and raise your percentage of ab- 
sorption, and your parts depart- 
ment for turnover, obsolete items 
and other faulty operational prac- 
tices which affect your profit pic- 
ture. 

Beyond saying that the return to 
the competitive conditions existing 
today warrant closer supervision 
from the dealer himself, who has 
his money invested and stands to 
either lose his investment or have 
it profitable as a result of the 
operation of these different depart- 
ments, I am going to leave these 
matters to the experts. 

The greatest danger to your 
continued prosperity, in my opin- 
ion, comes from the present day 
trend of government to enter 
into the conduct of your busi- 
ness by the promulgation of rules / 
and regulations which go a long A SH 
way toward establishing your Ly) 
operational practices. LF We FOWERFUL 

At the present time it is being WEAPON IN |, 
done under the guise of the “De- EVERYBODYS WNP: 
fense Effort,” but those dealers who 
were fortunate enough to hear Sen. 
Harry Flood Byrd speak at the 
NADA convention in Atlantic City 
will remember the clear analysis 
he made of the trend toward gov- 
ernment participation in your pri- 
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AUTOMOTIVE OUR PLATFORM: |. Fair and equitable contracts between manufacturers 
m and dealers in motor vehicles, parts and accessories. § 2. A fair profit to 

the dealer on every used vehicle accepted in partial payment for a new 
a car or truck. §3. Every dollar of gasoline tax collected by state or federal 
governments applied to the building and maintenance of highways. 4. The 
. elimination of government and bureaucratic controls over this industry. 
R 15. A return to the precepts of independence and the rewards of applied 

energy and ability, which made America and gave more or her citizens 
news more of the better things of life than anywhere else in the world. 


New-Car Stocks 


a. has been an inclination in some circles to mis- 
interpret the condition of new-car stocks. 

The fact that some makers have abnormally high stocks 
attracts attention and has led some government officials to 
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‘Repair Order Costs .. . . 
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declare that new cars are glutting the country and that the vate affairs and compared its pro- This is an open forum for the discussion of any subject of interest to our 
makers shouldn’t worry about getting materials. gress in this country with what readers, and your letters are welcomed. No attention is given to unsigned 
had happened in England letters but you may sign your name with the assurance that it will not be 
However, the latest check of new-car stocks by Auto- a PP gland. used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 
motive News shows that present inventories average only ane. Pte 
know that we have some Absorption Expense get here in Able Company. It sure 


8.7 per dealer. 

That certainly is far from being high. 

The case illustrates the difficulty always encountered in 
trying to apply controls to a dynamic industry. There are 
millions of people in the industry and almost that many 
viewpoints. 

Many dealers wish they had the 8.7 cars indicated as the 
average inventory. Others in less popular makes may have 
more than 100 cars, and wish they had none. 

Still other dealers, who are well capitalized, like to 
have large inventories. One dealer we know says 200 
cars in inventory give his customers a representative 
choice of models and allows the dealer to close deals 
with those who want to get what they are buying on the 
spot. 

This wide divergence of opinion will always be present 


keeps us up to date on the changes 
and pe of automobiles. I hope 
ae t n-| Absorption Lags. you will be able to answer soon, be- 
ar Bey — caeae eet Our District Sales Manager, Clin- | pena on cert meee. Sor. 
thwarted by the other type—those |t0n L. Hostetler, would very much| ;* anes x = — Mail- 
who, instead of working for the appreciate knowing by what meth- oo M on tae - oe . T. Bn. 
good of the people as a whole, have |°4 you computed the writing of a/,) 7 Foaned an ae ee oe 
as their prime objective the gain-|tePair order cost at $1.75. Fioyp Leena Now : Buick bui , 

ing of some advantage for them-|F- Frakes, Manager, Administrative| el ke mae ilt a six- 
selves or for the special interest |de¢partment, Lincoln-Mercury divi- ome ol a ht ae 
which was responsible for their | Sion, Seattle. se 


election. The sad part is that these Eprror’s Note: We did not com- | ponnants 
special interests are usuall pute the cost of writing a repair F 
a sts are usually a small,| order. This figure is an average | We just answered an ad in your 


but well-organize ou : 
though in "he ciene 7 their of four dealer groups, who Rad |teaue of Aug. 6, concerning plastic 
supporters to the polls to vote for accountant advisers figure the pennants and “fringe” for use in 
whatever candidate or proposition| ©08ts. Individual dealers who decorating our lot. 
they are supporting. have checked their costs find low Our years of experience as new- 
Beem igo ; - figures when overhead is in- |car salesman, sales manager, fac- 
S minority group cluded. tory sales representative, new-car 


fine, hard-working, honest con- 
scientious men from both political 
parties serving you in the govern- 


Your article in the Aug. 13 issue 
of Automotive News, subject: Shop 
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in the industry as long as it is strong and relatively free. ond the group on the other ex- * * + dealer, and now operators of a 
reme, who compose t i ity i 
opposition, is a very large per. | Korea Gls Pussled Scat tee wae of satan wae 
centage of our people. They are I would like to ask a question! i. corrective, sieht tn Games geo 


mildly interested in politics but |concerning late-model Buicks. Is , , 
not, as a rule, interested enough |there such a thing as a six-cylinder ow pF gong. ood ‘ Fo 
to attend any political meetings | Buick? I say no, but a few of My| i <eq-car offices, or on their win- 


Dealer Heir Problem 


A SURVEY on selling agreements the other day, dealers! or make any attempt to compare | friends say yes. dows 0S ther ure lavas eeu. one 

gave top support to a clause which would afford their| the qualifications of the candi- | The dispute began while we were/ours are; and many other catchy 

heirs a reasonable opportunity to prove their ability to satis- ao weigh the relative merits | reading your July 9 issue. ideas. 

factorily carry on the business. More than 98 percent of the cir Positions on different | Automotive News is as popular) We know of no source for mate- 
(Continued on Page 55, Col. 1) las any other reading material we/rjals such as these. 






dealers questioned urged such a clause. 

This is a very real problem with dealers. The investment 
required to operate a dealership nowadays is so great that 
the situation calls for an increasing element of permanency. 
Factories will find growing emphasis on this subject. 

At the same time, dealers should give increasing thought 
to their own contribution in the matter of permanency. 

It is human, but at times unrealistic, for a businessman 
to resist hiring someone to do a job which covers the scope 
of his own activities. 

And it is equally human to want his business in a position 
to carry on after him and at the same time fail to delegate 
authority and responsibility to such an extent that the busi- 
ness is in a strong position to carry on. 

This is one phase of the dealer heir problem which only 
the dealer can solve. 


We shall continue to watch your 
paper with interest for notices on 
material we can use, as we did the 
item mentioned in the beginning of 
this letter—Dert Isaacson, Pasco, 
Wash. * * o 


Built in 1912 


We have a customer who is com- 
pletely rebuilding a Model “T” 
Ford, motor No. 126638. 

If you have the data available, 
please advise us the model designa- 
tion and year of manufacture.— 
E. N. Parkes, Parkes Motor Co., 
Inc. (Ford), Lawrenceburg, Tenn. 

Eprror’s Note: According to 
Ford records, motor No. 126638 

was built in 1912. 






10 Years Ago ae 


The Big Story 


A 26.6 percent cut in 1941 automobile production was ordered by 
OPACS to take effect on the August, September, October and Novem- 
ber schedules. The measure was seen as a compromise movement 
between OPACS’s request for a 50 percent curtailment, and OPM’s 
demand that the cuts be graduated . .. Claude Smith, Akron, won 
the National Soap Box Derby contest . . . Credit restrictions of one- 
third down and 18 months to pay were imposed, and observers 
expected the regulation to continue after the present emergency to 
become a permanent measure of consumer control. 

—From the files of Automotive News. 
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It’s floodlighting 


the whole motoring scene with 


the brilliance of its performance 


The 120-horsepower wonder car 


sale de Meanie 
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Olds Sales Good 
On West Coast, 


Jones Reports 


LANSING. Oldsmobile’s retail 
sales continue strong in the Rocky 
Mountain and Pacific Coast states, 
reported G. R. 
Jones, Oldsmobile 
general sales 
manager, on re- 
turning from a 
two-week tour. 

Jones said Olds- 
mobiles are in 
short supply in 
the Denver and 
Portland (Ore.) 
areas, while de- 

, mand in San 

G. B. denes Francisco and 

Los Angeles has shown a marked 
increase in recent weeks. 

Even though the new-car market 
is good, Jones said, there is a defi- 
nite need for good retail salesmen. 





and hence more customers, he 
pointed out. Where new cars are 
short, good salesmen will bring 
more selective deals. 

Jones said that his western trip 
demonstrated the value of good 
factory-dealer communications. He 
said that Oldsmobile’s quarterly 
dealer council meetings and fre- 
quent roundtable meetings in the 
field establish excellent relation- 
ships between the factory and) 
dealer on subjects of mutual in- 
terest. 


Lawyer, Hazen 


Named by Holley 


DETROIT. — Holley Carburetor 
Co. announced last week the ap-| 
pointment of Myron R. Lawyer and | 
Jerry Hazen as assistant regional 
sales and service representatives. 

Lawyer, as assistant to B. R. 
Tabbert, will contact Holley dis- 





Jerry Hazen M. R. Lawyer 


tributors in the western region, 
which includes Oregon, Washing- 
ton, Idaho, Montana and western 
Canada. 


Hazen will assist Wes Noble, cen- 
tral regional sales and service rep- 
resentative, in contacting distribu- 
tors in Michigan, Indiana, Ohio, 
Kentucky, and parts of Pennsyl- 
vania and West Virginia. 





White-Freightliners at Portland, Ore.— 


Robert F. Black (left), president of White Motor Co., Cleveland, inspects a White- 
Freightliner nameplate on one of the lightweight diesel highway trucks in production 


at Freightliner Corp., Portland, Ore. Black 


points out to Ken Self, Freightliner produc- 


tion manager, that this is the only time White has permitted another firm to use the 

Where new cars are plentiful,| ,ame “White.” Earlier this year an agreement was made between White and Freight- 
alert salesmen will get more offers | jing, which calls for the Portland builder to manufacture the trucks and tractors, and 
the White organization to sell and service them through its branch and dealer setup. 





New Auto Developments 


Expected at Continental 


By Bob Finlay 


Managing Editor 


MUSKEGON.--Two new auto en- 
gine developments are coming up 
at Continental Motors here. 

However, C. J. 
Reese, president, 
told a press con- 
ference that Con- 
tinental isn’t 
ready to talk 
about them yet. 

“The auto en- 
gine business,” 
said Reese, “is al- 
ways tempting, 
but ° Continental, 
with 1,200 line 
customers now, 
doesn’t want to get in the position 
of depending on one maker.” 

Continental, by the way, is still 
building 1,000 engines a month for 
Kaiser-Frazer, and is scheduled to 
continue at least through Decem- 
ber. 

About 40 percent of Continen- 
tal’s business is military at pres- 
ent. This total may rise to 60 per- 
cent by March, 1952, Reese said. 
Continental’s tank engine is 
standard for ordnance, and the 
firm has a big military program. 

The bread-and-butter line is in 
diversified engines for agriculture, 
trucks, tractors, stationary engines 
and many smaller engines. 
Continental also has a new line 
of air-cooled engines which the 
Army Air Force is using in a wide 
range of ground installations. The 
engines can be started at tempera- 
tures as low as 65 degrees below 


C, J, Reese 


Used-Car Bulletin from Detroit... 
Latest Auction Prices 


(Aptco Auto Auction. Sale every Wednesday.) 


Aug. 22 


(Market very brisk; 
will hold for awhile, 
out of 108 offerings.) 
BUIOK—’50 Super 2-dr., $1,965*; Spe- 

cial 2-dr., $1,550*. ‘49 Super 2-dr., 
$1,285, $1,210; Special 2-dr., $925. 
'47 RM conv., $725; 4-dr., $715; 
Super 4-dr., $640. '46 Super 4-dr., 
$610. 

CADILLAC—’49 (61) 4-dr., $2,145°*. 

OHEVROLET — '51 FL Special 2-dr., 
$1,555. ‘50 SL Deluxe 2-dr., $1,300; 
Bel-Air, $1,550, $1,600; FL Special 
2-dr., $1,200. ‘49 SL Deluxe 4-dr., 
$1,010. ‘47 FM club coupe, $800. 
‘46 SM 2-dr., $630. 

CHRYSLER—’49 Royal club coupe, §$1,- 
375, $1,300; 4-dr., $1,335. 
DODGE — '51 Wayfarer 2-dr., 

‘47 conv., $660. 

FORD—'51 Custom (8) 2-dr., $1,775*, 
$1,640*; Victoria, $1,865; conv., $1,- 
775. ‘50 Custom (8) 2-dr., $1,265*; 
conv., $1,675, $1,325; Deluxe (8) 
2-dr., $1,095. ‘49 Custom (8) 4-dr., 
$1,035; 2-dr., $990; Deluxe (8) 4-dr., 
$900. °'47 SD (8) 2-dr., $725. 

MERCURY—’50 conv., $1,600. 

NASH—’50 Rambler conv., $1,100. 
(600) 2-dr., $935; 4-dr., $910. 

PLYMOUTH — '50 Deluxe business 
coupe, $1,020. ‘47 SD 2-dr., $765. 
‘46 Deluxe 4-dr., $590; 2-dr., $525. 

PONTIAC—'50 SL (6) 2-dr., $1,445. 
‘49 Chieftain (8) 2-dr., $1,300; SL 
(6) 2-dr., $1,130. ‘47 SL (8) conv., 
$750; 4-dr., $745; 2-dr., $710; 

STUDEBAKER — ‘51 Champion club 
coupe, $1,530*. °47 Champion 4-dr., 
$850. ‘46 %-ton pickup, $220. 


looks like it 
Sold 73 units 


$1,480. 


"49 


Aug. 15 
(Sold 48 units out of 98 offerings.) 

BUICK—’50 Super Riviera coupe, $1,- 
970*. '47 Special 2-dr., $760. 

CADILLAC—'47 (62) conv., $1,350*. 

CHEVROLET—'51 FL Deluxe 4-dr., 
$1,675. '50 FL Deluxe 2-dr., $1,255; 
SL Special 4-dr., $1,230. ‘49 SL De- 
luxe 4-dr., $1,015. '46 FM 4-dr., $595. 

DODGE—'51 Meadowbrook 4-dr., $1,- 
695*. '50 Coronet club coupe, $1,540°*. 
‘49 %-ton pickup, $680. 

FORD—'51 Victoria, $1,995. ‘50 Deluxe 
(8) 4-dr., $1,225; Deluxe (6) 2-dr., 
$1,025. °49 Custom (8) 2-dr., $960; 
Deluxe (8) 4-dr., $915, $875; 2-dr., 
$875, $870. °46 SD (8) 2-dr., $575. 

KAISER—’'51 Deluxe 4-dr., $1,450. '49 
Special 4-dr., $840, $800. '48 Special 
4-dr., $510. 

MERCURY-—-'47 4-dr., $755 

NASH —'50 Statesman 2-dr., $1,125; 
Rambler conv., $1,125. ‘48 (600) 4- 
dr., 715. °47 Ambassador 4-dr., 
$625. ‘46 (600) 4-dr., $465, 

OLDSMORILE —-'49 (88) club coupe, 
$1,400*. ‘47 (98) 2-dr., $750. '41 (66) 
4-dr., $255. 

PLYMOUTH—'51 Concord 2-dr., $1,365. 
‘47 SD 4-dr., $740. ‘46 SD 2-dr., 
$600; Deluxe 4-dr., $560, $510. 

PONTIAC—’51 Chieftain (8) Catalina, 
$2,375*; 4-dr., $2,060*%; SL (6) 2-dr., 
$1,725*. ‘48 SL (6) 2-dr., $895. '47 
Torpedo (8) 2-dr., $795. 


STUDEBAKER — '50 Champion 2-dr., 
$1,120, 


*Indicates automatic transmission or overdrive 


Other Auction reports are on Pages 42, 43, 46 








|Zzero and have a power range from 
15 to 250 horsepower. 

One of these engines can refuel 
a bomber in 12 minutes whereas 
refueling formerly took hours. 

An unusual feature is a load- 
sensing governor which operates 
in accordance with speed changes 
and venturi pressure to increase 
or decrease engine speed auto- 
matically as the applied load 
changes. 

In the fiscal year ending Oct. 31, 


|;the firm expects to have produced 


475,000 engines for civilian custom- 
ers and the armed services. Esti- 
mated sales of $160,000,000 for the 
year will be 66 percent ahead of 
1950, and should permit the com- 
pany to report somewhat better 
earnings than last year, despite 
narrower profit margins and sub- 
Stantially larger income and excess 
profits taxes, Reese said. 

Reese revealed that the com- 
pany’s plants in Muskegon, Mil- 
waukee, Detroit and Dallas are op- 
erating on a high volume basis, and 
that sales are currently exceeding 
$15,000,000 a month against an un- 
filled order backlog of more than 
$250,000,000. 


At Ky. Dealers’ 
1951 Convention 


LOUISVILLE.—DeSoto sales vice- 
president, J. B. Wagstaff, will be 
the guest speaker at the Kentucky 
Automobile Deal- 
ers Assn.’s_ 1951 
convention. 

The dealers, 
meeting Sept. 16- 
18 at Kentucky 
Dam Village, Gil- 
bertsville, Ky., 
will hear Wag- 
staff at the Sept. 
18th business ses- 
5 sion of the con- 

te vention. 
4. B. Wagetan Other special 
events on the KADA program in- 
clude four national speakers and 
forums on federal regulations and 
state legislation with federal and 
state officials participating. 

General Motors’ stage presenta- 
tion of progress, “Previews of 
Progress,” a motion picture film, 
two dinners, two luncheons and 
two cocktail parties are also planned 
for the three-day meeting. 








N. C. Bootleg Sales 


Total 139 for July 


RALEIGH. — Bootleg sales in 
North Carolina totaled 139 dur- 
ing July, according to the North 
Carolina Automobile Dealers 
Assn. 

A breakdown showed sales by 
non-franchised dealers of 10 
Buicks, two Cadillacs, 32 Chev- 
rolets, one Chrysler, two Dodges, 
73 Fords, one Henry J, three 
Kaisers, one Mercury, four Olds- 
mobiles, one Plymouth, five Pon- 
tiacs and four Studebakers. 








WASHINGTON.—The first of the 
fall meetings of NADA’s regional 
advisory councils was held last 
week at Hot Springs, Ark., under 
the chairmanship of H. Mead Nor- 
ton, regional vice-president of Re- 
gion Nine. 

Five regions are already sched- 
uled as follows, according to a 
timetable provided at NADA 
headquarters: 

Region Three, Aug. 29, Greenbrier 
hotel, White Sulphur Springs, with 
regional Vice-President Foster W. 
Talbott presiding. 

Region Seven, Sept. 1, Biltmore 
hotel, Atlanta, J. Saxon Lloyd pre- 
siding. 

Region Six, Sept. 17, Stevens hotel, 
Chicago, Ben T. Wright, regional 
vice-president, presiding. 

Region Four, Sept. 25, Grove 
Park hotel, Ashville, N. C., Tur- 
ner A. Summers presiding. 

Region 11, Oct. 4, Sun Valley, Id., 
Charles C. Freed presiding. 

The remaining six regions are 
currently making plans for their 
meetings, it was said, and dates 
will be announced later. 


Composed of state association 
presidents and ranking vice-presi- 
|dents, and NADA state directors, 
with state association managers 
serving as advisors, the regional 
advisory councils meet semi-annu- 
ally to consider and plan for state 
and regional participation in the 
national association’s numerous na- 
tional programs, it was explained. 

Major emphasis in the fall 
meetings, it was said, will be 
placed on dealer public relations 
and on the association’s annual 
“Give a Day to NADA” member- 
ship campaign, with numerous 
other “important industry mat- 
ters” also listed for discussion. 


In announcing plans for the 
meetings, NADA President McKay 
issued this statement: 

“The fall meetings mark another 


Chevrolet Asks 
Dealers to Back 


Freedom Drive 


DETROIT.—W. E. Fish, Chevro- 
let general sales manager, last 
week called on all 7,600 Chevrolet 
dealers and the 1,600 members of 
Chevrolet’s wholesale division to 
support the nationwide “Crusade 
for Freedom” campaign Sept. 3- 
Oct. 15. 

Fish asked that dealers support 
local campaigns for the fund, and 
said that window posters, coin col- 
lectors, and enrollment blanks to 
make dealerships official enrollment 
centers will be provided. 

It was announced that 49 Chev- 
rolet station wagons will be fur- 
nished by the company to aid a 
nationwide series of motorcades, 
which will visit principal cities in 
each state, seeking to enlist 25,000,- 
000 new American members and to 
raise $3,500,000 to build additional 
radio transmitters to penetrate the 
Tron Curtain. 

In each city to be visited by the 
motorcades, messages describing 
the campaign will be released in 
advance by balloons, it was re- 
vealed. In addition, Chevrolet ad- 





vertising will call attention to the 
campaign, and a kick-off rally will 
be held in Detroit on Aug. 28. 


NADA Fall Meetings 


Dates Set for Five Regional Advisory Councils: 
Agendas Emphasize Public Relations 





step forward in our regional ad- 
visory council program. 

“These meetings provide the best 
opportunity possible to talk over 
with representative dealers in all 
parts of the country our plans and 
activities for the coming months. 

“The year 1951 has been a sig- 

nificant year for our association, 
with substantial legislative gains 
plus greatly expanded member- 
ship services, all of which should 
make it entirely possible for 
NADA to reach a new alltime 
high in membership as a result 
of the 1951 GAD campaign.” 

It is anticipated, McKay added, 
that the regional advisory council 
meetings will be followed by state 
meetings of area chairmen at 
which state plans for the GAD 
membership campaign will be 
worked out in detail. 


\Packard Is Cited 


In Unemployment 


Case for Fraud 


DETROIT.—Packard Motor Car 
Co. and one of its officials were 
found guilty of fraud in an unem- 
ployment case in circuit court here 
last week. 

Circuit Judge Miles N. Culehan 
found that Walter Upthegrove, di- 


| rector of unemployment compensa- 


tion for Packard, had “intentionally 
made false statements and con- 
cealed information to avoid the pay- 
ments of benefits” to Arnold Jones, 
a Packard worker in 1948. 

Jones, who suffered epileptic fits, 
was separated from the company 
Aug. 31, 1948, for misconduct, and 
Upthegrove testified that the com- 
pany had no prior knowledge of 
his epileptic fits. 

Charles Rubinoff, referee for the 
Michigan unemployment compensa- 
tion commission, ruled otherwise, 
and Judge Culehan upheld him. 

Under Michigan law, the com- 
pany will be required to pay the 
state an amount equivalent to un- 
employment benefits due Jones, or 
$480. 

In addition, a criminal charge 
against Upthegrove is pending in 
another court in the same case. The 
charge, a misdemeanor, carries a 
penalty of 90 days in jail or $100 
fine. 


F our More loin 
Chicago Roster 


CHICAGO.—Four more additions 
to the Chicago Automobile Trade 
Assn. roster were announced last 
week by James F. Goodwin, presi- 
dent. 

The new members, all from sub- 
urban areas, are: Calendar Motors 
(Lincoln - Mercury), LaGrange; 
Skokie Motor Sales (DeSoto-Plym- 
outh), Skokie; Mesirow Motors 
(Chrysler - Plymouth), Highland 
Park, and Joseph C. Saporito., Inc 
(Lincoln-Mercury), Cicero. 


Schmels Bros. | Opens K-F 


New Kaiser-Frazer sales and 
service facilities have been opened 
in Minneapolis by Schmelz Bros 
The dealership involves a four-way 
partnership among the four 
Schmelz brothers, Dan, Doug, 
Wally and Pete. 








High Tide in Kansas— 


Van Valkenburgh Motors (Hudson), Third St., Manhattan, Kans., looked like this a 
month ago, when the Kaw river was at flood peak. When the waters went down, there 
were seven inches of mud on the floor, E. B. Van Valkenburgh, owner, said. Windows 
have been replaced, mud removed, wrenches wiped off, and operations resumed. The 
building is nearly a half-mile from the river. 
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move | cials, the committee will investigate | placement would not be in the in- 


Incentives Encourage 
Industrial Dispersal 


By William Ullman 


Washington 


Correspondent 


By te approval to a plan developed by the National 
Security Resources Board, President Truman has an-| 


nounced a national industrial 
government incentives to n 
marketing areas. 

The NSRB plan includes: 


Certificates of necessity for; . a 
quick tax write-offs, alloca-| 4 i. 


tion of critical construction mate- 
rials, defense contracts and emer- 
gency loans. 

The President indicated that 
the government would set an ex- 
ample by giving “primary consid- 
eration to dispersal factors in lo- 
eating facilities built by the fed- 
eral government.” 

Asserting that danger of atomic | 
attack is increasing daily, NSRB 
recommended that generally no new 


dispersion policy of awarding | 
ew plants dispersed in local 
& - _—— Ee 

plant be built within 10 to 20 miles 
of an existing one. It said that such 
system would 


protect industry 

from any weapon 

|i expected to be de- 

\¥ veloped in the 

next five to eight 
years. 

The plan an-| 

nounced by _ the) 


President includes 


1. It is designed 
, - to disperse new 
| William Ullman industry and 








these four points: | 


ex- | 


panding industry—not to 
established industry. 


2. No region of the country is to 


1951 


one by one the various military 
procurement programs, identify the 


terest of national defense. 
It is estimated that the strike 


be built up at the expense of an-| problems slowing down production |at the Garfield, Utah, plant of the 


other. 
3. Industrial 


and decide on the actions necessary 


American Smelting and Refining 


dispersion can be|to deal with them. It will be em-|Co. brought a loss averaging more 


carried out if such deployment is | | powered to fix priorities and to/than 10,000 tons per month. This 
confined to each local marketing|take other forceful actions to get|was said to be the major factor in 


area. 

4. State and local governments, in 
cooperation with private enterprise, | 
are called upon to take the initia- | 
tive in this defense objective. The 
| federal government will provide en- | 
| couragement and technical guid- 
| ance. 


* . 


Bedford at opm 


c~—s BEDFORD, former Kaiser | 
4A executive who organized the | 
company’s Pacific Coast shipbuild- 

ing plants in World War II, has} 
joined the Office of Defense Mobili- | 
zation at the request of Director 
| Charles Wilson to attempt a speed- | 
|up of lagging production of certain | 
military lines. 

Bedford will head an executive 
group composed of top military | 
procurement men and heads of 
various civilian agencies in an 
effort to find and remove bottle- 
necks in the defense production 
program. 

According to mobilization offi- 





A pAR | 


WOERSEAL Ae | 
a Undercocting! 





| critical 
tools. 


jthe defense program rolling. 
Heretofore, a Wilson spokesman 
|said, the Pentagon has been left 
largely on its own with respect to 
weapons procurement, but has been | 
hampered by shortages of certain 
materials and machine 


* & ” 


‘Copper Eased 


RESIDENT TRUMAN last week 

authorized the release, on a loan 
| basis, of up to 25,000 tons of copper 
from the national stockpile for de- 
ifense needs to overcome the cur- 
rent shortage of the strategic 
metal. The copper is to be released 
|by the Munitions Board, as needed, 
to the General Services Adminis- 
tration for sale in accordance with 
allocations of the NPA. 

The President granted the re- 
lease at the request of Defense 
Mobilizer Wilson with the under- 
standing that the stockpile will 


| be reimbursed by an equal amount 


unless this re- 


by June 30, 1952, 


Is your name on this list? 


Giant newspaper listing means 
big profits to 4,000 “UNDERSEAL’; Dealers! 


All over the country—-Metropolitan Sunday News- 


paper advertisements, 


listing “‘UNDERSEAL” Dealers’ 


in their respective areas, mean bigger profits to these 


dealers and add up to 


the biggest listing ever carried in 


this medium. Is your name on this list? 


Ads like these— and 


the current series in the Saturday 


Evening Post— make ‘‘“UNDERSEAL” the best known, 


best advertised of all 
customers know about 


undercoatings. That’s why your 
and ask for—‘‘UNDERSEAL” 


the brown rubberized undercoating. 
Use this big Merchandising Campaign to build your 


“UNDERSEAL” Dealer listings will appear in the 
following Metropolitan Sunday Newspapers. 


New York News 
Philadelphia Inquirer 


New Orleans Times-Picayune 


& States 
Boston Globe 


Atlanta Journal-Constitution 


Des Moines Register 
Detroit News 
Cleveland Plain Dealer 
Washington Star (DC) 
St. Paul Pioneer Press 
San Francisco Chronicle 
Portland Oregonian 
Syracuse Post-Standard 


*if you ore an “‘UNDERSEAL" 
listing in your city, please write 


Made in U 
Recording Tape, ' ‘Scotchlite” 





Chicago Tribune 
Pittsburgh Press 
Los Angeles Times 
St. Louis Post-Dispatch 
Milwaukee Journal 
Minneapolis Tribune 
Indianapolis Star 
Buffalo Courier Express 
Providence Journal 
Baltimore Sun 
Seattle Times 
Cincinnati Enquirer 
(other papers yet to be 
added) 


Dealer, and your name did NOT appear in the 
to 3M to insure your inclusion in the nex? listing. 


Reflective Sheeting, 


"Safety-Walk’’ Non-Slip Surfacing, ‘ 


“UNDERSEAL” business! In addition to national and 
local advertising, it includes hard-hitting direct mail 


pieces; booklets and other sales 


aids; posters and wall 


charts; radio and TV spot announcements—EVERY- 
THING to help build your ‘‘'UNDERSEAL” profits! 


Ask your 3M representative about the current Mer- 


chandising Campaign for “UNDERSEAL”’. 


He'll be 


glad to tell you how to make more profit, build more 


good will, 


with the undercoating that STAYS ON— 


PAYS OFF! Or, if you prefer, write direct to Minnesota 


Mining and Mfg. Co., St. Paul 6, 


UNDE 


RUBBERIZED 


BRAND 


S.A by MINNESOTA MINING & MFG. CO., St Paul 6, Minn , also makers of “SCOT CH” Brand Pressure-sensitive Tapes, ° 
‘3M”" Abrasives, '"3M"’ Adhesives. General Export. Minn Mining & 





Minnesota. 


@- coP 


*“Scotch"’ Sound 


Mfg. Co., International Division, 270 Park Avenue, New York 17, N. Y In Canada. Minnesota Mining & Mfg. of Canada, Ltd., London, Canada 





the present deficit between produc- 
tion and imports on the one hand 
and absolute requirements on the 
| other. 


* + * 


| OPS Advisory Groups 


| ee ees 400 advisory 
committees, comprising a cross- 
isection of American industry, aid 
ithe OPS with advice and counsel in 
the preparation of price control 
regulations, according to Mrs. Ethel 
|Gilbert, director of the agency’s 
office of advisory committees, 
These committees, set up by 
OPS as required by the Defense 
Production Act, bring together 
business and government experts 
who pool their ideas and experi- 
ence to work out pricing actions, 
Mrs. Gilbert said. More than 500 
| such meetings have been held 
| since the first committee was ap- 
| pointed last February. 
| The functions of the committees, 
it was explained, is purely an ad- 
visory one and they do not actually 
;draft price regulations. However, 
{their recommendations are given 
serious consideration by OPS offi- 
cials, Mrs. Gilbert said, and the in- 
formation they supply as to costs 
lof operation, availability of mate- 
rials and equipment and problems 
peculiar to the industry are studied 
carefully by OPS pricing and ac- 
counting experts before a regula- 


|tion is issued. 
* + . 


Eastern Traffic Savers 


OTOR travel from north to 
south in the eastern United 
States will be facilitated consider- 
ably over major new arteries of 
|traffic now under construction in 
|New Jersey, Delaware and Mary- 
land, the Bureau of Public Roads 
announced last week. 
| Three principal projects and their 
scheduled completion dates are: 

Delaware Memorial Bridge, re- 
|placing a ferry between Delaware 
and New Jersey, to open Aug. 26, 
/1951; The New Jersey turnpike, a 
|superhighway from the Delaware 
|Memorial Bridge north to the 
George Washington Bridge (New 
|York City), to open Nov. 15, 1951, 
and the Chesapeake Bay Bridge, 
from eastern Maryland to a point 
/near Annapolis, Md., to be opened 
|July 1, 1952. The Chesapeake Bay 
|Bridge will replace the ancient 
| Metapeake-Annapolis ferry. 


+ * r 


CPR Interpretations 
| HE OPS last week issued a se- 
ries of 21 interpretations under 
|CPR 30, the machinery and related 
| manufactured goods ceiling price 
regulation, for the convenience and 
| information of manufacturers op- 
| erating under that regulation. 

The interpretations are similar to 
some of those previously issued un- 
|der CPR 22, the general manufac- 
turers’ order, with appropriate 
| changes including section refer- 
jences, 
'CPR 30 are 
| spects. 





inasmuch as CPR 22 and 
in many re- 


similar 





| Smith's Free Parking— 


Smith Motor Sales Co. (Buick), 709 W. 
Washington, Sandusky, O., offered some- 
thing new to his city in celebration of its 
25th anniversary. The company bought 
out the 590 parking meters in the town for 
one day, and covered the meter heads 
with a paper bag reading, ‘Free Parking, 
Save Your Nickel, courtesy your Buick 
dealer, Smith Motor Sales, on our 25th 
anniversary." 
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COMMERCIAL CREDIT 
hel CORPORATION 


ny A subsidiary of Commercial Credit Company, Baltimore 
Ne ...Capital and Surplus over $100,000,000. .. offices 
ts in principal cities of the United States and Canada. 
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= | Dealers profit by 


te- 
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e @,9 Dealer Benefits By Controlling Financing —The Commerciat Crepir PLAN enables 
ommeréla re it ‘ the dealer to keep a third party out of his car sales, avoid possible loss of sales due to outside 
influences. He also keeps a valuable follow-up contact with buyers . .. cashes in on servicing, 
to repairs and future car sales. 
ed 
er- 


: fast credit approval 


ds 
eir 
re- ae Crepit, through its offices in principal cities 


ire . ° ne 
26. of the United States and Canada, quickly and efficiently 
= checks prospects’ credit standings and relays the information 

e = 
he back to dealers . . . speeds deliveries, payments and profits . . . 
ew 
51, 
ge, 
int 
ed 
ay 
ont 


eliminates lost sales due to delays. 


But that’s only part of the picture. CommerciAL Crepir offers 
dealers a complete financing package . . . from factory drive-away, 
wholesale and demonstrator financing down to the last detail 
of car insurance, credit investigation, collection, adjustment 
and prospect follow-up. Car buyers, too, prefer the CoMMERCIAL 
Crepit PLAN because of its broad customer protection and 
benefits. 


Find out now how this attractive plan can prove a definite asset 
to your business. Write, wire or phone the CommerciAL CREDIT 
office nearest you. Our representative will call at your con- 
venience. There’s no obligation, of course. 


THE DEALER'S 
STAKE IN 
TIME 
SELLING 





me- 
its Years of Customer Satisfaction — The wealth of experience COMMERCIAL 


= Crepit has acquired in handling the financing of millions of cars assures smooth, 
r 


iifie efficient service for the dealer and his customer. Customer benefits include Life 
ing, Insurance Protection (not available in California), Automatic Car Insurance, 


vick Personal Insurance and Bail Bond. 
25th 





Ask to See This Interesting Study —Your local Commerciat Crepir representa- 
tive will be glad to show you this timely study. It contains facts about the time sales market 
which many dealers are using to contribute to their progress. 
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Goodrich Headquarters in Los Angeles— 


This building under construction at 2944 E. 44th St. will consolidate Los Angeles 
district headquarters for five divisions of B. F. Goodrich come moving day Nov. 1. 
Modern interior coloring, “daylight” lighting, accoustical ceilings, controlled ventilation 
and an efficient kitchen unit will add to employe and visitor comfort. The new office 
and warehouse facility will cost in excess of $250,000. 


Auto Specialties 
Appoints Schultz 


ST. JOSEPH, Mich.—The ap- 
pointment of Arthur W. Schultz as 
assistant sales manager of the 
Automotive Jobbing division, Auto Jamestown (Studebaker), Long 
Specialties Mfg. Co., has been an- Beach, Calif., has just been en- 
nounced by Waldo V. Tiscornia,|larged by a third used-car lot, 
executive vice-president. according to Bob Chapman, gen- 

Schultz joins Auto Specialties|eral sales manager. Ed James is 
after four years as assistant to the| the owner. 


| executive vice-president of National 

Standard Parts Assn. He has been 
in the automotive service industry 
since 1935. 


Jamestown Opens Third Lot 





is the only 





‘After Mid-Year Slump .. . 


New-Car Sales Show Increase 


(Continued from Page 1) August new-car volume will wind 
since the first half of May. The |up about 30 percent under last 
| total of 828 registrations topped | year’s alltime record monthly total 
the first half of July by 209 units. | of 683,995 new-car sales. 
troi -alers id they ee 
in cakes Spee ‘in  aeereat HOULD this estimate hold true, 
movement in the past two weeks, ‘” it would mean a total of about 
|although they were agreed that the | 479,000 new-car sales for the month, 
|increase was of modest proportions. | Very close to the 478,556 new cars 
a: & 8 |}sold in August, 1949. 
HERE were dissenting reports,,; This would be a continuation of 
however. New-car_ sales’ in|the pattern which began in May 
Cleveland amounted to only 1,148|this year. Sales in that month 
units in the week ended Aug. 17,| reached 470,446 units, but they slid 
just six more than were sold in the | off in June to 454,665. 
preceding week. | In May, 1949, new-car sales 

Despite the slowness of the | amounted to 446,251 units, slump- 
market in Cleveland, many deal- ing the following month to 432,- 
ers there believe that sales will 470. Then in July of ’49 sales rose 
pick up when production cut- | to 448,477 units—very near the 
backs start making their pres- estimated 450,000 new cars sold 
ence felt. in July this year. 

Most dealers in Waterloo (Ia.) To date, 22 states have reported 
said sales this month have been | new-car sales for July. The states, 
from 25 to 50 percent below last which normally account for 33.56 
year at this time. They said that| percent of national registrations, 
longer payment periods had provid-|had 151,028 new-car sales, against 
ed a “shot in the arm,” but with a/ 204,733 sales in the same month 
weak needle. last year. 

Nationally, it appears likely that| This indicates a decline of some- 


o Lift! 


The Weaver Twin Post Lift 


automotive type lift 


that can handle all wheelbase lengths 


Without loss of 





lifting capacity ! 


CROSLEY 
UR CU a ES 


Ee Ee La 
ey. a ed 


Yes, the WEAVER TWIN POST Lift is the ONLY automotive type lift that 
offers wheelbase adjustment from 40” minimum to any desired maximum... 


Provides unobstructed 


under-chassis accessibility. No rails in the way. 


With rear post remaining in position, the front post is adjustable to 
any wheelbase length. For example—the Model EC-100 TWIN POST can 
take an 80” wheelbase Crosley and a 164” wheelbase Cadillac Ambulance. 


For details, ask your Weaver jobber or write us 


SERVICE 





WEAVER MANUFACTURING CO., SPRINGFIELD, ILL., 


Twin Post Lifts... 
Brake Testers... Wheel Balancing Equipment... Jacks...Dollys...and Air Compressors. 


for free copy of “THERE IS ONLY ONE” 


SHOP EQUIPMENT 


Unit Lifts .. . Wheel Alignment Equipment . . . Headlight Testers... 


| what more than 25 percent from the 
|level of July a year ago. If this 
ratio holds true, the final total for 
|the month was approximately 
450,000. 

| © . - 
JEW-TRUCK sales were in just 
r about the same shape. Reports 
i|from 19 states, which normally 
account for about 25 percent of na- 
tional registrations, showed 22,760 
new trucks sold in July, against 
29,070 in the same states last year 
in July. 

This was a decline of slightly 
more than 22 percent. If the ratio 
held firm, total registrations dur- 
ing July amounted to about 91,000 
new trucks. 

Such a figure would be higher 
than the 87,461 new trucks titled in 
June of this year, but well under 
the 117,040 new trucks sold in July, 
1950. 





NEW-TRUCK sales in August last 
he year hit an alltime monthly 
|peak of 126,533 units. In order to 
| hit the million mark this year, new- 
itruck sales in the last half will 
have to average about 81,000 units 
|monthly. The monthly average in 
‘the first half was 85,996. 


Monthly new-car sales in the 

| last half of this year will have to 

average slightly more than 448,- 

000 units in order to bring the 

year’s total to 5% million units. 

| The monthly average in the first 

six months of this year was 468,- 

|098, while the average for each 
month in 1950 was 527,203. 


Auto Parts Firm’s 
Pricing Methods 
Under FTC Fire 


WASHINGTON. — Federal Trade 
Commission last week charged the 
P & D Mfg. Co., Inc., Long Island 
City, N. Y., with selling automotive 
products to some purchasers at 
higher prices than to others com- 
peting in their resale. 

Discrimination resulted, the FTC 
charged, from varying rebate 
|schedules in three types of con- 
tracts by which the company dis- 
|tributes its products. 
| A “distributor’s rebate agree- 
|ment” allows rebates or discounts 
off the jobber list prices based upon 
the net monthly dollar value of 
purchases, the FTC said. 

A “distributor’s franchise agree- 
ment” is entered into by the com- 
pany with certain purchasers. It 
allows rebates or discounts of 20 
percent, and 2 percent off its jobber 
list prices on all monthly pur- 
chases, subject to a limitation of 
10 percent on certain items, the 
FTC claimed. 

The complaint also challenged as 
discriminatory “the company’s prac- 
tice of granting some purchasers 
| varying discounts, or rebates, off 
its jobber list prices different from, 
other than, or in addition to those 
listed in its standard contracts.” 

The FTC charged that the effect 
of the firm’s agreements was “to 
tend to create a monopoly in the 
lines of commerce in which the 
respondent and its favorite custom- 
ers are engaged.” 


MEWA Conducts 
Essay Contest 


CHICAGO.—The Motor & Equip- 
ment Wholesalers Assn. is conduct- 
ing a “How to Do It” essay contest 
for its junior executive group mem- 
bers. 

Prizes of $100, $50 and $25 bonds, 
plus traveling expenses to and from 
the MEWA convention in Chicago, 
Dec. 3-5, will be awarded for top 
essays. 

The purpose of the contest is to 
provide the future executives with 
a stimulus to analyze a practical 
problem for their own information 
and for fellow association members. 
The essays may cover any phase of 
automotive wholesaling from the 
practical viewpoint, a MEWA 
spokesman said. 


Lo-Del Pontiac Sold 
Lo-Del Pontiac Co., Danville, 
IIL, has been sold by John Bulan. 
New owners are Emmett E. Wid- 
dis, and Cal B. Nielsen. 
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FOB FACTORY 
New Engines Progress 


Despite Bottlenecks 


a plans for new high-compression engines are) 
moving ahead despite formidable barriers created by the | 


machine tool bottleneck. 
With the defense effort lagging because of over-crowde 
machine tool order boards, Washington authorities have con- 


sistently opposed efforts by * millions of dollars have already 
Detroit auto manufacturers! heen invested. 
to move their engine tooling; A recent cheek indicates that 
programs along. Present indications | pilot production of the new DeSoto 
are that opposition by Washington |engine may get under way in the 
is stiffening. next 30 to 60 days. 
It should be remembered, of |ing made to obtain delivery of the 
course, that many of these pro- few remaining items that will be 


la good chance to go on to com- 
|pletion without too much delay. 


d| |date has already been set back and | 


Efforts are be- | 


| ELIVERIES of machine tools 


required to set up a production line. | 
Trade sources expect DeSoto’s to| 
be the first of the engines now 
| being tooled to get into production. | 
|Volume output can hardly be ex-| 
pected much before December. 

* * * 


Ford Deliveries 


for the Ford six and the new) 
Lincoln engine are well advanced. 
|Both of these programs are given 


The new Ford model introduction | 


ja public announcement is not ex-/ 
pected before 1952. 

The Dodge engine program has 
run into some formidable obsta- 
cles, 
chines may have to be built in 
the Dodge toolroom. It is antici- 
pated, however, that unless un- 
foreseen events interfere, the 
new Dodge high-compression en- 
gine should be ready early in 


‘Officers of Willys Sales Club— 


| First officers of the new Willys-Overland Twenty Grand club are these national retail 
it is reported. Some ma- | salesmen, who were named during a week's celebration in Detroit conducted by the 


| company for 40 top retail salesmen. Left to right: James Hollern sr., Windber, Pa., 
secretary; F. G. Mickalson, Eugene, Ore., president; Charles F. Wiemars, Eureka, Calif., 
vice-president, and T. Wesley Woodard, Houston, treasurer. —— ai 
defense equipment, it may be asked|zon today is the suelietion that 
to employ 100 percent of capacity|machine tool order books may be 





grams were started months ahead “a 


of defense tooling programs that 
now have top priorities. While 
the industry has been willing to | 
give way where a demonstrated 
defense need exists, auto firms 
have naturally tried to continue 
their engine programs | in which 


eta 


pi pened 
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B and L Motor Formed 


B & L Motor Co., Inc., 
Wilkesboro, N. C., has been organ-! builders are 


North | existing conditions 
required to submit ‘ + * 


|Ray of Hope 


jized with capital stock of $200,000 [their order boards to Washington 
ito deal in automobiles. Principals |each month. 

jare H. C. Buchan jr., Ruth Buchan | 
‘and James Lowe. 


to be heavily loaded with vital | 


Its Easy 


O 
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Marketing Data 


for Advertisers 


The Plain Dealer's Mar- 
ket Survey Department can 


assist you in checking 


merchandising coverage 


with current market 


for Cleveland. Write for 


information. 
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Sall Cars 









= 


/ 


Perhaps. But you can be sure in Cleveland 
and Northeastern Ohio! For 
cars will sell where cars have sold before. 


Greater Cleveland (Cuyahoga County) 
. , and the adjacent 29-county area 
: - 2-7 have established an enviable record in 
5 new passenger car sales...a per 
; capita record far above the national average. 


And you reach this rich new car 

territory through the advertising columns of 
the Cleveland Plain Dealer...long 

among the leading newspapers in the country 
in automotive lineage...Sell your cars 

where cars have sold—194,405 in the year 1950. 


your 


data 


CLEVELAND 


PLAIN DEALER 


Cleveland’s Home Newspaper 
Cresmer & Woodward, Inc., New York, Chicago, Detroit, San Francisco, Los Angeles 
A. S. Grant, Atlanta 


If the machine tool firm happens P nope on the n nachine t 1 hor | 
ope on the machine too - 


1952. for the defense effort. This is the| relatively clear of defense work by 
It should be explained that under | kind of situation that has hit both;the end of 1952 or early in 1953. 
machine tool|the Dodge and Buick programs. 


|This would leave machine tool 
|builders in a position to take on 
auto engine work in time for 1954 
models. 

If this situation develops as 
expected, one of the first new 
engine tooling programs is ex- 
| pected to be a new V-8 high- 
| compression engine for Pontiac. 
| Chevrolet's plans for the future 
jare known to include a V-8, but 
ithe status of the six-cylinder en- 
gine has not been established. No 
future tooling plans for Chevrolet 
have been reported up to the pres- 
ent time. 

There is also a strong possibility 
that both Cadillac and Buick will 
have power steering on some of 
their 1952 models. 


Grinding Methods Seen 


Adding Life to Tools 


TORONTO. — Efficient grinding 
techniques extend the life of tools, 
control the amount of metal re- 
moved during sharpening and in- 
crease the life of cutting punches 
and dies two and a half to three 
times, according to Harold B. Elli- 
ott, supervisor of machine and tool 
shop methods for Northern Electric 
Co., Ltd., Montreal. 

Elliott told the American Society 
of Mechanical Engineers here of 
experiments carried on by his com- 
pany to study machine shop pro- 
cesses in view of reducing costs. 
He said that wax impressions of 
dulled punches and dies allowed 
efficient sharpening to the thou- 
sandth of an inch, and that con- 
|trolling the amount of metal re- 
moved from the tools did away with 
j oreeeee waste during sharpening. 


'Ton-Mile Tax 
Denounced as 


'Biased, Costly 


SAN FRANCISCO.—tTruck ton- 
mileage taxes were condemned as 
discriminatory in application and 
costly to administer by W. H. Ott 
jr., chairman of the National Coun- 
cil of Private Motor Truck Own- 
ers’ legislative committee. 

Ott spoke to a group of West 
Coast private truck operators. Cali- 
fornia is expected to give serious 
consideration to a commercial ve- 
hicle ton-mile tax at its next ses- 
sion. 

Reviewing the history of ton-mile 
tax measures in other states, Ott 
said that one state’s experience had 
'shown that the cost of administer- 
ing the tax and other “third struc- 
ture” taxes amounted to 79 percent 
of the total revenues collected. 

He said that the port-of-entry sys- 
tems usually used to collect the ton- 
mile tax “have greatly burdened the 
free movement of goods in inter- 
state commerce.” 

Ott warned that if the idea spread 
to many states, interstate commerce 
by motor truck might soon be as 
impracticable as it was between the 
original 13 colonies with ports-of- 
entry at every state border. 

“The National Council of Private 
Motor Truck Owners believes that 
|the fairest basis for equitably 
financing highways is found 
through imposing motor vehicle li- 
|cense fees and motor vehicle fuel 
taxes,” ow said. 

y. oungs Opens New Home 
A. A. Youngs (Willys - Over- 
| land), Palo Alto, Calif., has 

opened new headquarters. 


_ 


This great new Safti-Flight Fisk is today’s 
expression of more than Fifty Years of good 
tire making. 

Down all those years the Fisk name has 
gained steadily in power and reputation— 
one of the world’s leading replacement 


tires, for old cars and new. 
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No other tire offers the beautiful TER- 
RACED SIDEWALLS, fully shielded and pro- 
tected by their own Defender Scuff Guard. 

No other tire can give you complete 
SAFETY-SLOTTING of the traction tread 
—for stopping power and non-skid holding 
in all weather—under all road conditions. 


UNITED 


aS 


Division of 


STATES RUBBER COMPANY 





On oisnssnpdilbuisetini Char e. 





Rebel Local Presses 


For Strike 


at Ford 


(Continued from Page 1) 


essential civilian goods attract and 
hold employes in the future. 


1. Economic Stabilizer Eric 
Johnston approved through 
March 1, 1952, a Wage Stabiliza- 
tion Board formula to allow 
wages to rise in relation to in- 
creases in the cost of living. 

2. Defense Mobilizer Charles E. 
Wilson announced a plan to permit 
the granting of preferential wage 
hikes to workers “in rare and un- 
usual” instances. 

Simultaneously, however, the gov- 
ernment issued a _ regulation to 
freeze present methods by which 
companies pay bonuses to their ex- 
ecutive and salaried personnel. 

* * * 
AsouT 150 companies, most of 
them in the auto industry, are 
affected by Johnston’s decision. The 
government’s consumers’ price in- 
dex may dictate another increase 















in hourly pay rates for workers, 
covered by cost-of-living agree- 
ments, Sept. 1. 

So far this year the index has 
given auto workers a five-cent raise 
March 1 and a three-cent hike 
| June 1. 
| The WSB formula which John- 

ston approved last week literally 

paves the way. for pay increases, 
based on the cost-of-living, in all 
industries. 

Johnston said it “will have a defi- 
nitely stabilizing effect.” 

* * * 
'. WSB policy will make cost- 
of-living increases legal as fol- 
lows: 
1. Any cost-of-living clauses 
that were in labor pacts before 
Jan. 26, 1951, may continue in op- 





eration. 
2. Any cost-of- living: clause put 














Henry J to the Pampas— 


The first Henry J to arrive in Argentina is being displayed by Triphaine & Cia., | 
The car was flown from Miami by Pan- | 
American Clipper, and is shown in the lobby of the Argentina Automobile Club. 


Kaiser-Frazer distributor in Buenos Aires. 
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|tervals to account for any CPI 
increase since Jan. 25, 1951. 
Such a_ cost-of-living increase 


|may be granted even if the workers 
have already been given wage 
| boosts amounting to 10 percent 
more than they were getting in 
mid-January, 1951. 

In exceptional cases, the WSB 
said it would permit cost-of-liv- 
ing increases not based on the 
index as of Jan. 15, 1951. The 
board said “hardships or inequi- 
ties” might exist in a minority of 
instances. 

Wilson’s plan to allow preferen- 
tial wage hikes in “rare and un- 
usual” cases is intended only as a 
|last resort to help a defense plant 
or essential civilian goods produc- 


er attract workers. 
| - ak 7 


HE government is expected : 
interpret “rare and unusual” 
jthe strictest possible manner, but 


la favorable interpretation is looked 


into effect after Jan. 26, 1951, may|down in response to movements of | for soon in the machine tool indus- 
now be continued without further|the CPI. 


WSB sanction, if the percentage 
increase in hourly rates called for 


does not exceed percentage in- 
creases in the CPI over Jan. 15, 
1951. 


3. Any new cost-of-living clauses | agreement 


put into contracts must provide for | 
wage adjustments both up and 





* * + 


XCEPTIONS will be recognized. 


If an employer and a union do 


WRITE FOR DETAILS 
The WICO Cigarette 
Lighter—a new safety 
accessory for every 
smoker who drives 
@ car. 


UCR RUS Choe Tae Cy 
RAR PL lL 












i. 


The Wico is clever, 


genuine 


need. 


°) 


The Wico is nationally advertised and sells 


easily and steadily 


a 


The Wico price and discount schedules are 
liberal and allow you to make a good profit 





ingenious and fulfills a 





EMOVE 


ELECTRIC COMPANY 


WEST SPRINGFIELD, MASS. 


Producers of specialized fine ignition equipment for more than 50 years 


NGER IN FOR A 


LIGHTED 
»Y YOUR SMOKE 


MOMENT 


OR TWICI 


CIGARETTE 


IN SAFETY 


AND EN- 


jnot have any cost-of-living clause 
covering wages, 
WSB will allow them to put a wage 
boost | into effect at six- “month in- 


the 








































i try. 

In general, the government’s 
regulation covering bonuses 
doesn’t prohibit the payment of 
bigger bonuses to_ individuals. 
But in most cases, the executives 
who drew top payment last year 
| won’t be allowed to get any more 
this year. 

The regulation is intended more 
;to limit the total amount that an 
S96 to t may pay in bonuses in 
1951 to the same amount he paid 
lin 1950. 

Companies that have _ written 
|}bonus or profit-sharing plans in 
|effect can continue them in the 
|/same way under the new regulation. 
However, the formulas of such pro- 
grams can't be revised in order 
that larger percentages of profits 
can be paid out. 


‘Tool Makers Get 


Price Relief to 
Speed Expansion 


WASHINGTON.—OPS revised its 


|}machine tool regulations last week 
ito allow manufacturers an esti- 


mated average rise of 10 percent 


{in machine tool prices. 


Aimed at encouraging expansion 
in the machine tool industry and 
removing bottlenecks in defense 
production, the order permits tool 
makers to adjust prices upward 


|from a “synthetic” pre-Korean base 
|which makes allowances for the 


fact that the postwar market for 
machine tools was depressed. 
Manufacturers are permitted to 
add actual increases in material 
and labor costs occurring between 


ithe Korean outbreak and Sept. 10 


of this year. 

They are allowed an additional 
12 percent increase in their base 
period price to cover “contin- 
gencies.” 

OPS said a fact sheet in question- 
and-answer form will be issued 
shortly to assist manufacturers in 
applying provisions of the revised 
regulation. 

The revision was made in accord- 
ance with a directive from the 
Office of Defense Mobilization to 


| modify price controls for machine 


| tool makers to the extent necessary 
|to oe essential production, OPS 








We Apologize 


. for not answering re- 
quests for details regarding 
CARLIFE GUARANTY ‘'72"' 
as fast as we would like. In- 
quiries have been pouring in 
. . . $0 get yours in without 
delay. 












WRITE OR WIRE 


THE CARLIFE GUARANTY 


8827 Strathmoor 
Detroit 28, Mich. 
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| 
PI more of that cargo nearer to the a | 4 . x 
Detroit Campus Martius? That was — Building Starts 
S¢ ’ : e 
Judge Gary’s idea when he built a ~ 
me plant and a town to cut down the} On New Mack 
“cost per ton mile” on that long) 
i | haul to the east. |Parts Plant 
. Hundreds of plants, supplying | | NEW YORK.—Work has begun 
3 the needs of the automobile in- | |on a new service parts plant for 
- dustry, are now within a short Mack Trucks, Inc., at Bridgewater, 
p flying distance of Detroit. They no 
p form the nucleus of that “indus- | ME The -ed that the 
a trial city state” I’m talking about. | eC COMPARy GNNOUNCER CHAL vine 
; oan . | new plant and offices will occupy 
f Build non-political super high-| eaccuieaateie G60) wee tan 
ways—two way—two for freight) Grabiak Chevrolet, New Alexandria, Pa.— ee ee oe 
n- and two for passenger. Cut down : : ci : and take over service parts supply 
n- dat ‘OL DEBBIL’ - cost per ton S. J. Grabiak (Chevrolet), is now operating in the new building pictured above. work now being done at Mack's 
a mile. Let those tons roll as fast as| Located on U. S. Route 22, the building is constructed of concrete block and steel with | Plainfield (N. J.) plant. 
nt they can roll to the center of the/|an exterior of white porcelain enamel. A radiant heating system is embedded in the Construction is on a site on the 
c- new super industrial area of Amer- | concrete floor of the structure. south side of Route 29 in Bridge- 
| ARVEY CAMPBELL, executive | ica—Detroit. — ; : oe 7 water. Mack said that it will be 
. Roasd ch Commane, to when iltedys bese, | Satert Opens a Regie Roch | en Se ae ee 
ir o -rce, ‘ s. ir ia _, | dena, Beverly Hills, Oakland an s nay 
st facetiously, but fondly, refer as the (The opinions expressed herein Peter Satori, president of Peter Berkeley. The Satori company | plants at Plainfield and Allentown, 
d “minister-pleno-penetentiary” of the} are those of Columnist Jordan | Satori Co., Ltd., Berkeley, has | sells Jaguars, Hillman Minz, Pa. 
S- Arsenal of Democracy, is too smart} and not necessarily those of | opened his fifth California deal- | Humber Hawk, Sunbeam Talbot, The plant is expected to be fully 
a fellow to ae write a 4 a Automotive News.) | ership at Eagle Rock. Other | Commer Karrier and the Rover. ‘operating by Jan. 1, 1952. 
. | knows too much to expose himself wo —— —- — aon ——-- ———__—_—_—_——— 
5 or his many old friends to the liter- 
f ; ary critics. 


But for many months now I've 


. been itching to brag about his 
; recommendation to his audience e 
» that if anyone ever wanted to write 
a good letter home, better follow 
> the technique of this column. 
Now, in this 250th year of De- 
| troit’s founding, what with Har- | 


vey’s innate regard for truth, 
modesty and literary reticence, 


I cannot refrain from writing s 

n home to the folks, You won’t OF SMOO I H SI RE 
le care if I go all out historical ac- | 9 

a. cording to the recipe of Lytton 


. Strachey, that British lad, who 
: wrote the best story I ever read S I OPS! 
” about Queen Victoria. e 


Lytton said: “The first requisite 
of a historian is ignorance (that 


a33536 


s 


lets me in), ignorance that simpli- THE INDUSTRY'S 
fies and clarifies: which selects and 
omits with a placid perfection un- FINEST POWER BRAKING SYSTEMS 


attainable by the highest art.” 
* * * 


This Is Detroit More than two and a half million installations have made 









F [DEAR FOLKS AT HOME: : F 
re So this is Detroit... Hydrovac the undisputed leader in the field of power braking. 
| Surely you must remember when, An ; ire ir- ; ; 
t sie & ak ees ce Eee a now Bendix Products offers Air-Pak, an air hydraulic unit 
, buck and the Montgomery-Ward similar in design and principle to the Hydrovac. Air-Pak 
d catalogs and began the serious | changes air pressure into hydraulic pressure by means of two 
e study of history, I used to crab . ‘ im 
1 about those congressmen, who in direct connected pistons, thus combining all the well proven 
d defiance of the Ordinance of 1787, advantages of hydraulic brake action with an air brake system. 
e and to hell with George Washing- 
e ton’s survey of the Northwest Ter- Products of twenty-five years of practical braking experience, 
r ritory, sliced a piece of territory | the tstandi bretd ff f 
60 miles deep off the southern half se outstanding power braking systems offer faster, more 
O of my home state Wisconsin . . . positive and better controlled braking. And in both the vacuum 
: a oe Be Be 4 Paget ir ie and the air actuated units, brakes can be applied instantly by 
0 the mouth of the Chee-caw-go river. foot power alone—a safety factor of tremendous importance. 
Didn’t I have the laugh on 
1 those Solons when my father was Remember, regardless of size of vehicle or whether your 
e helping to build the ore docks at : . : ’ 
r Sais tennins taee Genk eden preference is for vacuum or air brakes, for the industry's finest 
a “sop” (the Northern Peninsula) power braking systems be sure to specify Bendix* Hydrovac* or 
. to wild and wooly Michigan in Bendix Air-Pak. REG. U.S. PAT. OFF. 
A compensation for a flock of sand 
n dunes in Indiana, 
1 Men with keen vision know now BENDIX: Sigricn- SOUTH BEND 
that there are only a few natural . aia 
id cities of destiny in the world and xport 8 x International Division, 72 Fifth 
: Detroit is one of them. Her great Ave. Naw York 11, N.Y. « Canadian Sales: Bendlx- Sr 
D possibilities of development in the " F F Madden canasbaries 
character of her population, her in- 
; dustries, her numerical and terri- 


torial expansion is beyond even my 
imagination. 

They call it the “Arsenal of 
Democracy” now, but in another 
generation, or less, it can be the 4 
center of a new kind of “industrial _— ueeil a 
city state” with political boundaries — nee 
for administration extending at 

4 least one hundred miles on each} 
land side. Just like any business, | 
founded upon economy and service. 

All that is needed is enough 
skilled men, enough intelligent | 
money, modern machinery, the best | 
merchandise and a central spot in| Hydrovac 
the grandest market on the face | vacuum-hydraulic 
of the earth. power brake unit 






air-hydraulic power 
brake unit 








* * * 


Endless Stream 
YAZING from the window of the} 
¥ hotel I see an endless proces- 
sion of ore, boats trailing down | 
from the St. Mary's Rapids at the 
Soo and through the St. Clair flats, 


only slowing down long enough for 

one of those mosquito boats to toss BRAKING HEADQUARTERS for 

a message to the captain, and then 

resuming the “long haul” to distant al = ; (44) WCTS 


parts on Lake Erie. <a —_ 


_ ey See ovis oe et: | ee e 
Fry Gets Doge Franchise te AUTOMOTWE woustaY Chased 


R. L. Fry of Blair-Fry Motor Co., 
Pocatello, Ida., announces that the 
company has become Dodge dealer 
in the Pocatello area. 
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New Findings From AMA Usage Survey. . . 
an ee eee ean 


Vital Jobs for 9 of 10 Cars 


DETROIT.—Nine out of 10 pas- 
senger cars in the U. S. are used 
each week for purposes of earning 
a living, shopping or both. 

This is one of the thousands of 
automotive facts listed in the 
80-page, 1951, edition of Automo- 
bile Facts and Figures, annual 
statistical handbook of the indus- 
try soon to be issued by the Auto- 
mobile Manufacturers Assn. 


Featured in the 3ist edition are 
highlights of a comprehensive sur- 
vey of passenger car use in Amer- 
ica, made early this year. These in- 
clude: 

1. During an average 
percent of the nation’s 
automobiles are used for traveling | 
to and from jobs, conducting busi- | 
ness, or doing work on the farm. | 

2. Shopping during the week puts | 
53 percent of the cars to work. 

3. A total of 22,000,000 passen- 
ger cars are used each week for 
earning a living; 16,000,000 for 
shopping. 

4. Some 2, 500, 000 persons in the 


week 73 







== 


UP AND DOWN FRICTION 


private | 


U. S. use passenger cars daily in 
earning a living. 

5. Forty-five percent of all em- 
ployed persons use a passenger car 
in connection with their work. 

6. More than 28 percent of adults 
living in households without cars 
nevertheless ride in cars every day 
and, out of 9.4 million such per- 
sons, 3.7 million ride to work daily, 
/1.3 million obtain a ride for shop- 
ping. 

In reviewing facts and figures 
of the industry for 1950, the new 
| yearbook points out several auto- 
motive records set during the year 
—in passenger car output, overall 
motor vehicle registrations, gaso- 
line consumption, vehicle mileage 
| driven and in special taxes paid 
by motor vehicle users. 
| Total vehicle production for the 
year was 8,003,045 units, including | 
| 6,665, 863 passenger cars, and 1,337,- 
| 182 motor truck and buses. This 
brought the 51-year production of 
the industry to a total of 116,000,- 
000 vehicles. 


| Nearly 20,000 buses were produced 





_Niew 


ADJUSTMENT 





e¢¢ Unity protects the car dealer’s retail sales—by 
distributing only through legitimate wholesalers— 


by the industry during the year, 80} 
for school | 


percent of which were 
purposes. 


The U. S. accounted for about 76 | 


percent of world motor vehicle out- 
put for the 
mated at 10,577,426 units. 

In spite of the high rate of 1950 
production 55 percent of the cars 
in use in 1950 were prewar mod- 
els, the average age being nearly 
eight years compared with 5% 
years in 1941. One million trucks 
in use were 14 years old or more. 
Average truck age in 1950 was 
seven years, an increase of 1% 
years since 1941. 

The life of motor vehicles has} 
more than doubled in 25 years. 
Scrapped cars today average 14 
years of age, compared with the 
1925 average of 6% years. Average 


lifetime mileage has increased from | 


25,750 to 120,500. Forty-five percent 
of the nation’s cars have been driven 
more than 40,000 miles. 


U. S. motor vehicle registrations | 


in 1950 reached a total of 49,176,796. 
Seven states registered more than 


never through chain stores or other cut-price channels. 


* 


Unity Spotlights will not drift in the wind, rattle, etc.—because 
Unity Spotlights are the only ones with adjustable frictions, both 
horizontal and vertical, easily adjusted with a screwdriver. 


All Unity Spotlights are three-tube spotlights. The outside tubing is tightly 
locked in the corner post by the two mounting brackets and cannot rotate. The 
head housing and the handle housing pivot on this stationary outside tubing. 


The corner post is stronger after the Unity Spotlight is installed. 


There are millions of Unity Spotlights in the field 
giving perfect satisfaction after years of service. 
Look for the spotlights with the ornament on top. 


You will never see any Unity products sold at cut 
prices either under Unity name or under a different 
name or trade mark. Unity protects the dealer. 


year, which was esti-| 


WHY IS THE 
UNITY SPOTLIGHT 
CALLED 

“THE CAR DEALER’S 


SPOTLIGHT”? 


| 


originator of the awards, 


Kansas City, chosen 


| ‘Best Export Salesman." 


two million passenger cars during 
the year. California topped the list 
with 3,955,351, more than all the 
|cars in South and Central America, 
Asia, Africa and Oceania. 

The yearbook shows that world 
























UNITY MANUFACTURING COMPANY 


2909 SOUTH 


INDIANA AVENUE S 
MAKERS OF SPOTLIGHTS WITH OR WITHOUT MIRRORS -~ 


ee) 
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FOGLIGHTS - 





ILLINOIS 
BACK-UP 











LIGHTS+ POLICE LIGHTS+ FIRE LIGHTS» DECK LIGHTS AND EMERGENCY LIGHTS 








for sales accomplishments—recently was conferred by P. W. Litchfield, 
upon four men. 
congratulating the medal recipients. Left to right are Gerald P. White, store manager, 
“best large store manager;' 
Houston, designated ‘‘best small store manager;’ 
manager, mechanical goods, Chicago, winner of the 
jand William Edwin Mitchell, district manager, Johannesburg, South Africa, selected as 


motor vehicle _Tegistrations in _1950 





Goodyear Chief Rewards Salesmen— 
| The Litchfield award of merit—highest honor Goodyear Tire & Rubber can bestow 


chairman and 
The Goodyear chairman is shown (center) 


" William R. Howell, store manager, 
" Jack Woodrow Smith, assistant district 
“best wholesale salesman" award, 


totaled 70,400,000, with passenger 
cars gaining 46 percent since 1940 
j}and trucks showing a 100 percent 
increase during the same period. 

Population per motor vehicle 
in the U. S. is 3.1, compared with 
75 in the U. S. S. R., 14 in the 
United Kingdom, 86 in Mexico, 
1,243 in India and 8,745 in China. 

zasoline consumption was up 10 
percent in 1950 over 1949, the pre- 
liminary total for the year being 
about 35% billion gallons. This fuel 
|was consumed as motor vehicles 
| throughout the nation traveled a to- 
tal of 465 billion miles. 

Special motor vehicle taxes paid 
in 1950 totaled $4,354,033,000, an all- 
time record and a sharp increase 
over the previous high of $3,824,- 
|509,000 in 1949. Special truck taxes 
|exceeded $1,200,000,000. It is esti- 
mated that taxes take 29 cents out 
lof each dollar spent for the pur- 
chase of a new automobile. 

A high percentage of defense 
work assigned to automotive firms 
|is being shared with other busi- 
|nesses through subcontracting, 
| Facts and Figures shows. 

In the case of a cannon, for 
example, 98 percent of the parts 
are being subcontracted and 1,800 
out of 2,000 parts in an aircraft 
engine are being made by outside 
firms, most of them small busi- 
nesses. 

Employment, hours worked, and 
earnings in the automotive indus- 

|try reached an alltime high in 1950. 
Average weekly earnings of produc- 
tion workers was $73.25 and weekly 
| hours averaged 41.2, compared with 
|$65.97 and 38.9 hours in 1949. Total 
‘employment during the year was 
|839,400. The figure in 1949 was 
769,000. 


| Moxley Made Sales Chief 


| W. G. Moxley has been appointed 

|to the position of sales manager it 

|is announced by Ewart E, Everson, 
president of Mid-Town Motor Sales, 
|Lt., Montreal. Moxley held the po- 
| sition of service manager with the 

| company since its inception in 1927. 
|He has been with General Motors 
or GM dealers for the past 31 years. 

= anaes 7 ; 

| 


Please Be Patient 


. we will answer all re- 
quests for CARLIFE GUAR- 
ANTY ‘72" as quickly as 
possible. We are just as anx- 
ious as you are that you re- 
ceive the ‘‘low down" on this 
amazing plan. 


| WRITE OR WIRE 
'] THE CARLIFE GUARANTY 


8827 Strathmoor 
Detroit 28, Mich. 
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Joseph R. Landauer has been|plant. Three years later he was | 
advanced to branch manager at/assigned to the staff of the oper-| 
the Universal C.L.T. Credit Corp.|ating manager of the Dodge divi- | 
office, 6760 Stony Island Ave., Chi-|sion where he remained until his | 
cago. |present appointment, 


Landauer joined this company as | . a = re 


an adjuster in 1940. He has since Signs Warn ‘Road Hogs’ | 
served in positions of increasing A P 

importance at the Indianapolis, To Keep Right in L. A. 
Waukegan and Chicago branches.| The number of “road hogs” is 
He succeeds K. R. Turney, who has | being substantially reduced in Los 
been transferred to another posi-|Angeles by signs on the highway, 
tion with the company. |“Slow Traffic Keep Right,” accord- 

+ + -@ | ing to the police there. 


| : 
Brennan Named to Manage The sign program was sponsored 


|by the University of California, the | 
New Chrysler Jet Plant Los Angeles police department and | Both Retire After 20 Years— 





John Edward Brennan, chief pro- the California division of high- | Joseph Landry sr. (left), and his truck, a 1931 International, both retired the same | 


| day after 20 years’ service in the Duluth (Minn.) Union Depot-Post Office mail haul. 


duction engineer of Chrysler Corp.’s | ways. 
. * * R. R. Carlson (center), Duluth branch manager, hands the keys to a new International 


Chicago aircraft engine plant dur- 
ing World War II, has ve ep: Sales Personnel Changes 
pointed general manager oO e| | 
Chrysler Pratt and Whitney j-4g, Announced by L-O-F manager, superfine glass fiber for 


jet aircraft engine plant. | Six changes in sales personnel of : ie Sa 
Immediately following the war, | Libbey-Owens-Ford Glass Co. have pagent Milage cc. cxely etowscrts Mpionanng 


: ae ‘|!been announced by G. P. Mac-| A. Prickett, district industrial man- . 
Saaiivering depastanent of the Jot Nichol, sales vice-president. ager, St. Louis; Robert W. Troup,! Roth With Borg-Warner 
ferson plant where he stayed until| William H, Radigan, industrial | industrial field representative, De-| Appointment of Capt. Ellsworth 
1946. He was then made assistant|manager of the Los Angeles dis-|troit; Hugh M. McClellan, Dallas|E. Roth, USN, Ret., to the executive 
chief engineer at the Dodge main|trict; Fred W. Segerstrom, sales | field representative, and W. J. Gray,| staff of the Kalamazoo, Mich., 





geles. 
~ & * 











Sell More Trucks .. Make Bigger Profits... by Featuring 


r SPECIALIZED 
Montpelier Fires 


YOU HANDLE THE COMPLETE DEAL—WITH ABUNDANT HELP 


“Ask Your Truck Dealer” 


rani Says MONTPELIER Advertising in Leading 
: BAKERY, DAIRY and LAUNDRY Publica- 
tions and in Direct Mail Programs. 


“AND WE DO MEAN YOU” 


YOU, the Truck Dealer, handle the complete deal—with 
the full cooperation of MONTPELIER Sales, Engineering and 
Manufacturing Specialists—whether it be for one vehicle 
or a large fleet. 






JERSEY 


Many Large BAKERY Fleets are i 
yy DAIRY 


Engineered by MONTPELIER 








You Make More Sales, Bigger 
Profits — when you Give Them 
What They Need and Want.... 


Delivery Vehicles Engineered and 
i i i WANT TO SELL DAIRY FLEETS? 
Built to Their Specific Needs. oie Vill ticle Yeo. 





Here’s How MONTPELIER Helps You— 


1. You tell us the nature of your customer's business, f Tae TT 


the weight and size of commodity to be delivered, what : ama 
Bh Ta By a 


specific features he needs and wants. 
2. Tell us the Make and Model of Chassis to be used. 
3. MONTPELIER will submit preeene and quotations to 


YOU—our recommendations based upon almost twenty- 
five years of experience in building delivery vehicles 
specially designed for maximum delivery efficiency, 
minimum cost. 


4. Simple, isn't it? It will help you make More Plus-Profit 
Sales. MONTPELIER is especially interested in helping you 





get MORE FLEET BUSINESS—both Local and National. The MONTPELIER "URBAN" is 
a "Natural'’ for Laundries and 
WRITE, PHONE OR WIRE FOR COMPLETE DETAILS Bakeries. 


THE MONTPELIER MANUFACTURING CO., MONTPELIER, OHIO 


SPECIALIZED MOTOR VEHICLES 








over to the new driver, Joseph Landry jr., as two new generations take over the duties. | 


industrial representative, Los An-| 


|division of Borg-Warner Corp. ha 
been announced. He has been 
named assistant to the works mar 


; |ager, defense division. 


Ulinski Directs Engineering 


Of Automatic Transportation 


Automatic Transportation Co 
Chicago, has appointed B. IL. Ulin- 
ski as director of engineering 
responsible for all engineerin: 
functions. 

Ressker A. Dusseau has been pro 
moted to the post of chief .engi 
neer of rider-type Automatic elec 
tric industrial trucks, the _ post 
Ulinski vacated. 


| 





Lyon, Kreisch Appointed 
At L-M Turbine Plant 


Two appointments to the staff 
of the new gas turbine plant of 
Lincoln-Mercury have been an- 
nounced by Lewis K. Marshall, 
manager of defense production 
operations. 

R. M. Lyons has been appoint- 
| ed manager of the industrial re- 

lations department in addition to 

his present assignment of a simi- 
| lar nature at the Detroit Lincoln 
plant. R. K. Kreitsch has been 
named manager of the adminis- 
trative department. 
* * * 


| Heil Tank Service 
| Announcement has been made of 
| the formation of Heil Tank Serv- 
|ice, Inc., Milwaukee. Principals are 
John N. Heil, now president of 
|Heil Wisconsin Tank Sales, Inc., 
|}and Roy Barbian, former manager 
| of the Heil Co. plant in Milwaukee 
* oe a 


‘Gamble Named Manager 
Of du Pont Yarn Sales 


Millard G. Gamble, assistant man- 
ager of Cordura rayon tire yarn 
sales since last fall, has been pro- 
moted to manager of the section, it 
was announced by E. I. du Pont de 
Nemours & Co. 

He succeeds Pierre S. du Pont 
III, who recently was made assis- 
tant director of sales of the Rub- 
ber Chemicals division. 

+ * * 


Seiberling Promotes 


Schwab, Cattron 


Promotions of A. Wade Schwab 
and Richard G. Cattron in the Sei- 
berling Rubber Co. sales organiza- 
tion have been announced by L. M 
Seiberling, sales vice-president. 
Schwab was named manager of 
mileage sales, replacing C. Sterling 
Parker who joined the company’s 
field sales organization on a special 
| assignment. Cattron replaces 
|Schwab as manager of the sales 
| and service laboratory. 
* o* * 
(Gabriel Appoints Greene 
| Electronics Vice-President 
Gardiner G. Greene has been 
appointed Electronics division 
| vice-president by Gabriel Co., 
Cleveland. The division includes 
Ward Products Corp., Cleveland, 
and Workshop Associates, Need- 
| ham, Mass. 
Greene has been president of 
Workshop Associates for the past 
| nine years. The company be- 
| came a Gabriel division early this 
| year. 


+ * * 
Goodyear Retires Ammon 


After 42 Years’ Service 


Perry E. Ammon, veteran sales- 
man and field representative for 
Goodyear Tire & Rubber Co. in the 
|Grand Rapids (Mich.) district, has 
retired on company pension after 
42 years’ continuous service with 
the company. 
| Ammon first started with Good- 
jrich in 1901 and advanced rapidly 
juntil enlisting in the Navy where 
|he served in the Philippines, China 
j}and Japan. Upon his return in 1909, 
he became Goodyear branch man- 
ager at Detroit. 

+ *” + 
Henderson Sells Flexon 

Frederick B. Henderson Co 
| Stamford, Conn., has been appoint- 
jed exclusive representative for 
|Flexon thermostats in the Stam- 
| ford area, announces Chicago Meta! 
| Hose Corp., Maywood, III. 
| * * * 


Duchek Appointed 


| 

Michael J. Duchek has _ been 
|named sales representative of the 
| Automotive division of Martir- 
Senour Co. in southern Ohio and 
West Virginia. Duchek will heac- 
quarter in Columbus, O., and pro- 
mote sales of automotive finishe:. 


works of the Ingersoll Product; 
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uct ; Highways & Safety ... mittee that 40 percent of the na- 
ha SS tion’s cars are 10 years old or older, 


and it reports that in some cases 


been ? 
“ | Poll of Car Checks Pes stets: 


\for safe operation. On the same 


ig Ii 25 F, lt |basis, it was said that 58 out of 
ion a every 100 postwar cars would not 
in S 0 a Uu } meet a conclusive safety inspection. 


Cc 
. Fourteen states and the District 











Jlin- 
ring By Sam Sampson checked, and 45,112 flunked the of Columbia require periodic in- 
ring Staff Writer examination. This figure repre- |spections at the present time. Dur- 
VEN though the movement to sents 36 percent of the cars jing the 1951 legislative sessions, 
pro Ki provide a state-controlled pro-| checked—about 3 percent greater cortes tae ier aoe Gee 
n ors iodi : ti ‘9 | , ws af 
foc eS aaa a Hise ee ee Seen ee tions. Several states have carried | | Bishop Gets 14th Chevrolet— 
post nariomat sarery infant stage, the Two citi h ducted t the bill over for further considera- | Bishop David T. Gregory, of the Evangelical United Brethren Church, is shown here 
COUNCIL'S actual results of | police ao f = oe aad aa tion. getting the keys to his 14th Chevrolet from Edwin Cucchi, dealer at Braddock, Po. 
inspections show P of Sees a eee Many dealers are promoting a | Cucchi is a member of the congregation of Bishop Gregory. 
rx s - trides| U2ve reported from 12 to 26 percent) year-around safety -check pro- | — —_$ — —$—$$_$____. 
Va rh nup strides of the vehicles were sub-standard. vam, and have noticed additional | : : a 
fro that prove their|1, these cases, the inspection| ee : * . | erative stoplights and taillights are ments and taillight replacement, it 
ff value in areaS|standards were not uniform. ee See ewes Saye ‘th worst offende with func- | was reported 
= where the pro- ae ments. he worst offenders, wi non-func- | was I . 
0 ' | The most common defects that| tional emergency brakes running a 


» AUTOMOTIVE gram has been | : m rm Semrere te ‘“maeee** 
x [7,18 catimated by the Inter-|show up, the survey reveals, are seeres ae 


all NEWS adopted. 
, Industry Highway Safety Com-| defective lights and brakes. Inop- | light: adjustment, foot brake adjust- |! the world’s cars and trucks. 


ion re C8 Survey | irene fille ssscctacnsin let in it — 
of the _ inspec- = 


tion reports published in Auto- 


close second. Many cars need head- 











= motive News this year, 25 per- 
te cent of the cars checked were 
ni- flunked on the examinations and 
olin required varying amounts of 


servicing to make them opera- 


i tionally fit for the road. 
Moreover, compared with the re- 
sults of the May “Safety Check” 
program, this is a conservative 
e of figure. The safety check month re- 
erv- sults indicated that one out of 
are every three cars needed _ service 
of attention. 
[ne., pee 
.— most impressive program 


iger t ; L 
kee was carried on in Pennsylvania, 
where a three-month program 


junked 96,000 vehicles. Figures were 
not available to show the number CA RB YRETORS 
that were sent in to be serviced, 

i at least 





lan- but it is estimated that 
‘arn twice that amount were recom- 
pro- mended for attention. 
1, it In Florida, 123,936 vehicles were 
t de —_—— 

. 
‘ont Three Groups Give 
sis- 
: ~Y 7 
ub- Scholarships to 


Traffic Course 


Three organizations have made 


plans to offer fellowships and schol- 

wab arships for municipal, state and 

Sei- county police officers to the traffic 
| 


_— institute of Northwestern univer- * e 

M sity from Feb. 7 through June 16, | Is a Prime Factor in Fver 
1952. 

The Kemper Foundation for} 


Traffic Safety, Chicago, will provide | 
eight $650 fellowships and eight | 


$250 scholarships for municipal po- * 
lice officers, and the Automotive Automobile ale! 
Safety Foundation, Washington, e 
will provide the same number and 
type of awards for state and county 
police authorities, it has been an- 
nounced by the institute. 

In addition, the Civitan Interna-, 


ling 
ny’s 
cial 
res 
ales 


en : a) 
on gy gg Og = eS Engine performance not only influences today’s customers, 
'0., = ; . Be Rd . P ° ‘ _ 
‘aid provide » — ne | it also builds a reputation which effects future sales. Thus, 
course for police officers in their | he ; ; ; 
- areas. The Civitan program will be it is doubly important to specify engine components that 
carried on by Charles Hagar, sec- . ‘ . . 
: retary of the American Fire and| will maintain your standards of quality and service. In car- 
Oo | 
st Mutual Insurance Co. Orlando, | buretors that means Stromberg. 
a Fla., newly appointed international | 
lis chairman of highway safety for the | . ‘ ‘ ‘ : ie 
: orwanisation. Exclusive design features, and mechanical simplicity have 
Ee asl made Stromberg* Carburetors famous for lasting perform- 
eo 7 | . 
Par ley to Accent | ance. Judge on the basis of long-range economy and you 
Y ~ : ‘ ; ; , 
= Court Safety Role will agree—Stromberg Carburetors are the logical choice. 
? 
~ The role of the courts in making | * REG. U.S. PAT. OFF 
0 Streets and highways safer will be | 
ter ot on Bad , oe alee | ECLIPSE MACHINE DIVISION OF 1 
rith trates and justices of the peace, to | . Standard Equipment Sales: Elmira, N. Y. 
be conducted by the American Bar | e Service Sales: South Bend, Ind. AVIATION CORPORATION 
a} Assn. and the traffic institute of Export Sales: Bendix International Division, 72 Fifth Avenue, New York 11, N. Y. 
my Northwestern university on Oct. 
ere 15-19. 
a The conference, to be held at the | 
nt Northwestern school of law in Chi- 
An- cago, will cover the subjects of | 


traffic court operations, application 
of criminal law and law of evi- 
dence, modern traffic ordinance, | 


Xo. factors influencing driver perform- | 
nt- ince and means of improvement, 
for ind physical laws affecting vehicle 
m- »peration. 

tal * * * 


Snedaker on West Coast 


Daniel C. Snedaker, field repre- 
sentative for the traffic division of 





en the International Assn. of Chiefs of | 
the Police, has been assigned to the 
ir- West Coast, with headquarters in 
nd the San Francisco Bay Area. He 
aCi- vill serve as traffic consultant to 
ro- police executives in the western 


ek, states. 








Dealer Cites Chrysler— 

Something new in tangible expression of appreciation of the value of an auto 
dealership is found in the facilities recently opened by Conway Motors (Chrysler- 
Plymouth), Cleveland Heights, O. It takes the form of o bronze tablet in the showroom, 


with the following inscription: ‘‘Conway Motors dedicates this building to those 
pioneers and executives of Chrysler Corp. whose untiring efforts throughout the years 
in research and manufacture have made possible these two great cars, Chrysler and 
Plymouth." Walker Way, Chrysler regional manager (center), is shown accepting the 
dedication on behalf of Chrysler. Facing him are Robert L. Conway, vice-president of 
the dealership, and leo J. Conway, pre-ident. At his left are John T. Condon, sales 
executive of Chrysler division, and John H. Walsh, district manager. 


John O. Munn's Dealers Tell Me and J. 


MOTIVE NEWS features which no forward-looking dealer can afford to miss! 


Reo Eager Beaver 





Reo School Bus Chassis 


Question: How can you profit from this picture? 


Answer: 


REO MOTORS, INC. manuracturers of trucks « ENGINES » BUS CHASSIS - LAWN MOWERS « Lansing 20, Mich. 


| “One of your subscribers called our 
‘Court 
in the March 26, 1951, 
jissue of Automotive News. After he 
|read the article he was interested 
|in knowing his obligation with re- | 
| spect to the hazard of fire. He also 
| wanted to know what his obligation 
| was for both fire and theft on auto- 
|mobiles in his possession for re- 
| pairs, storage, etc. If you could give 
information, or a 


B. Van Tassel’s column are regular AUTO- | 






By Leo T. Parker 


Attorney at Law 


Duncan Insurance Co., wrote: 


attention to your column 
Decisions’ 


us some more 
| source, it would be helpful.” 
According to a late higher 
| court decision, a garage owner 
is not absolutely liable for loss or 
damage to an automobile but only 
for a negligent loss, but the bur- 
den is on the garage owner who 
has been placed in exclusive pos- 
session of the automobile to ex- 
plain the loss before the automo- 
bile owner must prove the garage 
owner’s negligence. 

In National Garages, 








Reo Tractor Unit 


By selling Gold Comet Power in new 
REO Trucks, in Bus Chassis, and for 
replacement in other trucks, regard- 
less of make, you can cash in plenty. 
Act now! Write for franchise data! 





Lawsuits Affecting Dealers... 
Court Decisions 


ECENTLY Emory B. Ross, of 


Inc.,_ Vv. 


Reo Gold Comet Engine 
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| lished, a prima facie case was mad: 
lagainst appellant (National Ga 
rages, Inc.) and then it became it 
duty to go forward with evidenc: 
|to rebut this prima facie case. This 
| appellant has failed to do. In fact 
|it offered no testimony at all.” 


|Barry, 232 S. W. (2d) 655, it was | This court held further that 


\shown Barry owned a Buick auto-| when an automobile owner sues a 
|mobile and paid National Garages,| garage, based upon the latter’s 
Inc., $8 per month in advance for! negligence, the automobile owner 
| use of storage space. One day Barry | ordinarily has the burden of 
| drove in and left the car in the proving such negligence or want 
| driveway, with the key in the car, of Gue care 
|then the attendant parked it. That a ‘ 

When a car owner makes out ; 


| day the car was stolen. : ; : 
d the Nati we .< |Prima facie case of damage to hi: 
Barry sued the Nationa ee iSines |cat while in the garage keeper’ 
Inc.. for value of - “fail 4 to | Custody, it becomes the duty of thx 
National Garages, Inc., did * | Barage keeper to rebut the prim: 
prove that theft of the car did not | facie case by showing that he usec 
result from negligence of its em-| 4), care as bailee 
ployes, the higher court held red I h aud thi P ’ 
National Garages, Inc., liable to| ,1" other words, this higher court 
Barry. clearly held that under no circum 
| | Stances is a garage owner liable fo: 
| fire, theft or damage to an automo 
| bile left for repairs or storage un- 
less the testimony shows that the 
garage owner's negligence resulted 
in the loss. 





* * * 


|No Rebuttal Evidence 
_ THE present case it is conced- 
ed that appellant (National Ga- | 
rages, Inc.) and appellee (Barry) 
|occupy the positions of bailee and! ff the automobile owner proves 
| bailor, : respectively,” the court | that the automobile was left in thx 
stated, “and that appellee's car was | care of the garage owner, the latte: 
|stolen and damaged while in the js jjable unless he presents testi- 
care and custody of appellant. mony which convinces the court 
“When these facts were estab-|that his negligence was not th: 
direct cause of the damage to or 
loss of the automobile. 
* * * 


Ky. Police Courts Can Try 


Overweight Truck Cases 

LOUISVILLE. — Police courts in 
all Kentucky cities have jurisdic- 
tion to try offenders of the state 
overweight truck laws according to 
an opinion by Attorney General 
A. E. Funk. 

Funk said that Kentucky’s re- 
vised statutes provide that police 
courts in cities of every class shall 
have concurrent jurisdiction with 
circuit courts of all penal and mis- 
demeanor cases where the punish- 
ment is limited to a fine of not 
more than $500. 





Petroleum Supply 
Is Held Ample 
Despite Demand 


CHICAGO. No shortage of pe- 
troleum products is “in sight” this 
year despite a heavy increased de- 
mand, according to the American 
Petroleum Institute. 

Demand for oil products has in- 
creased over 20 percent in two 
years, the API said. This represent- 
ed new consumption “equal to the 






total consumption of all western 
European nations.” 
The API said that the demand 


“will call for a tremendous effort” 
in production on the part of the oil 
industry. 

The oil industry is reportedly re- 
quired to refine, transport and dis- 
tribute 55,000,000 gallons of petro- 
leum a day above the 1949 average 

API estimated a capital outlay of 
three billion dollars will be needed 
in 1951 to provide facilities for fur- 
ther increased demand. 


Fire Rates Lower 


In Connecticut 


HARTFORD, Conn.—Fire insur 
ance premium rates on garages i! 
Connecticut were reduced 25 per 
cent, effective Aug. 13, under a new 
schedule announced by Connecticut 
State Insurance Commissioner W 
Ellery Allyn. 

The reduction was one of a num 
ber of rate revisions put into effect 
at the suggestion of the New Eng 
land Fire Insurance Rating Assn 
following long study by the associa 
tion and the state insurance depart 
ment. 








Illinois Owners Junking 
4,113 Jalopies Monthly 


CHICAGO. — linois motorists 
have been junking 4,113 cars a 
month so far this year, 1,000 
more monthly than last year, ac- 
cording to Edward J. Barrett, 
Illinois secretary of state. 

Barrett reported that junking 
certificates so far this year 
through June 30 totaled 24,462, 
as compared with 36,530 for all 
of 1950, a monthly average of 
3,044. 

















. 
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News Animal Bdivor, Bill Hendrix 


Monkey business... Saturdays only! 


Miss Virginia Mahoney is a Manhattan 


secretary who likes monkeys in small sizes. 


Couple of years back, an animal importer 
sold her a pair of baby simians she named 
Unk and Olive. Thought her monks were 
marmoset type, but they turned out to be 
juvenile gargantuas, highly delinquent in 
a small apartment...so Miss M. decided 
reluctantly to part with her pets. 

Several zoos and circuses reported No 
Vacancies...She tried to repatriate them, 
but the French Equatorial Africa monkey 
quota was full up. Monkeys, it seems, do 
not give away easy...In desperation Miss 
Mahoney wrote William Hendrix, who 
carries on the “You And Your Animals” 
department in The News...Saturday only, 
somewhere in the real estate ads. 

On Saturday, May 19, Hendrix advised 
his readers that two green monkeys, A-1 
condition, with affectionate dispositions, 
were eligible for happy home. 

Monday turned out to be Hendrix Day 
... His letters came in baskets. Western 
Union boys asked anybody here named 
Hendrix all day long. Calls piled up on 
the switchboard, had to be siphoned off 
to secretaries. By nightfall copyboys were 
collecting his autographs... Final score: 
More than 200 wires, 500 letters, 1,200 
phone calls. 

True to her trust, Miss M. womanfully 


New York News 


DAILY. 





. more than 2.200.000 
SUNDAY more than 4.000.000 





% { 


...and an affectionate friend 





waded through nearly 2,000 applications 
...Midwest Congressman wrote his wife 
would never forgive him if he failed to 
bring home the monkeys...St. Louis man 
said he qualified, having been on safari 
once... Georgia planter long-distanced, 
promised monks plenty of peanuts... Boys 
Club pledged a monkey house... Artist 
suggested her birds would be congenial 
companions... Biddeford man claimed 
Maine had best monkey climate... Others 
too varied to classify, offered bed, board 
and bananas... The winner: Family with 
an estate in New Jersey. 

(Soft focus, Unk and Olive, arm in arm, 
facing the sunset. Dim to silhouette. Open 
with “Jungle Moon” seguing off.) 


Ware ENTIRELY incidental, monkey 
business seems to do just as well in The 
News as regular business. Whether you’re 
selling mink coats or mink traps, ham 
hash or harem pants, sports cars or shortie 
coats, demolition contracts or Cattleyas 
... The News finds customers in all cross 
sections, all social strata, all age groups. 
all income brackets, of America’s largest 
market...gets the largest response for the 
merchant or national advertiser. 

Why should you monkey around with 
miscellaneous media ...when The News 
brings the most market, at the least cost ? 
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In the Hopper 


Plans for construction 


S-shaped turnpike from Harrisburg | partment inspectors be uniformed 


to Washington via Gettysburg and 
Baltimore were proposed in a bill 


and their cars properly marked. 


* - * 


introduced in the Pennsylvania leg- | Charleston (W. Va.) Levies 


islature. | 
The measure would give the turn- | 


pike commission authority to build 
the southern extension from a point 
on the present toll road west of the | 
Susquehanna river to the Maryland | 
state line. 


* * * 


Gradual N. H. Purchase 
Of Cars Is Urged 


Recommendations that conversion | 
of automobiles for state employes | 
to state ownership be gradual and 
that state-owned cars be clearly | 
identified have been made to the) 
New Hampshire state legislature. 

A special legislative committee, | 
including Philip Dunlap, of Con-| 
cord, president of the New Hamp- | 
shire Automobile Dealers Assn., 
made the recommendations. 


One suggestion would make it 


Street-Use Tax on Drivers 

A two-dollar annual license tax 
on Charleston (W. Va.) motorists 
for the use of city streets has been 
approved by the city council. 

The measure is expected to raise 
$40,000 from the 20,000 residents 
having drivers’ permits 


* * * 


FEPC Measure. Sidetracked 
By Pennsylvania Solons 


state fair employment practices 
bill by the Pennsylvania legisla- 
ture this year was ended when 
the state senate judiciary general 
committee refused to revive a 
house-approved FEPC measure. 
The committee, by a reported 
12-to-12 secret ballot, refused to 
reconsider its action of several 
weeks earlier when the proposal 
was rejected by a vote of 14-to-9. 


: | 
of an | necessary that motor vehicle de-| 


| 


| sylvania house, in which it was 


| 
| 


| employment 
| cause of race, creed, color or na- 


Draws Attention to Clutchless Powerglide— 


A dummy left leg hanging over the front door was used by Westlake Chevrolet 
aki Co., Seattle, during its Powerglide demonstrations to emphasize elimination of clutch 
Possibility of enactment of 4 | effort, Signs painted on the front fenders pointed to the legs and read: “It's Not 


ere nctrnaneninennmanmene jon 
| Turnpike Speed Reduction 
| Asked in Pennsylvania 


Previously passed by the Penn- 


sponsored by Rep. Lewis M. Mint- 
ess, Philadelphia Republican, the | 
bill would have created a three- 
member commission to combat 
discrimination be- 


speed 


miles an hour was 
the Pennsylvania legislature. 


tional origin. | 


Here are FACTS 


about America’s 


THIS IS A SUBJECT OF VITAL 


INTEREST TO EVERYONE— 
ESPECIALLY THOSE ASSOCIATED 
WITH THE TRUCKING INDUS- 


TRY! THE C 


BRINGS YOU THE STORY 
BEHIND AMERICA’S BROKEN 


HIG 


OUPON BELOW 


HWAYS! 


The Timken-Detroit Axle Company 
100 Clark St., Detroit 32, Michigan 


Gentiemen: Please send me the story of the “Ruined Roads”, 


My Nome 


Address. 


NOY castle jaresinaiennieanicnaitinteimiamamiinnincaniainnlnl 





State 


























va. 9 ws uo. 3 
PUBLISHEG BY THE TIMKEN-DETROIT AXLE COMPANY, otveor, miCHteAN 





This entire issue of The Timken-Detroit 
Axle News is devoted to an authentic, fac- 
tual report by A. B. Gorman on what is 
causing America’s “Ruined Roads.” It is a 
straightforward, interesting—and very en- 
lightening—article, complete with un- 
scouted ehamaamaaiee. 


A PRODUCT OF THE TIMKEN-DETROIT AXLE COMPANY 
SUR ym eer | 


Wy SeAeceaige D | Y Standaca 
Tf 
TRADE MARK REGISTERED 








No immediate action was taken 


on the resolution, which also called 
for stricter regulation of trucks and 
| buses and more adequate patrols by 
the state police. 

* * * 


Pennsylvania Eyes Bill 


To Ease Weight Limits 

A bill liberalizing weight limits 
for commonly used intercity trucks 
|has been passed by the Pennsyl- 
vania house and returned to the 
senate for concurrence in minor 
amendments before going to the 
| governor for signature. 


| The measure increases the gross 
vehicle weight limit on tandem 
axle tractor semi-trailer combina- 
tions from 45,000 to 60,000 pounds, 
| and single axle trailer combinations 
|from 45,000 to 48,000 pounds. It 
leaves unchanged the press gross 
limit of 62,000 pounds for tandem- 
axle truck and full trailer combi- 
nations. 





* * * 


| Springfield (1ll.) Wheel Tax 


Repeal Forced by Petitions 
| The city council of Springfield, 


A resolution proposing that the} t ’ 
limit on the Pennsylvania Ill., has voted to repeal a city wheel 


Turnpike be reduced from 70 to 60 
introduced ji 





tax, following petition for a refer- 
endum. 

The councilmen said that it would 
|be a waste of money to call an 
lelection on the issue and that the 
|number signing the petitions indi- 
cated the people of Springfield 
would not support the tax. 

* * > 


Two Union Restriction Bills 
Killed by Alabama House 


Two bills which would have im- 
posed new restrictions on labor un- 
ions were killed by the judiciary 
committee of the Alabama house of 
| representatives. 

The rejected legislation would 
have nullified all agreements be- 
tween labor unions and manage- 
ment where union membership is 
required for employes, unless they 
vote for a union shop. 





Synthetic Fuels 
Not Far Away, 


Says Chapman 


DENVER.—Synthetic liquid fuel 
from coal may be available on a 
commercial basis much sooner than 
many have believed possible, Oscar 
L. Chapman, U. S. Secretary of the 
Interior, told a meeting of the Rocky 
Mountain Oil and Gas Assn. 

Chapman disclosed that eastern 
interests have been in conference 
with the Interior department re- 
garding construction of a synthetic 
fuel plant in Illinois. 

These interests are financed at 
$300,000,000, he said. Illinois has 
been selected as the possible plant 
site because of the availability of 
markets and raw materials. 

Chapman also told the oilmen 
that “if price was immaterial and 
the product essential, Colorado's oil 
shale could supply all the liquid 
fuel necessary to meet any emer- 
gency the nation might face.” He 
further stated that oil was one of 
the three most important and es- 
sential needs in the nation’s de- 
fense program. Transportation cur- 
rently is the greatest bottleneck in 
oil production, especially in the 
West, he said. 

In an attempt to break this bot- 
tleneck, Chapman pointed out, the 
Interior department is doing all 
that is possible to obtain steel to 
complete pipelines from the west to 
midwestern markets. 


Willys Predicts 
Export Record 


TOLEDO.—A record export of 
Jeeps to overseas customers was 
forecast for August by Marcel F. 





DeMuller, _ presi- 
dent of Willys- 
Overland Export 
Corp 

DeMuller _ said 


the company’s 
shipping schedule 
calls for export 
of more than 
5,300 vehicles, the 
majority of them 
civilian Jeeps. Au- 
gust shipments : 
are projected at M. F. DeMuller 
51 percent of May, the year’s previ- 
ous high. Willy’s vehicles will con- 
stitute one-seventh of the nation’s 
exports of commercial cars in 1951, 
| DeMuller said. 
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A MILLION MILE 
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ANOTHER GMC | 


-a great new Diesel | 


| 








lez I 

FN 

- ‘t took a lot of doing to make the dream of every highway haulercome | b 
true. But after years of work, here it is. E 
We bring you a power plant engineered to pull a million miles and more—a superb | ti 
new engine to drive America’s most popular line of heavy-duty trucks—GMC |= 
Diesels. nm 
It is the General Motors “Million-Miler” Diesel. It will save more money, perform m 


better at all speeds and last longer than any truck 
engine you’ve ever known—for these important 
reasons: 





1. AUTOMATIC FUEL MODULATOR 
saves fuel, prevents lugging and sludging at low speeds 


‘Vids new “Million-Miler” Diesel is the only 
engine in the world with a built-in brain—a revo- 
lutionary new device GM engineers call a Fuel 
Modulator. This automatic control feeds exactly 
the right measure of fuel and air—regardless of 
throttle pressure—maintaining maximum effi- 
ciency in the low engine speed range, without 
lugging, sludging or fuel waste! 


Fuel modulation prevents abuse at low engine 
speeds. 


2. FREER BREATHING AT HIGH SPEEDS 
more power, more “go” per gallon 


As tities ntds he “Sil is” is ccudlly 
outstanding. 





Its valves operate on a new timing cycle which 


keeps the exhaust ports open longer. This permits GM's New Diesel Truck Engine. | si. 
6 Cylinder Model: 150 H. P.—New} Hig 


ARTS IN ALA aeens nena ON 


—— 
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| TRUCK SCOOP 
engine built to haul 


S AND MORE ! 








e | better scavenging of burned gases—allows the engine to breathe freer and deeper. 
Even at top speeds it gulps in a massive charge of air that insures complete combus- 

> tion—to give you more “go” per gallon! 

2 | The result is a new peak in Diesel performance. An economical engine that makes 
more efficient use of fuel through its entire speed range! An engine that is never fed 

? more than it needs, and makes the most of what it gets! A clean, carbon-free engine 


that delivers 124% more horsepower than 
former GMC Diesels of equal size and weight! 





3. MILLION-MILE ENGINEERING 
reduces maintenance and repairs 


Along with stepped-up performance, there’s new 
lifetime ruggedness right down to the core of the 
“Million-Miler.” Improvements like metal-to- 
metal head and block with new individual aper- 
ture sealings. New steel cylinder inserts that 
provide a solid seat for cylinder liners. A new 
high-strength, forged steel crankshaft—Tocco- 
Hardened. Plus scores of other betterments that 
add up to a truck engine that, with normal main- 
tenance, will outlast anything on the road today! 


That road stretches ahead a good million miles 
and more. Ready to travel it—to haul loads from 
24,000 GVW up to the heaviest off-the-road jobs— 
you have a wide choice of stalwart GMC four- and 
six-cylinder trucks, tractors and six-wheelers. 










All are powered by the sensational new 
“Million-Miler” engine. Be sure to see 
them—at your GMC dealer’s—before 


e+! Six-Cylinder Model: 225 H. P. — Four- : : 
ewt High Governed Speed: 2100 R.P. M. buy another truck. 
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Here are the engineering reasons 
GM's new MILLION- MILER truck engine 





Improved SUPER-STRONG 
CRANKSHAFT 


GMC’s new crankshaft for the “ Million- 
Miler” is made of high-strength forged 
steel —Tocco-Hardened — with ro/l- 
burnished fillets and peened oil holes. 
The result is a super-strong crankshaft 
that is not affected by the critical stress 
peaks of the toughest “‘load-toting”’ 
range! New viscous damper and 
improved bearings further increase 
shaft and bearing life. 


a ti te: RE ROK IS HY ORROETASY OTR 


plu! 


New, improved crankshaft and con- 
necting rod bearings for longer life. 
New 30° seat-angle exhaust valves— 
with long-time Stellite facing. New, 
Pallet-type injector rocker arms —for 
improved contact, long life. New 
chrome-plated piston rings—for in- 
creased ring and cylinder life. New oil 
control rings—3 times longer life. 





(RR cnecmmenerteies coc tease 


Automatic FUEL MODULATOR 
—master-mixes air and fuel 


This new GM-engineered unit auto- 
matically meters out the perfect ration 
of fuel— maintaining a fuel-air ratio of 
optimum efficiency throughout the 
critical low-speed range (up to 1500 
R.P.M.). Consequently there is no 
lugging, no sludging in the “‘Million- 
Miler’’—no wasted fuel even on initial 


take-off! 


New “LONG-TIME” 
CYLINDER ZONE 


New, heavier-proportioned cylinder 
head, with heavier ribs and struts, 
minimizes deflections. New, increased 
thickness in cylinder top deck —deeper- 
gripping stud bosses. Metal-to-metal 
head and block with revolutionary 
individual sealings. Renewable cylinder 
inserts of steel— won’t drive down, 
maintain rugged seat for liners and 
provide greater rigidity. 


PARTS INTERCHANGEABILITY 
—lower inventory! 


Most replacement parts for the new 
““Million- Miler’? GMC Diesel engines 
are interchangeable between four- and 
six-cylinder models — reducing parts 
inventory appreciably for operators of 
mixed GMC fleets. 


Many of these parts are so designed, 
thanks to GM engineering skill, that 
they can be installed in older GMC 
Diesels to give them the higher horse- 
power and efficiency of the “ Million- 
Miler’’—no GMC Diesel is out of date! 


will more than live up to ifs name 


cr 


New, FREER BREATHING — 
for better combustion 


Here’s real lung-action throughout the 
entire driving range! GMC’s new 170° 
camshaft keeps the exhaust valves open 
almost half of every revolution. As a 
result, a prolonged charge of fresh air 
scavenges out used gases. The fuel in- 
jected into this clean chamber becomes 
part of a perfect mixture for maximum 
combustion. Horsepower and engine 
life increase! 


LEY ORCA RE, OS hee oe, PS 


MORE HORSEPOWER 
PER POUND 


**Million-Miler” four-cylinder models 
turn out a whopping 150 B.H.P., an 
amazing 225 B.H.P. in the six! No 
increase in engine weight, a 20% increase 
in driving range before shifting is neces- 
sary! Higher engine operating speed of 
a governed 2100 R. P. M. gives sock to 
these “‘Million-Mile” performers! © 






A ih 


GASOLINE & DIESEL TRUCKS 


Y2 TO 20 TONS 






Your key to 
greater hauling profits 


GENERAL 
MOTORS 






GMC Truck & Coach Division of General Motors 


Get a real truck —" Million-Mile” Powered! 
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| bile dealership in Atlanta and prior 
to that he had been with Ford out- 
lets in Cincinnati and Cleveland. 
* & * 


Forms Wamego Motors 


Marvin Launchbaugh, former 
manager of the Dodge-Plymouth 
dealership in Hays, Kans., has pur- 
chased the former interest of L. O. 
Linton in Linton Motors, Ince. 


Dealer Doings 


Joseph Weinar, president of State | ser-Frazer general manager, an- 
Motor Sales, Inc. (Hudson), East; nounces the appointment of an- 
Orange, N. J., was a passenger on | other dealership in Costa Mesa, 
the initial Swissair flight Aug. 19. Calif., to be known as Phillips’ 
He is touring Europe for two}! Service ; ; 





i 
| 
| 
| 
| 
| 
| 
| 
| 
| 


weeks, nate —— France, | ~ * * (Dodge-Plymouth), Wamego, Kans. 
Italy and ee — Ashbrook Tabes Dodge emer Po _ — 
a 2 ae | o e newly forme 
Detroit Given $25,000 Tom Ashbrook is the new Dodge Wamego Motors, Inc. 
: dealer at South Gate, Calif. He was a oe 
By Chevrolet Dealers |formerly with Eddy Nelson, Dodge | 
The Detroit Chevrolet Dealers | dealer at Huntington Park. Watertown (N. Y.) Dealers 
Assn. contributed $25,000 to the | * * & Hold Employe Outing 


city’s 250th Birthday Festival . ° ° vp ® # 
building fund campaign. Santa Monica Pontiac Chief P ~ Watertown (N. ¥.) auto 

Ray Whyte, Cehvrolet dealer Elmer F. Ulrich has been chosen | . aie om en third annual 
on Detroit's east side, said the |to head the Pontiac dealership at| Denyer Chevrolet Sales Contest Ends— — ea 


money was contributed by the |Santa Monica, Calif., by the board , ’ = . 
34 Chevrolet dealers in the metro- |0f directors. He succeeds the late| This was a part of the entertainment for the 1,300 dealer employes in the Denver The following 15 dealers partici- 
pated, together with their em- 


politan Detroit area. Herbert A. Mendelson. Larry Ben- | zone of Chevrolet who were winners in the annual sales campaign. About $13,000 in Sg . R 
. -. +* son was named executive vice-| prizes was awarded. It was the fifth annual party for the top salesmen of cars, trucks, | Ployes: Bill’s Nash Sales & Serv- 
» president and Herbert A. Mendel- | parts, accessories and service. ice, Inc., Duffany’s Oldsmobile, 
Dealers Elect Officers son jr. was named vice-president. t ——— ____________| Inc, Goodrich Motors, Ine. 
In Newport News a | groin A. E. Stone and Jim Springer.|the business but that he would —'s ‘Sete, ta, eae 
The Newport News-Hampton, Sarasota Ford Outlet | Sarasota Motor Co. is located on S.| lease the present building from the | Garage, Inc., Mifflin Moter Co., 
(Va.) Automobile Dealers Assn. | Sold to Anderson | Pineapple Ave. It was established | former owners of the company. The| Ine., Morrison Motors,  Inc., 
elected H. M. Spencer, Ward Pon- 18 years ago. Anderson said its|new owners said they planned no| Northrup Motor Co., Quick Mo- 
A. O. Anderson, of Atlanta, and| name would be changed to Ander- 














tiac Sales, Inc., as its president for changes among the company’s per-| tors, Ine., Sprague Chevrolet, 
the 1951-52 year. |his wife, Mary Louise, have pur-|son Ford Co. sonnel. For the past several years, Inc., Smith Eveleigh Motor Sales 
George Shield, Shackleford Auto ichased Sarasota (Fla.) Motor Co. Anderson said he had purchased Anderson has managed an automo- | (Continued on Page 49, Col. 2) 


Co., was named vice-president, and | — 
W. H. Bowditch, Bowditch Motors, 
Inec., was named secretary-treas- | 
urer. 





* * > 
August Banner Month 


For Dealer Basso 

August has been an important | 
month in the life of Domenich 
Basso, DeSoto-Plymouth dealer, Los 
Angeles. 

On Saturday, Aug. 11, Basso cele- | 
brated the 35th anniversary of his 
ride to a world speed record of | 
142.8 mph with Teddy Tetzlaff in 
the famous Blitzen Benz, at Salt 
Flats, Utah. 

On Aug. 8, 1909, Basso entered 
the automobile business and on 
Aug. 19, 1907, he arrived in Los} 
Angeles from his native Italy—a 
boy of 15. 





® * 


Nash Manitowoc Sold 


George F. Petry has purchased 


Nash Manitowoc Co., Manitowoc, hres gaa ny o pe as an ‘such exclu- power must be combined with speed. Be- 


Wis. Petry, with 22 years in the s 

automobile business, will be gen- sive features as planetary gearing and cause Eaton 2-Speed Axles provide the 

= oar ae aaa” and | forced-flow lubrication, reduce stress and best gear ratio for every operating con- 
ae De MR UA 


Welge Expands His Line eae Mee Me Me ee ee 
Louis Welge, owner of Capital | Ce ee me eg 


| : 
Cycle Sales, Springfield, Ill., has} 
been appointed as dealer in im-| Se ee ee fe eer 
ported cars for Morris Minor. Riley Axles will help your trucks do more for less. 
and M. G., in addition to the Volks- | 
wagon and Jaguar which he previ- | 
ously sold, and the B.S.A. and | 


Triumph motorcycles. | 
* * * | 


Springfield Names Doughty 
Otto Schler, manager of Spring- 
field Motors, Inc. (Lincoln-Mer- 
cury), Springfield, I1Il, has| 
announced the appointment of Dan | 
Doughty as service manager of the 
company. 
EJ * 
Crane Quits Clear-Motors 
J. R. Crane, vice-president of | 
Clear-Motors, Inc., Clearwater, Fla., 
has left the dealership to start his 
own shop in Gainesville. J. L.| 
Hershfelt, president of the com- 
pany, said J. C. Chalfant would | 
replace Crane in the vice-presi- | 
dency. 
* + * 


Kudrna Motor Sold 
Kudrna Motor Co.. Bunnell, 
Fla., has been sold to G, W. Hall. 
Hall said the company will be 
known as Hall-Tumlin Chevrolet 
Company. 
* * * 
Bittner Appointed at Eilers 
Neal Bittner has been appointed | 
sales manager of the Eilers Sales 
and Service, Dundalk. Md., it was 
announced by Chris Eilers, presi- 
dent of the dealership. 
a * ok 


Sporleder Motors 


Axle Division 


Carl ‘tiiesieiee has bought out | EATON MANUFACTURING COMPANY 


the interest of his partner Dalton | 

Harlan in Sporleder-Harlan Motors aa teh ed dhl hed 

(Studebaker), Hampton, Ia. He has | 

changed the name of the company | 

to Sporleder Motors. | Z PRODUCTS: SODIUM COOLED, POPPET, AND FREE VALVES e« TAPPETS « HYDRAULIC VALVE LIFTERS e VALVE SEAT INSERTS ¢ JET ENGINE 
j PARTS e# ROTOR PUMPS e¢ MOTOR TRUCK AXLES ¢ PERMANENT MOLD GRAY IRON CASTINGS ¢« HEATER DEFROSTER UNIT . »NAP RING 


* * * 


New Calif. K-F Dealers 
Gillig Bros. is a new Kaiser- 
Frazer dealership in El Segundo, 
Calif., and Russell Heysell, Kai- 


SPRINGTITES «¢ SPRING WASHERS « COLD DRAWN STEEL ¢ STAMPINGS e« LEAF AND COIL SPRINGS « DYNAMATIC DRIVES. BRAKE Pee EY elias a. 
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Section 


Buses, 


--+ by Jack Weed 





RACTICALLY all truck manu-| 


| 


way CMP has been handled to date | 


facturers are pretty sour on the 


as far as the industry is concerned. | 


Boiled down to a common denomi- | 


nator, their argument is that they | 


feel they have been given a lot of 
“lip service” and that officials of 
the various beauracracies in Wash- 
ington, who should be looking out 
for the welfare of the industry, are 
penalizing the industry by constant- 
ly grouping trucks with the pas- 


senger car end of the business in all | 


of their thinking and actions. 


In the first place, when we first 
started edging into this defense 
program, Washington came out 
flat-footed and stated that trucks 
were essential—just as essential 
as rails, boats and pipelines to 
the economy of this country from 
a transportation standpoint. 

But right from the very start, 
rails were given more steel than| 
they could use because of the ca- 
pacity of the rail car builders’ 
plants. Boat were given an allot- 
ment to meet the critical shortage 
of certain type of craft. 

Even the farm machinery indus- 
try quickly got an allotment of ma- 
terial that represented 90 percent of | 
its going rate. | 

* * ” 


Dealer Revenue Hit 


UT trucks... 

First they got promises that 
this fall they would be put under 
CMP, and every problem as far as 
material was concerned would be 
adequately taken care of. 

Then they started to get shuf- 
fled around on the base-period 
deal. Instead of getting a straight 
cutback from the going rate of 


|}head has almost tripled, 
|tually tripled, 





this year, when every manufac- 
turer who was at all interested 


in producing his maximum num- 
ber of trucks, was going full 
blast, they picked a pre-Korean 
period that did an injustice to a 
couple of makers who had been 
in production trouble during that 
period. As a result of kicks on 
that period, another period was 
then picked which manufactur- 
ers claim injures most of those 
makers whose dealers have made 
the greatest contribution toward 
providing efficient truck service 
in the field and whose investment 
in service facilities is the highest. 


It is pointed out that, 
was any spite work exhibited in 


|selecting a base period that cut 


these larger manufacturers’ the 


most—only two makers in the in-| 


dustry gained in proportion to go- 
ing rate—the real damage will be} 
done to the dealers of these makers, 
since it is the dealer revenue that 
will be hit the hardest. 


* * * 


| Lead Time Forgotten 


Ay hype makers are big enough and| 
versatile enough to make up in| 


war work what they will lose in 
civilian production under this base 
period. 

Their dealers, however, will have | 
to support their truck service de- 
partments on rates that have not 


increased to any extent since early | 


in World War II but whose over- 
if not ac- 
in that time. With 
fewer trucks to sell, 
turn of these dealers will be much 
less, and as our survey shows, they 
have been in a high-trading opera- 


| tion for almost two years now with 


its consequent lessened new vehicle 
net profit. 


If Washington continues to look 
(See TRUCKIN’, Page 35, Col, 1) 


if there | 


the gross re-| 
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nd service Americas 


Commercial Vehicles and Equipment 


Trucks. 


\Lights Long ii in Some Areas, Heavies Short . 





Truck Stocks Normal 


Gtoces of trucks in dealers’ 

hands around the country are 
not above normal, according to an 
Automotive News survey, despite 
| the fact that first-half truck output 
this year was the highest in history 
|while sales were running second 


| highest. 
U. S. plants produced 132,000 
more trucks in the first six 


months of 1951 than they did in 
the same period of 1950, but this 
year’s first-half sales topped 
those of the like period last year 
by only 5,547 units. 

There would seem to be a good 
| deal of slack between sales and pro- 
| duction until it is noted that truck 
jexports in the first-half of 1951 
|topped those in the same period of 
1950 by 43,607. Further, a greater 
portion of this year’s truck output 
has been assigned to the military. 


ventories and the outlook for sales, 

dealers predict a shortage of me- 

|dium and medium-heavy trucks 

|this fall. Dealers report that where 

truck stocks are out of balance, the 

|inbalance is caused by light trucks. 
+ * * 


T= dealers’ reports are borne 
out by the variation in produc- 
tion and registration figures for 
different truck models. 

Factory sales in the 5,000 and less 
|GVW sizes totaled 338,958 in the 
ifirst half of 1951, or 32,761 more 


than in the like period of 1950. 
Meanwhile, registrations in this 
|category were off 6,691 from last 
| year. 


About the same situation holds 
true in the 5,001-10,000 GVW class. 
Here, factory sales for the first 
six months of 1951 topped those 
of 1950 by 12,041, while sales were 
lagging by 7,071 units. 





inews for many western wheat 
|growers and other seasonal users| 
of light trucks. Part of the reason 


Based on the size of present in-| 


This may prove to be welcome| 


for this year’s sales lag might be 
tied up with the lateness of the 
wheat harvest in the southern tier 
of states and floods. 

* * x” 


‘ demands of those users may 
be felt this year along with that 
of the more northern growers. 


Those were only two sizes of 
trucks this year where produc- 
tion was up and sales down from 
last year. In all other GVW 
classes both production and sales 
show increases over the first six 
months of 1950. 

In the 10,001-14,000 GVW 
increases of 35,808 in production 
and 6,748 in sales are shown over 
the same 1950 period. In the 16,001- 


Top Trucks 


New-truck registrations for six 

months, plus 19 states for July: 

1951 Pos. Make 1950 Pos. 

1—190,806 Chev. 197,383— 1 
2—133,476 Ford 153,267— 

38— 57,469 Dodge 39,650— 5 
53,857 GMC 44,329— 
48,397 Inter’l 48,568— 
16,213 Stude. 23,969— 
13,057 Willys 10,659— 
7,029 White 5,274— 8 

5,961 Mack 4,790— 9 

2,649 Diam. T 2,752—10 

2,196 Divco 1,911—11 

2,052 Reo 1,574—12 

1,363 Brockway  1,027—14 

1,202 Autocar 1,029—13 

642 Federal 625—16 

407 Pontiac 944—15 

375 Kenworth 281—17 

259 FWD 160—20 

258 Crosley 238—18 

203 Sterling 173—19 

166 Peterbilt 


Total All Makes 
538,735 539,498 
| For further details, page 
44, today’s issue. 





see 


class, | 





19,500 class production was up 12,- 
274, and sales, up 2,926. 

Both increases were achieved de- 
spite the fact that it is in the 16,001- 
19,500 class where acute axle short- 
ages have hurt production most. 

* * + 

N THE heavy 19,501-26,000 GVW 

class, production in the first- 
half of 1951 was up 20,188 over the 
same period of 1950. Meanwhile, 
registrations showed a 6,448 rise. 

In the heavier than 26,000 GVW 
class, production was up 7,497 in 
11951 and sales showed an increase 
of 2,472 over 1950. 

This year’s first-half truck output 
|has taken over as the highest of 
alltime, but 1948 still retains the 
isales laurels. A total of 786,585 
| trucks were built in the first six 
|months of 1951, as compared with 
|711,811 in the same period of 1948. 
| However, this year’s truck sales 
at the half were running about 
| 19,000 behind 1948’s record sales 
pace. 

Light trucks are running true to 
|a sales pattern that has been stand- 
jard for the past several years. 
Trucks under 10,000 GVW account 
for 66.5 of this year’s total sales. 

* cS * 
RUCKS under 5,000 GVW ac- 
count for 244,206 units, or 47.3 
percent, of total sales, while those 
from 5,001 up account for 98,768, or 
| 19.2 percent, of total sales. 
Registrations in the 10,001-14,- 
| 000 GVW class totaled 36,069, or 7 
| percent of total sales. Other cate- 

gories were as follows: 14,001-16,- 
000 GVW, 83,272 (7 percent); 16,- 
| 001-19,500 GVW, 18,591 (3.7 per- 
cent); 19,501-26,000 GVW, 11,889 
| (2.3 percent). 
| The industry as a whole was able 
ito build trucks at a record rate 
|during the first half of this year, 
|/but material shortages restricted 
|many makers’ operations. Chevrolet 
ce (Continued on Page 34, Col, 1) 








New State Truck Laws Leave Plenty of Barriers 


HE effectiveness of the “trucks- 
break-up-our-roads” campaigns 
in state legislatures is indicated in 
the August size and weight restric- 


the Truck Trailer Manufacturers 
Assn. 
While 34 legislatures have 


standardized body lengths at 35 


still allow bodies 40 feet long. 
Three more permit 45 feet, and 
lengths range from 36 to 55 feet 
in four other states. 





tion chart for trucks compiled by! feet in their states, seven states A maximum axle load of 18,000 
+ . e ° 
Size, Weight Restrictions on Trucks 
Aug. 1, 1951 
Length Maximum Length Maximum 
Single Axle Load Single Axle Load 
STATE Height Unit in pounds STATE Height Unit in pounds 
Alabama 12’ 6” 35 18,000 Nebraska 12’ 6” 35 18,000 
Arizona . 13’ 6” 40 18,000 Nevada N.S. N.R. 18,000 
et aad 12’ 6” 35 18,000 New Hampshire 13’ 6” 35 22,000 
aay fc. & Be | hove a es 
~ oo y » . 9’ ar 
Connecticut 12 6” 45 22,400 a = a page 
Delaware 12’ 6” 35 20,000 Nesth Os * a er os naan 
Dist. of Columbia 12’ 6” 35 22,000 were Careune ae ane ~ ; 
Florida 12’ 6” 40 18.000 North Dakota 12’6 35 18,000 
: ” - / Ohio 12’ 6” 35 19,000 
Georgia 13’6 35 18,000 oe - 
Sdahe . 14’ 35 18,000 Oklahoma 12’6 35 18,000 
Illinois 12’ 6” 42 18.000 Oregon 13° 6” 35 18,000 
Indiana 12’ 6” 36 18.000 Pennsylvania 12’ @” 35 20,000 
Iowa 12’ g ” 35 18,000 Rhode Island 12’ 6” 10 22,400 
Kansas 12’ 6” 35 18.000 South Carolina 12’6 40 20,000 
Kentucky 12’ 6” 35 18,000 South Dakota 13’ 35 18,000 
Louisiana . 12’ 6” 35 18,000 Tennessee 12’ 6” 35 18,000 
Maine 12’ 6” 45 22,000 Texas 13’ 6” 35 18,000 
Maryland 12’ 6” 55 22,400 Utah 14’ 45 18,000 
Massachusetts N.S. 35 22,400 Vermont 12’ 6” 50 N.S. 
Michigan 12’ 6” 35 18,000 Virginia 12’ 6” 35 18,000 
Minnesota 12’ Se 40 18,000 Washington . 12’ 6” 35 18,000 
Mississippi 12’ 6” 35 18,000 West Virginia 12’ 6” 35 18,000 
Missouri . 12’ 6” 35 18,000 Wisconsin 12’ 6” 35 18,000 
Montana 13’ 6” 35 18,000 Wyoming 12’ 6” 40 18,000 
N.R. means No Restrictions. N.S. means Not Specified. 
N.B The above figures give the state height, length and axle restrictions as they now exist but does not include the excep- 
tions to the gémeral rule that apply in many states Most of these exceptions have to do with auto transporters, buses and 
on axle load as to minimum tire allowances to get maximum load ratings Complete charts including tandem axle and vehicle 


combination restrictions can be procured from Truck Trailer Manufacturers Assn., N 


ational Press Bldg., Washington, D. C. 





| pounds is also standard in 35 states. 
;One state allows 19,000 pounds, 
six permit 20,000-22,000 pounds and 
six, 22,400 pounds. 

For maximum allowable weight 
to be carried by tandem axles, how- 
ever, states run a gamut of 11 
|standards. A maximum of 32,000 
|pounds is allowed in 25 states and 
| 12 allow 36,000 pounds. The remain- 
ing states enforce nine different 
| weights, but there is only 50 pounds 
difference between the maximums 
in Mississippi and Missouri 

* * * 


NE state 
maximum of 26,000 pounds, one 


|to 28,000, two to 28,600 pounds, one | 
to 30,000 | 


to 28,650 pounds, two 
| pounds, one to 31,500 pounds, one to 
| 33,500 pounds, one to 38,000 pounds 
| and two to 40,000 pounds. 
| As an example of state-to-state 
| variation, a Maryland trucker, who 
;can carry 40,000 pounds legally at 
| home on his tandem axle equipped | 
| truck, is permitted to carry only} 
32,000 pounds if he drives over into 
New Jersey. 
If he goes west he can carry 

36,000 pounds into Pennsylvania. 

The sky’s the limit if he decides 

to go south into Virginia. 

However, a Maryland trucker 
would have to cut as much as 20 
feet off his 55-foot long truck body 
if he crossed his state line in any 
| direction. 
| * x * 

AN INDIANA stock raiser can 
‘\ carry 32,000 pounds on a tandem 
axle in his home state. But if he 
loads for Michigan he has to get 
down to 26,000 pounds for all but a 
| few designated roads. 


holds truckers to a} 


However, the Indiana trucker 
can get back up to 36,000 after 
crossing the line into Kentucky. 
| Kentucky was considered a “bot- 
tleneck” state in the early days 
of the last war. 


An Illinois farmer, allowed a 42- 
foot body in his home state, would 
have to cut six feet off to haul a 
load of corn in Indiana; seven feet 
if he went into either Iowa or Wis- 
consin. 
| Different weight and length rules 
|are confusing to truckers, and cost 
|ly to both truckers and the public 
they serve. But they can be a source 
|of additional profits to the alert 
truck dealer. 


Such a condition has been proved 





true in the past year, when the 
“heat” has been on truckers whose 
normal loads exceeded maximum 


weight restrictions. 
In such cases, dealers could pro- 
| vide “bogey” axle assemblies. These 
made three axle jobs from two axle 
| units, and made the haulers’ loads 
legal in states where they had been 
lin excess. 
The same condition still holds 
true in many states. 
Dealers, who know 


where the 


trucker is going and the size of his 
load and know the legal limitations 
of states in which he will operate 
can so equip a truck that it will be 
legal on nearly all hauls. 


Jack WEED 





Truck Highlights 


-Pages 32, 33, 45 
.-Page 48 
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Viore Facts from Census Report. . . 





Only Fourth of Stores 
Operate Own Trucks 


WASHINGTON. Only about 
yne-fourth of the nation’s retail 


stores were operating trucks and 
truck-tractors in 1948, according to 
3ureau of Census statistics. 

The statistics showed that there 
were 569,808 trucks and truck- 
tractors operated by 315,359 retail 
stores in December, 1948. An addi- 
tional 9,540 trucks were operated 
by auxiliary units of the chain 
groups. 

Another 1,094,779 stores reporting 
stated that they did not operate a 

truck, and 359,862 stores did not re- 


port any data on trucks operated. | 


Grocery stores were reported as 
operating 70,746 trucks, more than 
any other kind of business. How- 
ever, of the 304,745 grocery stores 
reporting, only 62,440 stores, or 
about one-fifth, reported that they 
operated a truck. 

On the other hand, milk dealers 
operating trucks reported 42,009 in 
use, an average of about eight 
trucks for every one of the 5,414 
dealers reporting. 

Other large users of trucks 
were lumber yards, building ma- 







Truck Drivers 
Warned to Set 
Safety Example 


HARRISBURG, Pa. — (UTPS). 
Strict observance of traffic laws by 
truckers was urged by the Pennsyl- 
vania Motor Truck Assn., as part 
of the National Highway Safety 
and Courtesy Campaign sponsored 
by the nation’s truck operators. 

The PMTA specifically urged 
compliance with local speed limits, 
observance of safe distance between 
vehicles and the dimming of lights 
when following another vehicle at 
night. 

“Merely avoiding accidents and 
obeying the rules of the road are 
not enough to mark a professional 
driver,” the PMTA said, however. 
“These two qualifications are ex- 
pected of all drivers.” 

Highway courtesy was pointed 
out as the distinguishing mark of 
the professional truck or automo- 
bile driver. 

“Such things as dimming high 
beams when following at night, 
pulling to the right when going up 
hills to let faster traffic by, and 
not chasing down hills are typical 
ways that professional truck driv- 
ers extend highway courtesy.” 

The PMTA said that its “driver 
of the month” program seeks to 
honor professional drivers with 
outstanding records and added that 
anyone could nominate a_ truck 
driver for the honor. The only 
qualification is that the driver work 
out of a Pennsylvania terminal. 





W. Va. Increases 


Truck Patrols 


CHARLESTON, W. Va. West 
Virginia’s road commission is ex- 
panding its truck weight enforce- 
ment division, it has been an- 
nounced here. 

Plans have been made to expand 
the field force from three crews 
to 10 units with two crews each. 
These units will be staggered so 
that a 24-hour patrol will be in 
effect. Permanent platform scales 


are being erected near four state | 


police posts. 


Photo Finish 


Harvester to Photograph 


Roadeo Winners 
CHICAGO.—An appointment with 
i photographer awaits the nation’s 
best and safest truck drivers when 





| terials dealers, fuel dealers and 
| farm equipment dealers, 

Nearly 56 percent of the automo- 
|tive retail sales industry was not 
|} Operating a truck or truck-trailer 
|in its business, according to the re- 


port. 
The automotive group reported 
30,895, of 70,300 stores, operated 


50,200 trucks. 

Dealers in both new and used 
motor vehicles used an average of 
slightly less than one truck per 
dealer, or 35,280 vehicles for 36,- 
520 dealers reporting. But the 
trucks were used by only 20,892 
dealers. 

Used motor vehicle dealers re- 
ported that 1,619, of 13,403 dealers, 
used 2,338 trucks. Accessory dealers 
reported 11,483 trucks were used by 
7,501 of 16,849 dealers. Of the 141,- 
644 gasoline service stations, 28,293 
used 35,224 trucks. 









Baker, the Candlestick 


AND THEY ARE DESIGNED FOR YOUR CHASSIS... 
Tried and proved by countless thousands of enthusiastic users over 
the years, HERMAN bodies have earned top national recognition and 
acceptance. HERMAN makes your selling job much easier. 





The HERMAN “FORWARD CONTROL” 


Trim, modern, with “room to spare 
interior.” Herman builds many special 
bodies — book- 


mobiles, display rooms, hatchery bod- 


interiors for these 


ies, lunchwagons, etc. 


swe ° TVPAZ DAIRY_ 


ua wit PASTEURIZED ™ 
“= DAIRY PRODUCTS 
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Truck Seizure Law Held 
Illegal by Florida Judge 
JACKSONVILLE, Fla.—Provi- 
sions of a Florida law permit- 
ting seizure and sale of vehicles 
for failure to pay penalty 
charges for overweight cargos 
has been held unconstitutional 
by Circuit Judge Claude Ogilvie. 
The ruling was given in a test 
case which originated when F. 
W. Darby, Jacksonville lumber 
dealer, obtained a temporary in- 
junction restraining Sheriff H. J. 
Youngblood of Nassau from en- 
forcing provisions of the statute. 
Darby’s truck, trailer and a load 
of lumber had been seized by 
Sheriff Youngblood after the 
company refused to pay excess 
weight fees of $356 on Apr. 25. 





North Dakota Carriers 


Reelect Assn. Officers 


BISMARCK, N. D.—Officers of 
the North Dakota Motor Carriers 
Assn. were reelected at the group's 
annual convention here as follows: 

Harley Buschbom of Fargo, 
president; H. A. Vannote of Fargo, 
vice-president; J. A. Roswick of 


Designed for Your Customers’ Specific N 


ALL BODIES AVAILABLE IN VARIOUS SIZES WITH 
INTERIOR EQUIPMENT TO SUIT ANY BUSINESS 


HERMAN’S unique production methods provide custom designing 
on a production basis. Options that cover the complete field are 
available on all bodies for all types of customers—the Butcher, the 


Maker... 


%. 





¥ 
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The HERMAN “WHOLESALE” 

for Refrigerated 
Store Delivery 
Complete with all equipment 


necessary to maintain 


a con- 








By Godfrey, It's a Mack!— 


Arthur Godfrey is supporting a traffic safety campaign by Johnson Motor Lines, 
Charlotte, N. C., which features a scale-model Mack truck, built by A. L. McReady, 
Johnson maintenance inspector. The “Johnson Junior’ is touring the eastern seaboard 
states in response to President Truman's appeal for greater safety on the highways. 
See te Gee and aaa M. | Sandrock Buys Deal 
Shirley of Bismarck, secretary-| 4 , Sandrock, formerly a Chev- 
manager. Named new _ directors ; 4 
were Earl Peterson, Valley City; rolet dealer in Minnesota, has pur- 
Les Wilsey, Minneapolis; Dick | chased the Monterey (Calif.) Chrys- 
Schultz, Fargo; H. P. Zimmerman, |ler-Plymouth dealership formerly 
Miles City, Mont., and Elmer Ros-|owned by Ed. C. Brown. The new 
wick, Bismarck. | firm name is Sandrock Motor Co. 


hile: HERMAN BODY 







SHORTAGES ? 
REDUCED QUALITY? 
NOT HERE 


We're Looking for Business 












The HERMAN “WALK-IN” 
for Retail Delivery 


The easiest in and out body on the 
road. Interior walls are straight from 
front to back and top to bottom. 





HERMAN REFRIGERATED RETAIL MILK 


tinuous 40° product temper- For complete literature, DELIVERY BODIES 

ature for store delivery of specifications, and de- 

dairy products . . . meats... tailed information write, et 1) Drive-On-The-Road Refrigeration 
etc. No engineering to do wire or phone collect— o COLDAIRE ... SELF REFRIGERATED. 


with customer. 


they meet in Chicago for the Amer- | 


can Trucking Assn.’s_ National 


‘ruck Roadeo in October. 


International Harvester Co. has 


innounced that it will photograph | 


the state champion drivers as add- 
ed recognition for the drivers, sur- 
vivors of local contests throughout 
the nation. 





UE LU) a 


SAINT LOUIS 10, MISSOURI 


FRANKLIN 5300. 





Maintains a product temperature of 40°. Available as a 


package. No engineering to do with the customer 
Plug-In Refrigeration for 
@"“NIGHTLOADER” overnicHt LOADING. 


Maintains a continuous product temperature of 40° 24 
hours a day. Especially designed for dairies who want 
to LOAD TODAY FOR TOMORROW, Available as a 
package. No engineering to do with the customer, 











Show m 
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as RIGHT—Nash Dealers dote on hard-to- 


convince prospects who take nobody’s word 


for anything ! 


BECAUSE the Nash Airflyte doesn’t just sell on words— 
it sells on its own deeds! On features that can’t be 

found in any other car, at any price. On comfort that 

makes the customer lean back, smile and say, 

““Ah-h-h-h!”’ On performance, and economy, and 

beauty that speak for themselves, more eloquently 


than any words could! 


AND WHEN a new-car-minded man has been shown 
an Airliner Reclining Seat... a unique Twin Bed 
arrangement . . . the world’s finest and most sensible 
heating-and-ventilating system . . . a spill-proof 


pull-out glove compartment . . . interiors luxurious far 
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beyond their price class . . . brother, he stays shown! 


WHEN HE drives the car—finds out what Airflyte 
Construction means in quiet, smooth-riding, easy- 
handling comfort—discovers those stories about 
Nash economy were on the level—gets a taste of 
Jetfire performance—well, if that doesn’t soften 


him up, nothing in this world will! 


THAT’S WHY it’s getting almost monotonous—those 
Nash showroom conversations that start with a 
prospect saying ‘““Show me!’’—and end with a Nash 
salesman saying ““We’re happy to have you as 


another Nash owner!” 


BUT SHUCKS—who minds a little monotony? 


att where ey) 
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ROR ME 
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THE AMBASSADOR + THE STATESMAN + THE RAMBLER 


The World’s Most Modern Cars 


Nesh Motors, Division of Nash-Kelvinator Corp., Detroit 32, Mich. 
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Truck New Products 





Mix-I-Go Designed to Ease 
Truck Maintenance 


troit Diesel Engine Division of 
General Motors for release to au- 


| 





thorized distributors and dealers. | 
| Mix-I-Go Hydro Sales Co., 610; The catalog covers the entire range 


wore rae tj 
tala " | 





FOR TRUCK TRAILERS — Truckstell Mfg. 
Co., Union Commerce Bidg., Cleveland, 
is distributing this Wakeman Stabilizer 
nationally, and is said to prevent truck 
trailers from jack-knifing. The company 


16th St., Oakland, Calif., has an- 
nounced Mix-I-Go, a gasoline mix- 
ture designed to reduce gas con- 
sumption, remove carbon lead and 


| sludge deposits abrasive to cylinder 
walls and so cut engine wear. It) 


can be added to regular truck 
fuels, the maker states. 


Basic to Mix-I-Go’s success is the 
fact that it causes gasoline to give 
more uniform push to the power 
stroke, reducing friction and vibra- 
tion which ordinarily shorten en- 
gine life. The product also lubri- 
cates upper rings and valves and 


of Series 71 GM Diesel engines 
\from the two-cylinder engines 
through the 24-cylinder “Quads” 
and including all optional acces- 
| sory equipment. 


* * + 


| Mack Publishes Brochure 


On Importance of Trucks 
Mack Trucks, Inc., is offering 
a two-color, eight-page booklet, 
entitled “National Security Rides 
| on Trucks.” The booklet is de- 
signed to meet the needs of edu- 


| 


BRAKE TESTER PRODUCED BY BEAR—Bear Mfg. Co., Rock Island, Ill., announced that 
|it is ready for production on this new brake tester after extensive engineering tests 
carried on by the company. The tester features a mechanism that automatically re 
| sponds in proportion to the braking effort of each wheel, it was reported and results 
lare shown on easily read dials. Here, officials of the Rock Island-Moline city bus lines 
| watch the results of tests on a unit. From left to right are E. Lodgson, superintendent 
| of transportation; C. W. MacMillan, Bear engineer; G. Shy, Bear official; Will Dammann, 
| president of Bear Mfg. Co., and Bryan Park, superintendent of equipment for the 





said that the stabilizer provides an auto- prolongs spark plug life, it adds. | cators, commentators. editors, 
matic hydraulic action which prevents sud- ‘ ‘ | group. lenders. ote ’ by giving : 
* oP ” ” * * 


city lines. 





den changes in angle between tractor and 


i imiti th d of h |} . ° , 
trailer by limiting e speed of suc GM Diesel Catalog Ready 


change. A foot control is also provided al a leaf Mast Part | 
new loose-lea aster arts 


the driver, with which he can lock the 
tractor and trailer into a rigid unit. |Catalog has been completed by De- | 


them a summary of the import- 
ance of the trucking industry to 
the country’s economy. 

The booklet includes quotations 


from high military and govern- 
ment officials as to the vital ne- 
cessity of trucking, cites the 
results of special surveys into 


FORD: Wy a 


er) wer GL 
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WHITE DIESEL POWER WHITE 3000 


TODAY'S TRUCK must be geared to its job, specifically designed 
for the particular set of legal restrictions and operating conditions 
it faces. 

That’s why White—the leader in the transport field—builds three 
great modern lines of transport trucks. 

White Super Power...the outstanding White 3000... White 
Diesel Power—they offer industry the most advanced engineering 
answer to present-day transport problems...the greatest sales 
opportunity in the industry. 

It’s White leadership... in action! 


THE WHITE MOTOR COMPANY « Cleveland I, Ohio 





FOR MORE THAN 50 YEARS THE GREATEST NAME IN TRUCKS 


j * + + 
civilian defense and defense 
economy needs, and gives valu- 
able examples of the growth of 
the trucking industry. 


* . . 


New Heavy-Duty Oils 
Marketed by Texas 

A new series of heavy-duty en- 
gine oils, Ursa Oil X Sup. One 10, 
20, 30, 40 and 50, has been marketed 
by Texas Co. for the lubrication of 
heavy duty gasoline engines and 
automotive - type diesel engines 
which are operated under adverse 
conditions. 


Factors contributing to the in- 
crease in the severity of lubricating 
requirements in certain types of 
these engines are design changes, 
use of a wide variety of fuels, and 
use of high sulfur content diesel 
|fuels, the company reports. In- 
| creased engine deposits and greater 
wear have resulted from the use of 
such fuels, with other oils. 





FOR TRUCKS—This electronic tachometer 
is made by Paramount Fabricating Co. 
1644 W. Lafayette, Detroit 16. It is de 
| signed to cut hours off long runs, increase 


| ; : : 
engine life, save on fuel and maintenance 


{and save driver's energy, the firm states. 
Uses one standard radio tube. 


Baker Booklet Describes 
Type FC Fork Trucks 

Baker Industrial Truck division 
of Baker-Raulang Co. has released 
a new eight-page specification bul- 
letin number 1326 which includes 
j user benefits of the major compon- 
jents of its line of type FC fork 
{trucks which are available in ca- 
|pacities of 3,000, 4,000 and 6,000 
pounds. The division’s address is 
11250 W. 80th St., Cleveland 2. 

Designed to give the reader com- 
plete information, the bulletin con- 
tains dimension drawings which 
show the maneuverability of the 

(Continued on Page 33, Col, 1) 
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(Continued from Page 32) 


trucks, detailed specifications which | 


permit comparing the truck with 
other stand - up - and - drive 
trucks, action pictures of the trucks 


ind other information. 


* 


IMPACT TOOL—A heavy-duty universal 
electric Impactool for tough nut running 
jobs in truck, bus and industrial mainte- 


nance fields has been announced by 
Ingersoll-Rand Co., 11 Broadway, New 
York. Size 34U Impactool, has a 1-inch- 
square driver, and is rated for bolts up to 
1%-inch size. It employs a heavy-duty, 
universal electric motor and a proven I-R 
impact unit, placed side by side to reduce 
overall height, which permits 
truck U-bolt nuts without jacking up the 
truck, the firm states. No kick or twist 
is transmitted to the operator under any 
condition, it adds. Is quickly reversed by 
an easy-to-grip switch, located for con- 
venient operation. The tool is built to 
capably handle the two toughest truck 
and bus nut running jobs—spring U-bolt 
work and Budd wheel work, according to 
the maker. 


Truck Care Book Issued 


“The Care & Maintenance of In- 
dustrial Trucks” is the subject of a 
manual just published by Baker 
Industrial Truck Division of Baker- 
Raulang Co., Cleveland. 


+ 


GOODYEAR TRUCK SEAT—A completely 
adjustable Airfoam-cushioned truck seat 
designed to reduce driver fatigue, has 
been designed by Goodyear Tire & Rub- | 
ber. Robert Gannett of the Airfoam divi- 
sion, manufacturers’ sales, says the unit 
can be adjusted both fore and aft, to the 
proper seat angle, back angle and height 
to meet requirements of all drivers—the 
tall, short, heavy or thin. The tubular 
framework for the seat is complemented 
by Airfoam cushioning on seat and back, 
to provide comfort and healthful support 
for all body contours. Interest of trucking 
operators has been aroused, Gannett said, 
because of the increased safety factors, 
and virtual elimination of maintenance 
costs since there are no springs to wear 
or break. 


Kent-Moore Tool Guide 
For GM Diesels Issued 


A Special Service Tool Guide 
for General Motors Diesel en- 
gines has been published by Kent- 
Moore Organization, Inc., engi- 
neer and manufacturer of special 
automotive service tools and 
equipment. 

The 36-page guide covers spe- 
cial tools for servicing the Series 
71 and 6-110 GM Diesel engines, 
GM Rail Car transmissions, in- 
dustrial power transmission units 


handling | 





using the Series 71 engine and 
torque converters used with the 


fork Series 71 and 6-110 engines. 
* 


* * 


Twin Coach Bus-Truck 
Explained by Bulletin 


A new catalog bulletin describing | 


its new “Convertible” bus-truck 
has been issued by Twin Coach Co., 
Kent, O. 

The bulletin contains complete 
specifications of the new vehicle 
which can be converted from a pas- 


|senger coach to a cargo truck or 
\ | from a truck to bus. 
| vertible” can also be operated as a 


The “Con- 


combination bus and truck. Sections 


+ | of the bulletin are devoted to mili- 
,| tary and commercial applications of 
“| the “Convertible.” 
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FOR CARS, LIGHT TRUCKS—King Elec- 
tric Equipment Co., 9123 Inman Ave., 
Cleveland 5, has announced the addition 
of this regular-generator tester to its line 
of motor service equipment. Known as the 
King Model G-214, this new volt-amp- 
resistance checker is offered for use as a 
low voltage tester. The company said tests 
can be made on an open or closed cir- 
cuit in accordance with manufacturers’ 
specifications. 



















LUMITE FABRICS ON BUS TEST—New England Transportation Co., Providence, R. I., 
is testing these Lumite woven saran fabric on the seats of some of their buses, the 
company has announced. Seats upholstered with Lumite fabric are easier to clean, ac 

| cording to the Chicopee Mfg. Corp., maker of Lumite covers. The material is said to be 
non-inflammable. 


(Continued on Page 45, Col. 1) 
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Air and Vacuum 
POWER BRAKES 











World's Largest Manufacturer of = 
AUTOMOBILE and TRUCK FRAMES 


a 









Husky 7.4 Cu. Ft. 
AIR COMPRESSOR 


The big, powerful Midland Air Compressor puts 
tremendous thrust back of Midland Air Brakes. 
Here’s braking force that gives new meaning to 
the words safety and dependability. Here’s positive 
control for any load—on the straightaway, on curves 
or steep grades. 











Unique, patented precision compressor inlet valves 
provide tremendous output. 








Governor is an integral part of compressor, oper- 
ating directly on the inlet valves. 








The driver is always sure of sufficient reserve power 
for any emergency. 







Midland’s fully-compensating valve construction 
has been incorporated in the new Air Hy-Power. 
Fine graduation and brake pedal “feel” are provided, 
similar to that in passenger car brakes. 




















Investigate the merits of Midland Air Brakes. See 
the Midland Distributor near you, or write or phone 
to us in Detroit. 


TD ALVANN DY 


STEEL PRODUCTS COMPANY 
6660 Mt. Elliott Ave. - Detroit 11, Mich. 


Export Department: 38 Pear! Street, New York N.Y 
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Lights Long in Some Areas, Heavies Short Across U.S... . 


Truck Stocks Generally Normal 


(Continued from Page 28) 


and Ford were two of four makers 
to sell less trucks than in the first | 
half of 1950. The other two were 
Studebaker and Diamond T. 

Dodge and International did an} 
aboutface in the top-10 standings. | 
Dodge regained third place after} 
losing it in 1950 due to a strike, | 
while International dropped back | 
to fifth. | 

Otherwise the makers held their 
positions as follows: Chevrolet, | 
first; Ford, second; Dodge, third; 
GMC, fourth; International, fifth; 
Studebaker, sixth; Willys, seventh; 
White, eighth; Mack, ninth, and 
Diamond T, tenth. 

Truck dealers in various parts of 
the country report their stock below 
normal in all categories, but low in 
heavier types. Any above-normal 
stocks appear to be concentrated 
in pickup and one-ton or under 
sizes. 

The following reports from va- 


Cincinnati 

LL dealers report that while 

truck sales are slow at present, 
they expect sales to be good for the 
balance of the year with the pickup 
starting in about a month. None 
of the dealers reported high stock. 
It was either a normal inventory or 
a low one.—_-(Emery Bacon.) 

: 2s 

Chicago 
ea stocks of practic- 
LN ally all capacities are far above 
the levels of two years ago when 
inventories were almost nil, dealers 
in Chicago reported. 

But it was predicted by dealers 
that the fall outlook for truck sales, 
starting in September, looms as 
considerably more favorable than 
the present market. 

New plants being planned, ac- 
cording to dealers, will require 
more materials and equipment 
that must be hauled by trucks. 

Heavy truck production, coupled 





rious points are typical: 


LOOK for this man... 


with a lessened demand by users, 





FISHEYE 
BLISTERBOTTO 





in creating an accumulation of in- 
| ventories. Contract carriers, for in- 
stance, are said to be operating be- 
|low capacity, a situation which has 
|brought a drop even in service vol- 
}ume for dealers. In this connection, 
|it was reported, operators have idle 
trucks because of a slackening of 
their hauling business. 

| A prominent retailer of trucks de- 
‘clared that stocks of 1'%-ton and 
ismaller units are particularly high, | 
but these are expected to move 
much better in the fall than during 
|the past 90 days.—(Mel Adams.) 

* 


* * 





Seattle 


Ts stocks in Seattle are defi- 
nitely on the short side com- 
pared to normal. Some dealers have 
higher stocks than a year ago, but | 
still below what they'd like to have. 


Sales slackened the past two 
months but presently seem} 
stronger. 





“They’re yelling for half and %-| 





Yee 


;was given as the principal z 





Good refinishing men have gone 


Emergency Conversion— 


Civil defense officials inspect the six-stretcher interior of an International truck with 
Metro body from the Model Launderers and Cleaners delivery fleet which has been 
offered for conversion to ambulance service in the event of major disaster. Officials are 
Ed Jones, left, chief of civil defense transportation; Robert F. Peterson, public safety 
commissioner; Chief of Police Charles Tierney, and Dr. R. B. J. Schock, chief of the 
health division. The firm's International multi-stop delivery truck has been made the 
standard for conversions by other companies joining the civil defense system, I-H states 





ton jobs,” said one dealer. Business|would require a “crystal ball” to 
is picking up this month after 60-|forecast the remaining months of 
day slack period. So reported Joe | 1951, was the opinion of one dealer 
Baker, manager International. | Local industrial situation lacks 
Inventory of light trucks is small |the “boom” tinge of some other de- 
and heavies are “hard to get.” It|fense centers. Employment at Boe- 
acc ecg |ing’s and elsewhere is up, but not 

| excessively.—(D. M. Trepp.) 


* * * 


| Buffalo 
NVENTORIES of light - duty 
trucks in the hands of Buffalo 
dealers are above normal while 
|stocks of heavier trucks are below 
javerage, thus creating an out-of- 
balance inventory situation. 


Half a dozen dealers generally 
reported that their overall truck 
stocks are only slightly above nor- 
|mal for this time of year. But at 
|the same time they emphasized 
that it’s a “100 percent buyer's 
|market,” and the only way dealers 
}are able to keep up sales is by of- 
fering purchasers attractive deals, 
|taking a shorter profit. 


One dealer reported his trucks 
| stocks “slightly above normal,” 
with overstock on half-tons and 
other lighter models. He predicted 
a shortage of heavy-duty models 
before the end of the year, saying 
| these types are increasingly hard 
to get. 

A second dealer reported he was 
|overstocked on light duty types but 
|that heavy-duty trucks are less 
| available. He said sales prospects 
}on light trucks “don’t look good.” 
| While he expects to move a good 
|number of units, his profit will be 
| diminished by closer deals. 


| Another dealer described his in- 
ventory as “normal,” with lighter 
| trucks available in 10 days to three 
| weeks and heavy trucks in a month 
|to six weeks. This dealer said it 
ltakes real selling effort to move 
|every truck in today’s market. 


| All dealers agreed that customers 
are not the least concerned about 
possible shortages of trucks. They 
are no longer anticipating but are 
buying trucks only for immediate 
in 48 States needs, it was reported.—(George E. 
and the District Toles.) 
of Columbia | * * * 











WANTED 


Harrisburg 

EALER truck stocks in the Har- 

risburg (Pa.) area were run- 
ning close to normal, although re- 
|ports ran from “about normal,” to 
“a little lower” and “a little high- 
ler,” a survey of dealers disclosed. 
| A factor contributing to low 
truck sales in Pennsylvania at 
this time is a bill pending in the 
legislature which would increase 
the weight limits of trucks. 
“Many who are in the market for 
| trucks are now waiting to see what 
happens to this bill,” one dealer 
reported. “If the measure is ap- 
proved, they’ll want a little heavier 
| equipment.” 
Another dealer saw no reason 


YS Bae 
ae 





Widespread reports are that a 
sinister character called Fisheye 
Blisterbottom, alias Mister Blis- 
ter, alias Rusty O’Rinkle, has 
been causing no end of trouble 
in refinishing shops everywhere. 
Apparently, his only purpose in 
life is to lead car painters 
astray by telling them they can 
cut corners and get by. 


“Pat the Pixie Painter” and Fisheye Blisterbottom are copyrighted by the Rinshed-Mason Company, 5935 Milford Ave., Detroit 10, Mich., and 1244 N. Lemon St., Anaheim, Calif. 





Now, at last Fisheye has 
been exposed for what he is, a 
wretched cad; exposed by a new 
defender of the refinishing pro- 
fession, Pat, a genuine, imported 
Irish Pixie and the hero of a 
new full color slide film, “Pat 
the Pixie Painter,” produced by 
the Rinshed-Mason Company. 
Don’t fail to see this film! Ask 
your R-M Jobber! 


to join their ancestors while try- 
ing to match car colors... like 
Mexicali Rose. Don’t let this 
happen to you! Get to know Pat! 
He knows the answers to almost 
all refinishing problems... such 
as how to avoid blushing, how to 
avoid sagging, how to avoid 
Fisheye! Tell your R-M Jobber 
you want to see Pat’s new film! 
It’s fun! 





| why sale of trucks should not con- 
{tinue on the same level they had 
|been during the remainder of the 
| year.—(George E. Shelley.) 


* * * 


New Orleans 
| Five truck dealers, handling dif- 
ferent makes, report low stock to 
normal stocks. 

All say sales outlook for the bal- 
ance of the year looks good. 

Two dealers in the low price field 
reported stock extremely low. All 
dealers reported that there has been 

(See TRUCK SURVEY, Page 53, Col. 4) 
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to help the boys make necessary 


‘from a car that had become mixed 


35 


when his car was hit from behind in 


4 i og B k Weed repairs. Air cleaners on most of|up in a collision—but that tie rod /|a pileup, knocked over on its side and 
as ¢ { ruc 6$*¢6¢ y Jac ee the cars filled with dust and choked | broke within two laps after he got|then rammed into by another car 
a the engines in many cars. The driv- | back into the race. Two out of the | running at high speed. This last car 





ers of at least one make 


of car| 
found to their sorrow they couldn’t | 


three gas tank holding straps broke 
on one of the winning cars, and 


hit Petty’s car in the top as it laid 


(Continued from Page 28 : * : 
; cic ere on its side broadside to the track. 


| After the car was rolled back on its 
wheels, Petty got in and finished 
the race in it although the top was 
flat to the seat in the rear, the 
right rear fender stuck out like an 
air scoop on a transport plane and 
every bit of glass in the car was 
broken out. The air funnelled into 
his car as he drove with no wind- 
shield, but had but meager spaces 
to get out back of the front seat. 


ae ‘ |use high compression heads with/|the driver drove the last five laps 
|miles in the hands of the average | standard fuel for such a grind even|with but one strap holding his gas 
}owner or in the hands of company | though the high compression heads | tank to his car. He might have been 
their own proving | were an alternate offering of the/able to finish higher in the stand- 
|car manufacturer and allowable |ings but for this. 
No timid, or test, driver would | Under the rules of the race. The | One of the best drivers in the 
| give a car the punishment that ™4jority of the drivers using them race was finally forced out after 
these kids gave their cars dur- |i" this make of car went out with) breaking two wheels and having 
ing the race, and out of the race | €™sine trouble and overheating be-| Jost so much time that he felt he 
came some information that I | fore the end 7 the race. | had no chance of finishing. One 
feel certain the many engineers | ;: car had its control arms spread 
f in the stands were glad—or sorry | Other Mishaps | and let the front end of the car 
panies out of their “king seat” un-| —to get, as the case may be. ( NE make of car broke two steer-| down. Several threw connecting 
ier CMP, claims an observer, wut | For instance, shock absorbers on ing tie rods. After the first one| T0ds. ain Mie sented wat 
he continued: “That rey age 4 cut-| all cars went to pieces, according|broke and threw the car into the| Les Petty, driving a Plymouth, had eee ames toe nonatinn cen Ae. 
back its truck output in favor of Ito the mechanics who were there| fence, the driver took off a tie rod|the spectators all pulling for him|MOTIVE NEWS WANT ADS! Are you? 


at the truck end of this industry 
as only a part of the passenger 
car picture, as many are con- [testers on 
vinced is being done, makers | 
want to know why the cutback 

| 

| 


in production can’t be based on 

the same reasoning and be a 

“set” cutback from the going rate 
of the first six months of 1951? 


} Of course, such action would cut 
d me of the two most favored com- 
1 





The back pages of every issue of AUTO- 





th its passenger car production the tas ci aa So eee ea een i tes scree See eee 
2n minute materials began to be hard | 
re to get anyway, so it wouldn’t be a 
ty hardship’ case. Their case, it was 
he pointed out, was a ‘fielder’s choice’ 
he deal; any disadvantage they would 
" be put to was due to a company | 
policy decision and not to causes | | 
‘Oo j beyond their control.” fg Ss Ce 
of Then if this shuffling of base pe- i e 
r riod was not enough for the mak- 
cS ers to lose confidence in those who 3 E 3 Cc i ; ! 
Ty ri fi CT d i 
esigned fo tif your special needs, too: 


p are supposed to be the “champions” 
: of the industry in the constant 
st fight for scarce material, and to be 
suspicious of everything that is 
being done, it is claimed, the lack 
of being realistic about the neces- 
sary lead time for certain assembly 
makers would be enough to make} 
the manufacturers feel they weren’t 
being treated properly. 

* * * 


| 





lo 


le 


Ww ‘ . 

.. Shades of World War II? 

T IS pointed out that CMP allot- 
ment for the third quarter came 


k so late that several key assembly 
re makers were not able to get their 
it CMP allotment on the steel mill 
d schedules for that quarter, but had ie 
"5 to get their third quarter allotment “ a 
ave into the October and November mill | Ss ped 
MADE RIGHT Gé@i@eew FIT RIGHT 


r. schedules. There is a grave ques- 
tion in the minds of some of the| 
larger and more important makers | 
as to whether they will be able to} 
get their fourth quarter allotments 
accepted by the mills for December | 
and January rolling. 

With a five to six-month actual 
lead time in the production of 

’ heavy-duty transmissions and axles, 
this means that the lateness of get- 
ting their allotments of material 

LS will mean that truck makers will 


LAST LONGER 


FACTORY AUTHORIZED EXCHANGE ENGINES 
INSTALL -- instean of OVERHAUL/ 
(1,77; fue 10) = 1? de MERCURY LINCOLN DEALER 


GRAND AVE. MOTOR CO. asrsisu: 


rae) heel t 
GRAND AT VICTORIA 


ST. PAUL 


it be affected in their output of next 

iS May and June. If they don’t get gay 
‘S their fourth-quarter orders on the : 

wi mill schedules until January, the 

d axle and transmission makers will | 

e not have gotten the steel to produce 


the axles and transmissions the 
i truck makers will be needing for 





r the third quarter of next year. 

e Added to that is the fact that, 

h now these manufacturers are un- | 

it der CMP, they cannot turn to | 

e the free market for the steel as ‘ 
they would have done before CMP i "fo y ( OUNT all the advantages of buying 

be and did for the third quarter of F > ide 

‘ this year. Being resourceful mak- | 0 | fe ehauf tye tes a Fruehauf before yom consider 

. ers, they have always been able | n if LT B any other Truck Body. 1) Custom-fit- 
to find some way of taking care | 


ted to your job over 500 ways—in body 
options alone. 2) All steel ‘‘Unit- 
Built” like Fruehauf’s rugged Aero- 
van Trailers. 3) Wheelhousing and 
straight-frame models . . . in all popu- 
lar lengths. 4) Fast assembly, mount- 
ing and painting service at 80 Branches 
coast-to-coast. 5) Custom-built quality 
. . . production-line prices. 


y 
. of their customers but under pres- | ra 
tof ent limitations their ability to | di yy ny 0 | 
: work and shift has been terrific- | tH] er ese p ions 
ally minimized. 
While the modification of M-1, 
the steel order, belatedly does give 
some recognition to “established 
: lead times,” it doesn’t entirely elim- 
- inate the difficulty or hardship. 
- Is it any wonder then that some 
O truck makers feel that the “shades 
~ of World War II are being drawn 
over their eyes and that, despite an 
t assurance that material allotments 
for civilian trucks would not be in- 
fluenced by trucks for military, the 
cutback from the 275,000 trucks al- 
lowed for the third quarter to the 
256,000 trucks allowed for civilian 
manufacture for the fourth quarter 
had the material for the 19,000 
military trucks drawn off the top 
of the supply and added back on 
the bottom level where it will favor 
only those truck makers who have 
n military contracts? 
* ; 


3. Solid Sides 


See your local Truck Dealer or Frue- 
hauf man, or write for our new catalog 
and model make-up kit — Fruehauf 
Trailer Co., Body Division, 10969 Har- 
per Avenue, Detroit 32, Mich. 


7. Full-Width Double 
Rear Doors 


6 Narrow Double 
Rear Doors 


ae 9 te Ree bse 2 or 


5. Double Side 
Door 


d Good Testing Ground 
‘THE NASCAR §stock-car_ race, 
held at Detroit’s State Fair 
grounds track as a part of the city’s 
250th birthday celebration, certain- 
ly proved to be a _ good testing | 
grounds for those various makes | 
0 of cars. | 
In and just out of both the turns | 
- at the ends of the oval, holes and 
soft shoulders appeared by the end 


} 
| 
| 


12. Tail Gate 


10. Tail Gate 11. Tail Gate 
(Doors Above) 


9. Express Gate 
(Flush Type) 


Rear (Outside Type) 





j of the first 100 miles of the 250- 
1 | mile race. Cars took more of a 
, beating in these 250 miles than they 


would ever get in thousands of 








ents, magazines have been... are...and wy/l continue to 
be one of the soundest places to spend your advertising dollars. 
Lest there be any fuzziness in the minds of admen about what the 
Sunday magazines deliver, about the relative merits of the various 
Sunday magazines—let’s sharpen the picture, clear it up, bring 
it into focus. 

You have three great Sunday magazines to choose from—'I'his 
Week, American Weekly and Mighty METRO. Each of the 
three has a tremendous audience. 

One of the three has certain extras that the “other two”? do not — 


extras which should help you decide which is your Sunday dasicbuy. 


EXTRA No. 1 — MIGHTY METRO IS HOME GROWN 


Of the three, only Metro is edited on the spot—not an import 
from New York. In Atlanta, it carries Atlanta pictures and stories. 
In Los Angeles, Metro is full of Los Angeles articles. This on- 
the-spot editing adds a mighty wallop—for people like to read 
about themselves, their neighbors, their home town. It’s a wallop 


you don’t get in the “other two”’. 


EXTRA No. 2 — FAR GREATER CIRCULATION 


If you want to reach the most people —and do it economically — 
just look at the figures: 


METRO . . . «© «© «© « « « « Over 14,000,000 


(The world’s largest circulation) 
Over 10,000,000 
9,800,000 


THIS WEEK 


AMERICAN WEEKLY Over 


According to latest A.B.C. circulation figures 


| e 
Lets get the Sunday Picture 


In Focus! 














EXTRA No. 3 — GREATEST PENETRATION 

In each of its publishing cities—and in more than 500 other cities 
with a population of 10,000 or over— Mighty METRO gives 
you 50%-100% coverage! In the markets where most of Amer- 
ica’s retail sales are made, Mighty METRO digs deeper than 


any other magazine! 


EXTRA No. 4 — HIGHEST READERSHIP — PROVED! 
In every pertinent, post-war study of Sunday-newspaper reader- 
ship, Mighty METRO has topped the “other two” —highest 


readership of editorial columns, highest readership of ads! 


EXTRA No. 5 — NUMBER ONE NEWSPAPERS 

Look at the list of newspapers (below) through which Mighty 
METRO is distributed. They’re the papers that are so invariably 
on “one-paper”’ lists—top papers, across the country, papers that 
the hard-headed, local retail stores use. Compare them, paper for 
paper, with those of the “other two”. It’s true that in certain 
areas This Week and American Weekly are also delivered with 
leading newspapers. But in the Nation’s top markets, neither 
comes near doing the job done by METRO! Can there, then, be 


any doubt w/ch is your Sunday basic buy! 


If Metro is not now included in your plans, it will pay you to 
look into it thoroughly. For complete details about the Sunday pic- 
ture, write or call any office of Metro Magazines—in New York, 


Chicago, Detroit, Los Angeles or San Francisco. 





Mighty Metro—with the world’s largest magazine audience—is an advertising medium composed of 28 Sunday Magazine Sections, 
each of which is individually owned, edited and distributed by a leading American newspaper. These newspapers are: 


DES MOINES Register 

DETROIT News and/or Free Press 
HOUSTON Chronicle 
INDIANAPOLIS Star 

LOS ANGELES Times 
MILWAUKEE Journal 


ATLANTA Journal-Constitution 
BALTIMORE Sun 

BOSTON Globe and/or Herald 
BUFFALO Courier-Express 
CHICAGO Tribune 
CINCINNATI Enquirer 
CLEVELAND Plain Dealer 


MINNEAPOLIS Tribune 


ST. LOUIS Globe-Democrat 
and/or Post-Dispatch 
ST. PAUL Pioneer Press 
SEATTLE Times 
SPRINGFIELD Republican 
SYRACUSE Post-Standard 
WASHINGTON Star 


NEW ORLEANS Times-Picayune & States 
NEW YORK News 

PHILADELPHIA Inquirer 

PITTSBURGH Press 

PROVIDENCE Journal 


METROPOLITAN SUNDAY NEWSPAPERS, INC. 


Sales Offices for Metro Magazines and Metro Comics...NEW YORK 


CHICAGO -: 


DETROIT + SAN FRANCISCO + LOS ANGELES 
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Make METRO 
your SUNDAY 


BASIC BUY! 


OVER 14 MILLION CIRCULATION! 
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Birmingham, Ala. 

Sales of new cars in Birmingham 
showed a drop in July compared 
units below the previous month. (Stuart Riddle.) 

Sales by makes in July were: 
Buick, 75; Cadillac, 19; Chevrolet, 
247; Chrysler, 17; Crosley, 2; De- 
Soto, 19; Dodge, 58; Ford, 236; 
Henry J, 10; Hillman, 2; Hudson, 
15; Kaiser, 8; Mercury, 53; Nash, 
11; Oldsmobile, 62; Packard, 9; | 
Plymouth, 112; Pontiac, 48; | 
Studebaker, 30, and Willys, 6. 

Sales of used cars were down 
slightly with prices steady to a 


| cars. 


Dingman Opens at Ocala 

Formal opening of Russ Ding- 
man and Son, successor to Bailey 
Motor and Equipment Co. as 
Cadillac, Pontiac and GMC truck 
dealer for Ocala, Fla., has been 
announced. Russell S, Dingman 
and son Jack Dingman are the 
new owners. 





IN SPECIALIZED 
TRUCK EQUIPMENT 


Look on your Truckstell distributor as headquarters 
for dual-axle drive conversions and all items of 
special truck equipment. He can handle all your re- 
quirements for special equipment, installation, and 
service. The Truckstell Company, Cleveland, Ohio. 


see your 


TRUCKSTELL 


distributor 





ATPL 


GIVE YOUR CUSTOMERS A CHANCE 
LAY ona 
EXPRESS 
THEIR 
WISHES 
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FORM LETS OmOEA WIT OR 
THE CUSTOMER MDULIVERY SURUKE) 
SELL — 

HIMS ELF How much does if cost you 





to write up a repair order? 






Here's a newer, more profitable way of taking service orders—the CAR SERVICE MENU! The 
customer himself fills in this handy reminder form; SELLS HIMSELF on more service! Cuts customer 
reception time, builds confidence, and reduces your write-up costs from 50 to 75%. This Persuasive 
silent salesman can go to work for you immediately! Use the convenient form below. 


SELLS MORE ITEMS PER REPAIR ORDER 


WITH YOUR : , : 
eee i NOTE: Your Car Service Menu s can be supplied 
Va") with the exact recommendations for services 
PRICES needed, as supplied by the manufacturer in 
The Owners Guide. 


mai eerie | 
Developed by THE 











1,000 
2,500 






SSE WA ae 

5,000 PAE a! 
10,000 Sr Ae a 
Over 10,000—Request prices 





LAUDAR COMPANY, 


Makers of the famous Lauder Service Production System ond The Seles Manager. 









THE LAUDAR COMPANY 
121 E. Hill Street Thomson, Georgia 













Please Specify [_) Open Account Check with Order C.0.D. ORDER—RUSH 
Please send me Car Service Menu Forms @ $ perM 
(Quantity) 
Firm Nome 
Street Address 
City Postal Zone State Phone 
Slogan, If any 


Service Insignia Desired Car Makes Handled 


Specify —with Pick-up and Delivery Service without Check which Type (A) as above 
can be mailed in for Appointment. 


Ordered By 


eciee-Veley meme t hg 


Type (8) 





Date 





THOMSON, GA. 


shade lower. Some dealers reported 
|that they are being a bit more cau- 
| tious and getting better deals with | 
with June as the July total fell 175|their lower inventories of used| 


_Sé. Louis Sales Improve 
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|Auto Market Page 


By Sam X. Hurst 

Staff Correspondent 
A definite, if not sharp, increase 
lis reported by St. Louis dealers in 
|both new and used-car sales. The 
improvement began immediately 
jafter Aug. 1, the date that the re- 
laxed terms of Regulation W be- 
came effective. 

There is evidence that there 
| was some pent-up demand that 
| was released when the new terms 
| were definitely fixed. Used-car 
sales and prices have improved 
to the point that wholesale buy- 
ers are complaining that replace- 
ments are not available at last 
month’s prices. 

Naturally, any improvement in 
used-car demand and price levels 
results in an improved new-car 
situation. Demand for new cars has 
|also been stimulated by threatened 
/new-car price increases. 


| optimistic, although this has been 
a year that has been marked by 
ups and downs and abrupt changes 
jin dealers’ outlooks. 
| _ No dealer seems willing to pre- 
| dict what the position of the 
trade will be next month, or even 
| next week. There is little chance 
| to equal last summer’s business, 
| either volumewise or profitwise, 
| but, with all, the general dealer 
position is good. 

Parts and shop business is con- 
tinuing at a relatively high level. 
Tourist business is probably the 
best experienced so far, and will 
undoubtedly carry through the} 
early part of September. 

* * + 


San Antonio 

July motor vehicle sales in Bexar 

county (San Antonio) totaled 1,204 

units—a slight increase over the} 

1,155 total for June (1951) but a 

big decrease from the 2,110 re- 
corded in July, 1950. 





fell to 12,057 units, 


Of the total, 988 of the vehicles 
were new automobiles—an_in- 
crease of 81 over the previous 
month—128 were commercial ve- 
hicles—an increase of 10—and 88 
were trucks, a sharp drop from 
the 133 sold in June. 

In the new-car field, the Gillespie 
Motor Co. (Ford) led with 93 sales, 
followed by the Jordan Motor Co. 
(Ford), with 75 sales, and the San 
Antonio Buick Co., with 70 sales. 

Smith Motor Sales (Chevrolet) 
led in the commercial-vehicle field 
with 22 sales, followed by Milam 
Chevrolet Co., 18, and Jordan Mo- 
tors, 14. 

Milam Chevrolet led the truck 
field with 16 sales. Smith Motors 
and the International Harvester 
Co. each made 9 sales, and 8 trucks 
each were sold by: O. R. Mitchell 
Motors (Dodge), Downtown Motors 
(Ford) and the White Motor Co. 

New-car sales by makes in July 
were: Buick, 72; Cadillac, 28; 
Chevrolet, 190; Chrysler, 21; De- 
Soto, 14; Dodge, 47; Ford, 236; 
Hudson, 13; Kaiser, 4; Henry J, 
4; Mercury, 65; Nash, 27; Olds- 
mobile, 44; Packard, 10; Plym- 
outh, 106; Pontiac, 63; Studebaker, 
36, and Willys, 3. 
New-truck sales were: Chevrolet, | 


At this time, most dealers are} 





|329; Oldsmobile, 622; Pontiac, 761; 


| Studebaker, 257; Cadillac, 269; Lin- | 
}coln, 65; Packard, 124, and miscel-| 


laneous, 13. 

New-truck sales were: 
5; Chevrolet, 502; Diamond T, 3; 
Diveo, 14; Dodge, 144; Federal, 4; 
Ford, 562; GMC, 49; International, 
40; Mack, 10; Reo, 1; Studebaker, 
9; White, 10; Willys, 8, and miscel- 
laneous, 6.—(Bob Gordon.) 

* 


* 7 
Columbus, O. 
New-car and truck sales. in 


Franklin county (Columbus), Ohio, 
slumped to the lowest levels of the 
year in July, according to the Co- 
lumbus Automobile Trade Assn. 

Used-car and truck sales also 
| tapered off during the month, but 
in both instances the final totals 
were high enough to keep the 
month out of the “worst of the 
year” class. 

New-car sales in July amounted 
|to 1,502 units, against 1,643 in June 
jand 2,515 in July, 1950. New-truck 
sales totaled 211 units, compared 
with 226 in June and 349 in July, 
1951. 

Used-car sales reached 9,569 units 
in July, against the June figure of 
10,109 and the July (1950) total of 
10,512. 


and 649 in July of last year. 
New-car sales by makes in July 

were: Buick, 127; Cadillac, 27; 

Chevrolet, 306; Chrysler, 41; Cros- 








QUESTION: 


Autocar, | 


ley, 2; DeSoto, 39; Dodge, 96; 
Ford, 207; Henry J, 12; Hudson, 
50; Kaiser, 15; Lincoln, 6; Mer- 
| eury, 59; Nash, 32; Oldsmobile, 
79; Packard, 26; Plymouth, 222; 
| Pontiac, 80; Studebaker, 60; 
| Willys, 10, and miscellaneous, 6. 

New-truck sales in July were: 
Chevrolet, 52; Divco, 3; Dodge, 38; 


'17; Mack, 6; Reo, 1; Studebaker, 4; 


| White, 5, and Willys, 7.—(Bert D 
Strang.) 

* + * 

Dallas 


Sales of new cars in Dallas slid 
to their lowest level in more than 
two years during July when only 
2,011 units were registered. New- 
truck sales during the month to- 
taled 493 units. 

New-car sales by makes during 
the month were: Austin, 1; Buick, 
197; Cadillac, 71; Chevrolet, 380; 
Chrysler, 43; Crosley, 2; DeSoto, 
28; Dodge, 141; Ford, 388; Frazer, 
1; Hudson, 13; Jaguar, 1; Kaiser, 
15; Henry J, 41; Lincoln, 10; Mer- 
cury, 124; MG, 7; Morris, 2; Nash, 
35; Oldsmobile, 85; Packard, 18; 
Plymouth, 198; Pontiac, 124; 
Studebaker, 70, and Willys, 16. 

New-truck sales in July were: 





Used - truck transactions | Autocar, 2; Chevrolet, 228; Crosley, 
{numbered 517, against 505 in June|1; Diamond T, 2; Dodge, 33; Ford, 


116; GMC, 27; International, 28; 
Kenworth, 1; Mack, 13; Pontiac, 6; 
Reo, 1; Studebaker, 15; White, 15, 
and Willys, 5. 


What quality glaze outlasts 
any other wax, polish or glaze? 


ANSWER: 





That’s because Mirror Glaze is a paint preservative that actually 
penetrates the pores and body of the paint. The result is 
greater depth of protection and a longer-lasting, more beautiful 
job. So if you want the world’s finest automobile finish, if you 
want supreme beauty with maximum protection... 





Available for use ¥ 
by hand 
or machine 


EASTERN DIVISION: 
1830 Eye Street, 
Washington, D. C. 
Offices in major cities 
from coast to coast 


“tine polishes since 1901” 








86; Dodge, 19; Ford, 58; GMC, 11;| 
International, 15; Mack, 5; Stude- | 
baker, 7; White, 8, and Willys, 7. | 
—(J. H. Reed.) 

* 


* * 


Detroit 

Customers suddenly became | 
searce for Wayne county (Detroit) | 
dealers during July and the result 
was the lowest monthly new-car 
registration total for the area since | 
January, 1950. 
New-car sales during the month | 
against 15,836 
in June and 19,192 in July of last} 
year. New-truck sales totaled 1,367 | 
units, compared with 1,596 in the} 
previous month and 1,815 in the} 
same 1950 month. 
Used-car sales also sloughed 
off with 13,741 changing hands in 
July, against 15,731 in June and | 





15,814 in July, 1950. Used-truck | 
sales numbered 879, compared 
with 911 in June and 820 in July 
of last year. 

New-car sales by makes during 
July were: Chevrolet, 2,512; Cros- 
ley, 2; Ford, 2,655; Henry J, 77; 
Plymouth, 1,379; Willys, 12; Buick, 
753; Chrysler, 304; DeSoto, 269; 
Dodge, 717; Frazer, 1; Hudson, 182; 
Kaiser, 100; Mercury, 654; Nash, 








LL) 
| | 

The Go : 
it is designed for regular eye pr 


body use. Quick installation ‘en/any /pick-up 
L/ 


truck, 


The Constructor does heavy-duty because its 
11 gauge, all steel, electrically welded body 


is built for the profitable handling of 


loads. This body is sturdier and more ef- | 
ficient than conventional type bodies, yet 
its many exclusive 


lower priced. Check 
features. 


Ask your distributor for 
complete information! 
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CAMBRIDGE CITY, INDIANA 
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MANUFACTURING CO. 







Ford, 58; GMC, 20; International, 
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Eight States Revise 
Registration Fees 


‘rucks Hit Hardest .. . 





WASHINGTON. The National 
Highway Users conference reports 
that eight more states—Tllinois, 
Ohio, Michigan, Vermont, Utah, 
Montana, North Dakota and Ala-| 
bama—have increased or changed | 
vehicle registration fees. 


Tax increases were enacted in 
Illinois, Michigan and Ohio. The 
Illinois law provides for increases 
in two stages: one to be effective 
from Jan. 1, 1952, until Jan. 1, 
1954, and the other to be effec- 
tive thereafter. The full increase 
provides a maximum fee of 
$1,588 for a vehicle having a gross 
weight of 50,000 pounds or over 
and 10 wheels. The alternative 
method of registering trucks on 
a mileage-operated basis was 
eliminated. 

In Michigan, higher registration 
fees on practically all vehicles, ex- 
cept private passenger cars and 
light trucks, will become effective 
in December. New truck fees will 
have a maximum of $2 per 100 
pounds of actual weight if vehicle 
weighs over 15,000 pounds. 

In Ohio, though mileage tax pro- 
posals were defeated, truck regis- 
tration fees were increased about} 
35 percent, effective until June 30, 
1953. 

Estimated annual receipts from 





N. J. Accident Toll 
Stresses Need for 
Truck Safety 


TRENTON, N. J.—The need for 
greater emphasis on safety by 
trucking firms was pointed up here 
last week by a report that while 
only 12.8 percent of total vehicles 
registered were trucks, they were 
involved in 21 percent of New Jer- 
sey’s total traffic accidents last | 
year. 

Martin J. Ferber, state motor ve- 
hicle director, said also that they 
were involved in 27 percent of the 
tatalities and 18 percent of the per- 
sonal injuries. 

“It is generally agreed,” said 
Ferber, “that the truck driver has 
a greater exposure to accidents be- 
cause he is on the roads longer and 
drives many more miles than the 
average passenger-car operator. 

“He should, therefore, be a bet-| 
ter driver. Unfortunately, the rec- 
ord raises a doubt. 

“I feel confident, however, that 
the great trucking industry, so vital 
to our economic well being, will, 
take steps to improve its 1950) 
accident record in New Jersey.” 

Trucks were in 17,097 of the| 
state’s 79,970 total accidents; 185 of | 
the 687 fatalities and 5,986 of the| 
33,112 injured in road mishaps, Fer- | 
ber reported. 

In the case of single-unit truck 
accidents, 87 percent of the truck 
drivers were residents of the state} 
and there were more drivers be-| 
tween 20 and 29 years than in any 
other age group. With truck combi- | 
nation accidents, 56 percent of the 
truck drivers were residents of 
other states. Here, the leading age | 
group was 30 to 39 years. 





Tosh Stations 
Limited in N. Y. 


ALBANY, N. Y.—New York state | 
will depend at least partly on an! 








“honor system” to collect its new 
highway use tax from truckers 
when the program gets under way 
Oct. 1. 


Because of costs higher than an- 
ticipated, the state has been forced 
to limit the number of weighing 
stations for trucks to 20 instead of 
the 42 on which bids were received | 
in July. Originally, 120 stations | 
were planned. | 

The public works department also | 
ijoesn’t know whether all 20 stations 
will be ready for business by Oct. 1. | 


Sprague Opens Lot 
Sprague Chevrolet, Inc., has 
ypened a used-car lot on Burdick, 
St., Watertown, N. Y., described as 
‘the largest used-car and truck lot 
in northern New York.” 
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these three increases are: Illinois, | 
$20 million next year and $28 million 
thereafter; Michigan, $5.7 million, | 
and Ohio, $7' million. | 

Vermont provided for permit 
and trip fees payable by heavier 
property carriers domiciled in 
states imposing similar fees on 
Vermont-registered vehicles (ap- 


rise tour 


|New York Oldsmobile Dealers Visit Lansing— 


Forty-four Oldsmobile dealers and members of their sales and service personnel from eight New York dealerships flew in 
parently in retaliation to the New this chartered plane recently from New York to Lansing for a one-day visit to the Oldsmobile plant. The visitors toured 
York mileage tax.) the Oldsmobile “Rocket" engine, pressed metal, forge and final assembly plants and were guests of company executives at 
Utah in a recent special legisla- | ° luncheon. Dealerships represented on the trip were Crystal Motors, Flood Oldsmobile Co., Inc.; Gaines Motor Co., Inc.; Hale 
tive session imposed on non-resi- Motors, Inc.; Harper Motors Corp., Lind Motors Corp. and Randall Cadillac-Olds, Inc., all of Brooklyn, N. Y., and Paragon 
dent commercial-type vehicles a Oldsmobile, Inc., of Jackson Heights, N. Y. 


special single trip fee of 3 percent | ; : | | 
of the annual registration fee or, in| pire in December, was amended | senger cars pay a fee of 11% percent | fee of $3 per net ton if gross weight 


lieu thereof, a mileage tax averag-| and made permanent. New fees for|of factory list price upon initial|is 24,000 pounds or less, and $5 per 

ing 1 cent per vehicle mile. trucks, buses and trailers are on a/ registration. net ton for gross weights over 24,- 
Montana lowered registration fees | gross weight, instead of a capacity! North Dakota simplified registra-|000 pounds. 

on commercial-type vehicles to a | basis, and carry maximum fees of |tion fees on all vehicles with an| Alabama has provided for regis- 

flat annual $10 fee. The vehicle “use | $240 for trailers and $320 for trucks |apparent reduction in such fees.|tration of passenger cars for a flat 

tax,” which practically doubled reg-| and buses between 40,000 and 42,-| However, property - carrying ve-|$3 fee, instead of an average fee 

istration fees and was due to ex-' 000 pounds gross weight. New pas-/hicles are assessed a new annuallof $13. 


__ era 


YES, YOU'RE IN with the important buy- 
ing factors when you're in AUTOMOTIV 
NEWS. These two important groups 
specify, order, and influence the purchase 
of more goods and services than all other 
automotive groups combined. 


HERE'S WHERE YOU'RE IN — 
AUTOMOTIVE NEWS gives you com- 


plete coverage of the vehicle manufacturers 
and reaches all of the top management 
men — the men who shape the policies 
and make the buying decisions. No other 
single trade publication can give you this 
complete coverage. 





The largest paid passenger car and truck 
dealer circulation— and keenest read- 
ership — ever was reached in 1950 by 


* AUTOMOTIVE NEWS. 


- HERE'S WHY YOU'RE IN — 


The men in the industry who want and need 
news most turn to the publication that gives 
2 them the most news fastest and authentic- 
ally. They pay $8 per year (highest sub- 
scription rate in the industry). The renewal 
° rate is consistently the highest in the 
industry — currently 86.6%. No wonder, 
° then, that in 1950 AUTOMOTIVE NEWS 
hit new highs in circulation, advertising 
linage, and number of advertisers. This is 
° clear — both advertisers and readers are 
: following the trend to AUTOMOTIVE 
NEWS. 


—AND FOR YEAR-ROUND SELLING 
THE REFERENCE BOOK OF THE 
? INDUSTRY— 


AUTOMOTIVE NEWS 
ALMANAC FOR 1952 


@A _ buyer's guide for those who make 
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° the buying decisions. 


@ Standard source of complete, authentic 
industry information. 


° @ Referred to all year long for statistics, 
graphs, and historical data. 


° @ Delivered to all AUTOMOTIVE NEWS 
subscribers in April. 


charts 


THE WEEKLY NEWSPAPER OF AMERICA'S NO. 1 INDUSTRY 





Member seni Member 
PENOBSCOT BUILDING * DETROIT 26, MICHIGAN 
REPRESENTATIVES 


New York — Edward Kruspak, Advertising Manager, 51 E. 42nd St., Murray Hill 7-6871 
Chicago — J. Goldstein, Western Manager, 360 N. Michigan Ave., State 2-6273 
Los Angeles —R. H. Deibler, 2506 West Eighth Street, Dunkirk 3-0303 
Detroit — Dick Webber, 2666 Penobscot Bidg., Woodward 3-0495 









-again 

first choice of 

car and truck | 
advertisers 


And no wonder. Advertisers know that millions of car- 





owning, car-buying families read the Post. They know 
that people pay the most attention to its advertising pages 
and have the most confidence in the products they meet 
there. They know it gets to the heart of the new car mar- 
ket. As a result, the Post continues to carry more automotive | 


advertising to more people than any other magazine. 
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Passenger car advertising carried by leading 


magazines in the first seven months of 1951. * 


Post 188 pages 
Life wai we BTS pages 
Collier’s mam 96 pages 
look wammr 62 pages 


forsee eteninealihiasisitiaataaniie nia stains csanisisiaistiaiataiionciensael 








Commercial truck and vehicle advertising carried by 


leading magazines in the first seven months of 1951. 


Post 38 pages 
Collier’s meee me ID pages 
Look 9 :_- © LT page 
Life bn cc ewe ecmanme Vim 


% Source: Publishers Information Bureau 


the heart of America 
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$680*, $700° '46 Windsor sedan, $690°. | 





















































up, $1,650; Jeepster, $1,175*. ‘49 pickup 








. e . 
Trailer Buildin * e DeSOTO ~'51 Custom sedan, $2,180*, $2,- 770; Jeep, $710; Jeepster, $650 "48 
; | 195 "50 Custom sedan, $1,620* 48 Jeep 560, $595 46 station wagon 
Rises Near sed-Car Auction Prices _ | 3m suse", Sm nt 
= . | DODGE 51 -ton pickup, $1,155 "50 | 
ses ear = | Coronet a $1,440* ‘49 Coronet EBENSBURG PA 
y 9 Hi h ronD vie $2,1 $1 Et > - : Auctior c me ] ver 
~ . -"5 Victoria, 2,175* conv 1 ‘Ebensburg Auto Auction Co. Sale ever 
To Year’s Hig | Market Trend 990°; station wagon, $1,800; Deluxe (6) | Thursday. Prices are for suction of Aug 
s sec ar , ,585, ,590; 4 -to yickup i) 
WASHINGTON. Truck-trailer Recovered from the previous week’s slight decline, the overall aver- | = 7. see ans ae es meee off. Sold 76 units out : 
i i sache . ‘ ,040°, ,080, 135°, . , 260, of of . . 
production in May reached a Sete! age price of used cars rebounded last week to $927—the same median | §1'370.' 49’ Custom sedan. $950. $1,000 | BUICK—'49 Super 4-dr., $1,360; sedanet 
of 7,077, while shipments were 5,921, figure which prevailed in May and June of this year. | $1,015, $1,020%, $1,035. ‘48 (8) sedan $1,295; conv., $1,275 17 Super cons re 
according to Bureau of Census| . $590, $735, $750, $810, $880 47 (8) $910. ‘46 Super 4-dr., $750, 
figures : | The market was remarkably stable for most of the postwars, The sedan, $700, $825. '46 (8) sedan, $550, |\CADILLAC—'47 (62) 4-dr., $1,170* 16 
es. 5 * . * . ’ hi $600, $680 (61) 4-dr., $1,150* 
The production was the second only large gain was an $11 boost in the average price of 51s, while | rRAZER —'49 sedan. $750. ‘47 sedan | caewnenae.'s4 9% Debine d-dr.. 01 st 
high st f th .  ahieenante 48s and '49s stayed even with the preceding week and ’47s gained $2. | $495 i ‘ 625; SL 4-dr., $1,560. ‘50 FL Deluxe 
est o e year and §s ents : : : e HUDSON—'50 C modore (8) sedan 1,- 9. . $1.3: s 
the third hi hest the sovaciamntla There was a $4 jump in the price of ’46s, but this was offset by a $4 335° Pacemaker sedan, $1,255. Detahe i ane art FL. Deluxe wi 
etree ae” | decline in the average value of ’50s. The prewars both gained, with RAISER '49 sedan, as a 4-dr., $1,225; SL Deluxe 4-dr., $1,200 ME 
§ ° ’ s s ’ rs LINCOLN—'51 sedan, $2,485*, ‘49 sedan, 1,155: Special 2-dr., $1,075 "48 FM 
March was the top production “- ee a ry pe ithe Se - k. Of the 1,887 $1,095*, $1,110*, $1,195*, $1,250°, $1,- | oa. $925: SM 2-dr., $870. ‘47 SM 
: : uyers appear to growing more willing every week. e 325°, 2-dr., $840. °46 FM 4-dr., $660; 2-dr 
month, totaling 7,102 units, while | units offered last week at 10 representative auctions, 1,469, or 78 per- Sie 4 51 an ge A ae 1 | $780; club coupe, $750; SM 2-dr., $650 
2 : a i : 5 | .115° 50 sedan, ee , 360, | 1 . 790: 1%-t van truck 
May shipments were exceeded in| cent, were sold. In the previous week at the same auctions, 1,314, or | 425, $i,535*, §1,540*, $1,545*, $1,550°. $030 ia $340. "40 2-dr.. $220 as 
January and March. | 74 percent, of the 1,775 offerings were sold. 49 sedan, $950, $1,140, $1,405. '48/ Dono +49 Custom 4-dr., $940 15 
, ; *® dedi . : ‘ | sedan, $705. '46 sedan, $770 man _'49 Cor 4-dr.. $1,230*: clut . 
May shipments were valued at Prices marked with an * indicate a unit equipped with NASH—"49 Ambassador sedan, $1,020. ‘47 | ee oy Sse; ab ~~ 
$22,400,000. Vans compromised 50 automatic transmission or overdrive. (600) sedan, $600, $705* | 000. *47 3-dr., $790; %-ton pickup, $610 
percent of the complete trailers. cLnencnits = sf? alitng eons, FORD—’51 Custom (8) 4-dr.. $1,700. ‘50 4 
a seamen — — —_——_— —-_—_—— r J .750*; sedan, $2, *, °'49 (98) sedan, Deluxe (8) 2-dr., $1,250. ‘49 Custom (8 I 
* 1,415*; (76) sedan, ‘ ’ 18 » a 000 ma 7 8D (8) conv., $650 ’ 
ALBANY, N. as $ - 7 d $1 OR0* $1,190* 2-dr $1, fc 4 _§ CA 
‘Tim Anspach's Dealers Auto Auction $1,200. ‘47 (78) sedan, $775*. ‘46 (76) 2- dr.. $775. '46 SD (8) conv., $750. ‘42 CH 
Sale every Monday. Prices are for sale of sedan, $630. -ton pickup, $220 I 
hsxwortn Aug. 13.) — PACKARD—'51 (200) sedan, $2.105*. ‘50 | KAISER 51 Henry J (6) 2-dr., $1,010" I 
wilt on Sie ane ¢ some sedan, $1,285*. '49 conv., $1,100* 49 Deluxe 4-dr., $930 { : 
; . ; ao a OP sane 
‘ Kierbill™ and rough cars, Sold 37 anite ae PLYMOUTH—'51 Cambridge conv., $1,885. MERCURY “ is “iar, ae 46 4-dr ’ ; 
205 offerings.) ‘50 suburban, $1,600; SD sedan, $1,395. | * $675 shai ‘ 
ont on a "48 SD sedan, $810. ‘47 Deluxe sedan, eee ‘ . . son ian ‘ 
$1,475, 2, 310. '48 RM sedanet, $1,- | PONTIAC—'51 Catalina, $2,455"; Stream- | OLDSMOBILE—'49" (88) sedanet, $1,345 DO 
Ba ke dB ( e p est 7 rT 070*; Special 4-dr., $910. ‘47 RM 4-dr.,| liner = er ah Poe ca nl '47 (78) 4-dr., $780*; sedanet, $850° ' 
Cc y ERE a Super conv., $875. ‘41 Special (8) sedan, $1,350°, 8S (8) sedan, $1,-/| (76) sedanet, $810* 16 (76) sedanet 2 
sn Hi 2-dr., $190 | 295°. $605. 
CADILLAC—’50 (61) sedan, $3,000*; (60) | STUDEBAKER ‘50 Champion sedan, $1,- | PACKARD "48 4-dr., S$770* FO 
Special sedan, $3,435*, ‘49 (62) 4-dr., 125, $1,325*, ‘49 %-ton pickup, $700, | PLYMOUTH ‘51 Belvedere, $1,995; Cran ( 
WARD LAFRANCE | _$2,200*, $2,100*. WILLYS—’51 station wagon, $1,825; pick- ‘Continued on Page 43, Col. 1) 7 
| CHEVROLET ‘51 SL Deluxe sedan, 2 at ‘stioniny : ainda sceeabiesnimnisnatinailias aa $ 
$1,675, $1,735*, $1,805, 3 at $1,725, $1,- §s 
705; FL Deluxe sedan, $1,735*; SL Spe- | ‘ 
n é@ n te ae cial sedan, $1,540. ‘50 SL Deluxe sedan, i FR 
2 at $1,400*, $1,510*, $1,440*, 2 at $1,- | HU 
425*, $1,220, $1,340, $1,425, 2 at $1,375, | KA 
$1,450*, $1,460*, $1,350, $1,435, 3 at $1,- i 4 
400; conv., $1,350, Bel-Air, $1,600, $1,- | ME 
The finest names in the truck ea | 650; FL Deluxe sedan, $1,370, $1,410°, 1 
; ‘i ce DRICKSO $1,550*; suburban, $1,230. "49 ~conv., NA 
recognize the finest name in the seat. CHENDE WF | S250, $1,200, $1,210" $1,075, “gl: 7 
i 025; SL Special sedan, $1,050, $900, ( 
ing field! That’s why so many manu yas $860, $1,160, $1,085; SL Deluxe’ sedan, ou 
} ,155 ,150, $1,210, $1,110; station i $ 
facturers offer Bostrom Hydraulic | foe at 
|; Wagon, $1,350; FL Deluxe sedan, $1,100, | 
$1,030, $1,150 48 FL aerosedan, $840; PL 
Truck Seats either as standard OSHKOSH Fat conv.,  $010,. $900; "sedan delivery ; 
“ $485; %-ton panel, $610. ‘47 SM 2-dr., | | 
equipment, low cost factory in $850. '46 %-ton panel, $300; SM 4-dr.. r | : 
: $750, $850 la ta Ss PO 
stalled optional equipment, or CHRYSLER ~~ '51_ Windsor Deluxe club | ST 
. coupe, $2,425*; Newport, $2,650*%; NY | ' 2 
accessory equipment. Dart 4-dr.,. $2,550*. | 49 Windsor 4-dr.. $1,- a MI 
, 675*, $1,450; NY 4-dr., $1,500*) '46| W t 4 aT ¢ ti 
; Windsor T&C 4-dr., $600. $ 
: DeSOTO—’51 Deluxe club coupe, $2,140*; i 
To satisfy your customers com- "i", Custom 4-dr., $2,180*. ‘50 Custom club | : : ripe 3 - x he ; 4 , | 
coupe, $1,470*. ‘49 Custom conv., $1,- @ heavy channel shaped uprights ® beveled tailgate extension i 
pletely, sell them a Bostrom 550*. °48 Deluxe 4-dr., $910. © rachet holds at any position® tailgate closes flush to truck i ‘ 
DODGE—'51 Coronet 4-dr., $1,950, 2 at ' Fric 
seat. y \ $1,.990*; Wayfarer 2-dr., $1,765. °'50 
| Coronet 4-dr., $1,525*; Meadowbrook pri 
| 4-dr., $1,400, $1,370, $1,390; Wayfarer i BUI 
2-dr.. $1,160. '49 Coronet 4-dr., $1,320; | @ % } 4 
Meadowbrook 4-dr., $1,200, $1,170, $1,- tai gate od er R 
160 | ‘4 
B |} FORD 51 Deluxe (6) 2-dr., $1,150. '50| | $: 
Custom (8) 4-dr., $1,225, $1,225*, $1,- | 4. 
OSTROM shock absorber y 175; conv., $1,450 ‘49 Custom (8) | for ’, %, 1 ton trucks | CHI 
and suspension mechanism conv.. $1,120, $1,150, $1,025*; sedan, | shale s 
$1,080, $1,025. "48 SD (8) station | Y h VENCO load . _— ficient 4 
soak-up jolts and jars. Fore wagon, $780; con\ $800, $875. '47 es, the one-man loader means easier, more economical, more efficien D 
Delux 6) 2-dr 390. ‘46 ST 6) . fa ie : os 
and aft adjuster accommo- 2-dr.. $510 . ¥ . a delivery. It has a 600 Ib. capacity, is simple to install and operate. VENCO can $3 
HUDSON 51 Pacemaker sedan, $1,600 J . cit ‘ $: 
dates all drivers. Stee! frame "49 Commodore “(8) . oe est "200 *46 build business, can prevent injury to personnel or damage to merchandise, so s: 
Super (6) 4-dr., $460 , ‘ . CHI 
and mechanism outlast the KAISER °51) Special ee $1,230*. ‘43| don’t suffer any longer with old fashioned loading methods — order VENCO today! "4 
truck—eliminate repairs. Snap- t-dr.. $610 DO! 
LINCOLN ‘4 “ust 4-dr 75 "47 “ni se § j < 
Set: geet coverage canbe re a. a oe : puts the “pickup” in your pickup truck wa 
in 10 mi oli . MERCURY~—-51  4-dr $2,.050° "D0 club Ci 
placed in — it rae Latmettes me Esa en at half the cost of comparable loading equipment. «a 
nate upholstery jobs NAS ee ee ee ee Sa a : 
. Ambassador Super club coupe, $850. 46 $e 
(600) 4-dr., $430, S570. ‘42 (600) 2-dr., ‘ : KAI 
$185. @ For FREE literature and name of nearest truck equipment dealer write LIN 
| OLDSMOBILE °31 (98) 4-dr.. $2,475°. MEI 
"50 (98) sedan, $1,750*%. ‘49 (98) sedan, | 4- 
$1,450*, $1,365". $1,670*:; (88) sedan, | The VEN corp 2832 NEWELL ST., Dept. N8 NAS 
$1,375* "47 (78) 4-dr., $840* ‘46 (76) ° (6 
sedan, $575*, $770*. LOS ANGELES 39, CALIF. OLr 
PACKARD—'51 (200) 4-dr., $2,180 ‘50 2 
Super 4-dr., $1,600* 48 conv., $925.| o a co 
‘47 Clipper (6) $585, $610 "40 (6) 7 
conv., $150. PAC 
PLYMOUTH—'50 SD sedan, 2 at $1,400, (6 
| $1,360. ‘49 SD conv., $1,350; sedan, 2 PLY 
at $1,250, $1,200; Deluxe business coupe, o r Di 
$785; 4-dr., $1,080. ‘48 business coupe, 4- 
$730. ‘46 Deluxe 4-dr., $575 —-— 
PONTIAC — ‘51 (8) Catalina, $2,475*; e a 
Chieftain (8) sedan, $1,900, $2,100*, §2,- ewa 
200°. ‘49 SL (8) 2-dr., $1,400, $1,400*. 
, "46 SL (6) sedan coupe, $750. * 
BOSTROM MFG. Co. MILWAUKEE 4, WIS. STUDEBAKER — '50 Starlite club coupe, Ce Oy A NSWERING many requests from our 
7 0 : mone 148 
$1,310. "47 Commander 4-dr., $525*. '46 “% readers for a semi-permanent binder to 


Champion 2-dr., $500 















| WILLYS—'48 Jeepster, $680. ‘47 station retain this publication for ready--reference. 

Se ; wagon. $600. Only recently have we been able to secure 

— 40 International van, | a quality binder which will stand the gaff 

a ee FASE ee and which we can recommend. This binder 

Re ; SBE Yolitcay ey DENVER is covered with black Levant leather cloth, 

s ee With. ALSO MANUFACTURES Yenver . i c. 88 ; stiff sides, holds 26 issues of Automotive 
. (Denver Auto Auction, Inc. ale every 

‘ 5 Tuesday at Littleton, Colo. Prices are for News in removable metal blades. Price $7.50 

ae sale of Aug. 14.) pai bse 
SCOTCHLITE ous ae eases teins. Sold 224 units out of post; d to our su ribers. 









302 offerings.) |} AUTOMOTIVE NEW 


BUICK—’51 Super Riviera, $2,355*; Special 
Riviera, $2,185 ’50 Special sedan, $1,- | 
215, $1,340, $1,465. ‘49 RM sedan, $1,- 

ae ty 270, $1,275*, $1,305*, $1,325", $1,395 
Super sedan, $1,240*, $1,265*, $1,270, 
$1,280*,. ‘47 Super sedan, $740, $850 

CADILLAC—'51 coupe, 2 at $4,200*; (62) 
sedan, $3,935*; (61) sedan, $3,550*. ‘50 
(62) sedan, $2, 900*, $2, 925 *, $3,050*, 

: $3,105*, $3,145*, $3,250*. °49 (62) sedan, d 

Chrome — $2,180". $2, 245°, $ $2,250*, $2,255* 9 a n 





Sf Myo Pegs 





EL CAJON: 





view * 





340*. "48 (62) sedan, $1, 125°, $1, 380°. ; 
CHEVROLET—’'51 FL sedan, $1,485, §$1,- 
625, $1,730; %-ton pickup, $1,300, $1,- 


15 Distinctive Designs — Many Colors. 
™ 450; %-ton pickup, $1,235, $1,250, $1,- 
275. ’'50 SL sedan, $1,150, $1,220, $1,- 


% © Brightly readable NITE and DAY 
e * Used by Dealers in All States: 
‘ 290, $1,360, $1,405*. ‘49 FL sedan, | 


Fill 


Easily * faatiied on Bumper or. Rear Deck 
$1,125, $1,145, $1,150, $1,165, $1,170, 


af $1,175; SL sedan, $905, $1,015, $1,055, 
‘Write for # Colarfut Semel Ne Free UM MACOMm | $1'075, $1,080. $1,005, "48 FM ‘sedan, 
ae ; % a For Most Cars $700, $740, $840, $870, $935. °47 SM 
3 SBE g a i Ce te al ape nS sedan, $700, $720, $750, $770, $800. °46 
SM sedan, $425, $520, $545, $580. 
if r 3 ) 0 1 G L r . ¢ re} CHRYSLER—’51 Windsor sedan, $2,250*. 
bd ‘50 Royal sedan, $1,620*, $1,700*. ‘49 
Windsor sedan, $905*, $1,370*, $1,450", 
$1,575*. '48 Windsor sedan, $900*, $990°, 
$1,055°, $1,115*, °47 Windsor sedan, 








Write for furthe 









1130 S. 7th Street Minneapolis 4, Minn. 


FORD *MERCURY = LINCOLN * OLDSMOBILE 


Nationally advertised 
didlord EQUA-FLOW 


Relieves Back Pressure, 





pert. DETROIT 26 


— 


CADILLAC DEALERS 


your customers’ requests for the 


rn Ke xe OF 


EXHAUST SYSTEMS 


Increases Horsepower, Mileage, Performance 
etterhead to 
EVLA) Pk ai gL Naas oy 


PLS eee) tae l Pe ale) wae 


a) 
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48 . 
n e ° | e 
{ Used -Car Auct | Av Used P . 
sed-Car Auction Prices erage Used-Uar Frices | DAR BUS Etz ta! 
(Compiled by Automotive News) Servic 
i (Continued from Page 42) 
Aug. 1951 July June 
‘ brook club coupe, $1.745. °49 SD club SD 2-dr., $770. ‘42 SD 2-dr.. $400. °39 Mode! (to date) 1951 1951 Eee Te ae a) 
coupe, $1,225. ‘47 SD 4-dr., $910. ‘'46/ conv., $135 5 5 Ps 
‘ SD 4-dr., $750. ‘41 Deluxe 4-dr., $200; | PONTIAC—'50 Chieftain «(S) conv., $1,550. $927 1951 $1,920 $1,931 $1,935 100% to 200% Absorption 
(ant), 5108. os ‘49 Chieftain (6) 2-dr.. $1,320. ‘48 1950 1,395 1,414 1,417 
PONTIAC—'49 Streamliner (8) 2-dr., .- | Streamliner (6) station wagon, $825. ‘46 5 
6 355. "48 (6) sedanet, $1,100 "47 Torpedo (6) 2-dr., $750. ‘41 (6) 4-dr., 1949 1,164 1,142 1,175 We will personally discuss 
Streamliner (8) 4-dr., $950. $170. 1948 896 870 891 with you the problems of 
STUDEBAKER —'50 Commander 4-dr , $1,- |STUDEBAKER—'49 Champion club coupe, 1947 746 337 739 your shop, the corrective 
’ 305*; Champion 2-dr., $1,100*; coupe, $980 . ~ 2 ~ measures that must be 
$1,025. '48 Champion coupe, $885", ‘47 | WILLYS—'47 %-ton pickup, $425 1946 664 650 659 taken. Train your entire 
; Champion coupe, $750. 1942 329 224 318 shop personnel, guarantee 
Ke re 725¢ one ~ » 
. WILLYS—'49 Jeepster (6), $725 SS oe AMARILLO. TEX. 1941 301 301 230 to increase your customer 
MISCELLANEOUS 47 International 9 August July June e . ~ aid labor sal 
= ton pickup, $580 | ‘Amarillo Auto Auction. Sale every Fri- Overall = hi ‘Ae cae 
M | day, Prices are for sale of Aug. 17.) Average $ 927 $ 916 §$ 927 jarere, we sller som aiteah, 
4 ° . 





) MASON Cit. IA. units out of 350 offerings.) y . : equipment designed for 
: (The above figures are averages of used-car auction prices, all this purpose alone, having 


, ‘ ; : i 
(Lapiner's Auto Auction. Sale every | BUICK—’51 Super 4-dr. 2,225 2,275; : ; j i 
are » oe makes and models, carried regularly in Automotive News./ the highest known standard 


| (Prices up on late models, Sold 301 
- | 
Wednesday. Prices are for sale of Aug.| conv., $2.500; Riviera, $2,505. °50 RM ‘ ‘ 
of quality, in two complete 











15.) 4-dr., $1,300; Super 4-dr., $1,485; 2-dr., 
ib (Sold 134 out of 184 offerings.) : $1,490; Special 4-dr., $1,300, $1,400, '49 packages, for the large 
BUICK—'50 Super 4-dr.. $1,570; Special} Super Riviera, $1,515. ‘47 4-dr., $680. '46 4-dr., $535. ‘40| club coupe, $2,035, ‘49 4-dr., $995, $1,- dealer or smaller service 
: 4-dr., $1,295*. ‘49 RM conv.,. $1,480"; | CADILLAC—'51 (62) 4-dr., 3 at $3,900. | ...4-4F-, $170. = 150, $1,160; conv., $1,160. department. Our program 
Fr 4-dr., $1,090°; Super 4-dr., $1,225". "47 | “s59 (69) 4-dr., $3,200; conv.. §3.450; | FORD—'51 Custom (5) conv., $1,725, $1,-| NASH—'50 Statesman 4-dr., $1,330. 48 meets and goes beyond the 
Md RM _conv., $785; Super 4-dr., $800. | (61) 4-dr.. $2,885. °46 (60) 4-dr..” 1..| 765, $1,800, $1,950, $2,010; Victoria, $1,-|° Ambassador 4-dr., $525. aan requirements of all major 
CADILLAC—'46 (60) 4-dr., $1,125*. 80. 41 d-dr. $575 (60) 4-dr., $1,-| 995° $1,975, $2,080, $2,135; 2-dr., $1,775, | @’uaunn ai dine ‘ factories, Wri d 
2 ’ r y 518 315 180. ‘41 4-dr., $575. Lor ; , se,’ | OLDSMOBILE—'51 Super (SS) 2-dr., §2,- actories, Write us today 
. a A $1,880, TBO DelcA’ ah 30: BE CHEVROLET—'51 FL 4-dr., $1,670, $1 eee ee ee Se 475, $2,525. '50 (98) 4-dr., $1,800, $1, and we will arrange an ap- 
-Air ,880, '50 Bel-Air .580; SL | % 4E é 4 4-dr., $1,670, .* "5 -dr. 2360 "375. 5, $2,525. 'f 98) 4-dr., $1,800, ” a 
Deluxe ' 2-dr., 2 at $1,205, $1,210, °49| 800, $1,845; 2-dr., $1,595, $1,675; Bel- $1,400, $1,450; 2-dr. 1fi.155, "$1,180. si 850; (88) 2-dr., $1,675, $1,750. "49 (98) pointment with a man that 
‘ station wagon, $905; FL Special 4-dr., Air, $2,115. '50 FL 4-dr., $1,300, $1,375; | 275 $1,300. °49 Custom (8) 4-dr,, $925, 4-dr., $1,370; (88) 2-dr., $1,350, '47 will not waste your time. 
é $1,105, $1,065, $1,125. '48 aerosedan, 2} SL 4-dr., $1,130, $1,250, $1,310; 2-dr., $1,000, $1,030; (6) 4-dr., $875. (98) 4-dr., $745, $765; (78) 2-dr., $605. 
at $875, $905. °46 aerosedan, $605, $645, $1,285; club coupe, $1,160, $1,220; Bel- | PFRAZER—’48 4-dr.. $310, $500 PACKARD—'51 4-dr., $1,825. "50 4-dr., 
$690, $665. | Air, $1,540, $1,560, $1,555, $1,570. HUDSON—’49 (8) conv., $835; 4-dr., $785. | ,,,81,200._ 48 station wagon, $850. = a FY) oy a V8 
6 CHRYSLER—’51 NY 4-dr., $2,880* CHRYSLER—’49 NY 4-dr., $1,285, $1,390;| '46 club coupe, $315. PLYMOUTH—'51 Cranbrook 4-dr., $1,650, 
DeSOTO—'48 Custom club coupe, $960. Windsor club coupe, $860, $890) $1,325.|KAISER — '51  4-dr., $1,425. ‘47 4-dr.,| $1,520, $1,700; conv., 2 at $1,500; Belve- SERVICE CONTROL SYSTEM 
DODGE—’50 Meadowbrook 2-dr., $1,105.) °48 NY 4-dr., $915; conv.; $725. 47 NY | $380, $465. | a ea ee ee 536 South Clark Street 
‘49 Coronet 4-dr., $1,160*. ‘48 Custom) 4-dr., $680, $755, $840. LINCOLN—’49 Cosmopolitan club coupe, NTIAG__’51 Chie 59 995: 
: 2-dr., $795, $790. ‘47 Deluxe business | DeSOTO—’'50 Custom 4-dr., $1,410, $1,430. $1,125; 2-dr., $1,225, $1,215; 4-dr.. 1. PONTIAC—’51 Chieftain (5) ‘-dr., $2,295; | AN-I8 CHICAGO 5, ILLINOIS 
coupe, $560. | ‘49 Custom 4-dr., $1,260, $1,275; club| 250 Deluxe 4-dr., $2,325. ‘50 (8) 2-dr., fan, | 
FORD—"51 station wagon, $1,805*; Custom | coupe, $1,355. '46 club coupe, $665. MERCURY—’51 4-dr., $2,020, $2,060, $2,-| 600; Catalina, $1,845; Deluxe (6) sedan, 


(8) 2-dr., $1,755*, $1,750; Visseste, Ot: (Continued on Page 46, Col, 2) ' 
790. "49 (8) 2-dr., $900, $910, at c sii seit “ 
$920, $990; station wagon, $995. ‘47 
Super Deluxe (8) 2-dr., $860. ‘46 Deluxe 
(8) 4-dr., $510, $670. 

FRAZER—'49 4-dr., $1,050* 


DODGE—’'49 Coronet 4-dr., $1,010, $1,100. 095, $2,275; 2-dr., $2,190, $2,250, $2,300; ' 





' 

i HUDSON—’'48 Commodore (8) 4-dr., $795. 

| KAISER — ‘49 4-dr., $680*, $810*, ‘48 

i 4-dr., $500. ‘47 4-dr., $530. 

i MERCURY—'49 2-dr., $1,180*; 4-dr., $1,- 

i 150*, ‘46 2-dr., $705 | 

NASH—'51 Ambassador 4-dr., $1,650*. '50 

Ambassador 4-dr., $1,300* ‘47 Super 
(600) 4-dr., $555. 





OLDSMOBILE "49 (98) 4-dr., $1,405*, 
$1,150, $1,465". "48 (98) club coupe. 
$1,000", °41 (66) 2-dr., $105. 

PLYMOUTH—’'51 Cranbrook 4-dr., $1,690; 
club coupe, $1,735. °'50 SD 4-dr., $1,250. 
'49 SD 4-dr., $1,105, $1,110, $1,040; 
conv., $1,090. | 

PONTIAC—’'50 Chieftain (8) 2-dr., $1,510*. 

STUDEBAKER—’'51 Champion 2-dr., $1,- 
290*; Commander 4-dr., $1,635. 

MISCELLANEOUS—-'48 International 2-ton 
truck, $605. ‘46 International pickup, 
$490. 


HORSEHEADS, N. Y. 


(Horseheads Auto Auction. Sale every 

Friday. Prices are for sale of Aug. 17.) 
(Prices generally stronger, Clean car 
prices climbing.) 

BUICK — ‘49 RM 2-dr., $1,385, $1,430*; 
4-dr., $1,330*. ‘48 RM 4-dr., $1,140. ‘47 
RM 4-dr., $850; station wagon, $580 
‘41 Special 4-dr., $300; business coupe, 
$300. ‘40 Super 4-dr., $365. °39 Special 
4-dr., $260. 

CHEVROLET "51 Deluxe 4-dr., $1,700, 
$1,710; %-ton pickup, $1,340. ‘50 Deluxe 
4-dr., $1,350; 2-dr., $1,275, $1,220. °49 
Deluxe 2-dr., $1,105, $1,150; conv., $1,- 
090, ‘48 aerosedan, $905. ‘47 FM 2-dr., 
$850; FL 4-dr., $730. ‘46 aerosedan, 
$870; SM 2-dr., $720. '41 SD club coupe, 
$275; 2-dr., $260, $165. 

CHRYSLER — '49 Windsor 4-dr., $1,510. 
'48 Windsor conv., $1,050. 

DODGE—’47 Custom 4-dr., $790. ‘41 4-dr., 
$305. 

FORD—’50 Custom (8) 4-dr., $1,300*. ‘49 
Custom (8) 2-dr., $1,105. ‘48 Custom 
(8) conv., $800. ‘47 Deluxe (8) club 


coupe, $730. '46 SD (8) 4-dr., $590, 
$660, °41 (8) coupe, $245, $280 e 
KAISER—'47 4-dr., $485. 
Nal Shane Every man his own r ° 


MERCURY—’'50 club coupe, $1,470*% ‘47 


a 





4-dr., $725. ba j . 
NASH—'49 Ambassador 4-dr., $1,180*. "47 Jack Frost isn’t on the payroll... but he is a__ style, design, and color as well as utility... the family 


(600) 4-dr., $725. 


OLDSMOBILE '51 (98) 4-dr., $2,470*, : hg ae ; Be lee) ae ic Wackaaciee iin bag 
$2,500°, 48 (98) 4-dr.,. $1,100, $1,175 valuable worker in the big industry of farming, he __ lives better, has more leisure, spends more. 
(78) 4-dr. ‘"$605* . ot porn aa - . 
‘y reyae Peer ‘OW t oy . 
PACKARD-"48 4-dr., $1,030, "46 Clipper | browns and dries plants, makes seeds and soybeans Best U.S. market today... is best reached by 





(6) 4-dr., $720. 

“aes ‘face “a i a a easy to harvest. SuccessFUL FARMING...with more than a million 
1-dr., $865, '46 Deluxe ‘club c 700; - een . . : a ; 

ie Pee Now every farmer can be his own Jack Frost circulation concentrated in the fifteen agricultural 


| with chemical defoliants . . . dinitro compounds, Heart states among the nation’s best farmers with 
and pentachlorophenol . _.which when sprayed on the best land, largest investment in crops, livestock, 
the fields do the same job as a heavy frost. 

Using the new methods, H. 1. Cohn, Carrollton, 


buildings, and machinery, highest yields, largest 
incomes. The average SF subscriber’s earnings are 


easily 50°, greater than the US farm average. 












Ill., harvested 11,000 bu of soybeans three weeks The general media mostly miss this - market 
earlier, got yields of 20 to 30 bu per acre...and the automotive advertiser = 


increased production and profits! needs SUCCESSFUL FARMING 
for intensive coverage, high 


Farming is manufacturing...steadily raising penetration and readership 


Don't Get Mad production per year, getting higher output per man _ based on nearly a half 


hour and per machine, increasing century of service, larger 


. . . if you haven't received 
the CARLIFE GUARANTY 
72" information you re- 
quested. We are answering ff - 
all inquiries as fast as possi- mechanization, new varieties, better techniques. Ask any SF office for all the facts... 


efficiency and the yields...with — sales and lower costs. The 
research, chemical fertilizer, current all-out production 


insecticides, antibiotics, electricity, | program increases your selling opportunities! 





ble, but we have never n ‘ 
‘ ever bee MEREDITH PuRLISHING Company, Des Moines, 


so swamped before. 
WRITE OR WIRE 


THE CARLIFE GUARANTY 


8827 Strathmoor 
Detroit 28, Mich. 


The manufacturer’s wife keeps pace, matches 
better farm business with better farm homes... Iowa... New York, Chicago, Cleveland, Detroit, 


chooses furniture and furnishings, with an eye on Atlanta, San Francisco, Los Angeles, 
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Car registrations by states are 


released here weekly, 


as com- 


pleted by R. L. Polk representa- 


fives in state capitals. 
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7 States Reported ‘SI, 1939) 1410 4266) 7991! 15606 9644 248; 2660 12552) 5028; 123! 12793 3438 4116 26606 743 709, 1452 32 21 58 1421, 1940 963' 2240 317 286 63494 
To Date for July 50; 2313) 1868) 5083) 8591) 17855) 13224 425| 4075 17724 6459) 1293, 15376! 4399) 5383 32910' 250 852, 2102 | 56 99| _2321| 2442' 1044 _3242 60!) 91! — 80498 
Arizona ‘SI 62 20 88 193 363 283 10 88 38! 135 27 471 74 92 799 12 7 19 | 2 37 42 13 95 10 8 1771 
‘50 75 35 160 212 482, 444 14) 108) 566 323 34 549; 136) 120) 164 7 52. i 59|_ Or ee ie 18 47|_ 22 3 2652 

District of Columbia ‘SI 59 27 17 331 534 224 14 58 2% 108 48 382 107 132 777 6 29 35 2 a I 31 29 20 5! 8 3 1791 
‘50 84 53 162 377 676 357 20 97|_ —-4774 172; 44) 478 181 189 1064 9) _20 4 3 _ 68 Sei 44} 70 1.8 2482 

Georgia _ ‘5! 144 72 351 716 1283 1189 32 355 1576 567 91 1649 355 565 3227 35 78 13 10 Wl 57 91 48 216 29 9 667! 
‘50 225 164 578 952 1919 1884 66) 528) 2478) 1122) 33 2580 563 609 5007 8 142 __150 0 _ 6 70 193; 82;_— 353) 53) 043 

Idaho ‘5! 75 48 126 243 492 405 19 117 541 195 42 502 120 150 1009 30 23 53 3 8I % 40 143 58 6 2523 
‘560 83 57) ‘128 240 508 435 24 130, 589) 228) 33 __ 631} _ 157) 91 1240 __ 6 31 | Fh —_ Jj) 89 150, 23198 39 ___ 288 

Indiana ‘Sl 349 267 625, 1436, 2677 1946 30 395 2371 923 203 2655 685 88! 5347 150 123 273 3 2 16 202 432 120 926 72 4 12445 
‘50| 443) +365) 798) =(1520| 3126) 2312) 62) ~—584) 29081058179 3287788) 809 6121; 40) — 399) S| 439) 19-447, 692,198) 1071120 10 1517 

Maine ‘5! 5! 46 106 246 449 272 9 75 356 110 30 427 5) 108 773 16 42 58 2 | 7 46 47 27 él 23 | 185! 
‘50 97 66 173 282 618 400 2! 114 535 198 44, —507|_—s18! 187 Wty 7 58 L8H 102, 2) 9) 39 4) 275 

Maryland ‘51 209 136 388; 873 1606 el 35 255 1401 395 97 1523 347 416 2778 55 93 148 ! 2 5 142 204 89 235 20 15 6646 
‘50 274 207 548; 955 1984 1385 65 490 __:1940 608 110, 1858) 445) 532) _3553 __ 136 ait taet, — Wy 6 8) 235; 245i 22 333) bt) St) B49 

Michigan ‘St, 615 551; 1559; 3000 5725 5995 126, 1277 7398 2328 553 6489 «#1792 2344 13506 280 248 528 12 8 425 779 288 740 71 rm 29491 
‘60; 1123 968! 2712) 4455 9258 8303 285} 1851) 10439 3377, 776 10467! = 2469 3286 20375 98| 1256) | 1354) SS 9 13 (1433; 1228) 272|_—*1104 203 15) 45702 

Nevada ‘5! 27 18 26 60 131 77 5 28 110 39 a 105 20 26 20! 2 3 5 | 21 9 31 26 4 539 
‘50! 48 25 40 82 195 114 16 45 175 69) 27,2 it) a 376 | FO i hd 6 jj 2 34] 16] 38) Hi} | 

Oklahoma ‘5! 9 117 270 601 1107 1094 15 243 1352 458 82 1459 242 332 2573 25 34 59 3 49 105 34 172 9 8 5471 
‘50 224 187 6097; 1012 2032 2039 53 600 2692| 878 123; _2329| ~—-474 62! 4425| 14) A 68 5 164375) 106 _339) 37) | _—10246 

South Carolina ‘SI 59 52 203 415 729 661 9 167 837; 246 63 814 190 219 1532 23 54 77 it 2 5 44 87 39 150 16 3 3532 
1!) 126| 380 555 1173 1188 42 280 1510 479 80__—s1518 319 369) 2765 5 42, 47 4.2 710 169 45 213 29 6075 

Utah ‘5! 66. 42 83, 135) 326 247 " 105 363 141 45 449 104 120 859 19 7 26 2 46 56 18 78 13 9 1796 
‘50} 88 72 147 245| 552) 440 13 | 44 597 348 34; 469|_— 132} — 198} Bl; S88 69 be 3 2 129,17, 37,160 \7 22874 

Vermont 51) 19 13 45 96 | 173 93 | 26 120 70 12 185 54 53 374 4 25 29 1 | 12 35 16 32 17 | Bil 
en: 49 22 77 14! 289 168 | 54 223, 84 176 90; 90} 460'— 43| 45 i 4| it) 35) 38 | at} 2 et 

Wisconsin ‘St! 335 226 695, 1237 2493 1705 22 417 2144 =1004 154 2202 626 746 4732 126 65 191 4 221 594 155 48! 4! 10, 11066 
‘50! 324 228 520 994 2066 1614 40 462 2116) 865 140, 1991, 629) ~— 638) 4263 45) 264 309, . He 415 670 155 424 45 _—6|_—*1048! 

Wyoming ‘St| 43 16 65 137 26! 176 10 73 259 95 27 185 62 65 434 9 2 il 29 44 17 42 32 ! 1130 
‘50! 60 4) 103} 162 366 239 15 Vit 365, 163 32, 421 113) 805; 8 30 38 - | 49 63 25 68 14 _ 1794 

22 States Reported ‘51; 4171! 3061; 9013! 17710 33955 25122 596 6339 32057 11842; 2716 32290 8314 10365 65527 1535. 1542 3077 75 36, 126 2864 4590 1918 5688 740 375 151028 
To Date for July ‘50! 5622) 4484) 12218 20775} 43099) 34546 1162 9623; 45331 16431) 3102 42854) 11072) 13369 86828 510} 4453) ~—s | 4963} _~_—50 97| 203, 5858 6656 2234| 7933) 1328 153! 204733 
Year SI) 91250! 61839 166991321107) 641187) 512308 14306 134713 661327 232903 54072 637892 161327 195165 1281359 32483 32360 64843 1548 1791 3202 60476 71651 38515 111314 14759 7642 2959614 
To Date ‘50| 53067, 3968! 106398) 179235 _378381| 609417) 17352) 166317 _793086 | 267044) 41649 710977 187341 222920, 142993 0452) 29130 | 37582, 5932941 3407 78541) 96255 40182 15461! 16192) 2983 3034685 


Truck registrations by stetes 


releested here weekly, a: 





New Commercial Car Registrations, 19 States for July, 1951-1950 


ere 


com- 


pleted by R. L. Polk representa- 


tives In state capitals. 


















































Truck registrations by states are 
released here weekly, a: com 
pleted by R. L. Polk representa. 
tives in state capitals 

























































































6 States Reported ‘51 26 28, +3188 6 85 55, 907 6 1829 2, 752, «728 3 76 10 21 13, 216) 129, 214 6 8300)'5! Six States Reported 
__To Date for July ‘50! 40; 31) 3444) ~— 4; 7H} 38} 786) 7} 2395) | 723) 787) | 19) 19 4, —_—320,—B)| 220) 8) 9072'|'50 To Date for July 
District of Columbia 2 ; os 5 3% 1 40 4 I 3 2 3 9 226 ‘5! District of Columbia 

d 3 66 | 7 4 248 ‘50 
Indiana 5! 902 1 a 5 275 556 1, 194 243 10 4 115 23 37 1 2375 ‘51 Indiana 
ee ah 50] Bib sas 780; | 12} 4}_—192}_— | 27} A: | a Te ARs ole __ 12% 38) 38, 22246 '50 
Kansas "51 740 I 6 2, 130 424 139, «159 ' I 50 8 35 16% ‘5! Kansa 
ae ‘SO; 1040 ou) ta | ee 1! 200 262 1 oh Bh a) oe __ 2485 ‘50 
Maine 51) I 2) 183 I 5! 1) 101 47 42 9 I 17 I 16 473 ‘51 Mains 
_ ae at 244 = | 47 % te eee 3} 20} —S | —iS87 50 
Maryland '51| 3 5; 358 2 2; 109 6 230 94 90 15 7 2 22 5 10 960 ‘5! Maryland 
= 50} 2 5| 438 4) (13 119 2} 333} — 71; 107), 9} Co 3% We 13 1164 ‘50 
Minnesota ‘SI 5 583 3 7 2 «134 395 3, 109,228 2 8 6 4 $2; 12; +12; 8; 1573)"51 Minnesota 
‘50 \ 1311 4 31; 208) ~~ 3) _—«822 217, 403 15 8 4 183 8 59 2 3285 ‘50 
Nevada SI | 65 35 42 a, ——~ — ft tt.” | tr . > oe 6.)C~=<*S:té‘(‘it«a S'S - Nevada 
ie ‘SO; 73) Sse 43] 53 _ 8 14 =i a ; - 10 i} 15 219: '50 
North Carolina SI 6 1004 i 4 1 208 753 298-208 29 i 4 % «2 «37 1) 2696)'51 “North Carolina 
e Pe ‘50) 8 1405 | 5 2, 203 963 204 184 40 5 “ | 141 36 48 13) 3263 50 
Oklahoma ‘51 | 846 7, ‘180 509 161122 2) re ly Aes 36 24 21 1 19.0)'51 ~ Oklahoma 
= ‘50 1345 | 1 216 977 4, 270 = 223 ' 5 134 18 42 3237 ‘50 
South Carolina 51 475 1 1 ’ 107 273, 134 «70, 8 \ a 39)COWIS 8 2 1134/5). ~ South Garolina 
aoe 50] 3 720 | 4; 108 468 189 99 16 70 13 16 2) ‘170950 
Utah ‘SI i? 4 ~ 40 4 101 52.29) 7 1 s)0CUtiC<CkT 463 ‘51 7% Utat 
P 50] 253 | 5 30 1) 130 59 52 3 5 2 4 24 5 20 595 | '50 
Vermont 51) 2 89 >= ae 48 ~ 17) 26) + a4 “. @ 5 2; is] 233/51 ~_ Wermont 
7 '50/ i} 132 28 43 40 35 2 15 29 2 328 | '50 
Wyoming ‘SI 167 3 25 bh a a ae 7° re é6.)0CO«*SS st«D "506 )'51 ~_ Wyomina 
a cetetinigultidssensesemenmis 50 267 2 i SL ry 5! . if 32 i 49 i 632 ‘50 > 

Ld pueet Seperted ‘SI 41° 37, 8875, 14120, 89, 2260s18| SII 6 2133 2034 8 (165 2 -202«S50S:—é«~CSsC 284) 496) 29) 2760/51 19 States Reported 
Ver 30 56} __40)_11539 Bl t2t} 106! 2088) 22} _ 7827) _6}_ 2338) _2538)__—18!_—182 F 38; 45) G1205) ~—260)_—*596! 31! _29070!'S0 To Date for July 

a, ‘Sti 1202/1363) 190806 258, 2649, 2196 57469 642133476 259 53857 48397 «375 5961166 = 407 2052, 203, 16213 7029 13057 698 538735 ‘5! Year 

_De cok 50 1029/ _1027/197383| 238 -2752| _1911| 39650! 625! 153267! _160| 44329| 48568) 281-4790 944| 1574 173, 23969| 5274) 10659' 895! 539498) '50 To Date 

The following advertised-delivered prices ( i 

| ste E ) é a 185 
= — on factory retail prices at the : ° ——_* no 40 optional at $185 

‘actories, including spare tires, as estab- t p N A b | 4 

° | PLYMOUTH—Concord—2-dr. sed., $1,- 
ras cee case eee Current Prices on New Automobiles | .::hsmorigs, shigth 
and factory handling charges, and dealer 4-dr. sed., $1,607.76; cl. cpe., $1,575.17. 

, cpe., $2,388.15; Traveler, $2,646.42; New- | Cus > , 4-dr, sed. ,597.56; ) Trav 2,381.12. -] : FZ ie = 4: 

delivery and handling charges. They do | port, $2,725.34; conv... $2899.47; B-pass. |2-dr. sed. $1,548.80; ci. epe., $1/548.88. Lmatotme cotions | Qoamnre—4-. aot ee eee 
ae inclu . ransportation charges, state | sed.; $3,149.38; lim., $3,279.03. Saratoga | stat. wag., $2,080.24. Deluxe 8—4-dr. sed., LINCOLN—4-dr. sed., $2,638.95; cl. cpe., | $1951.59, - Peer 
a sales taxes or optional equip- | —4-dr. sed., $2,941.08; cl. cpe., $2,952.18; | $1,584.25; 2-dr. sed., $1,535.57; bus. cpe., | $2,590.30; Lido, $2,790.09. Cosmopolitan— eee tacit 

6 Town & Country wag., $3,592.83: 8-pass. | $1,454.60. Custom Deluxe 8—4-dr. sed. |4-dr. sed., $3,319.76: cl. cpe., $3,265.46; |. PONTIAC—Chieftain 6—4-dr. sed., $1,- 

BUICK — Special — 4-dr, sed,, $1,991.51 | Sed., $3,855.64; lim., $4,176.34. New Yorker | $1,678.53: 2-dr. sed., $1,629.85; cl. epe.,| Capri, $3,492.39; conv., $4,048.22. (Hydra- | 791.28 (del. $1,888.67); 2-dr. sed. $1,739 
(del., $2,034.56); 2-dr. sed.’ $1'937.20 | —4-dr. sed., $3,119.87; cl. epe., $3,092.38; | $1,635.48: conv., $1,998.28; stat. wag..| Matie optional at $174.25 on all models.) | (del... $1,836.40); cl. cpe., $1,739 (del. 
(del., $1,981.25); cl. cpe., $1,904.41; bus, ; Town & Country wag., $3,700.38; Newport. | $2,161.21; Victoria, $1,974.70. (Ford-O-| MERCURY—4-dr. sed., $2,084.13; cl. | $1,836.40); stat. wag. $2,324.39 (del., $2,- 
epe., $1,850.10; Riviera’ del. $2,072.48: | $3,504.47; conv., $3,612.59. Imperial—4-dr. | Matic optional at $168.20 on V-8 models.) |cpe., $2,029.83: Monterey, $2,202.50 (all- | £05.29); bus. cpe., $1,612.89; conv. del., 
conv. del., $2,385.09. Super—-4-dr. sed.. | sed., $3,390.79; cl. cpe., $3,379.35; conv.,| #PRAZER—4-dr. sed., $2,359: Vagabond, | leather, $2,213.78); conv., $2,474.04; stat. $2,178.80. Streamliner 6—sed. cpe., $1,- 
$2,194.21; 4-dr. Riviera, $2,269.02; sed. | $4,057.83; Newport, $3,727.98. Crown Im-| 59399. Manhattan—conv.. $3,075: Vir. | W@8-. $2,626.77. (Mere-O-Matie optional at 717.47 (del., $1,814.86). Catalina 6—del., 
cpe., $2,093.77; Riviera, $2,194.19; conv.. | perial—8-pass. sed., $6,076; lim., $6,184.02. | Pinian| $3,075. (Hydra-Matie standard on | $168.50 on all models.) $2,053.74 (super del., $2,113.21). Chieftain 
$2,539.59; stat. wag., $2,916.77. Roadmas- | (Fluid-Matic optional at $120.90 on Wind- | yranhattan optional at $158 61 on other NASH—Rambler Super — Suburban, §$1,- 8—4-dr, sed., $1,861.01 (del., $1,958.40) ; 
ter—4-dr. Riviera, $2,835.41; Riviera, | sor, standard on Windsor Deluxe and other | models.) 779.30. Rambler Custom — Country ‘Club, | 2-4F. sed., $1,809.73 (del. $1,907.12); cl. 
$2,927.64; conv., $3,057.79; stat. wag., | models. Fluld-Torque optional at $152.60 | ee, a as $1,861.40: conv. $1,886.40; stat. wag., | CPe., $1,809.73 (del., $1,907.12); stat. wag., 
$3,521.08. (Dynaflow’ standard on Road. |on New Yorker and Imperial. Fluld-Torque |, HENRY J 4—-2-dr. sed., $1,333.00. De-| $1'sg6.40. Statesman Deluxe—bus. cpe., | $2,394.12 (del., $2,475.12); bus. cpe., $1,- 
master, optional at $169.20 on Special and| and Hydra-Guide standard on Crown Im- | '!uxe 6—2-dr. sed., $1,467.21. $1,755.50. Statesman Super — 4-dr. sed., | 683.62; conv., $2,248.53. | Streamliner 8— 
Super. ) perial.) HUDSON — Pacemaker Custom — 4-dr. | $1,863.10; 2-dr. sed., $1,837.40; sed, cpe., | S¢4. CPe., $1,788.20 (del., $1,885.59). Cata- 

OADILLAC—62—4-dr sed., $3,315.61; |. CROSLEY — Bus. cpe., $915.50; stat. | sed., $2,144.68; 2-dr. sed., $2,101.54; bus. | $1,860. Statesman Custom—4-dr. sed., $2,- |lina 8—del., $2,124.47 (super del.,  $2,- 
cl. epe., $3,229.59; conv, $3,746.69: Coupe | W28-» $972.50; Hotshot, $924. Super—2-dr. | cpe., $1,963.90; cl. cpe., $2,144.68; conv., | 026.10; 2-dr. sed., $2,000.40; sed. cpe., | 183.93). (Hydra-Matic optional at $158.5u 
De Ville, $3,612.54, 60 Special. 4 ar. ced. | 864:, _ $1,003; ' stat. wag., $1,046; conv., | $2,642.33. Super 6 Custom—4-dr. sed., $2,- | $2,023. Ambassador Super—4-dr. sed., $2,- | 0M al! models. ) 
$3,892.84. 75—7-pass., $4,887.76; lim., $5,- $1,005.50; Super Sports, $999. 287.07; 2-dr.  sed., 2,238.29; cl. cpe.,|219.80; 2-dr. sed., $2,194.10; sed. cpe.,| STUDEBAKER—Champion Custom—4-dr 
081.17. (Hydra-Matic optional ‘at $174.25 DeSOTO—Deluxe—4-dr. sed., $2,059.05; | $2,287.07; Hollywood, $2,605.34; conv., $2,- | $2,215.70. Ambassador Custom—4-dr. sed., |sed., $1,614.29; 2-dr. sed., $1,581.67; cl. 
on 75 and standard on 62 and 60 Special. ) cl. cpe., $2,048.27; Carry-All, $2,268.95; | 826.76. Commodore 6 Custom—4-dr. sed., | $2,382.80; 2-dr. sed., $2,357.10; sed. cpe., | cpe., $1,608.65; bus. cpe., $1,511.27. Cham- 

CHEVROLET — Styleline Special—4-d 8-pass. sed., $2,766.70. Custom—4-dr. sed., | $2,480.01; cl, cpe., $2,455.10; Hollywood, | $2,378.70. (Hydra-Matic optional at $158.50 | plon Deluxe—4-dr. sed., $1,693.91; 2-dr 
sed., $1,489.04; 2-dr. sed.. $1.439 5: es oe eae: pas a oe woven ee! a. eg © on Statesman and Ambassador. ) | sed. $1,661.29; cl. cpe., $1,688.27; bus. 

a aa aa . ? Dp 59; . . -81; *» , -36; 8-pass. sed.,| Custom an orne — 4-dr. sed., - r—88—4- .|epe., $1,590.92. Champion Regal — 4-dr. 
cpe., $1,444.98; i. 7. $1,363.98. Style- | $2,959.42; Suburban, $3,283.90; stat. wag., | 568.32; cl. cpe., $2,543.42; Hollywood, $2,- PD me a 48 ee are. Se eee eS sed. $1,775.07; 2-ar. "sed. $1,742.71; cl. 
pg ma _ — r, oe a Oise ai: oa. $2,808.46. (Tip-Toe Shift standard on Cus- | 868.51; conv., $3,099.28. (Drivemaster ae4.. $2,190.93; "dp. — $2,132.47: cl. | cpe-, $1,769.68; bus. cpe., $1,672.33; conv., 
Air.’ $1,787.36: conv a1 806 aca : tom, optional at $120.90 on Deluxe.) optional at $98.67 and Super-Matic optional | ene.’ §2'089.41: Holiday, $2,407.25; conv., | $2,088.68. Commander Regal—4-dr. sed., 
$2,646.74. Fleetline’ Special oo &., DODGE—Waytfarer—2-dr. sed., $1,801; | @t $158.30 on Pacemaker and Super. Hy-| $9515.91, 98—4-dr. Holiday del., $2,456.45; | $1,888.21; 2-dr. sed., $1,855.84; cl. cpe., 
$1,489.04: ze aan 751 439.85 7 a, bus. cpe., $1,671.32; Sportabout, $1,790.26. | dra-Matie optional at $158.30 on Commo- Holiday, "$2,446.19 (del., $2,711.70); conv. | $1,882.81. Commander State — 4-dr. sed.. 
Deluxe—i-dr. sed. $1,570.04: 2-dr. sed | Me@dowbrook—4-dr. sed., $1,914.80. Coro- | dore and Hornet.) del., $2,846.03. (Hydra-Matiec optional at | $1-991.19; 2-dr. sed.,_ $1,958.58; cl. cpe.; 
$1,521.84. (Powerglide optional on Deluxe | Bet —4-4r. sed, $1,995.80; cl. cpe., $1,-| | KAISER—Special—4-dr. sed., $2,165.45; | $158.50 on all models.) $1,985.54; conv., $2,304.81. State Land 
models at $158.50.) 981.95; conv., $2,382.88; stat. wag., §2.-|2-dr, sed., $2,114.10; cl, cpe.. $2,093.55:| PACKARD—200 — 4-dr. sed., $2,417.37; | Crulser—4-dr. sed., $2,126.80. (Automatic 

ena .. tee a 567.33; 8-pass. sed., $2,704.19; Diplomat, |bus. cpe.. $1,949.79; 2-dr, Traveler, $2,-|2-dr. sed., $2,366.04; bus. cpe., $2,253.84. | OPtional at $201.25 on all models.) 

209.81; cl. cpe., $2 189 32. os ot $2,- | $2,299.75. (Gyro-Matic optional at $94.60 | 216.80; 4-dr. Traveler, $2,268.18. Deluxe | 200 Deluxe—4-dr. sed., $2,561.08; 2-dr. WILLYS-OVERLAND—4—Jeepster, $1,- 
rae "2 Bos. Te: oo ber n oan. = 2 poite except Sportabout. ) —4-dr. sed., $2,278.43; 2-dr. sed., $2,-|sed., $2,509.75. 250—conv., $3,320.58; May- | 530.38; stat. wag., $1,747.32 (four-wheel 

) , “et, —4 dP. . ’ 425 .08; cl. cpe., 1 .62; bus. cpe., .- | fair, ; .59. —4-dr. sed., : 51. rive, A - eepster, J 91; 
i ee Se Bee D—Deluxe 6—4-dr. sed., $1,508.41; | 227.08; cl. cpe., $2,247.62; b $2,- | fair, $3,166.59. 300—4-d d., $2,971.51. | dri $2,161.44). 6—Jeepst $1,637.91 

juxe—4-dr. +, $2,409.68; cl. '2-dr. sed., $1,459.73; bus. cpe., $1,365.95.'114.10; 2-dr. ‘Traveler, $2,329.78; 4-dr. ' 400 Patriclan—4-dr. sed., $3,586.25. (Ultra- | stat. wag., $1,828.38. 
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a | chure published by Hercules Steel 
iy Products Corp., Galion, O. 
‘ | : The hoist, the KDLL, incorpo- 
} rates the Hercules “Center-Lift” de- 
‘s ¢ 4 2 he x |sign. It is for bodies nine and ten 
(Continued from Page 33) | feet long with capacities to and in- 
handling machine, the company re- j a cat vans “aaamieeen also for 
P ports. ite os F Ee 
c One adjustment makes the truck | * * * 
) function as a standard truck for 
| ordinary handling, as a clamp truck incy MASS 
3494 for handling drums, cartons and ANDOLPH V 
| : : . 2 
0498 iskid boxes, and as a fork-spacer 
771 | permitting the handling of varying | 
2652 |widths of pallets, skids or other 
1791 | loads. 
248: * + 
667! 
043 
2523 
2445 
ot ‘OWN i Ruy 
185! ' LISTS 56 THERMOSTATS—With the ad- 
27.5 sovcal dition of new thermostats and increased 
6646 | i t - 
B649 | SICON MUFFLER—A protective coating re * ge Na rays . aaa 
9491 for mufflers, said to be a modified sili- sia eli ae ay GE eer ome 
570 REFRIGERATED TRAILER—Mechanical re- cone-base heat resistant finish called Si- that " 1951-52 line of Thomson thermo- 
539 frigeration units made by Fruehauf Trailer | }con, is being manufactured by Midland stats includes 56 numbers for heavy-duty 
872 are equipped with controls which function | | Industrial Finishes Co., Waukegan, Ill., for trucks and buses, as well as cars and 
5471 automatically, holding the temperature at | Autocar Co., manufacturer of Diesel trucks. light trucks. In addition to complete cov- 
0246 the desired point, the firm states. The up- . és Z AIR-BRAKE GUIDE — Publication of a| erage of lighter vehicles, the line includes 
3532 per illustration shows a stainless steel ceinsieiinians sins diene |32-page condensed catalog has been an-| thermostats for 15 makes of trucks. Thom- 
6075 von trailer with unit R. Below is shown | STS Se | Hercules Offers Hoist nounced by Bendix-Westinghouse Automo-|son replacement stats are available for 
1796 the insulation required to various tem- | | iF I T k | tive Air Brake, Elyria, O. The catalog is | practically all engines found in the heavy- 
2874 : peratures. Left, three-inch thickness for 35 or Longer frucks | intended as an aid to vehicle owners and duty field, the firm states. Complete list- 
gil degrees or above. Center, six-inch thick- A new-type hoist for long wheel-| operators, to provide general information| ings are included in the new Catalog No. 
94 i ness for 10 degrees or above. Right 7'/- house trucks is described in a bro-! about Bendix-Westinghouse products. | 3151, now in the hands of NAPA Jobbers. 
1066 inch thickness for 10 degrees below zero ee — a — = ee a a 
148 i or above. F. Ultralite glass fiber insulation. | 
1130 A, dead air space. S. Styrofoam (vapor 
1794 seal). 
1028 a 
1733 
7614 
| 
| | MORE THAN EVER! 
° 
GUIDES TRUCK SHIFTING—The Shitto-| 
meter, made by Paramount Mfg. Co., De- | c hi b k | 
troit, is designed to show where shifts You nee t is oo your sa esmen 
should be made to obtain greater effi- | ° j 
ciency and economy. It operates on elec-| need it—your department heads, too! 
tronic principles, the firm states. 
d 
y 
¥ . Heavy demand has 
bia 
e forced a third printing 
. ) of John O. Munn's book, 
J “A Guide to Automobile 
e J Selling.” 
VALVE PULLER — Snap-on Tools Corp.., | Ld 
3r or a ~~ — production a Here is what prominent 
™ on this valve puller which works on all | 2 dealers say: 
cars and light trucks, the company an- . e 
" nounced. The chief feature of the Uni- * ; "a Guide to Automobile ye 
versal valve puller is the swiveling action . = he oh thot ee ee 
: . re 
of the pressure screw in the yoke, the; LIE DETECTOR ON WHEELS—An Inter- f \ ) , aT eee retailing which have 
company said, which makes possible direct | —— ee Metro body poet tag oa 7 any real bearing on the subject 
ny pulling of valves regardless of the angle|!y been placed in service as a mobile lie . ) j| y and every phase is expressed in 
7 the valve is set into the head. detector laboratory by Russell Chatham, | 4 pt concise language.” 
a Inc., Oak Ridge, Tenn., a firm that con- . ti 
tat ° ? = ducts thousands of examinations yearly in | _ J. Saxton Lloyd, aoe dhe . 
connection with the security of vital in- . | \ | Fla. (Buick-Cadillac) 
formation, materials and projects. The spe- Ps 
- cially adapted International delivery truck \ y | | i “! have read your ‘A Guide to 
is said to be the first mobile unit used ra i” Automobile Selling.’ | like it. It's 
4 exclusively to conduct polygraph tests. Left good. It's full of the things a 
y to right are: J. W. Grimes, International * salesman can get his teeth into. | 
r Harvester truck branch manager at Knox- a believe it would be particularly 
e ville, Tenn.; Howard Woodside, Russell | helpful in these most trying times 
Chatham, Inc., general manager, and Rus- | a just ahead." 
sell Chatham, president of the personnel M. G. Stevens, New Orleans, 
os consulting firm. a sr Lovisiana (DeSoto) 
1,- + 4 * rs 
ee * “| have read very carefully ‘A 
7. Guide to Automobile Selling,’ and 
i. . | want to sincerely compliment you, 





vester's Philadelphia district office has en- | O y ec . a 
2, listed the service of Ernie the Robot to d p | i y 
” help sell a lot of parts and service'’ for r er our O es O 7 + 
ir the company's National Truck Saver plan, e 
cl. according to Charles J. Whitney, service 3 50 p t d 
= station foreman there. Ernie, who is sport- e OSs pai 
3 ing Whitney's Sunday tie, is made entirely 
ir. of truck parts. — = 
| 
. - BOOK DEPARTMENT 
* Baker 4-Purpose Carriage 
® I 8 . 
+ Adds to Fork Truck Uses ROADS AND INDUSTRY—Transportation | tontottue Plus 
ic A special lift carriage assembly |avthority John S. Worley's 12-page study 
developed by Baker Industrialjof the effect of transportation facilities | 2666 Penobscot Building Detroit 26, Mich. 
a Truck division of Baker-Raulang]on northwest California's redwood logging | 
1 So. makes a 2,000-to-4,000 pound |industry has been published by Fruehauf 





ERNIE THE ROBOT—International 


Har- 








sapacity fork truck a multi-purpose 





Trailer Co. 


MERU 









as you have done a fine job. There 
is no question in my mind but 
what every dealer and every sales- 
man in this business would be 
better off if they had the oppor- 
tunity of reading this book... .” 
Hildemar E. Johnson, Youngstown, 

Ohio (Dodge) 
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"39 MD sedan, $150, $135; Master busi- 


N. PLAINFIELD, N. J. ness coupe, $25 


CHRYSLER — '49 Windsor sedan, $1,475; 





(Lebanon Auto Auction Sale every | NY sedan, $1,400. 48 Windsor sedan, 
Wednesday Prices are for sale of Aug $1,075 '47 Windsor sedan, $875. ’'46 
15.) Windsor business coupe, $675. ‘42 T&C 
(Prices and demand steady, Sold 111 station wagon, $310 '41 Royal club 
units out of 136 offerings.) coupe, $380, $400 
BUICK 51 Super Riviera coupe, $2,490*; | pesoTro—'49 Custom club coupe, $1,325 
RM sedan, $2,500*, ‘50 Super Riviera ‘48 Custom sedan, $1,175. 
’ 5 950*: S “ig sede $1,- arr 
Yr 4-dr., $1,950*; Special sedan, $1,395, DODGE—'49 Coronet sedan, $1,375*; Mea- 


ate | 325. '°°49 Super sedan, $1,440*, $1,420*, 


$1,400*, $1,390*, $1,350*%, 2 at 300 dowbrook sedan, $1,150 "46 1%-ton 











“It’s really terrible how many a = Loose, -47| chassis & cab, $175. 42 sedan, $280 
people the war is killing off.’ an ae  g1.200 tan’ rake Special | 41 %%-ton pickup, $120. ‘40 sedan, $110. 
4-dr., $1,190°. ‘42 (62) sedan, $790, 41) 7ORD — 51 ‘s-ton pickup, §1.005. '50 

(61) sedan. $390 | Custonmp (S) sedan, $1,050. 49 Deluxe 

eimai a a . aia (8) sedan, $1,040; Custom (8) club} 

Truckers Ur ed | CHEVROLET—'51 SL Deluxe sedan, $1,-| coupe, $1,000; conv., $1,110; sedan, $950. 
| 830*; FL Deluxe sedan, $1,620. ‘50 Bel- '48 Deluxe (6) sedan, $575; club coupe, 


vo 
Air, $1,780*; SL_ Deluxe sedan, $1,400, | $680: SD (8) sedan,’ $840; club coupe. 
To Su port Toll 2 at $1,380, $1,350, $1,330, 2 at $1,300.) gg39° +47 SD (8) station wagon, $860; 
P '49 SL Deluxe sedan, $1,200, $1,185, §$1,- sedan, $710, $750; 114-ton van, $375. ‘46 


160, 2 at $1,150, $1,130, '48 FM conv..| sp (6) sedan, $565, $540, $630; vanette, 





CHRYSLER—'50 Windsor sedan, $1,720°. | : r—'42 seds 345 
ATLANTIC CITY.—Toll road "49 Windsor sedan, $1,440*, $1,400*, $1 - | omeeradan as ae : ce $1.535. $1, 

financing to build highways where| 370*, ‘48 NY sedan, $1,015", $1,000° ” ae< waten $1 510 —s 9 sedan, $1,22 225 

the need is urgent Was supported DeSOTO 50 Custom conv., $1,830°. ‘49 i7 club coupe, "$810; sedan $810 ‘42 


by Wilfred Owen of Brookings In- Custom — qe as Sumein ceaan | conv., $375 41 sedan, $280 

stitute at a meeting of the board) gi). i “| NASH ‘50 Rambler conv., $1,225. ‘49 
j j ‘ 7 »NGE Sonanes ands 61 aan 7 Ambassador sedan, $1,075. ‘48 (600) 

of directors of the National Council | DODGE ‘49 Coronet sedan, $1,335 1 uae ates "4a chee) ceamh, 506. "4: 


of Private Motor Truck Owners, Custom t-dr., $885. °46 Custom sedan, (600) sedan, $100, $260. '39 sedan, $140 


$760 
Inc. FORD—'51 Victoria, $1,920, $1,900 '50 | OLDSMOBILE—’'51 Super (88) sedan, §2,- 
- _— . neuen Custom (8) sedan, $1,400, $1,340, 2 at| 260*. ‘50 (88) sedan, $1,500*. ‘49 (88) 
Owen, co-author of the recent $1,300 ‘49 Custom (8) sedan, $1,100, | conv., $1,465*, $1,450*; sedanet, $1,335*; 


book “Toll Roads and the Prob-| 93 4: §1,075, $1,060, 2 at $1,050. '47 SD| (98) ‘sedan, $1,410*, $1,400*. °'46 (76) 


lems of Highway Modernization,” (8) sedan, $800, $780, $760, $680; sedan| sedanet, $760. ‘41 (66) sedan, $180; 








; > ile delivery, $485 '46 SD (S) sedan, $730, | (78) sedan, $285*, $250*, ‘40 club coupe, 
said that he had found that while $725, 2 at $700, $680, $610 $110; (70) sedan, $210*, $150*; (98) 
organizations in highway transport | KAISER ‘51 sedan, $1,650 i7 sedan sedan, $215 
condemned toll roads, many indi- eee , 7 | PACKARD—'50 sedan, $1,205. 

i se an- | LINCOLN—-'49 sedan, $1,180, $1, PLYMOUTH—'51 Cambridge sedan, $1,635. | 
viduals who make up these organ-| eR CURY_’50 sedan, $1,580°. °49 sedan, $1,625. '50 Deluxe club coupe, $1,350; 
izations seem to be in favor of $1,230, $1,200. ‘47 conv., $775 |} SD sedan, $1,500. ‘49 SD club coupe, 
them, as indicated by their use} NASH—'5! ee cae aed Tan eres. $1,240; Deluxe sedan, $725. "47 SD sedan, | 

480*; Statesman sedan, $1,350 50 Ram- $765 46 SD sedan, $775 40 Deluxe 
of them. bler conv $1,110 "46 (600) a $580 tan. esi6. 
sai i equacy of con-|OLDSMOBILE —'50 (SS) sedan, $1.760*. | PONTIAC—'51 Chieftain (8) sedan, $2,000; 

mt om ight a : le »th “49 (98) conv., $1,000". 48 (75) sedan Deluxe sedan, $2,250*, ‘49 Chieftain (8) 

ventional highway financing meth- $1,000° 46 (76) sedan, $730" Deluxe club coupe, $1,350, $1,380: sedan, 


ods is largely responsible for the|PLYMOUTH—'51 Cambridge club coupe, $1,375: SL (8) sedan. $1,265*. ‘48 SL 
recent growth of toll roads. $1,: 


Deluxe sedan, $1,270, $1,260 49 SD $235; Torpedo (6) sedan 250. ‘41 (6) | 


He pointed out that while a mile] sedan, $1,165, $1,110. "48 SD club coupe,| conv., $395. ‘40 (6) sedan, $125 
of highway costs two times as] $920. 47 SD sedan, $635 STUDEBAKER ’51 Commander sedan, 


. : : PONTIAC—'51 (8) Catalina, $2,600", ‘50 $1,625. ‘50 Champion club coupe, $1,225, 
much to build today as it did be- (8) Catalina, $2,050*, ‘49 Chieftain (8) $1,150 49 Champion RD sedan, $900. 
fore World War II, gasoline taxes,} Deluxe sedan, os.Aee". $1,430*. 7 SL '41 Champion sedan, $200 

s : j rav «S) Deluxe sedan, 1,060*°. ‘47 orpedo | WILLYS—'49 station wagon, $795. 
the principle source of highway) (0) °ssi0. $780. 
revenue, have increased but 16 per-| sruDEBAKER —'50 Champion sedan, §1,- DANVILI E, VA 
cent. 180, ‘48 Champion sedan, $920*, $880. — — oe 


, '47 Champion sedan, $780 (Danville Auto Auction Sale every | 
=-rs n o 
Owen urged truck owner and Wednesday. Sale of Aug. 15.) 


operators to seek liberalized high- CONCORD MASS | (Sales high. Sold 57 units out of 73 | luxe 4-dr., $1,185; SL Deluxe 2-dr., 
A 4 s - FF e | x 


way financing formulas so as to offerings.) os 
«Concord Auto Auction, Inc. Sales every | BUICK—’51 Special 4-dr., $1,675. ‘47 RM 


allow construction to advance at a Monday and Friday Prices are for sales 2-dr., $765. °39 Special 4-dr,, $150 
sufficiently rapid rate. @ Aug. 10-13.) CHEVROLET —'51 SL 2-dr., $1,710. ‘50 


“ : 1. (Sold 170 units out of 236 offerings.) SL 2-dr., $1,455; 4-dr., $1,160; conv., | 
If no other method is avail-| nuicK — ‘51 super sedan, $1,900*. '50| §1.320: is-ton pickup, $1,130. '49 %-ton | 





able to finance a road,” Owen said, Special sedanet, $1,525; Super sedan, §1,- pickup, $810. ‘48 SM 4-dr., $810; FM | 
“the method seems perfectly} 770*. ‘49 RM sedan, $1,200*. ‘48 Super} conv., $785. ‘47 FM 2-dr., $795. '46| 
eee ” . P ’ conv., $1,025 ‘46 Super sedan, $735; FM 2-dr., $695; SM 4-dr., $580 40) 
— eaea sie ee so it| RM, conv., $739, "41 Special sedanet,| | 4-dr., $275. 
e a e at, in is opinion, 1 $375. FORD—’51 Custom (6) 2-dr., $1,480 "50 

is better to have a good toll road | CADILLAC—'50 (62) conv., $3,675". '49) Custom (8) 4-dr., $1,340, $1,400, $1,295; | 
(62) sedanet, $2,225*. ‘41 (61) sedanet, 2-dr., $1,380, $1,340; Super Deluxe (8) 

than no road at all. $460. i t-dr., $1,300. '49 Super Deluxe (8) 4-dr., 


ania CHEVROLET—'51 SL Deluxe conv., $1,- $600; Custom (6) 2-dr., $1,000; Custom | 


——— } 
a 900, $2,075*. ‘50 SL Deluxe sedan, §1,-| (8) coupe, $1,080. ‘48 Super Deluxe (8) | 
; ud R 460, $1,425, $1,365, $1,350, $1,550°;| 2-dr., $900; club coupe, $800. ‘47 (8) | 
Wilkes Hudson Raze 14-ton pickup, $900; FL Deluxe sedan,| coupe, $655; Super Deluxe (8) conv., 


Wilkes Hudson Co,, North]  §1,500*, $1,380, ‘49 FL Deluxe sedan.| $780; 4-dr., $800, $705; 2-dr., $780, ‘46 | 


yi . i, = ‘stroyed| $1,225, $1,200; SIL Special sedan, $1,135.| Super Deluxe (8) club coupe, $750; 2-dr., | 
ay ang pe Zs C., = dest ti . "48 SM sedan, $835. '47 SM sedan, $S00; $700. °41 2-dr., $235, $200; 4-dr., $175. | 
by fire of unknown origin on June! .egan delivery, $400. ‘46 SM ‘sedan, |HUDSON—'46 (6) 4-dr., $310, $550, 


26. J. N. Osborne is the owner. $775. "42 FL aerosedan, $545; SD sta-' KAISER—'51 4-dr., $1,400°*. 





$1,030 49 (8) 4-dr $1,220. $1,235, tion wagon, $325; sedan, $380 ’41 SD 
$1,325 sedan, $385, $465, $315, $375, $495; MD | 
STUDEBAKER 50 Land Cruiser 4-dr.,| sedan, $260, $300, $350; SD conv., $325, 
$1,200; Commander conv., $1,365, $1,425 $390; club coupe, $385, $310; MD busi- | 
419 Champion club coupe, $990 "48 ness coupe, $225 '40 SD club coupe, | 
Commander 4-dr $750 '47 Champion $290; Master (85) sedan, $185; SD sedan, 
4-dr., $685 $155, $215, $280; ‘%-ton pickup, $185. 


° * | - 3 
Road Buildin |} $910. ‘47 FL aerodesan, $850; SM ay $340. ‘41 sedan, $530, $300, $360. ‘40! 
coupe, $835, $800 46 FM sedan, $7 conv,, $250 


500. ‘50 SD sedan, $1,350, $1,290; (6) sedan. $1,135* 12 SL (6) sedan, | 


| CHRYSLER—’51 NY 4-dr., $2,610; Windsor | 


| LINCOLN—’50 2-dr., $1,760. ‘49 4-dr., 


ae ‘Aid Promised 


| NASH-—'49 (600) 2-dr., $890 
| OLDSMOBILE—'48 (98) 4-dr., $1,100 


| PLYMOUTH—'49 SD coupe, $920; 2-dr ‘Small Business 


$1,210 '47 SD 4-dr., $850 
STUDEBAKER—'50 Champion 2-dr x, |B OPS nd FTC 
240; 4-dr., $1,180. ‘48 Commander 4-dr., | 
$900. ‘47 Champion 4-dr., $875 ‘iva vy a - 
WILLYS—'48 Jeep, $330. ‘47 Jeep station y sas : 
waeon, $475 WASHINGTON. — Positive actio 
MISCELLANEOUS —47 Diamond T truck, | to protect small business was prom 
$335 ised last week by the Office of Pric: 
aE Stabilization and the Federal Trad 
MANHEIM, PA. Sensei. 


‘(Manheim Auto Sales & Auction, Inc . pur icie 
Sale every Friday Prices are for sale of OPS announced new policies de 


| Aug. 17.) signed to achieve that end. Th 

(Sold 55 units out of 135 offerings.) | FTC said that it was going to pres 

BUICK 50 Super station wagon, $1,780. | fy]] enforcement of the anti-pric ‘ 
2M oc 1,160; 8S : - " ad . ao 

is RM convy., $1,160; Super conv., $1,-| discrimination provisions of th: 


150 . 
| CADILLAC -'50 Coupe de Ville, $3,525*; | Clayton Anti-Trust act and Robin 








(62) 4-dr., $3,295", $3,050* 49 (62)|son-Patman act. 

conv., $2,750*; 4-dr., $2,200 "48 (62) | am . 

t-dr., $1,805* The position of assistant to the 
eee TL Delete aie er Tiss | director for small business was 

SL Deluxe 2-dr., $1,350, $1,295; FL | created by OPS Director DiSalle 

Special 2-dr., $1,180. ‘49 FL Deluxe | and an intra-agency small busi- 


2-dr., $1,230. '48 SM 4-dr., $845. ; 
| CHRYSLER—'51 Imperial 4-dr., $3,100*;| ness affairs advisory committee 


NY conv., §$2,850* ‘50 NY 4-dr., §1,- rn 
} 810%. '49 T&C conv., $1,800*, °47 NY was established. ; : 
4-dr., $885 In addition, DiSalle said, OPS 


DeSOTO—'51 Custom (S-pass.) 4-dr., $2,-| will attempt to simplify pricing 
150. ‘49 Custom 4-dr., $1,400 : : 
methods for small business with 


| DODGE—'51 conv., $2,180. °'49 Coronet | *** Sas 
4-dr., $1,200, '47 4-dr., $930 |limited clerical facilities. 
FORD ‘51 conv., $1,830; Custom (8) | 


4-dr., $1,740, '50 Custom (8) 2-dr.. g1,-| He said that OPS would write 
425; 2-dr., $1,400; Custom (6) 4-dr.,|regulations in the simplest lan- 
_| $1,305. "49 Custom 18) 2-dr., $1,095; | guage to reduce to a minimum th: 


conv., $1,070 : s 
HUDSON—'48 Commodore (8) 4-dr., $780 clerical burdens imposed. 


ee OT tune, 2dr. 31.640; Henry| DiSalle directed industry advis 
|NASH—'51 Statesman a-d?., $1,550. 47 ory committees to continue to have 

Ambassador 4-dr., $630 representation of small business 
| OLDSMOBILE ‘DO (88) 4-dr., $1,625°; and he instructed OPS'’s office of 
shee. oak’ cade” See. =" $1,-| field operations to obtain a quar- 
PACKARD—'51 business coupe, $1,775 ‘49 | terly report from regional offices 

4-dr., $900 |showing the number of small busi- 


| PLYMOUTH—'51 Cranbrook 4-dr., $1,800, : 3 
$1,710, ‘50 SD club coupe, $1,625, $1,. | MeSS complaints, and a composite 








120. '49 SD 4-dr., $1,215. analysis and appraisal of the regu- 
PONTIAC—'51 (8S) Catalina, $2,465*. '50|latory points in question. 

(S) conv., $1,520*; 2-dr., $1,400. "49 . . 

(8) 4-dr., $1,450*; conv., $1,330. Meanwhile, FTC Chairman 


"aR tGEt; Camda ee om tae “| .| James Mead told a small business 
$2, : 2-dr., .740, - ° ’ : 
650. ‘50 Champion club coupe, $1,210,| conference in Washington that 


| winkee iia tienen i the FTC has several investiga- 

sd? ¢ . ste ’ "48 stati . . . . . . . 

wagon, $50, Station) Gions of price discrimination in 
progress. 


VALDOSTA, GA. Mead said that vigorous enforce- 

‘Tom Hewitt Auto Auction. Sale every | ment of the Clayton and Robinson- 

| Friday. Prices are for sale of Aug. 10.) |Patman acts offers “the best op- 
(Sold 171 units out of 204 offerings.) portunity of protecting the small 


BUICK—'49 Super conv., $1,300. '47 Super | : . ‘i 

| club coupe, $590 . | businessman as well as the con- 

CADILLAC—’50 (62) 4-dr., $3,050*, $3,- | sumer. 
125°. : ee 

| CHEVROLET—'51 FL Deluxe 4-ar., $1,-|, He said that price concessions to 
850%; 2-dr., $1,830*, $1,740; SL Deluxe| large volume buyers denied to the 
gc ss a tliat ae’ ta "er ene small merchant the opportunity to 
SL Deluxe 4-dr., 575", ,275 50 Sanat rif 

| 2-dr., $1,350; club coupe, $1.275, §$1/225. compete price-wise with larger and 

FL Deluxe 4-dr., $1,440*; 2-dr.. $1.350,| more favored competitors. 

$1,200; ‘2-ton pickup, $1,000. ’49 SL De- 








$1,155, $1,100; FL Deluxe 4-dr., $1,150, | 
$1,200; FL Deluxe 2-dr., $1,100. '48 %-ton 
pickup, $720; FL 4-dr., $980; FM 2-dr., 
$1,000; SM business coupe, $800 "47 1% 
ton pickup, $760. '46 SD 2-dr., $640. ‘41 
MD 2-dr., $300. 





Py cael Ee} 


NAME PLATES 


4-dr., $2,060. ‘50 Windsor club coupe, | 
$1,675*. ‘48 Windsor 4-dr.. $942. | 

DODGE—'49 %%-ton pickup, $650, $600. '48 | 
Custom 4-dr., $950. ‘47 %-ton pickup, | 
$530. 

FORD—’51 Victoria, $2,022; conv., §$1,- 
960; Crestliner, $1,825; Custom (8) 4- 
dr., $1,775. ’50 Custom (8) 4-dr., $1,375; 
2-dr., $1,320; club coupe, $1,350; %-ton 
pickup, $1,000, 785. '49 Custom (8) 
2-dr., $1,150, $1,116; conv., $875. °48 SD 
(8) 2-dr., $910, $825; 4-dr., $950. '47 
SD (8) 4-dr., $825, $875. °46 SD (8) 
2-dr., $760; business coupe, $680. 


DEALERS: 


$40. 


MERCURY—'51 club c 75; 2-dr. i ifi i 
NSLI75. 49 club coune $1,100 "48 cin, ‘The Modern Service Identification 


coupe, $1,025. "47 4-dr.. $s40, $725;  Emblem—Plus Advertising Value. 


conv., $775, $815. ‘46 club coupe, $795 


| OLDSMOBILE "51 «=6(98) «4-dr., $2,300; | Write TODAY for beautiful full-size 
Holiday coupe, $2,500*, °50 (88) sedan, | FREE SAMPLE... Yours to keep and 
$1.500; (88) conv., $2,000*. ‘49 (76) compare! 
at bitty a ancement | ecounieteie a @ NO OBLIGATION @ 
PLYMOUTH—'51 Cambridge club coupe, 


in DUMP TRUCKS 


Since the First Hydraulic Lift... 


| 









Extra lifting power, smoother 







operation, and longer service life 
make Hercules ‘Center-Lift’’ Hoists 
by far the greatest advancement 
in dump truck operation since 
introduction of the first 

hydraulic lift. The ““Center-Lift’’ 
principle, pioneered by Hercules, increases 
hoist lifting capacity, prevents cramping, 
and eliminates strain on hinge bolts by keeping 
the lifting point well ahead of the load center. Two 

rugged lift arms distribute load evenly over the entire 

truck frame. Exclusive Hercules Balanced Piston Valve 
equalizes pressure on all sides, for easy finger-tip control 
of hoist action. There’s a Hercules hydraulic hoist and dump 
body combination for every type of hauling and dumping. Write for 
full information now, setting forth your own requirements. 


A heouttler STEEL PRODUCTS CORPORATION, Galion, Ohio 


$1,675; 4-dr., $1,690. '50 SD 4-dr. s | 
750, $1,340, $1,275, $1,250, $1,325. "49 
SD 4-dr., $1,150, $1,100. '$1,130. | 
PONTIAC—’51 SL (8) 4-dr., $2,100; (8) | 
Catalina,, $2,600*. ‘50 SL (6) 4-dr., | 
$1,200; Chieftain (8) 2-dr., $1,650; Cata- | 
lina, $1,800; SL (8) 2-dr., $1,450. °49 
(6) Standard 2-dr., $990. ‘48 business 
coupe, $810 . 
STUDEBAKER—'51 *%-ton pickup, $1,100:| Promote Your Cars & Service 


Commander conv., $2,025. '50 club coupe, 
$1.290. ‘47 Champion 4-dr., $650. ; with PRINTED 
“T" SHIRTS 


WILEYS—'51 station wagon, $1,500, $1,- 
590. °50 %-ton panel, $825. '49 Jeep} 
(4-wheel drive), $750. '48 Jeep, $425. Name & Design Printed 
MISCELLANEOUS—’51 Morris Minor 2- | in Any 1 Color 
| Wonderful as premi 
um, gift for kids, o 


dr., $900 
Dt rr merry wearing apparel foi 
employees, The y’'r « 
smart, comfortable & 


Ohio Crackdown smart, comfortabs 


On Truck Law — 
- Direct From “ - per 
‘Violators Starts | Manutacturer 38.50 dor. 


| . Let us show you how to build busines 


_COLUMBUS, O.- Ohio state offi-| around a ‘T” Shirt promotion. Free Sports 
cials took the first step toward | wear Catalog Dé on request. Agents wanted 
a crackdown on violators of truck | ® SMITH 217BH Centre St., N.Y. 13, N.Y 
jlaws on the highways last week by | 
ordering an investigation into the| 
legality of trip leases and other 
| practises. 

State officials said that they were 
|econcerned with the “unlawfulness” 
|of these practises by motor vehicle 
|carriers engaged in hauling in in- 
|trastate commerce: 
| Use of trucks owned by others, | Over 50,000 new, used, 
|interchange of trucks, and leasing | Tebuilt. Accessories and 
lof trucks to other carriers or ship- | } 2% for all cars, trucks. 

LU prices for liberal dealer 
| pers. | Sale profits. Catalog sent FREE on dea 


| Ohio truck operators were called |er’s letterhead or business card request 


EE EE ee 


DENVER 2.C LORADO 














veer rms 









| Write today! 


on to take part in public hearings, | y a 7 
Oct. 2-3, on proposed new trucking | WARSEAW amy & ee 


regulations. 
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AUTOMOTIVE NEWS, AUGUST 27, 1951 


Expects Shortage of Cars Soon... 


K-F Plans Output Boost 


(Continued from Page 1) 
iircrafts, Kaiser said. In addition, 
there will be considerable volume 
yn aircraft engines and West Coast 
lefense operations. 

Kaiser revealed that copper 
and aluminum are the chief short 
items as far as K-F is concerned. 
He denied that his company has 
dropped the Frazer from its line. 
The last Frazer was made last 
spring and resumption of produc- 
tion depends on the company’s 
defense work, he declared. 


Employment at Willow Run is 
now 12,000, but by mid-1952 he ex- 
pects the total to reach 20,000 work- 
ers with about 50 percent devoted 
to auto production. 

* * * 


~ AISER confirmed that K-F has 
requested a 9-10 percent in-| 
crease in auto prices, but declined 
to say whether such hikes would 
be put into effect immediately if | 
granted by OPS. 
Like several other manufactur- 
ers, K-F is experimenting with 
aluminum blocks for auto en- 
gines, Kaiser said. But it is a 
long-range development, he em- | 
phasized. | 
More than 1,000,000 square feet of 
space in the 80-acre main manu- 
facturing building at Willow Run 
has been tooled for aircraft work. 
Manufacturing of subassemblies be- 
gan on June 26, only six months 
after the company received its let- 
ter of contract from the Air Force 
and just three months after work 
started on the rearrangement of 
Willow Run auto assembly lines. 

Conversion of the plant to dual 
production of airplanes and auto- 
mobiles required major revision 
and condensation of auto-making 
facilities. This involved relocation 
of vast quantities of equipment. 

* * * 





(oa mass pro- 
duction of automobiles and air- 
planes under one roof is possible 


Obituaries 


George F. Mullane 


NIAGARA FALLS, WN, Y. George F 
Mullane, 57, former president of James 
Mullane, Inc. (Dodge-Plymouth), here, died 
Aug. 18. Mr. Mullane entered the auto- 
mobile business in 1931 with his brother. 


Arthur J. Later, he acquired the entire 
business, and continued it until he sold out 
in 1950 
* + * 
Lee L. Carver 
CROWLEY. La Lee L. Carver, 47, 


president of Carver Motor Sales, Inc., here 
died in a local hospital Aug. 13 
* * * 
Frank S. Levan 
MEDINA, N. Y.—Frank 8S. Levan, 81, 


who formerly operated an automobile deal- 
ership here, died Aug. 9. He was active 
in Medina business circles for 35 years 
His wife and two daughters survive 

* * * 


J. Edgar Hamlett 


BALTIMORE. — J. Edgar Hamlett, 52 
retired vice-president of White Motor Co., 
died in University hospital here, after an 


illness of two months Since his retire- 
ment. Mr. Hamlett had been living in 
Miami Shores, Fla 
* * * 
Joseph Sacks 
ST. LOUIS.—Joseph Sacks, 71, owner of 
Star Square Auto Supply Co., died here 
of heart disease Aug. 5 Formerly the 
owner of the old Reliable Tire Co. here, 
Sacks headed the supply company for 2¢ 
years 
* * * 
John R. Reilly jr. 
CHICAGO John Rice Reilly jr 37 
sales manager of South Wind Automotive 


Heating Co., a Stewart-Warner Corp sub- | 
sidiary, died Aug. 19 in Evanston hospital 
During World War II, he was a captain 
in the Air Force 
* * * 
Harvey A. Lightner 

LA PORTE, Ind Harvey A. Lightner 
former president of DeLuxe Products Corp 
died here Aug. 3. Mr. Lightner had headed 


the local firm for 25 years prior to retiring 
in 1950 | 
* * * 


Donn R. Shelton 


LOS ANGELES 
northwest regional 
Overland. died of a 
Angeles Burial was 
his home city. 


Donn R. Shelton, 61 
manager for Willys- 
heart attack at Los 
at New Castle, Ind 


« * * 


Henry F. Fahrenkrog 


ST. LOUIS.—Henry F. Fahrenkrog, 79, 
retired automobile dealer, died here Aug. 





20. Mr. Fahrenkrog retired in 1935 after 
25 years as a partner in the _ Steiner- 
Fahrenkrog Automobile Co., distributor for 


Reo Motor Co. | 
* * * | 
| 


John Wiggers 


NORTH CLYMER, N. Y.—John Wiggers, | 
65, died Aug. 18 at his home here, follow- 
ing a brief illness. Mr. Wiggers maintained 
dealerships in North Clymer and Youngs- 
ville, Pa. | 





because of the huge expanse of the 
Willow Run plant, where during 
World War II Ford produced the 
jamazing total of 8,800 B-24 bomb- 
jers. The main aircraft area is an 
“L” shaped bay containing assem- 
bly areas measuring 2,300 feet in 





length and 840 feet in width. The} 


lines terminate at Willow Run air- 
port, where the completed planes 
will be flight tested. 

At the same time, two-thirds of 
the plant, or more than 2,000,000 
square feet of manufacturing space, 
will continue production of Kaiser 
and Henry J automobiles. 

Approximately 65 percent of the 
C-119 air frames will be manu- 
factured by Kaiser-Frazer. Major 
subcontractors include Whirlpool 
Corp., Gibson Refrigerator Corp. 
and Murray Corp. of America. Al- 
together approximately 700 com- 
panies located in 26 states, are 
supplying parts and materials for 
the C-119 and a similar number 
of suppliers will be utilized for 











NO. 36 DE LUXE 
TRAFFIC LIGHT FINDER 


Large size, instantly 
adjustable to suit any 
driver. Mounts 
securely to inside 
windshield molding. 
List, $2.95. 





A Car Without a 
Fulton Shield is Like 
a Hot Without a Brim 


ROAD-TESTED 


production of Chase C-123 assault 
planes later on. 

Production of C-123’s, also for the 
Air Force, will follow completion of 


ithe Fairchild contract — perhaps 
early in 1953. 
Kaiser-Frazer has at _ present 


armament orders with a total value 
of well over a half billion dollars. 
In addition to the airplane produc- 
|tion at Willow Run, the company is 
Lecrogeege | major aircraft compon- 
jents at its Oakland (Calif.) plant 
|tor Lockheed and will soon start 
production on R-1300 cyclone en- 
gines for the Air Force at its De- 
troit Engine division and Dowagiac 
(Mich.) plants. 

Proven in extensive service in Ko- 
rea, the C-119 airplane is capable 
of transporting the equivalent of a 
railroad box car in military per- 
sonnel and equipment. Among the 
largest military airplanes, the so- 
called “Flying boxcar” has a length 
of 85 feet and a wing span of slight- 
ly more than 109 feet. Its announced 





speed 








% 
Winona Draws 8,000 to Used-Car Lot— 


Winona Motor Co. (Chevrolet), Winona, Minn., kept a Bel-Air model equipped with 
Powerglide going around in a circle continuously for three days as a part of a 
program at its used-car lot, which attracted 8,000 visitors. Other features were an 
orchestra, floor show and a radio broadcast from the lot. No driver was in the car, 
which had the steering wheel adjusted for turning in a circle. Another attraction was 


an anti-aircraft spotlight. 


is more than 250 miles an|assault transport plane of similar 
hour. size and is also used for combat 





With this consumer acceptance, 


million motorists 


The Chase C-123 is twin engine| personnel and cargo. 







by more than a 





your sale is half made. A one-minute 


outline of basic Fulton features will do the rest. Here they are: 


Fulton leads the parade in style and quality. 
Fully adjustable to suit driver preference. 
Securely attached to car body. 


Engineered of aluminum for lifetime smart appearance. 


Fulton is the “beauty way” to 


avoid sun glare and sky glare, drive 


cooler in summer, shield off snow and ice in winter. 


Today’s the day to start pushing the profit-maker that’s road-tested, 


time-tested by more than a million motorists —the Fulton Sun 


Shield. 








as advised im 


Post 


for years 





THE FULTON COMPANY 


MILWAUKEE 14, WISCONSIN 


DESIGNERS AND MANUFACTURERS OF AUTOMOTIVE EQUIPMENT SINCE 1911 











An 


advertising rates 


nounced by Conde 
tions, Inc., effective with the cit 
| 


ruary, 1952, issue. 


The new rates, based on a yearly | 
average net paid circulation of | 
350,000 are black and white page, | 
$2,650; black and any one of 16 
colors, $3,400; four-color inserts and | 


er, $4,600. 


* * 


Affecting Factories and Dealers . . . 
Auto Advertising 


trucking section of the Examiner | 
made, special 


has 


Nast Publica- | 


* 


increase in House & Garden | 
| 
| 


been an-| 


last Feb. 20 was 


Stull On 


The New York Chevrolet Deal- 


inside covers, $4,000, and back e ae 
| 


Truck Issue Lauded 


At an Advertising club lunch- | etS Assn. has renewed its spon- 
con in Los Angeles, special hon- | sorship of WCBS-TV’s “News of 
the Night” on Mondays, Tues- 


New Commercial Car Registrations, Six Months Total, 1951-1950 


orable mention for the motor 













tives 








as 


Truck registrations by states are 
released here weekly, 
pleted by R. L. Polk representa- 
in state capitals. 


com- 
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merit certificates being presented 
by Russ Eller, president of the 
club, to Jack Courtney, represent- 
ing the Hal Stebbins, Inc., ad 
agency; President Neil Curry of 
the Motor Truck Assn. of South- 
ern California, and Slim Barnard, 
auto editor of the Examiner. 


13 weeks. Agency 
Ewald. 
* + 
| Names 


|Dinettes in St. 


|and Ranch 


| days, Thursdays and Fridays for 
is Campbell- 


| 


Orville L. McDonald, formerly ad- | 
vertising manager for Chromcraft | 
Louis, 
ithe advertising sales staff of Farm | 
Southern Agriculturist, | 
|at Dallas. Sherwood H. Leavitt, for-| 
|merly New York manager of News- 
| paper Advertising Service, Inc., has | 
| joined the New York advertising| 
| staff of the publication. 


David R. Goldsberry, for the past. 


has joined | - 


vy fe Ps Bi ey. 


med 


oe 


CERNAK BUICK 


te 


Zja ah - 
_™. 8 2.) 
ee a 


os 






a.’ 


Cernak and His Buick Family— 


When Sam Cernak took over the Buick dealership at Falmouth, Mass., he had quite 









Igy years a reporter for the Athens | 9 task supplying every member of his family with a Buick. With the job completed, he 
1/0.) Messenger, has joined the pub- | had this picture taken of his mother and father (left), and his 11 brothers and sisters 


\ling Rubber Co. 


international 





















‘lic relations department at Seiber- 


| lined up beside their Buicks. 





tions office which Ford division! plant newspaper in 1947 and assis- 












| Hayes Holmes will be in charge| has opened in Cleveland. He be-|tant regional public relations man- 
lof a new sub-regional public rela-| came editor of the Louisville Ford | ager in Detroit in 1949. 
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Dealer 





(Continued from Page 27) 


Co., State Street Body Works, 
Van Brocklin’s Sales and Service 
and Wilna Motor Sales Corp. 


* * * 
Blackmon Pontiac Honored 
Blackmon Pontiac Co. Green 


Cove, Fla., has been named to Pon- 
tiac’s Hall of Fame for top ranking 
dealers of the country. 

* * + 


Pentlarge Incorporated 


Pentlarge Oldsmobile, Inc., Cin- 
cinnati, has been incorporated with 


$110,000 capital to deal in automo- | 


biles. 
* * 7 
Riley Manages Adams 
Louis J. Riley has become man- 
ager of the Adams Motor Co. 
(Studebaker), Milton, Fla. He re- 


Doings 





merly was parts manager for six 
years for another Ford dealership. 
* * * 


Mitchell Buys Foster 


Jack Mitchell has purchased 
the Glenn Foster Nash dealership 
at San Antonio, Tex., returning 
to the city in which he was a 
dealer until eight years ago. He 
left then to purchase dealerships 
in Kansas City and Dallas. Foster 
will devote himself to his auto- 
mobile finance company and in- 
surance business. 

* * +. 





Murray Pontiac Cited 
Pontiac Motor division has named 
Murray Pontiac Co., Fernandian, 
Fla., to the Better Dealer Hall of 
Fame. The local firm has repre-| 


wary Pe rn 


“See, you just press a button 
and the top disappears.” 





|places George Adams, who is re- 
linquishing the management duties 


because of ill health. 
7 * * 


Blythe Gets Nash 

The newly-organized Blythe Mo- | 
|tors, Inc., Charlotte, N. C., has ob- 
jtained from the Dolan Motor Co. | 
lthe Nash franchise for Charlotte | 


and vicinity. Joe L. Blythe jr. is | 


sented Pontiac for the past two) 


years and is headed by E. F. Mur- hattan, Kans., said that the auto- 


mobile ramp to the second floor 


ties eae ane i on ene in his building saved the company 
8, manager Oo e Fontiac! considerable flood damages. 
Atlanta zone, made the presenta- | * s 
tion. Cars were driven up the ramp 
* * * and stored high and dry. In ad- 


dition, office furniture and _ rec- 

ords were loaded into trucks and 

taken to the second-story refuge. 
* + * 


McDowell Chevrolet Sold 


City, Kans., has been sold to 





49 


Donald will handle the complete 
line of Nuffield cars and provide 
service and parts. 

* * * 


White Sells to Brother 

Bryan White, Lawrenceburg, Ky., 

has sold his interest in White Bros. 

Motors to his brother, J. R. White. 

The firm will continue as White 

Bros. and is now owned by J. R. 
and Woodrow White. 
* * +. 


Hiett Builds Addition 
Hiett Motors (Buick-Chevrolet), 


Colby, Kans., is erecting a new 
building to be used as a body and 


‘= | paint shop. The structure joins the 


| present 


office, display rooms and 
service department on the east end. 
* + * 





Lexington Names Hunsinger 
Lexington Motors, Inc., West Co- 
lumbia, S. C., distributor for Kaiser- 
| Frazer, has appointed John B. Hun- 
|Singer as sales manager for the 
South Carolina territory. 
* + * 


Pontiac Honors Cullop 


Cullop Motor Sales, Princeton, W. 

Va., has been named to the Pontiac 

| Better Dealer Hall of Fame for out- 
| standing achievements. 
+ * - 


Highland Opens U. C. Lot 
Highland Oldsmobile, Inc., Cleve- 


McDowell Chevrolet Co., Dodge 
j 


land, has opened a $150,000 used-car 


| president and treasurer of the Nash} pon C. Poorman, Chevrolet 
lot under the direction of Thomas 


Meliska Builds Dealership 





Moe Buys Interest 
Half interest in Grotewold Motor 
Co., Lake Mills, Ia., has been pur- 


chased by Clarence Moe. 
| * * a 


Electrically operated 
remote control units 
for door and quarter 
windows, seat ad- 
ae door locks, 
uggage compart- 
ments and converti- 
ble tops are F. L. 
Jacobs Company 
automotive products 
as new as tomorrow. 


Miller Heads Deaton Sales 


Harry D. Miller has been ap- 
pointed sales manager of Deaton 
Motors (Lincoln-Mercury), Beverly 
| Hills, Calif. 

























Jones Opens 3rd Lot 


Jones Auto Co., Indianapolis, has 
added a third used-car lot at 3636 
|W. Washington St., according to 


|}owners O. M. Jones and V. L. Jones. 
& * * 


Bendix Ups Badger 


| Gordon R. Badger has been pro- 
| moted to assistant chief engineer of 
j test and inspection at the Bendix 
Radio division of Bendix Aviation 
Corp. 
Davis Replaces Cooke 

Davis Motors has succeeded 
Steve Cooke Motor Co. as Dodge- 
Plymouth dealer at 208 Taylor 
St., Fort Worth, Tex., Charles N. 


Davis jr. announces. 
o * + 


Bartell Remodels 

Grand opening of its remodeled 
building has been celebrated by 
Bartell Motor Co., Inc. (Ford), Ellis, 
|Kans. The Bartell building was 
badly damaged by fire a_ few 
months ago. Free prizes were given 
away. 





Push button top and win- 
dow controls e Automotive 
hardware and stampings e 
Instrument panels e Hood 
ornaments e Visor brackets 
e Glass channels ¢ Mould- 
ings e Seat backs e Radia- 
tor grilles e Bumper guards 
e Escutcheons e Door han- 
dles e Ash receivers « Leaf 
spring covers e Zinc die 
castings e Cushion and 
back coil spring assemblies 
e Ventilating windows 

* * 


Marines Cite Morrow 


Lt. (jg) T. K. Morrow jr., son of 
T. K. Morrow, president of Rosset- 
ter Motor Co. (Ford), Peoria, IIl., 
has been cited by the Marine Corps 
for his service in the Korean fight- 
ing. 

* * * 


Maxson to Remodel 
Maxson-Cadillac-Pontiac has filed 
plans with the city to make altera- 
tions to its building at 45 E. Jewett 
Pkwy., Buffalo, at a cost of $40,000. 

* i * 





Ou Gets Willys Franchise 
The Bernard Ott Garage, Ham- 
burg, N. Y., has been appointed 
Hamburg dealer and service repre- 
sentative for Willys-Overland. 

+ * * 


Calif. Motors Names Cook 


California Motors (Ford), Glen- 
dale, Calif., has appointed Bob 
Cook as general manager. 

7 * * 


Maher Appoints McAfee 


Harry B. McAfee has been ap- 
pointed parts department manager 
for Maher Bros., Inc., Ford car and 
truck dealer, Dallas. McAfee for- | 


. + * 


McDonald Sells British Line 


Glenn McDonald, Denver used-car 
dealer, has been appointed Denver 
dealer for Great Britain’s Nuffield 
group of automobiles by Gough 
Industries, Inc., Los Angeles. Mc- 


Flood Damages Minimized 


By Ramp to 2nd Floor 
Buel Ruddick, owner of Man- 
hattan Motors, Inc. (Buick), Man- 


| outlet, and Sam F. Blythe is vice-| dealer at Sterling, Colo., and | 7 
president and secretary. R. W. Hellman of Alva, Okla,, |. Lou Meliska (Pontiac), Cleveland, | LeVere. 
. -* & who has been with a Chevrolet | as leased land for the construction | * * © 
. ° —— ‘ }of a new dealership. . 
. oe ae at firm at a a? or ae “ McCarthy Ups Proctor 
. MeKay ., assistan \ . enneth Proctor is the new parts 
ae - ae eld Don’s Chevrolet, Inc. McCoy Opens Dealership | and accessory manager of Jerry 
0., 5 E. ougias, icnita, . : H. L. McCoy has opened | McCarthy Chevrolet, Inc., Kokomo 
~ A state charter has been granted y openea a y » 2NC., omo, 
Kans., announces that Darrell E. to Don’s Chevrolet Co., ie, Soler! Kaiser-Frazer dealership at |Ind. He has been assistant parts 
aa accepted a position City, Kans. with an authorized| Highth Ave. and E. 12 St., Oak- | manager for the past 3% years. 
eee. company as service capitalization of $150,000. Don ©.| land, Calif. me es. me 
7 , * *® Poorman is the registered agent. = Dealer Arranges Parade 


Clyde Garfield (Ford), Manches- 
ter, N. H., had charge of a parade 
of state beauties here prior to the 
colorful contest when Colleen Gal- 
lant of Laconia was selected “Miss 
New Hampshire.” 


One of these 


books is 
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Tells you dl 
how to 


MAKE MONEY 


on your 


WASH-RACK 


HERE'S A PLAN that shows you 
a minimum monthly revenue of 
$645 where you'd never expect to 
find it... in the wash rack. it 
reveals the missing link between 
service department loss and pro- 
fit. This free book shows you 
how to lay out, organize and op- 
erate a wash rack for profit. It 
charts your potential according 
to the routine service volume you 
are now doing. Clayton has done 
the research and gives you the 
facts. You simply put them to 





9 MODELS offer 
a choice of sizes 
for every type of 


work and cash in. To get your -—= -4 
FREE COPY... ee" aa eae: sie a 
T UF Nt 
f cLAYTON MAN Ne | 
a wag for profitable i 
_ ” aa ; re ‘ FREE COPY of your plan ; 
Send me iE 
: Wash Rack Operon ' 
dalneceuwemnneee ; 
Spiel cE 
; ee cisnsnenn ee 
7 bs ADDRESS gk acer ene 
STATE 
: CITY. 
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But Future Shortage Seen in New Orleans .. . 





Dealers Forcing Business 


By Gordon Hebert 
Staff Correspondent 
NEW ORLEANS. — Although a 
majority of New Orleans new-car 
dealers are of the opinion that a 
car shortage will come in the last 
quarter of the year, the greater 
portion of them are forcing busi- 
ness, giving discounts in the form 
of overallowances. 
The market has become highly 
competitive. In the words ex- 


Caviness Elected President 


Of Ocala Auto Dealers 


OCALA, Fla.— The Ocala (Fla.) 
Automobile Dealers Assn. has elect- 
ed Col. Rupert Caviness, Caviness 
Motor Co., as president for the 
coming year. 

W. J. Rodgers, Rodgers Bros. 
Motor Co., was named vice-presi- 
dent and O. A. Lowe, Turnipseed 
Motor Co., Inc., secretary-treasurer. 
Caviness is also a member of the 
Ocala city council, in charge of the 
city’s light and water department. 


| pressed by one dealer, “we are 
| buying the business.” Only one 
| dealer said he wasn’t giving long 
allowances to get business. 

“Believe it or not, we are back 
where we were in 1941, giving dis- 
counts on straight sales and giving 
most of our profit away in over- 
allowances,” one dealer reported. 
“When you talk with a _ prospect 
you give him your best deal. If you 
don’t, he walks out and you never 
see him again.” 

“We hate to do this kind of busi- 
ness,” continued that dealer, “but 
when your competitor does it you 
have to meet him. On the other 
hand, we have to sell cars to pay 
the overhead, we also have to get 
price class and in order to get 
more cars from the factory we have 
to move the cars in stock.” 

One dealer said government regu- 
lations are killing business. 


“Regulation W, even with the ex- 





tension to 18 months, has not only 
slowed down business, but has abso- 





dae ed | 
BODIES. & HOISTS 


33 YEARS OF KNOWING HOW! 


Dealers, Fleet owners, Contractors, Highway 
and Street Departments who sell and use 
Perfection Bodies and Hoists know that we 


know how to build 


bodies that stand the 


gaff — Bodies that are engineered for the 
job — Hoists that will lift more than we say 
they will lift and do it longer and faster 
and steadier and more safely than any other 
units of the same rating. Our repeat order 
business is our biggest business. 


Photos show a PERFECTION No. 254 (4-yd. 
capacity) Dump Body with No. 725 Hydraulic 
Hoist. Write for complete information. 


THE PERFECTION 


STEEL BODY CO. 


GALION, OHIO 


TRUCK 
HYDRAU 
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Hamburg Dealers’ Show 


Presented at Erie Fair 


HAMBURG, N. Y.—Automo- 
bile dealers of Hamburg pre- 
sented their own automobile 
show in conjunction with the an- 
nual Erie county fair held near 
here. The exhibit was presented 
in a large area underneath the 
grandstand and drew thousands 
of visitors during fair week. 

Participating dealers were: 








Eschborn Motor Sales, Korst | 
Chevrolet Co., W. G. Haberer & | 
Son, Hill Garage, Muehlbauer 
Motors, Shank & Henning, Hol- 
den Motor Sales, Riefler-Buick, 
Steffan Motors, West-Herr Mo- 
tors and Wolfe-Dole. 





lutely killed it,” said this dealer. 
“The government is also taxing 
dealers out of business.” 

The dealers as a whole voiced 
the opinion that the extra three- 
month credit terms haven’t de- 
veloped as much business as ex- 
pected. They still contend that 
business is lost because a goodly 
number of prospective buyers are 
unable to meet high monthly 
notes. 

Service and parts business con-| 
tinue good. There is no complaint 
from the dealers in this direction. 


| 


N.D. Dealers Due 
“|To Hear Smead 
At Parley Oct. 1-2 


| BISMARCK, N. D. — North Da 
| kota automobile dealers will hea 






= eR roe Ye 





|L. W. Smead, Ford general sale 
|/manager, at their state associatio: 
convention in the Fargo Elks clut 
| Oct. 1-2. 

Smead, one of four feature 
| speakers, will discuss the automo 
| bile business from the national leve 
| M. H. Cockran, vice-president of 
National Tax Research Institut: 
will discuss business from. the 
standpoint of taxes and the proper 
arrangements, taxwise, in writing 
ja will. 

NADA Vice-President J. Saxton 
Lloyd will discuss dealer business, 
and Joseph Leopold will speak on 
dock, Pa., inspects the Chevrolet sedan of | = Tax oo Ommpetitor. 
Mrs. Lawrence Dzmura, purchased on the} he Nort Dakota association 
other side of the world at the Hokoky | 22 nounced that there will also be 

round table discussions and ques- 


oe et "aoe = a hone — 'tion and answer periods, with deal- 
Agee octal te Y ers participating. 


shall's office at the Army base in Japan, 
where Mrs. Dzmura formerly lived with her | 
husband, a sergeant. 


Broader Dealer Council 
Is Announced by Ford 


DETROIT.—Each of the nation’s | “The company values the com- 
6,400 Ford dealers will have an op-|ment and suggestions of our deal- 
portunity to attend Ford dealer|ers, not only on product matters 





Oriental Chevrolet— 


Chevrolet dealer Edwin Cucchi, 


Brad- 





More than 100,000 persons read AUTO 
MOTIVE NEWS every week! 











The relaxation on Regulation W 
has created some increased activity 
in used cars, it was said. 

Used-car business on '46, '47 and 
‘48 models has been better since 
the ease in credit terms. Late mod- 
els, "49 and ‘50, are still slow mov- 
ers. As a whole the used-car busi- 
ness has taken a decided upward 
trend. 

The independent used-car opera- 
tors are not stocking as many new 
cars lately as they have been since 
the war. The reason for this, ac- 
cording to dealers, is that the fran- 
chised dealers are allowing too 
much on tradeins and it is not prof- 
itable to compete against them. 


5 Special Awards 
To Be Presented 
At AOT Banquet 


DETROIT. Five citations for 
distinguished service in the auto- 
motive field will be presented at} 
the 12th anniversary dinner of the} 
Automobile Old Timers at the 
Book-Cadillac hotel in Detroit Oct. 
4, it was announced last week by 
Frederick H. Elliott, AOT secretary. 

The awards will go to P. W. 
Litchfield, board chairman, Good- 
year Tire and Rubber Co.; William 
B. Stout, pioneer automobile and 
aviation engineer; Wilbur Shaw, 
president of Indianapolis Motor 
Speedway Corp.; Earle C. Anthony, 
president of Earle C. Anthony, Inc., 
and director of the Packard Motor 
Car Co., and William L. Mallon, 
secretary of the New Jersey Auto- 
motive Trade Assn., and NADA 
past president. 

Elliot said that Paul G. Hoffman, 
president of the Ford Foundation, 
will be a guest of honor and prin- 
cipal speaker of the evening. In 
addition, George C. Mason, presi- 
dent of the Automobile Manufac- 
turers Assn. and president of Nash- 
Kelvinator, will present the AOT 
with two silk flags—the American 
Flag and the AOT banner. 

The event, a climax to Detroit’s 
250th birthday celebration, is ex- 
pected to draw many notables of 
the automotive world. J. E. Henry, 
AOT president, will call on Henry 
T. Ewald, president of Campbell- 
Ewald Co., to stand for an ovation. 
Harvey J. Campbell, executive vice- 
president of the Detroit board of 
commerce, will act as toastmaster. 





British Limit Car Sales 
At Home to 80,000 


council sessions} but also on policies, programs and 
under an expand-| procedures,” Smead states. 


rd anya "a. Smead said that dealers will elect 
nounced last week | their zone councils by Aug. 31, dis- 
by L. W. Smead, trict councils by Sept. 14 and re- 
Ford general sales | S10nal councils by Sept. 28. Region- 
manager. al councils will choose national 
The revision of | council members to represent them 
the dealer council |#t Dearborn Oct. 16-18 in meetings 
program followed | With Ford division executives, 


recommendations | Objectives of the new program 
by dealers oo ne. are the exchange of information 











i eee ing the 1950 na-| and ideas between Ford and its 


tional Ford Dealer Council meeting! dealers, assistance in develop- 

in Dearborn, Smead said. ment of merchandising and train- 
“Our dealer council program for | ing programs and the presenta- 

1951-52 will be the best in the tion of dealer and customer rec- 

industry,” Smead declared. “Coun- | 0mmendations, Smead said. 

cil representation will extend to | Under the new program, all deal- 

all dealers at the zone level and po in each zone meeting will draft 


| 


meetings will be held twice a year |recommendations and elect two 
| for the first time. \delegates to represent them on a 
“An important step in our new |district dealer council. Each dis- 


|plan is an increase in total mem-|trict then will name two delegates 


bers on the national council from/to a regional council which in turn 
12 to 18, six of whom will be hold-|will elect three national council- 
overs for one year to lend experi-|men, one being a hold-over mem- 
ence to each new group. | ber. 


Quantity 


PRODUCTION 


oi 
IRON CASTINGS 


ONE OF THE NATION'S 
LARGEST AND MOST MODERN 
PRODUCTION FOUNDRIES 
34 


GREY 


Soe Ubi ae lt 


THE WHELAND COMPANY 


FOUNDRY DIVISION 





LONDON, England. — British 
automobile makers will be lim- 
ited in domestic sales to 80,000 
cars in 1952, in an effort to con- 
tinue present high export rates 
and help redress Britain’s un- 
balance in foreign trade. 

This will be a cut of approxi- 
mately 20,000 cars below the cur- 
rent year. 





MAIN OFFICE AND MANUFACTURING PLANTS 


CHATTANOOGA 2, TENNESSEE 














AUTOMOTIVE NEWS, AUGUST, 27, 1951 7 51 


ve 


iti 
the 


ee ON hme 


n 


TO 


" ~—— ; ADVERTISING 
= 5. @ ADVANTAGES! 


ind 
1, Reaches your locale’s freest spending audience 
ect the sporting public. 
s- 
= 2. Four Day Advertising effectiveness. The public 
“e keeps the Thursday clipping for comparison 
~ with the weekend scores. 
ae 92% male readership; 61% women (by actual 
age survey). 
Pa YOU CAPITALIZE ON THE 
m HEADLINES—THE FALL SEA- 
- SON’S MOST PUBLICIZED 
. PASTIME! 
n- PROVEN—the Best me- 
a- dium to get your sales 
c- message across to MOST 
of the people at the LOW- 
ait EST COST! 
aft 
wo 
la 
lis- 
tes 
urn 
cil- 
‘m- Rated “Tops” by America’s leading 


sports authorities. 


Harris gave NEWS’ readers 
nine Bowl football winners 


Upsets were many in college football bowl 
games and Joe Harris, DAILY NEWS sports prog- 
nosticator, called the turn on each one of them. 

Harris predicted Michigan's win over California, 
Tennessee's conquest of Texas, Clemson's triumph 
of Miami (Fla.), the West team’s victory over the 
East, Morris-Harvey’s decisioning of Emory & 
Henry and Miami (Ohio) University’s win over 
Arizona State (Tempe) 

All told Harris was correct on nine of the 11 
played games. Thus he continued his success of 
other years as Joe had 10 out of 11 in 1950 and 
10 out of 10 in 1949. 

He was one point off on the final outcome of 
Michigan’s 14-6 win over California as he predicted 
a 14-7 game and Tennessee's 20-14 triumph of 
Texas as he predicted a 21-14 fracas, 

He had five perfect team scores and was but 
one point off on five other team scores. , tT Sables 

Harris’ basketball predictions, another DAILY 
NEWS feature, are found each day on these 
pages, 


ASSO Ta set Td 


Joe Harris’ 


Sold exclusively ‘Forecast Record’ 


to one advertiser 
for each terri- 


tory. Amazing Record for 1950 
83.6% accuracy 


i ioe. “eae 
leks to'1930, 828% accuracy 
* 
$5 weekly under 30,000; 
$10 weekly under 60,000 pop.; 
$15 weekly under 80,000 pop.; $25 
weekly under 100,000 pop.; $30 oo ° 
weekl d 2 ; 
y under 200,000 pop.; $40 + 1949 Bowl Games — 10 out of 10 


weekly under 300,000 pop.; $50 
per week under 400,000 pop.,; cities 1950 Bowl Games — 10 out of 11 


Write, Wire or Phone over 400,000, prices quoted on re- x see - e 


JOE HARRIS quest et 
a’ ° Predicts not only win- 


1430 SPRUCE ST. g 
Phila. 2, Pa. Kl-ngsley 5-4856 ; oe ee Probable 
ores: 


26 exact team scores out of every 
50 games 
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Sell the 
NEWS Readers 


... and you sell the 
_ Whole Buffalo Market 
- of over 1,400,000 
People 


285,000 
DAILY CIRCULATION 


ees 
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On the Financial Front. . . 





Peak Earn 
By Higher 


Raptors high business earnings 
were chopped down sharply by 
higher taxes and rising costs dur- 


ing the first six months of 1951, 
Exchange Magazine reports. 
Steepest decline was noted in 
the automotive group, down 37.5 
percent. 
“First quarter earnings this 


year,” according to an analysis in 
the publication’s August 


At the end of the first half this 
lead dwindled to 4.2 percent.” 


As a result, the magazine stated, | 
first half showed | 


profits for the 
only a slight gain 


half of 1950. 

. analysis was based on re- 
turns from 460 companies this 

year, against 454 last year. 

In addition to the effect of taxes 
and costs, the magazine commented, 
earnings were adversely affected in 
some industries by sales slumps and 
difficulty in getting supplies for 
producing peacetime goods. 

The article pointed out that de- 
spite such handicaps numerous 
companies made excellent show- 
ings. 

Aircraft concerns, for instance, 
turned in a year-to-year gain of 57.4 
percent. Paper manufacturing com- 
panies topped the first half of 1950 
by 46.8 percent in the first six 
months of 1951; machinery and 
metals companies were up 34.7 per- 
cent, mining 26.2, petroleum and 


over the first 


* * * 


issue, | 
“topped last year by 29.3 percent. | 


ings Sliced 
Taxes 


June 30 totaled $33,864,101, com- 
pared to $30,420,087 in the corre- 
sponding period of 1950. Net earn- 
ings for the period amounted to 
$1,245,693 or 78 cents a share com- 
pared to $1,597,701 or $1.22 a share 
last year. 


Brake Shoe 
Nets $3,779,934. 


The first six months of 1951 were 
the highest in sales in the 49-year 
history of American Brake Shoe, 

ms William G. Given 
jr., chairman, re- 
ported. Net earn- 
ings were $3,779,- 
934 compared 
with $2,529,800 in 
the same period 
of 1950. Earnings 
for the first half 
were equal to 
$3.09 a share, 
compared to $2.15 
for the same pe- 
riod of 1950. Earn- 
second quarter were 





| 
| 
| 
| 
| 


| 
| 


Wm. B. Given 


ings for the 
$2,084,337. 


Gabriel Dips 
Profit Declines in Half 


To $291,470 


Gabriel Co.’s net profit, after all 
charges, including provision for 
federal income and excess profits 
taxes, for the first 
half was $291,470, 
President John 











1951 of $1,908,037, equal to $2.76 1 


share, The earnings compare wit» 
$1,823,920 or $2.67 a share, in tke 
corresponding period of 1950. 

Sales and other revenues for tke 
latest half-year were $27,607,423 cr 
41 percent ahead of the first haf 
of last year, when they were $19 - 
222,416. Provision of $2,977,468 for 
taxes on income was 2% times the 
$1,198,441 required in the corres- 
ponding 1950 period. 


* * * 


e 
Firestone Splits 
Directors Ask OK 
On 2-for-1 Deal 
Stockholders of Firestone Tire 
and Rubber will vote Sept. 8 on 


splitting the common stock on a 
two-for-one basis. The board of di- 
rectors has voted to divide the 
shares to expand the market and 
obtain a wider public ownership. 
The present authorized 3,500,000 
shares of common stock with a par 
value of $25 will be doubled to 
7,000,000 with a par value of $12.50 
when the move is finally approved 


The back pages of every issue of AUTO- 
MOTIVE NEWS contain the WANT AD 
Section Others are profiting from AUTo- 


MOTIVE NEWS WANT ADS! Are you? 


EDWARD H. BUTLER 


KELLY-SMITH CO. 


natural gas 41.7 and railroad and 


H. Briggs has an- 
j};nounced. This 
;}compares with 
| $388,172 in the 
| corresponding 


Editor and Publisher Nationol Representatives |rail equipment 20.2 percent. 


WESTERN NEW YORK’'S GREAT NEWSPAPER ‘ ‘Hudson Reports 
coneesaes a . — | 1950 period. He 


Income Drop attributed the 


Hudson Motor Car Co. reported drop to higher 
|consolidated net income for the six | taxes and costs. 


months ended June 30, 1951, of; Sales showed a  yyaaut Briggs 
TO PREVENT CRACKED BLOCKS, BROKEN | $1,938,117.61, equal to $1.02 per| gain this year to 
ishare, after all charges including | 57,418,942 from $5,547,407 last year. 


CRANKSHAFTS, SCORED CYLINDERS, USE THE \Per share earnings were 52 cents 
versus $1.13 in the first six months 
of 1950. 

Only one month's operations of 


| Burd Piston Ring and the Work- 


| depreciation, interest and provision 


7 / Ti i for federal, state and foreign in- 
shitt© meter tal 


come taxes and federal excess prof- | 
its taxes. 

| > 2 i > i | . . . . 
‘ame a ee aoe — of | shop divisions are reflected in this 
|come of $6,547,783.82, equivalent to | Teport. 
/$3.43 per share after income taxes. 


Get peak performance, longer engine life, 


4 a * 


and king-size savings . 
|Minn. Mining Sales Rise 


30 Percent in First Half 


* * * 


| 
| 1 
: Fruehauf Earns Minnesota Mining & Mfg. Co., St. 
| das Paul, reports sales for the first half 
: $3,600 l 229 of 1951 totaling $85,850,163, a 30 
|percent gain over the $65,577,460 


| Net sales for the first six months : , 
lof 1951 for Fruechauf Trailer were S@les in the same period last year. 
| $76,829,316 compared to $52,877,718 Despite the gain in sales, the | 
lin the same period of 1950, Net|company reports that net income 
|earnings for 1951’s first six months, |after taxes and all other charges 
lafter providing for taxes at 62 per-| Was $7,951,939, compared with $8,- 
lcent, totaled $3,651,229 in compari- | 816,389 for the first six months of 


lson with $2,655,037 last year after | 1950. 
taxes at the adjusted rate of ap-| : 


proximately 52 percent. Earnings| Graphite Bronze Net 

per share in 1951 were $2.35 on a7 
1,459,147 shares as compared to | $1,908,03% for 6 Months 
$1.99 on 1,215,956 shares in 1950. Cleveland Graphite Bronze 


+ * 
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KUECKEN 


REG. TRADE MARK 
PARAMOUNT FABRICATING CO 
Deweit 16, Mich, U.S.A 
(potent opplied for) 


The secret of good truck driving is the 
orrect use of gears and engine The 
shiftometer, a unique electronic instru- 
nent, shows exactly when to shift 
zears, up or down, to keep the engine 
»perating in its most efficient speed 
range. All gear change decisions are 
nade for the driver—no guessing, no 
nore listening for “lugging” sounds, 
Better road 





Sales for the three months ended ' reported profit for the first half of 





8 





EASY TO READ—EASY TO USE 


The three operating divisions on the dial 
mean shift Down, Run, and shift Up. 
Always use the gear which keeps the 
pointer in the Rv» area. That's all. 


10 more /ate shifting. 
ipeeds, safer passing, savings in fuel, 
‘educed maintenance costs are yours 
with a Shiftometer. 

NOTE: Dealers, avoid engine warranty expense and keep customers satisfied. 





ories still available. 


TRUCK OPERATORS c-—------------- 1 
>5 ‘ A Pg , re z Ce ° 

end today for complete data, test | aa : a ' A 

eports and prices | Detroiw 16, Michigan 1 | 
: 1 Please check. | Send complete information regarding the Shiftometer. | | | 

| 
TESA TTL) ce) 3) | Firm Name ae | | 
Ba | | Dealer-Sponsored Outboard Event— 
— -~ ae _ mata - | : ¥ | | Pat pringle (right), owner of Pringle Buick, Paw Paw, Mich., smiles as the Jock | 
a Cp ———Zone—__ mate o | Shafer trophy is presented to Bob Leslie (left), 18-year-old outboard racer following | 


Requested by 


Lewmar www wesw eee eare 


commodore of the Gull Lake boat club of Kalamazoo, Mich., makes the presentation. 


An estimated 3,500 persons attended the race. 


. | the Paw Paw regatta on Maple Lake. Pringle sponsored the event. John Websters | 
LJ Please check. | 











Sottins motor cleaning jobs is 
a source of income you shouldn't 
overlook. And, it’s more profit- 
able when you use Super 
Magnusol—the cleaner that cuts 
your labor costs per job to a 
minimum and gives customer 
satisfaction. Just spray it on— 
hose it off! No expensive equip- 
ment needed! 

Show customers their dirty 
motors ... tell them why they 
should be cleaned . . . and then 
sell them on having the job 
done—the Super Magnusol way! 


Write for details 
on how you can 
start Cleaning 
Motors for Profit! 


MAGNUS CHEMICAL COMPANY 
97 South Avenue, Garwood, N. J. 
in Canada—Magnus Chemicals, Ltd., Montreal. 
Service representatives in principal cities. 
_ 


A Cel hg: 


EQUIPMENT + METHODS 
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- must 

...on Permakrome License shift: 

Plate Frames, Mono Plates and them 

Monograms. The | 
Made by Benmatt, the world’s can 

largest manufacturers of License emer 

Plate Frames. Call or write for territ 


the representative nearest you. 
They’re in all principal cities. 


. . } 
Millions of cars carry§ 


Benmatt Dealer Identification. > 
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Myner in New Spot 


Myner Motor Co. has moved into 
new location at 975 Texas Ave. 


hreveport, La. 


Let us send you 


The KIPLINGER 
LETTER 


to help you plan ahead 
13 weeks’ trial, only $3 


ou use the Kip- 
etter, because: 


You'll profit when 
linger Washington 


‘Sentiment Prevails Against Hikes . . . 


|changes in vehicle speed limits re- 
|ceived a mixed reception in state 
| legislatures throughout the country 
|this year, with much of the action 
| 


| NEW YORK.—Bills 


negative, a survey reveals. 

In New Jersey, one of the com- 
paratively few states in which af- 
'firmative legislation action was 





Speed Limit Proposals 
| Get Mixed Reception 


proposing |limit of 65 miles an hour and a 


night limit of 50 miles was recently 
passed by the Missouri house of 
| representatives and returned to the 
|state senate for consideration of a 
|change which some representatives 
said would kill it. The house 
amendment would require a mini- 
mum jail sentence of 60 days for 











|taken on the issue, the maximum | 4 yone who violated the speed lim- 
| |speed limit was increased from 45|it while intoxicated. 
shortages. i | to See ae an ar The ar eae | Changes in speed laws also were 
’ wane 4 : nacted as part of a revised venhicile| proposed in the legislature of a 
@ You'll get advance information be hi : | EOP 8 e 
and undieets that keep you ahead I |code, under which maximum speed | number of other states this year, 
of competition—and warn you of | | limits were raised from a former) with complete information on final 
changes affecting your job, your J | Seneral limit of 40 and 45 on posted | action not immediately available. 
business, your earnings. i one G. ten hea wee ae SS Ce - 
When you receive your first Wash- | form 50 miles an hour, and from 20 £ : + 


f 
i 
{ 
' 
f 
: 
i 
i 
I 
I 
1° You'll find out what to expect in J 
i 
i 
I 
I 
I 
i 
I ington Letter, you'll understand why ! | to 25 miles an hour in built-up sec- 
I 
I 
I 
i 
I 
i 
i 
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i 
I 
I 
I 
I 
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government policy, business 
trends, taxes, production, controls, 


it is so important to board chairmen, J | tions. 
to rising executives, to the owner of Under New Jersey’s new law, 
| the state highway department or 
municipalities, subject to approval 
by the motor vehicle director, 
have the power to impose limits 
greater or lower than those pre- 
scribed generally. 

A bill enacted by the Washington | 
state legislature boosted the speed | 
limit from 50 to 60 miles an hour| / 
J |on designated highways. 

West Virginia’s legislature enact- | 

ed a revised vehicle code, under! 

1 which speed limits for cars and all 
] trucks of less than 4,000 pounds 


KIPLINGER /Culees- I gross were increased to 55 miles an 


| hour. A 40-mile-an-hour limit is 
I fixed for all trucks of greater than | 


a one-man shop. Each weekly Letter | 
is packed with facts...no editorials | 
about what “ought to be,” but prac- I 
tical, useful guidance on how to plan 
for today’s difficulties—and today's I 
opportunities. t 

You can have the Washington Let- 
ter on your desk every Monday morn- I 
ing for 13 weeks for only $3.00. J 
(Regular full-year rate is $18.) 

Just tear out this ad, and return it 
to us today. Attach your check, or 
tell us to bill you later. Either way, 
we'll start your trial subscription 
immediately. 


ee 


| Room 82, 
caw aes ee ee eee eee A Subject to further restrictions in 
municipalities and congested areas. 
A bill fixing a speed limit of 45 
miles an hour for trucks weighing 
'more than 10,000 pounds was given 
| final passage by the Wisconsin leg- 
}islature, It had been recommended 
'by the state legislative council’s 
| highway advisory committee to pro- 
| tect the state’s highways from dam- 
'age by heavy hauling. | 
Still pending in the Wisconsin 
legislature was a bill to restore 
authority to the state highway 
commission to set speed limits on 
parts of the state highway sys- 
tem. Sponsors of the measure said 
the authority had been uninten- 


DEALERS! 









Wis. Truck 


WE 
WHOLESALE 
USED CARS 


Dick CONNELL 


12240 JOS. CAMPAU 
DETROIT’S OLDEST 


MADISON Wis.—How the aver- 
jage weight of loaded trucks on 
Wisconsin highways has steadily 
and substantially increased during 
| tionally removed from the stat- (the last 15 years is shown in the 

utes in 1949. state highway commission’s 1950 re- | 

Utah’s legislature enacted a bill to; port on traffic trends. 
permit the governor to set speed) The report shows that last year | 
CHEVROLET DEALERSHIP \limits in time of national omen} the average weight of tractor- 

TW 1-0600 er: ._,. | semitrailer combinations weighed 

- |. Rejected in the Delaware legisla-| gt state loadometer stations was | 

ture was a bill to increase the maxi-| ghoyt 40,000 pounds. In 1936 the | 

|mum speed limit to 60 miles per | average was only about 27,000 | 

Cre7 I CONNELL |hour. Present Delaware limits are! pounds, it was said. The average | 

HW Vee e THD yA |50 and 55 miles per hour for pas-| o¢ ali trucks and combinations | 

12330 JOS. CAMPAU 
TW 3-5100 


|senger vehicles and self-propelled | 
passenger buses. 

DETROIT'S VOLUME 

CADILLAC DEALER 


Florida’s legislature turned down | Transport Show 
DEALERS ONLY 


ia bill to make the speed limit on = 
Set in New York 


state highways 65 miles an hour. 
NEW YORK.—The 1952 National 


Although Florida does not have a 
\flat speed limit at present, speeds 
Transport Vehicle Show and Fleet 
Maintenance Exposition will be 


above 60 miles an hour in daytime 
held in New York, Feb. 26-28, ac- 


or 50 miles at night are considered 
prima facie evidence of reckless 

|cording to the Automotive Trans- 
port Trades Council. 


driving. 
’ Defeated by Kansas lawmakers 
| was a bill which would have The show will provide demonstra- 
placed a speed limit of 60 miles aN tions and instruction in the prac- 
hour on the state’s highway dur- | tice of preventive maintenance. 
In addition, the meet will provide 
contact between fleet engineers and 


ing the daylight hours and 50 
miles an hour at night. 

members of the engineering staffs 
of truck manufacturers. 


A bill to establish a speed limit 

'on Illinois highways of 60 miles an 

| hour in the daytime and 50 miles an| Chairman of the Transport Coun- 

hour at night was killed by the low- | .j) #7 Franklin Turner, said the 
February date was selected as a 
time when operating and executive 


er branch of the state legislature, 
personnel would least probably be 


|Illinois motorists now are not gov- 
erned by a specific speed limit. 
tied up with emergency conditions. | 


They may lawfully travel at any 
rate deemed reasonable and proper 
| | considering road conditions. 
*| Montana’s legislature rejected a 
| bill to establish a maximum daytime 
speed limit of 60 miles an hour, 
while North Carolina lawmakers 
defeated a bill to reduce the speed 
limit for trucks from 45 to 40 miles 
an hour. Also turned down in North 
|Carolina was a bill which would 
|have required a governor on the 
jcar of any person convicted of 
| speeding beyond 65 miles an hour. 
Pending in the Alabama legis- 
lature was a bill that would set a 
top speed limit on state highways 
| for automobiles of 60 miles an 
hour in the daytime and 50 at 
| night; trucks, 50 during the day 
| and 40 at night. Bills pending in 


Quebec Terminal Opened 


On Route de la Savanne 

QUEBEC, Canada.—The new Di- 
rect Motor Express, Ltd., truck | 
transport terminal, has opened on| 
Route de la Savanne, Quebec. | 

The new terminal, designed to} 
expedite handling and inter- and 
intra-provincial highway transport, 
is built to handle 25 trucks and 
trailers at one time. 

The two-story building has of- 
| fices, dormitories with sleeping ac-| 
|/commodation for highway drivers, | 
/lunch and rest room facilities. 


NEW YORK’S FINEST 


Their wreckers 


. want the best. 





must work ‘round the clock with three 
shifts. Well-built wreckers have proven 
themselves for fast efficient service. 
The men who drive them know they 
can rely on these wreckers in any 
emergency. Discount to dealers. Open 
territory available. Write for catalog. 


WELD-BUILT 
BODY COMPANY 


5903 Preston Court 
Brooklyn 34, New York 


Heilbroner Moves 
| Heilbroner Motors, Inc. (Dodge- | 


permit a 50-mile speed limit for | Plymouth), Henderson, Ky., has 
trucks. |moved from 116 Second Street to 


A bill fixing a daytime speed |Green and Center Sts. in that city. 


California include a measure to 






Average Up from 13,000 to 24,000 Pounds 
In 15 Years, States’s Report Shows 


| any 
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Captive Motorist | 
Double Parkers Held Liable 


For Damage Suit 
NEW YORK.—A legally parked | 


;motorist can sue another double | 
|parked for damages if the latter 
prevents him from moving, says 
municipal Court Justice Maurice} 
Wahl. 

Justice Wahl cited a District of | 
Columbia Court of Appeals decision | 
upholding the right of riders to| 
travel on street cars and buses 
without being forced to listen to 
broadcasts. 

“If a ‘captive audience’ has the 
right to make known its plight and | 
pray for relief, so may a ‘captive| 
automobile,’” the justice ruled. 

In a case involving a New York 
driver held against the curb by a 
double-parked car, Justice Wahl 





suggested that the motorist barred 
from moving might even sue for 
false imprisonment. 





Coming + pelig pas Fevaps shied with 


LLBIL LLAUSELLU 


KING aN 


* MLN DOLLAR ‘Swowmooe,/ 


1729HSt., N.W., Washington6, D.C. I | 4,000 pounds gross, These limits are | Which End Gets the Ticket?— 


Police here know that one end of Bennie Blaushild's two-way car is parked on 
the wrong side of the street. Gagster Bennie'’s ‘Model 80" (since it is built from two | — 
1940 Dodges) is shown in front of his show room at Shaker Heights, O., where he is | 
a Dodge-Plymouth dealer. Ed Goldie and Al Tully of the Blaushild staff are the drivers 
of the car. 


Loads Rise 





rose during the same period from 
about 13,000 to 24,000 pounds. 

(The legislature is now in the 
process of revising weight limits to 
impose more severe penalties for 
violators of weight rules.) 

Other highlights of the 1950 traf- 
fic study: 


Wisconsin highway traffic 


Commercial vehicles of all 
weights and combinations aver- 
aged 8.45 miles to the gallon of 
gasoline, 6.44 per gallon of diesel 
fuel, and 4.82 gallons to the mile 
of butane used last year. 

Of the rural roads in the state, 
the rural state and federal trunk 
highways carry the bulk of traffic, 
3,831,778,000 miles traveled last year 
against 1,272,208,000 for county 
trunk highways and 688,896,000 for 
town roads. 

Average speed of vehicles de- 
clined slightly last year, It was 
about 48 miles an hour for all 
vehicles, against an average of 50) 
the previous year. 

Motor fuel consumption has vir- | 
tually doubled in the last 15 years. 
It totaled more than 800,000,000 gal- | 
lons last year, and each recent year | 
has shown a rapid gain in usage. | 

The voluminous report was pre-| 
pared by the traffic planning divi- | 
sion, headed by W. D. Ryan. 


Truck Survey 


(Continued from Page 34) 

a shortage in trucks for the past | 
several months.—(Gordon Hebert.) | 
* * om | 

Los Angeles 

Roce stocks in Southern Cali-| 
fornia are low. A few dealers} 
are overstocked with heavy-duty 
trucks, but light equipment is in| 
demand. Dealers are not promising | 
delivery before 30 or 60 days on 
%-tons or pickups. | 
Dealers believe the reason for the | 


shortage is that the military is 
taking a lot of the production. 
Dodge dealers are not promising} 


Power Wagons for 10 to 12} 
months. Dealers believe new-truck | 
outlook for balance of year is very | 
good. However, almost all admit 
trouble in disposing of used trucks 
and many have a big supply on 
hand.—(L. C, Barnard.) 
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Corsicana Opens 3rd Lot 

Corsicana Motor Co. (Kaiser- 
Frazer), has opened its used-car 
lot No. 3 at Fifth Ave. and High- 
way 75, Corsicana, Tex. 
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in- | 
| creased nearly 14 percent last year 
|over 1949. 


| WITCOTE Undercoating 
| stops car vibration, noise, 

rattles, and squeaks. Pre- 

vents heat and fumes from 
| working up through the 
| floor. It also prevents un- 
| 


dercar rust... lasts the life 


-| of the car. Valuable to car 


owners, and profitable to 
car dealers. 


GET IT FROM YOUR JOBBER 


ASK FOR IT BY NAME- GENUINE 


Le 


GNDERCAR 
PROTECTION 


PRODUCT OF WITCO CHEMICAL CO., CHICAGO 








AUTO-TRUCK 
WRECKERS 


| 
| 





| 6-ton Braden power winch unit with 2-ton 
| hand winch for lowering and raising boom. 
| Most sturdily built 


power wrecker in the industry. 
WRITE, WIRE OR PHONE 
Auto-Truck Equipment Co. 


8300 LYNDON DETROIT 21, MICH 
WeEbster 3-9040 


modern streamlined, 








Help, Help! 


we are speeding an- 
swers to inquiries on CAR- 
at yale as 


LIFE GUARANTY 
rapidly as we can, but we 
still haven't caught up. Your 
request for information will 
be answered at the earliest 
possible time. 


WRITE OR WIRE 


THE CARLIFE GUARANTY 
8827 Strathmoor 
Detroit 28, Mich. 
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AFL Drivers Hit 


Auto Excise Tax 


HARTFORD, Conn.—Joint Coun- | 
cil 64, International Brotherhood of | 
Teamsters, Chauffeurs, Warehouse- 


men and Helpers (AFL), has 
charged that an increase in fed- 
eral automotive excise taxes will 


seriously hurt the working classes. | 

Andrew Christen, secretary of | 
the council, termed the proposed in- 
crease “discriminatory” and _ said 
that his AFL union members de- 
pend on a strong highway trans- 
portation industry to provide ade- 
quate wages and job security for 
them. 

U. S. Senators Brian McMahon 
and William Benton, Democrats of 
Connecticut, have been informed of 
the council's opposition to increased 
rates. | 


The back pages of every issue of AUTO- 
MOTIVE NEWS contain the WANT AD 
Section. Others are profiting from AUTO- 
MOTIVE NEWS WANT ADS! Are you? 
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—Coming Events== 


Dealer Conventions 


Sept. 13-16— Federation of Automobile 
Dealers’ Assns. of Canada, Banff, Alta. 
Sept. 16-18—28th Annual Convention, New 


York State Auto Dealers Assn., Saga- 
more hotel, Bolton Landing, Lake 
George, New York. 
Sept. 16-18—Annual convention of Ken 
tucky Automobile Dealers Assn., Ken 
tucky Lake, Gilbertsville, Ky. 


Sept. 17-18—Convention of Wisconsin Au 
tomotive Trades Assn. Hotel Schroeder, 
Milwaukee. 

Sept. 24-25—New Mexico Automobile 
Dealers Assn. annual convention, Murray 
hotel, Silver City, N. M. 

Sept. 24-26—National Truck Body Manu- 
facturers and Distributors Assn., annual 
convention, Haddon Hall, Atlantic City, 
N 


@ 
Sept. 27-28—Convention of Kansas Motor 
Car Dealers Assn., Town House, Kansas 
City, Kans. 
Sept. 27-28—33rd Annual Convention, New 


Jersey Automotive Trade Assn., Hotel 
Traymore, Atlantic City, N. J. 
Sept. 30-Oct. 1!-2— Automobile Dealers 


Assn. of Alabama, Inc., annual conven- 
tion, Buena Vista hotel, Biloxi, Miss. 
Sept. 30-Oct. 2— South Carolina Auto 
Dealers Assn. convention, Myrtle Beach 
(Ocean Forest hotel). 
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* HELPER SPRINGS 
* BUILD-UP KITS 


®@ Maximum truck protection with a minimum of effort sales and installa- 
tion wise. It does not take a big sales talk to convince your truck cus- 
tomers that they should have the protection of Trainor Helper Springs 
and Build-Up Kits to guard against breakdowns caused by ex- 


cessive loads. 


Trainor Helper Springs are individually load tested and engineered 


for maximum carrying capacity with the least amount of increased 
weight—the best spring protection for all ¥2, % and 1 ton trucks. 

Trainor Build-Up Kits provide safe extra carrying capacity for all 
1%, 2 and 3 ton trucks. These kits come complete with extra long 
U-bolts, rebound clips and bolts, are specially engineered for the job. 


The next time you order from your jobber, specify Trainor Helper 
Springs and Build-Up-Kits famous for over 50 years. 
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Oct. 1-2—32nd annual convention, Minne 
sota Automobile Dealers Assn., Radisson 
hotel, Minneapolis. 

Oct. 4-6 — Pennsylvania Automotive Assn. 
annual convention, William Penn hotel, 
Pittsburgh. 


Oct. 5-7—Idaho Auto Dealers Assn. con- 
vention, Sun Valley. 

Oct. 7-9—The South Dakota Automobile 
Dealers Assn. 1951 annual convention, 
Mitchell. S. 0 

Oct. 7-9—The Mississippi Automobile Deal 


ers Assn, 1951 annual convention, Biloxi, 
Miss. 

Oct. 14-16— Tennessee Automotive Assn. 
convention, Buena Vista hotel, Biloxi, 


Miss. 

Oct. 21-23 — Florida Automobile Dealers 
Assn., 1951 Annual Convention, Tampa 
Terrace hotel, Tampa, Florida. 

Oct. 21-23—Georgia Automobile Dealers’ 
Assn., General Oglethorpe hotel, Savan- 


nah, Ga. 

Oct. 29-30—Annual Convention, Ohio Au- 
tomobile Dealers Assn., Dayton Biltmore 
hotel, Dayton, Ohio. 

Nov. 3-6—Texas Automotive Dealers Assn. 
Shamrock hotel, Houston. 

Nov. 4-5—Texas Used Car Dealers Assn 
1951 convention, Waco, Texas. 

Nov. 7-9—American Society of Body En- 
gineers, sixth annual technical conven 
tion, Rackham Memorial building, 
Detroit. 

Nov. 14-15—Annual meeting of Oklahoma 
Automobile Dealers Assn., Skirvin hotel, 
Oklahoma City, 

Nov. 19-2I—Automotive Trade Assn. of 
Virginia convention, John Marshall hotel 
Richmond, Va. 

Nov. 27-29—Annual convention of National 
Used Car Dealers Assn., Hotel Tampa 
Terrace, Tampa, Fla. 

Dec. 6—Utah Automobile Dealers Assn. 


Dec. 7-8— Annual convention, Montana 
Automobile Dealers’ Assn., Placer hotel, 
Helena. Montana. 


Jan. 27-30, 1952—NADA convention, Wal- 
dorf-Astoria hotel, New York City. 
& * * 


Dealer Auto Shows 
March 29-Apr. 6, 1952—!952 Seattle Auto 


show, sponsored by Seattle Automobile 
Dealers Assn., Field Artillery Armory, 
Seattle. 

* * * 


Aftermarket Shows 


Feb. 28-March 2, 1952—i952 Pacific Auto 
motive show, Pan Pacifis auditorium, 
Los Anaeles. 

March 20-23, 1952—/0th 
Automotive show, Sar 
seum, Houston, Texas. 

%* * * 


General 

Sept. 3-7—|20th National Diamond Jubi- 
lee meeting, American Chemical So 
ciety, Hotel Staller, New York City. 

Sept. 12 — American Petroleum Institute 
(Lubrication committee business meet- 
ing), The Traymore, Atlantic City, N. J. 

a 12-14— National Petroleum Assn., 
he Traymore, Atlantic City, N. J. 

Sept. 24-26—National Truck Body Manu 
facturers and Distributors Assn., annual 
convention, Haddon Hall, Atlantic City, 
New Jersey. 

Oct. 4—i2th Anniversary Dinner of Auto- 
mobile Old Timers, Hotel Book-Cadil- 
lac, Detroit, 

Oct. 8-12—39th National Safety Congress 
and Exposition of National Safety Coun- 
cil, Stevens Hotel, Chicago. 

Oct. 14-19—World Metallurgical Congress, 
Statler hotel, Detroit. 

Oct. 22-26—Annual convention, American 
Trucking Assn., Hotel Stevens, Chicago. 

Oct. 24—Annual meeting, Equipment & 
Tool Institute, Hotel Sheraton, Chicago. 

Oct. 24-31—Annual meeting, National Lu- 
bricating Grease Institute, Edgewater 
Beach hotel, Chicago. 

Nov. 5-8—Annual Meeting, American Pe- 
troleum Institute, Chicago. 

Dec. 5-7—Annual convention, 
Equipment Wholesalers Assn., 
hotel, Chicago. 


Annual Southwest 
Houston Col 


Motor and 
Stevens 
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Engineering 
Sept. 10-13—Society of Automotive Engi- 
neers, tractor and production forum, 
Schroeder hotel, Milwaukee. 
Oct. 29-31—Society of Automotive Engi- 
neers, transportation meeting, Knicker- 
bocker hotel, Chicago, 


English Driver. 
Aged 60, Sets 


16 Race Marks 


BONNEVILLE FLATS, Utah.— 
A 60-year-old Englishman in his 
tiny Magic Midget set 16 Class F 
American and international speed 
records last week on Utah's salt 
flats. 

Lt. Col. A. T. Gardner registered 
139.3 miles per hour in a one-hour 
run from a flying start to more 
than double the old American rec- 
ord of 66.04. 

He set a one-hour international 
record of 137.4 miles per hour to 
top the old mark of 119.01 set by a 
French car in Class F. 

Gardner was forced to halt his 
attempt at additional records by a 
plugged oil line which heated his 
motor. He said he was “sorry he 
couldn’t go on,” but with another 
motor he is set to attempt five and 
10-mile straightaway records. 


Standard’s 32nd Year 

Standard Motor Car Co., Ine. 
(Dodge), 2029 N. St., Baton Rouge, 
La., has celebrated its 32nd birth- 
day. Lawrence Mann is president 
of the firm; Lewis Gottlieb, vice- 
president, and Jack Atkinson, sec- 
retary-treasurer. 
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Chevrolet Studies Division of War Work— a 
Top Chevrolet officials at the “Spread the Work" clinic to place parts manufacture pI 
| of Wright R-3350 aviation engines in many Chevrolet plants were W. J. Scott (left), 
| general manufacturing manager; B. D. Marshall, manager of defense manufacturing al 
plants, and E. W. Ivey, administrative assistant to the general manager. The clinic was gr 
held in the Chevrolet Aviation Engine division at Tonawanda, N. Y. ei 
pe 
e th 
Dayton to Honor Kettering f 
th 
° + E e,@ _ 
With Science Exposition 
DAYTON.—A “Wonderland of! will be open from 2 p. m. to 10 p. m. 
Science Exposition,” with hundreds | on each of the four days, with no 
of historic and aos ao admission charge. 
|covering the entire floor of Memo- | / ; — ‘ * 
|rial hall will be the highlight of| | Dayton firms which ate Pre” 
|Dayton’s observance of the 75th) Paring exhibits o ngs 
| birthday of Charles F. Kettering, developments include the Nation- 
| Wednesday (Aug. 29). al Cash Register Co., Dayton 
The exposition, dedicated to | Rubber Co., the _Aeroproducts, 
Kettering’s contributions to Amer- | Delco Products, Frigidaire, In- 
ican progress, will be the largest | land Mfg. and Moraine Products 
science show ever held in this | divisions of General Motors. 
part of the country, according to A group of specially invited al 
the committee of businessmen | guests will preview the exposition fa 
making the arrangements. at 10 a. m., Aug. 29. These will in- 
There will be early model auto-|clude a number of Kettering’s inti- 
|mobiles, a cancer display, a scale|mate friends and associates, and th 
{model diesel locomotive, a baby in-|prominent business leaders from ir 
lcubator, parts of the first aerial}Dayton and other parts of the . 
|torpedo, a fever machine, early cash | country. “sg 
registers and _ refrigerators, and a a ee L 
hundreds of other exhibits of Ket- P P h P w 
tering’s inventions and develop- usey Purchases Froperty th 
ments brought from all parts of the} Paul H. Pusey, Inc., Richmond, m 
country. |Va., has purchased the property to 
Running on hourly schedules will|and adjoining lot occupied by the - 





be General 
Progress” stage show, featuring sci- 
lentific demonstrations, and a color 
motion picture on research narrat- 


Motors’ “Previews of 


led by Lowell Thomas. 








surveys 


The exposition, Aug. 29-Sept. 1, 


| 





Crane Co. for $125,000. Paul Pusey, 

president of the dealership, said the 

company plans to use part of the c 
building for storage and rent the 

rest. The lot will be used for a 

parking lot. 








WISE MERCHANDISING REAPS 
DEALERS MORE DOLLARS 


‘A New Approach Is Turning The Tide 


Can you point to increased dollar sales 
as a result of your merchandising and 
advertising program? Perhaps 





much of 
your advertising dol- | 
your merchandising 
expenditure mis - di- | 
rected. If you have 
these 
you're not alone. 
Farrand-Nadell, In- 
corporated, is an ex- 
clusive MERCHANDIS- 
ING - ADVERTISING 
AGENCY for Automo- 
bile Dealers. Through 
extensive car - owner 





H. N. Farrand 


we have discovered the reasons 


East Jefferson Avenue, 
why an increasing number of dealers re- | gan. Or telephone LOrain 7-5214. 


ceive unsatisfactory results from their ad- 
vertising. Today, dealers are using the 
Farrand-Nadell Merchandising-Advertising, 
One-Stop Service 
lar is being lost or| their advertising dollar. 
advertising brings the best return for each 
dollar spent. 


to profitably channel 
Co-ordinated 


Right now, take a good look at your 


problems,|advertising budget. Do you feel that you 

could have a better return for the money 
expended??? 
| you how their complete agency service, in- 
cluding mailing facilities, links all your 
departments to provide a worry-free, eco- 
nomical, powerful advertising-merchandis- 
ing promotion. 


will show 


Farrand-Nadell 


You can contact Farrand-Nadell at 3123 
Detroit 7, Michi- 











In 65 years of research and engineering achievements Robert Bosch GmbH 
has contributed essentially to the growth of the automotive industry. Today 
the vast manufacturing program of Robert Bosch GmbH, Stuttgart, Ger- 


many, comprises the following products: 


BOSCH 
ignition units, spark plugs, gener- 
ators, starters 
BOSCH 
batteries, headlamps, horns, blink- 
ers, car heaters 
4 


BOSCH 

Diesel fuel injection equipment, 
air pressure brakes 

BOSCH 

lubricating pumps, electric tools, 
condensers, etc. 


©) 


’ 


ROBERT BOSCH GMBH 


Export Division 


STUTTGART, 


GERMANY 
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Auto Forum 





(Continued from Page 4) 


subjects that are so vitally affect- 
ing our welfare today. 

During a Presidential election a 
portion of them will form an opin- 
ion, often based on emotion, and a 
certain percentage will know whom 


this group, and this is the reason 
I am calling it to your attention. 
+ + : 


ITH the idea in mind that 
many of the dealers’ employes 
were in this what you might call 


they prefer for senator, but will be|neutral group, some of our dealers 


pretty hazy on the congressional 
candidates. When it comes to the 
candidates for their state officers 
and legislators, or to referendums 
or initiatives that may be on the 
ballot, and local candidates, they 
have no information. Consequently, 
they either do not vote at all or 
they vote only a partial ballot, 
usually voting no, on general prin- 
ciples, on any referendums or 
propositions there may be. 

It is pretty generally admitted by 
all concerned that this middle 
group, who are not committed to 
either party, hold the balance of 
power at election time. Many of 
this group are working for you; in 
fact, there are many indications 
that a lot of you dealers belong in 






OURIER-EXPRESS 
yl SELLS 


WESTERN NEW YORK 


Because WESTERN N. Y. 
1S SOLD ON THE 
COURIER-EXPRESS 


‘is 


ONE REASON is that it’s a well bal- 
anced —— making it an equal 
favorite with both men and women. 


THE PROOF is found in the fact 
that the largest newspaper circulation 
in the state, outside of New York City, 
is the Sunday Courier-Express*. . . 
Leading merchants selling men, as 
well as those catering to women, find 
the morning Courier-Express the 
most economical and productive way 
to reach those families with the most 
money to spend. 

*290,348 ABC Audit, 9/30/50 


CcoLor for Greater Selling Power. 
Full color (two, three er four) 
available weekdays... blaek plus 
one color, Sundays. ‘ee 


BUFFALO 
COURIER-EXP 





yi NAME PLATES 
\\ PRECISION CAST ... 


ELIMINATING ALL DIE COSTS 


Quontities os low os 100 may be 
ordered with original design for every 
job! Proof of design submitted for 
opproval. Heavily ploted. 


Write for details. 


29th & McKean Sts. 
Phila. 45, Pa., Dept. A 


SELL THE 


DINSMORE 
AUTO 
COMPASS 


Beauty, 
curacy mean 
fast sales. 
Quick turn- 
over assures 
fat profits. 
Quickly installed and 
adjusted. 


Pioneers in compass development 
since 1927 


ac- 





$5.49 


illuminated 


Dinsmore Instrument Co. 
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in the State of Washington held 
meetings prior to our elections last 
fall. They were very careful, of 
course, not to choose up sides and 
to stimulate discussion On the vari- 
ous candidates and propositions be- 
tween the employes themselves, 
only entering into it when they 
were asked a direct question or 
when asked to express their opin- 
ion, 

Unfortunately, the idea was not 
developed in time to have partici- 
pation by very many dealers, but 
the reports from those that did 
have the meetings were good. With- 
out exception, they found that their 
employes appreciated the opportun- 
ity of discussion, with the resultant 
knowledge of the issues involved. 
They did not always agree, but that 
| was not expected. What did happen, 
though, was that the girls in your 
office, the boy who drives your 
pickup truck or motorcycle, heard 
jthe discussion and formed some 
definite ideas on how to vote. And 
what is most important, they 
voted! 

In the event you, as a dealer 
and employer, do not think it 
wise to take the initiative in ar- 
ranging a meeting or meetings of 
this type, you are sure to have 
One or more employes who will 
assume the responsibility, Don’t 
ask them to listen to any candi- 
dates! And, above all, don’t 
choose sides! The idea to get over 
is that we must have intelligent, 
right-thinking people in office 
who have their feet on _ the 
ground and will protect the rights 
of the people as a whole, and who 
will not go into Office with the 
idea of sacrificing the good of 
the whole to gain some personal 
advantage or special favors for 
some minority group. 

I put this before you for your 
consideration for the reason that I 
believe the future of our country 
determines our future, and for that 





Muntz Mapping 
Merger of Auto 
And TV Firms 


CHICAGO.—A plan to merge 
Muntz Car Co. with Muntz TV, Inc., 
came to light last week when two 
Chicago investment securities firms 
revealed that they have circularized 
stockholders of the television com- 
pany urging rejection of the pro- 
posal when it is brought up for 
vote Thursday (Aug. 30). 

Earl W. Muntz, president of both 
companies, and Thomas E. Court- 
ney, chairman of Muntz TV, went 
on record as favoring the merger 
proposal at the rate of 2% shares 


of car company stock for one of | 


the television firm. 

Objectors contend that Muntz TV 
was organized to manufacture and 
sell television sets, and has no right 
to branch out into the automobile 
business. 

Muntz said that the TV outlets 
could be utilized in widening the 
market for Muntz jet cars, sold at 
present direct from the factory and 
through New York and Los Angeles 
factory representatives. 


Jobber ‘Unfair.’ 
N. D. Dealers Say 


BISMARCK, N. D.—The Econ- 
omy Wholesale Supply Co., Grand 
Forks, N. D., has “unfairly” started 
retailing its products on a whole- 
sale price basis, according to the 
Automobile Dealers Assn. of North 
Dakota. 

The association said in a notice 
to all members that the company 
was sending credit cards to farm- 
ers by mail, allowing them to buy 
from the company at a dealer’s 
wholesale price. The Economy 
Wholesale Supply Co. is operated 
by Bob Keisau. 





The back pages of every issue of AUTO- 
MOTIVE NEWS contain the WANT AD 
Section. Others are profiting from AUTO- 
MOTIVE NEWS WANT ADS! Are you? 


| many, 


|been under 





est and make greater personal 


efforts to protect and keep all) 
those rights and privileges which | 


we have enjoyed in the past. 


Attorney Named 
Otis’ Receiver 


In K-F Action 


WILMINGTON, Del.—Delaware's 
chancery court appointed William 
S. Potter, Wilmington attorney, re- 
ceiver for Otis & Co. last week, and 
ordered employes, officials and law- 


yers of the firm not to interfere | 


with him. 

Chancellor Collins J. Seitz ap- 
pointed the receiver in the credit- 
or’s suit brought by the Kaiser- 
Frazer Corp. Otis contends that it 
is unable to pay $3,120,743 judge- 
ment awarded to K-F after Otis 
backed out of a stock deal. 

The court also issued a com- 
panion order enjoining Otis from 
having another receiver appointed 
in any other court, following a 
motion by K-F that Otis was plan- 
ning legal action in Cleveland for 
appointment of a receiver. 

Meanwhile, deposition hearings 
proceeded in common pleas court 
in Cleveland. A motion by Otis 
counsel to terminate or limit the 
hearings was dismissed. 

The Delaware court had previous- 
ly authorized K-F to take testimony 
and copy records of three Cleveland 
banks. 


Ordnance Orders 
Crawford Back; 
Suspends Colonel 


WASHINGTON.—Brig.-Gen. Da- 
vid J. Crawford, deposed com- 
mander of the Detroit Tank-Auto- 
motive Center, has been ordered 
back to Detroit to testify at hear- 
ings to be held there by a House 
subcommittee on government spend- 
ing about Sept. 15. 

At the same time, Army Secre- 
tary Frank Pace jr. announced the 
suspension of Col. S. W. MclIlwain 
as commander of the Toledo Ord- 
nance depot pending further inves- 
tigation of alleged “improper deal- 
ings” on defense contracts. 

Gen. Crawford, who was relieved 
of his Detroit command following 
an investigation by a House sub- 


/committee earlier this summer, had 


been ordered to Heidelberg, Ger- 
but the transfer was re- 
voked. 

The Toledo Ordnance depot has 
investigation by the 
Army since Aug. 16. A House sub- 
committee reported that certain 
officers at the depot “have engaged 
in improper dealings with concerns 
having contracts in_ substantial 
amounts with the depot.” 
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reason we must all take more inter- | 











Nash ‘Select Dealer’ in Alaska— 


The first ‘‘10-point select dealer’ award to an Alaskan Nash dealer was recently 
given Burton E. Carr (second from left), owner of Commercial Automotive Service, 
Anchorage, Alaska. Shown at the presentation are, left to right, L. T. Kouns, Nash 
western sales manager; Carr; Mrs. Carr, and P. W. Pursley, Seattle zone manager. 


Dealers tell me... 





(Continued from Page 3) 


the same time that I did proceeded 
along about the same lines, but the 
two wars that faced us changed 
the economy of the country and 
devaluated the buying power of the 
dollar. I thought maybe it would be 
well for me to take a look at my 
estate standing relative to both 
state and federal inheritance tax 
to see what position I would be in 
should I pass away. This is about 
the position in which I found my 
estate: 
* * * 


More than Offsets 


“"TMHE $120,000 that I had paid a 

premium on for 36 years 
through two very severe depres- 
sions, in which I had made both 
physical and financial sacrifices to 
carry, would all be entirely wiped 
out, together with most of the 
profits that I had in my business, 
that had accumulated up to that 
time. In clearing my thinking on 
this subject I realized the fact that 
I had spent 35 years rearing two 
sons of my own blood and, if there 
was anybody that I should have 
confidence in their ability to carry 
on after I am gone, it certainly 
would not be an administrator but 
would be these two sons. 


“Also, another thing that con- 
vinced me that my sons were 
reliable, honest and knew the 
facts and figures concerning the 
operation of my business was due 
to the fact that they spent six 
weeks in a factory school in De- 
troit. Both were class officers. 
They came back to me and I have 
had no reservations but implicit 
confidence that I should turn 
over to them all of the stock in 
my business that the government 
and the factory would permit me 


New "GREAT" UMBRELLA That Turns Attracts Attention! 
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THE NEW MCFARLAND "“WHIRLABOUT" 
per minute. The “GREAT' Umbrella has always been a real business builder for car lots. It's size and color attract at- 
tention and create interest. It also affords shade and comfort for customers, salesmen and cars. Now with the new “‘WHIRt- 
ABOUT" you can have all of these advantages, plus the added attention and advertising value of motion. For full informa- 
tion, on the McFarland “GREAT" Umbrella and new ‘“WHIRLABOUT,” call, wire or write: McFarland “GREAT" Umbrella Co., 
division of McFarland Awning Corp., 742 S. W. 8th Street, Miami, Fla. 
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to transfer. I have at the present 
time transferred 6624 percent of 
my stock and am continuing until 

I reach the maximum of 75 per- 
cent, 

“IT have no reason to entertain 
the thought of losing voting control 
of my corporation as a lot of 
fathers I have talked to feel that 
they do not wish to turn the con- 
trol of their business over to their 
sons. I think this is a grave mis- 
take on the part of any father, due 
to the fact that his inheritance tax 
payable to the government at the 
time of his death would be a 
greater amount than his son may 
delete out of the business by having 
control. My opinion of this is the 
worst that could happen. But a 
clear cut understanding with your 
son would avoid this.” 

In considering estate planning, 
final action should not be taken 
without consulting an attorney and 
tax counsel, so that all legal tax 
and personal matters may be in- 
cluded and remain in line with the 
very latest developments in inheri- 
tance tax rulings. 


Federal Granted 
Loan from RFC 


WASHINGTON. The Recon- 
struction Finance Corp. granted a 
$3,500,000 loan to Federal Motor 
Truck Corp., Detroit, last week. 

Federal’s president, George H. 
Hammond, said that the money 
would be used exclusively to finance 
production of trucks and parts for 
the government. 

Interest is 5 percent, maturity 
June 1, 1952. There is no bank par- 
ticipation. 
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“GREAT” Umbrella (21-foot spread) that rotates electrically 6 times 
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More Stringent Enforcement Voted .. . 
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Truck Overload Fines 
Stiffened by 16 States | 


By Bethune Jones 
Staff Correspondent 

So legislatures adopted a “get- 

tough” policy toward violators 
of truck load limits during the 1951 
sessions, passing stiffer penalties 
and providing for more stringent 
enforcement programs. 

Stiffer penalties were enacted 
in at least 16 states with a 17th 
state, Pennsylvania, heading a 
similar measure toward enact- 
ment. 

California now prescribes manda- 
tory fines starting at $10 for 1,000 
to 1,500 pounds of overload and 
running as high as $1,000 for more 
than 12,500 pounds overload. Sus- 
pension of any part of the penalty 
on a second offense is prohibited. 

Indiana authorized impounding 
of overloaded vehicles, suspension 
of operating right for periods of 
five to 30 days and the invoking 
of such suspension against all 


New Goals Eyed 
For Southwest’s 


35th Auto Show 


DALLAS.—The 35th Southwest- 
ern Automobile Show to be held in 
Dallas as part of the Texas state 
fair, Oct. 6-20, will set new records 
for space utilized, and displays will 
be more elaborate than ever, its 
sponsors predict. 

Chrysler Corp. is said to be plan- 
ning to send its animated technical 
exhibit of 70 pieces, “New Worlds in 
Engineering,” to the show. 

Plymouth plans to exhibit its 
transparent and illuminated chassis. 
Scheduled to attend the show in 
connection with Chrysler’s special 
exhibits are A. vanderZee, sales 
vice-president, and James C. Zeder, 
director of engineering and _ re- 
search. 

Other makers expected to take a 
big part in the show are Chevrolet, 
Ford, Packard, Studebaker and 
Nash. 

Show officials plan that a collec- 
tion of antique “horseless_ car- 
riages,” which proved a big draw- 
ing card in 1950, will be repeated 
on a bigger scale this year. 


Casco Annnouces 


Lower Prices 


BRIDGEPORT, Conn.— Voluntary 
price reductions on three automo- 
bile accessory items—visors, fender 
guides and steering wheel spinners 
—have been announced by Casco 
Products Corp. 

The reductions, which the com- 
pany said are on prices already ap- 
proved under OPS _ regulations, 
range from 4% to 10 percent. 

Bert G. Cochrane, vice-president 
and general sales manager, said 
that the prices are part of a Casco 
merchandising effort to help dis- 
tributors and retailers keep goods 
moving. 


McLaughlin Aids Medicine 

MONTREAL.—R. S. McLaughlin, 
board chairman of General Motors 
Corp. of Canada, has donated more 
than $1,000,000 for the R,. Samuel 
McLaughlin Foundation. The foun- 
dation will provide financial as- 


| 


trucks of a company operating a) 
single vehicle overloaded. In addi- 
tion to a fine of 10 cents per 
pound for overload, operators may 
be charged with a felony and face 
|a fine or imprisonment. 

+ * * 


GRADUATED scaJe of fines 


jin Iowa, while -Maine provided a 
|sliding scale of fines from $20 to 
$500. 

Maryland imposed a penalty of 
two cents a pound if the excess 
weight is under 5,000 pounds, and 
six cents per pound if over that. 
Vehicles are impounded until 
fines are paid and excess weight 
is unloaded on the spot. 

Michigan adopted a sliding fine 
scale starting at two cents for 
excess load over 1,000 and gradu- 
ating up to 10 cents for excess 
loads of 5,000 pounds or more. Min- 
nesota adopted a fine of $25 for 
excess weights of 1,000 to 2,000 
pounds and a fine of not less than 
$50 for each offense if the over- 
weight is above 2,000. 

Nevada provides for a stop “at 
a suitable place” for removal of 
overload and makes the driver 
and/or employer guilty of a mis- 
demeanor for violating any section 
of the act. 





* * + 


More stringent penalties were 
enacted also in North Caro- 
lina, while North Dakota put in 
a graduated fine from one cent per 
pound on 1,000 to 2,000 pounds of 
overweight, and 10 cents for excess 
over 5,000 pounds. 

A fine of $25 plus $1 per 100 
pounds of overweight in excess 
of 5,000 pounds but less than 10,- 








sistance to graduates of Canadian 
medical schools who plan to teach. 


000 pounds was enacted in Ohio. 
If the weight is over 10,000 
pounds the fine is $25 and $3 per 
100 pounds or imprisonment for 
not more than 30 days. 
Pennsylvania’s law, not yet en- 
acted, would lift her overloading 
fine to $100 plus $2 for each 100 
pounds of overload, while South 
Dakota provides graduated fines 
from three to 10 cents a pound. 
Texas provides for unloading of 
excess weight on the spot except 
for livestock and certain perish- 
ables. 

Wisconsin enacted fines of two 
cents per pound up to 2,000 pounds 


| overload with the penalties increas- 


ing to 10 cents per pound for over- 
loads of 5,000 pounds or more. 
* * + 


= enacting more stringent 
enforcement programs were 
Arkansas, Florida, Idaho, Nevada, 
North Carolina and West Virginia. 

Arkansas concentrated respon- 
sibility for enforcing load limits in 
the state police, which was allowed 
to take on new officers. Florida 
doubled enforcement facilities, add- 
ing six more weighing stations, 
with all being manned by state 
highway patrol on a 24-hour basis. 

The Idaho state police an- 
nounced a “vigorous drive” for 
weight enforcement, while Ne- 
vada authorized police to stop 
for weighing any vehicle they 
have “reason to believe” may be 
overloaded. 

North Carolina provided for 
stricter enforcement by its state 
highway patrol, while West Vir- 
ginia said that the state road com- 
mission’s truck weight enforcement 
division would be expanded. 








Bound for the Traffic Institute— 





Lieutenant C. E. Taylor (center, standing), safety education officer of the Florida 
highway patrol, receives a check as part of a $650 fellowship to attend the fall course 
in traffic police administration at the traffic institute at Northwestern University. 
From left to right, sitting, are C. M. Gay, Florida comptroller; R. A. Gray, secretary of 
state; Fuller Warren, governor, and Richard W. Ervin, attorney general. Standing are 
Col. H. N. Kirkman, Florida public safety director; Taylor, and Walter C. Mallory, gen- 
eral manager of the Florida Automobile Dealers Assn. 
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ranging from $1 to $8 per 100) 
pounds of overload were enacted | 




























Chrysler Measures the Getaway— 
An electronic instrument developed by Chrysler Corp. engineering is used to measure 


and record the acceleration of automobiles from the exact instant of getaway. The 


triple exposed picture above shows how a Plymouth pulls a tape through the timing 
device, using an electronic spark to record results in terms of both distance and time. 


Collyer Blasts Government 
For ‘Socializing’ Rubber 


AKRON.—tThe rubber industry in 
the U. S. has been completely “so- 
cialized” as far as supply and 
usage are concerned, John L. Coll- 
yer, B. F. Goodrich president, 
charges. 

Collyer called on President Fru- 


Chrysler Plant 


For Jet Engines 


Near Detroit 


DETROIT.—The Navy revealed 
the site of Chrysler's new jet en- 
gine plant and the Army released 
some details on the armored troop 
carrier that International Harvester 
will build in defense contract de- 
velopments last week. 


The Navy announcement said that 
the Chrysler aircraft engine plant 
will be built on a 310-acre site on 
Van Dyke road between 16 and 17 
Mile roads north of here. 

Chrysler will build J-48 Turbo- 
Wasp engines under license from 
Pratt & Whitney in the new plant 
for which the Navy has appropri- 
ated $90,000,000 to meet initial costs. 

The armored troop carrier which 
International Harvester will build 
at its Melrose Park (IIl.) plant will 
accompany tanks in combat, the 
Army said. It will carry 12 men and 
mount a 50-caliber machine gun. 


|man to appoint a special commis- 
|sion to develop a policy of compe- 
|tition in rubber “in keeping with 
| the traditions and principles under- 
|lying both our domestic and foreign 
| policies.” 

“As a result of two wars in 10 
|years,” Collyer said, “the rubber 
products manufacturing industry 
now finds itself in a unique position 
among major industries. Govern- 
ment owns the rubber producing 
plants, procures the raw materials 
and schedules production, is the 
only buyer and importer of crude 
rubber, determines the amount of 
crude rubber that can be consumed 
by manufacturers, sets the specifi- 
cations for the use of rubber, and 
determines the price.” 

Such “socialization” of rubber, 
said Collyer, has been tolerated by 
the American people only because 
it was dictated by military security. 

At the end of the present emer- 
gency, he said, the government 
should sell or lease to private indus- 
try all the American rubber plants 
it owns. 


Collins Expands N. Y. Office 

NEW YORK.—Collins & Aikman 
have occupied expanded offices at 
210 Madison Ave., New York City. 
The new offices are in the same 
building as before but are on the 
sixth floor and have double the floor 
space. 


OPS Pardons Antiques 


_WASHINGTON.—The unique niche occupied by antique automo- 
biles in the world of motordom was touched upon by OPS last week 
when it removed price controls from all cars more than 25 years old. 


Stating that few people buy these cars and that they do not enter 


into the cost of living, the cost of the defense effort, or general in- 
dustrial costs, the price agency said there was no point to cluttering 
up the regulatory program with price controls on them. 

Such automobiles, OPS explained, usually are sold only as antiques 
and have a value far in excess of the oldest models listed in the auto- 
mobile guidebooks used in setting ceilings on used cars. 





| Chrysler Reveals 


New Method of 


‘Testing ‘Getaway’ 


DETROIT.—Chrysler engineering 
| division has developed an electronic 
‘instrument to measure and record 
acceleration of automobiles from 
the exact instant of getaway, the 
|company has announced. 

The engineers say that the new 
|device makes an infallible record, 
}down to the 1/100th of an inch in 
|distance, and 1/30th of a second in 
i time, for the cars acceleration. The 
'“breakaway test,” to be used in 
|experimental testing, measures the 
|performance of the car from a 
| standing start. 

The Chrysler timer is mounted 
loutside of the car, and timing 
|marks made by a regularly repeat- 
led spark are recorded on waxed 
|paper strips pulled through the in- 
strument by the unit being tested. 
|On the tape, then, is a record of 
the distance traveled and the time 
|consumed, the engineers said. 

The new timer is being used to 
supplement laboratory acceleration 
itests used in evaluating the many 
|factors of engine and body design, 
|the company added. 

In making the tests, it was ex- 
plained, the driver keeps his foot 
jon the brake pedal with the engine 
idling until the signal. Then he re- 
leases the brake and starts forward. 


K-F Puts Up 
$150,000 Prizes 
To Spur Sales 


WILLOW RUN.—Kaiser - Frazer 
distributors, dealers and their sales- 
men are competing in a demonstra- 
tion-sales contest which offers 
more than $150,000 in cash bonuses. 

Based exclusively on demonstra- 
tion and retail deliveries of Kaiser 
models, the six-week program will 
close Sept. 22. 

Top awards of $400 cash will go 
to salesmen who give 100 demon- 
stration rides confirmed by affi- 
davits, and sell a minimum of six 
Kaisers. Lesser bonus payments of 
$2 for each demonstration up to 75 
will go to salesmen who close at 








least three car sales. 

The three dealers and distribu- 
tors with highest sales records in 
each of the 18 K-F regions will re- 
ceive gold clocks and membership 
in a “dealer honor club” to be 
established through the contest. 
Salesmen who attain the $400 bonus 
award will become members of a 


K-F “salesmen’s merit club.” 
r 2 + 


Kaiser-Frazer Opens 


San Francisco Office 

SAN FRANCISCO. — Establish- 
ment of offices at 44 McLea Ct. to 
serve the newly created San Fran- 
cisco sales region of Kaiser-Frazer 
Corp. was announced last week by 
Walter deMartini, sales vice-presi- 


dent. 
Under the direction of J. H. Mai- 
land, regional manager, the new 


headquarters will assume the terri- 
tory formerly served by the K-F 
Los Angeles regional office. It in- 
cludes the sales areas of Albuquer- 
que, El Paso, Phoenix and Oakland 
as well as San Francisco. 





Driver Tester— 


This apparatus, which tests potential 
drivers for the Dallas and Mavis Forward- 
ing Co., Inc., South Bend, Ind., checks the 
applicant in five vital areas, according to 
the company. The machine will show his 
brake reaction, vision, color, distance judg- 
ment, and side-view perception in one 
operation. 
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Car, Truck Output Estimates 


By Automotive News 
PASSENGER CARS 


(U. S. PRODUCTION ONLY) 


























Week Week dan. 1 dan, 1 
Ended Same Ended August, to to 
Aug. 25, Week, Aug. 18, 1951, Aug. 26, Aug. 25, 
1951 1950 1951* to Date 1950* 1951* 
CHRYSLER 23,345 30,408 23,409 83,353 655,667 887,350 
Chrysler 3,442 1,617 3,420 =11,769 88,541 123,477 
DeSoto . 2,514 1,033 2,551 8,846 65,057 82,942 
Dodge 6,401 9,441 6,316 23,096 184,463 237,202 
Plymouth 10,988 18,317 11,122 39,642 317,606 443,729 
FORD 19,968 33,995 19,801 73,028 1,055,804 833,617 
Ford ... 15,956 25,887 16,010 57,494 813,790 647,047 
Lincoln 560 764 561 2,015 23,398 19,601 
Mercury 3,452 7,344 3,230 18,519 218,616 166,969 
GENERAL MOTORS 46,764 64,732 40,418 127,482 2,007,847 1,590,750 
Buick 8,044 11,649 6,958 21,991 362,057 283,779 
Cadillac 2,050 2,671 2,035 7,357 69,278 72,072 
Chevrolet 22,998 32,290 19,717 61,562 1,005,724 791,905 
Oldsmobile 6,120 8,050 5,191 16,474 261,097 201,435 
Pontiac . 7,552 10,072 6,517 20,098 309,691 241,559 
KAISER-FRAZER 1,051 4,929 1,083 3,813 71,288 75,746 
Frazer 9,955 
Kaiser . 1,051 4,929 1,083 3,813 61,333 715,746 
CROSLEY .. 60 105 63 219 4,470 3,786 
HUDSON ..... 1,479 12 1,479 98,355 75,939 
NASH ............... 3,640 253 3,624 12,769 127,648 109,644 
PACKARD . ; 1,424 1,417 4,275 33,307 54,361 
STUDEBAKER .... 4,570 5,516 4,710 15,532 192,157 158,836 
WILLYS-OVERLAND* 427 1,074 394 1,463 23,488 19,254 
Total Cars, U. S. 102,728 141,024 94,919 323,413 4,270,031 3,809,283 
Fincludes station wagons and Jeepsters. *Revised. a, ea 
COMMERCIAL CARS 
(U. S. PRODUCTION ONLY) 
Week Week dan, 1 Jan, 1 
Ended Same Ended August, to to 
Aug. 25, Week, Aug. 18, 1951, Aug. 26, Aug. 25, 
1951 1950 1951* to Date 1950* 1951* 
CHEVROLET 8,176 9,648 6,964 23,319 330,055 311,766 
CROSLEY 15 22 24 55 274 485 
DIAMOND T 115 171 113 429 4,038 5,371 
DIVCO 100 151 83 307 3,126 2,959 
DODGE ... 3,668 3,702 3,255 11,764 64,124 113,271 
FEDERAL. ...... 76 15 80 251 1,074 1,726 
FORD 6,256 8,531 5,955 21,529 238,377 228,111 
NED Sxenssinecs 2,504 2,376 2,362 7,139 71,124 85,967 
INTERNATIONAL 3,212 1,408 3,243 =: 111,481 $2,311 111,541 
MACK . 259 265 259 919 7,189 10,825 
ee 304 328 300 1,084 3,846 10,214 
STUDEBAKER 1,190 1,036 1,185 3,887 33,864 32,308 
WHITE ; 346 333 331 948 8,570 10,427 
WILLYS-OVERLAND 2,597 1,201 2,663 9,049 26,882 59,753 
MISCELLANEOUS 358 184 358 1,290 6,372 10,647 
Total Trucks, U. S... 29,176 29,371 27,175 93,451 881,226 995,371 
Total Cars, Trucks, 
U. Ss. icivael 131,904 170,395 122,094 416,864 5,151,257 4,804,654 
Total Cars, Trucks, 
Canada 6,720 8,267 6,441 17,076 247,657 287,206) 
Grand Total 
Cars and Trucks, 
U. S. and Canada 138,624 178,662 128,535 433,940 5,398,914 5,091,860 


a rene reetammmnenonyann mmc eaneasieegensemeesse eeepc esas asa a En 
*Revised. Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 


Drive, Sterling, Nash, etc. 





Trek Turbine Testers 


Report Some Progress 


SEATTLE. -The reliability of tur- 
bine engines for trucks has vastly 
improved during the past year of 
testing, reported R. C. Norrie, Ken- 
worth Motor Truck Corp., at the 
Society of Automotive Engineers’ 
West Coast meeting here, Aug. 
13-15. 

Over 300 registered automotive 
engineers heard Norrie give a 
“progress report” on tests in- 
volving a Kenworth truck chassis 
with a Boeing Aircraft Co. tur- 
bine engine. 

Norrie said that mileage has 
steadily increased during tests of 
the engine at varying gross vehicle 
and gross combination weights. 

However, he pointed out that re- 
placement and repair of certain 
engine parts, now being measured 
in hundreds of hours of engine life, 
will have to be measured in thou- 
sands of hours of engine life be- 
fore commercial operators will be 





Auto Stocks 


Aug. Aug. 1951 

22 15 High Low 
Chrysler 69% #72 823%, 65% 
Crosley 2% 2% 5% 2% 
GM 495 418% 54 46 
Hudson 185 13% 20% 12% 
K-F 5 4% 8% 434 
Nash 19% 18% 22% 17% 
Packard 5 5 6% 4% 
Stude. 26% 26% 35% $%§.8% 
Willys 9% 8% 12 1% 
Average 22.26 22.36 


Compiled from reports of trading on the 
N. Y. Curb and N. Y. Stock Exchange. 





satisfied with the reliability of the 


engine. 

Truck engineering, mainte- 
nance and operation problems 
were in the limelight at the 
meeting. 

SAE President Dale Roeder, Ford 
Motor Co., outlined the technical 
programs that have been under- 
taken by the SAE as an aid to na- 
tional defense at the 
banquet. 

The northwest section of the 
SAE was host to the meeting, its 
|members handling the arrange- 
|ments and details under Roy T. 


| meeting. 





entered the automobile business in East 





bers of the company's regional and field 


~|reduce the 


convention | 


Severin, section chairman, and Russ | 
|Fleischer, general chairman of the | 


|GM Ups Schedules, Hudson Resumes .. . 


Output Hits 3-Month Peak 


‘Continued from Page 1) 


| even speculation that the final to- 


tal will be higher than 1,200,000 by 
the number of units that may be| 
built out of material stocks carried 
over from June 30. 
° + * 
,;ORD and General Motors are on 
record as having had ample 
supplies of steel on hand at the end 
of June. Chrysler's steel position | 
was not so favorable at that time, | 
and neither was that of most of} 
the independents. 
Production in the fourth quarter 
of this year is supposed to yield 
1,100,000 cars. Makers won't be per- 








resigned to the prospect that the 
government won’t permit § car 
production in any quarter to go 
higher than 1,100,000 until after 
mid-1952. 

There is even apprehension that 
further car production cuts may be 
in the cards starting next January. 
The industry doesn’t know how 
much material it will be allowed to 
use in the first quarter of next 
year, and won't until the early part 
of November. 

* * * 

O FAR the industry has been 

told that it will be allowed to 


57 


leeway to cut production again 
if it so decides. 

Asked recently by newsmen 
whether the 1,100,000 limitation on 
car production for the fourth quar- 
ter would prevail for future quar- 
ters, Manly Fleischmann, defense 
production administrator, had this 
to say: 

“The last press conference I had, 
about six people quoted me as guar- 
anteeing that there would be no 
reduction in automobile produc- 
tion for the fourth quarter. Just to 
see whether I was slipping, I had 
the stenographic record played 
back, and what I said was that I 
hoped we would be able to main- 


mitted to use any excess materials, | fabricate materials in advance for/tain civilian production without 


if any are carried over into th 
fourth quarter, either to build up to 


or beyond the 1,100,000 level. | year’s fourth-quarter rate. 


The 1,100,000 figure represents | 
a hard-and-fast unit limitation, 
and car makers are pretty well 


| 1952, but only at 70 percent of this 


Advance allotments on_ that 
basis leave the National Produc- 


| tion Authority with considerable 








Practice Grounds for Roadeo Drivers— 


Dodge dealers of Chicago have set up 


a@ truck roadeo practice course adjacent to 


Soldiers Field for the use of the drivers who will compete in the American Trucking 


Assn. Harry J. Washington (left), Chicago 
Essermen, a Chicago Dodge dealer, check 





| WINDSOR. — Continued “shrink- 
age of the market for cars and 
trucks” will compel Ford Motor Co. 
of Canada, Ltd., to lay off about 

2,000 hourly rated employes and 
working week in its 
|plant here to four days, effective 
|Aug. 31, President Rhys M. Sale 
announced last week. 

Ford’s action followed an an- 
nouncement earlier that the 
Studebaker Corp. of Canada plant 
in Hamilton (Ont.) was being 
closed for a week to permit 
change of equipment for a new 

production rate 45 percent lower 
than the former schedule. 

Sale said Ford was adopting a 
four-day week in order to spread 
|work among as many employes as 
possible. The layoff will lower the 
company’s payroll in Windsor to 
about 10,000, compared with 14,260 
at the start of the year. 

In announcing the layoff, Sales 
|stated: “In spite of our best ef- 
forts to avoid further reductions in 
employment, the volume of sales 
has now dropped to a point where 





|we have no alternative but to cut | 


back our production’ schedules 


rather drastically at the end of this 
month. 
“The simple fact of the situation 





Studebaker Honors Kelver's 40 Years— 


Studebaker dealers in Erie county, N. Y., turned out in full force to honor William 
| A. Kelver (sixth from left) on his 40th anniversary as an automobile dealer. Kelver | P&ayrolls to stand in the way of ac- 


Aurora, N. Y., in 1911, selling E-M-F and 


Flanders cars. He is shown receiving a 40-year plaque from F. L. Strong, Studebaker 
district manager. Surrounding the two are Erie county Studebaker dealers and mem-|CIO announced plans for a mass 


organization. 


Ford of Canada Layoff 


Company Reduces Work Week to Four Days; 
Studebaker Prepares for 45% Cutback 


regional manager for Dodge, and Irving 
in a truck for use by the champions. 






is that we cannot go on making 
cars and trucks at a faster rate 
than we can sell them. Demand is 
far different today than we had 
expected it would be when we set 
up our 1951 schedules last fall. 

“The estimates last fall called 
for the highest production rate 

in our company’s history, and 
these estimates were more than 
fulfilled during January, Feb- 
| ruary, March and April. 

“Our employes shared with us 
the benefits of this heavy demand, 
and their overtime work through 
the early months of the year gave 
them the biggest pay checks they 
have ever had. 

“In April the combination of stiff 
restrictions on credit buying of 
automobiles and the sharp increase 
jin excise and sales taxes brought 
re swift change in the market. De- 
mand began to dry up and the 
market has continued to shrink 
since then. 

“It is quite possible the boom 
market for automobiles was taper- 








ing off anyway, but there is no| 


doubt the credit restrictions and 
high taxes triggered a swifter col- 
lapse of demand than anyone had 
expected. 

“We are hopeful that the credit 
restrictions and excise tax on 
passenger cars will be revised, but 
realize that such action cannot 
possibly restore a volume of sales 
which would enable us to increase 
employment, That will take time. 

“We are optimistic that the mar- 
ket will be stabilized within a few 
months and that we will be able to 
go back on the five-day week in 


e| production in the first quarter of | substantial cuts. 


“That was intended to be a far cry 
from a guarantee that there would 
be no adjustments made,” Fleisch- 
mann declared. “I will say now 
that I don’t know whether there 
will be any adjustments made for 
|the first quarter.” 

a 


* . 

LEISCHMANN was asked 

whether auto companies had 
specifically requested to come un- 
der the government’s Controlled 
Materials Program (CMP) starting 
Oct. 1. 

“I would not put it that way,” 
Fleischmann said. “But we have 
been sampling opinion on the 
subject. There has not been any 
formal petition to do it. But I 
think it is fair to say that the 
automobile companies—I  won’t 
say unanimously—I don’t know 
anyone who is against it, and I 
know several of the bigger com- 
panies who are for it.” 

According to informed observers 
in the auto industry, most car man- 
ufacturers were opposed to having 
their production come under CMP 
Oct. 1 or any other time. 

+ * + 
LEISCHMANN indicated that it 
was his opinion that car pro- 

ducers will do a lot better produc- 
tionwise inside CMP in the future 
than out of it. 

“Even such big operators as the 
automobile companies,” he said, 
“are finding it very difficult indeed 
|to get their balanced requirements. 

“They may get the steel they 
want but not so the copper. The 
consensus, as nearly as we can 
gather it, of all the people you 
would think would be the last to 
want to come in (CMP), is that 
they too want to come in, in 
view of the fact that the free 
(materials) area is very small.” 
| Fleischmann said he thought con- 
|trols might be removed from all 
| types of materials by mid-1953, with 
|the exception of copper. Copper, he 
|said, threatens to be a bottleneck 
indefinitely. 


|  Kahle-Todd Incororated 

| Kahle-Todd Motor Co., Batavia, 
|O., has been incorported with $20,- 
|000 capital by H. A. Kahle, R. M. 
Todd and Hawley Todd. 
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See the 
Reference Book of 
The Auto Industry 


}our plant. However, in all fairness| | 


to the men on layoff, I must point 
out that the future is far from 
clear and that they should not al- 
low their hopes for a return to our 


cepting jobs elsewhere.” 
Canadian Local 200 of the UAW- 


meeting protesting the layoff. 





IT CAME WITH YOUR 
APRIL 30 ISSUE! 


(There is still a limited supply of 1951 
Almanacs available at $2.50 per copy.) 








—E 


58 





Miami Dealers 
Plan Forum for 


Sept. Parley 


MIAMI. — At the suggestion of 
President Jack Zeder, the Sep- 
tember meeting of the Miami Auto 
Dealers Assn. will become an open 
forum where dealers will discuss 
ways and means of increasing their 
profits through the medium of im- 
proved shop practices and elimina- 
tion of hidden costs. 


Zeder plans to call attention to 
work which dealers generally “farm 
out” but which, he said, might 
profitably be handled by the deal- 
er’s own service department. 

The directors will meet soon to 
map a program to be presented at 
the state convention. Most impor- 
tant of these is action to wipe out 
the backlog of title certificates in 
the office of the motor vehicle 
commissioner. 

One dealer said he is still trying 
to obtain title for a car sold last 
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CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 100,000 readers engaged in all branches of the automotive industry from Maine to 


California. Low Rates: 


EIGHTEEN CENTS 


(18c) PER WORD for each 


insertion. Cash 


in advance. Position 


Wanted Ads accepted at half-rates to encourage this classification for the benefit of our employing read- 


ers, Count initials and groups of numbers as one word. Ads may be signed with your full name and address 
Detroit 26, Mich.'’ add One Dol- 
lar ($1) per insertion for address and extra service as replies are forwarded, unopened, the same day 
$9.80 per 
AUTOMOTIVE 


at regular rates, but if signed "Box No. ......, 


tht PET 1b ae 
WANT AD DEPT., 








Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 


March. Another said his customer ne em en ae cee nt in an ne 


has been waiting since last Novem- 
ber for a title. 

Indications at the August meet- 
ing were that a large delegation 
would attend the Florida dealers’ 
convention in Tampa in October. In 
addition, several dealers indicated 
their intention of going to the 
NADA convention in New York 
next January. 


GMC | 


(Continued from Page 2) 
of diesel power,” Kyes said in the 
announcement. “But the new ‘Mil- 
lion-Miler’ will give them even 
greater performance and lower op- 
erational costs than before.” 

The governed top speed of the 
new engine has been increased from 
2000 to 2100 rpm to boost perform- 
ance. At this speed, it is said, less 
shifting will be required. 

Fuel injectors have been 
changed from 70 to 80 cubic mili- 
meters to supply the necessary 
amount of fuel for the optimum 
air-fuel ratio for good combus- 
tion. 

GMC said that the cylinder head 
and block have ground faces, al- 
lowing metal-to-metal contact with- 
out need for a cylinder head gas- 
ket. Synthetic rubber rings and 
strip gaskets seal water and oil 
openings, while a Belleville (cupped) 
washer-type ring seats on the in- 
dividual cylinder sleeve and seals 
the combustion chamber. The cylin- 
der head is heavier-proportioned, 
with increased wall thickness, 
heavier ribs and struts to mini- 
mize deflection, 

Cylinder sleeve counterbores in| 
the top of the block are deeper and 
carry steel inserts for seating the 
sleeves, thus providing servicing ad- 
vantages, GMC said. 

Further improvements to length- 
en engine life were listed by the 
company as a stronger crankshaft, 
a Houde viscous damper, and 
heavy-duty copper lead bearings for 
the crankshaft and connecting rods. 
The crankshaft is a heat-treated 
steel forging, has Tocco-hardened 
journals and pins, roll-burnished 
fillets after grinding and peened 
oil holes. 

Torsional vibration will be con- 
trolled by the new damper, which 
functions over a_ greater speed 
range than the old type. 





| 
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McCormick Joins 
IHC Committee 


CHICAGO. — Fowler McCormick, 
who resigned as chairman of Inter- 
national Harvester Co. in May, 
when a change in the company’s | 
by-laws gave top authority to the 
president, has been elected a mem- | 
ber of the firm’s executive com-| 
mittee. 

This move by the board of direc- | 
tors was announced by President | 
John L. McCaffrey. McCormick, 
while chairman, was a member of 
the executive committee and he| 
remained on the board following 
his resignation as chairman of the 
company. 





ee | 
Gustin-Bacon Recovers 


From Midwest Flood 


KANSAS CITY. — Gustin-Bacon | 
Mfg. Co. announces its return to 
almost normal production following 
the devastating flood which hit the 
area in July. 


|} USED CAR MANAGER. 


HELP WANTED 


SERVICE MANAGER. We want the best 
that money will buy. We are willing to 
pay top dollars for the right man, This 
is a successful metropolitan Philadelphia 
Big Three dealership. Our final selection 
must have a very successful background 
as a service manager in a large dealer- 
ship with executive ability, knowledge of 
auto and truck repair problems and an- 
swers, customer follow-up procedures, 
Ford experience preferred, willingness to 
put long hours into the job to get results. 
All replies acknowledged promptly and 
confidentially and an interview will be ar- 
ranged in a minimum amount of time. 
Box 5348, c/o Automotive News, De- 
troit 26. 


SERVICE MANAGER. Nash _ dealership, 
city of 30,000 with another 30,000 popu- 
lation surrounding to draw from. Ideal 
climate, world’s best hunting and fish- 
ing area of west. Man we select must 
have personal initiative and ambition to 
make money, work customer follow up 
and handle mechanics. We have best me- 
chanics; all are above average; highest 
producers in town. Good man will make 
$500 to $700 per month. Hot shots an | 
drifters do not apply. 5347 
Automotive News, Detroit 26. | 


WANTED 


Sales Representatives for the 
Most Substantial Proposition 
in America! Earn at least 
$12,000.00 a Year. 


Box c/o 





A limited number of desirable territories 
available to aggressive men interested in 
building their own profitable, permanent 
business. Here is something every new 
car dealer NEEDS . . . backed by intensive 
advertising. 


Write, Phone or Wire 
THE CARLIFE GUARANTY 


8827 Strathmoor Detroit 28, Mich. 
VErmont 8-5077 | 





SERVICE MANAGER —Chrysler-Plymouth 
dealer in Central Florida city of 12,000 
needs man who can keep present volume 
and build larger. Capable of hiring com- 
petent personnel and supervising body 
shop. Must be experienced, a merchan- 
diser and know Chrysler products. Pleas- 


ant working conditions, well equipped 
shop. Earning commensurate with abil- 
ity. Reply Box 5364, c/o Automotive 


News, Detroit 26 








TRUCK MANAGER WANTED for large 
midwest Ford dealership. Must have had 


nrevious truck experience and know 
trucks, Take full charge of truck de- 
partment. Good salary plus overwrite. 
Wonderful opportunity for large income 
and advancement. Write all details for 
interview Box 5411, c/o Automotive 
News, Detroit 26 


TRUCK MAN, who is capable of organiz- 


ing and managing truck department in 
one of the ‘‘Big Three.’’ Big opportunity 
for right man to work up to manager 
of a dealership We own and operate 
several dealerships Give qualifications 
in your reply. Box 5383, c/o Automotive 


News, Detroit 26. 


A GENERAL SALES MANAGER who can 


handle new and used cars. A G.M, new 
car dealer located in the Denver area 
selling 300 new cars per year. Applicant 
must be experienced. Salary no object if 
you can qualify. Send recent picture, age 
and reference in first letter Box 5384, 
c/o Automotive News, Detroit 26. | 


PARTS MANAGER. An opportunity for a | 
young man who wants to build a reputa- | 
tion with an aggressive Indiana Ford 
dealer. Box 5387, c/o Automotive News, 
Detroit 26. 


EXPERIENCED, sharp service salesman 
capable of taking charge, organizing and 
supervising customer contact, service 
sales promotion and solicitation in large 
Texas ‘‘Big 3’’ dealership. Excellent sal- 
ary plus volume bonus. Reply Box 5386, 
c/o Automotive News, Detroit 26 





$10,000 per year 
or more can be earned on profit sharing 
deal. Man must be able to take full 
charge of all phases of operation— | 
appraising, reconditioning, advertising | 
and selling. Must be able to maintain 
30-day turnover dollar inventory All} 
Chestnut Ford, 4601 
Philadelphia 39, Pa 


replies confidential. 
Chestnut St., 





| SALES MANAGER for GM dealer, 


inch, per insertion. 





HELP WANTED 


in care of Automotive News, 


NEWS, PENOBSCOT BUILDING, DETROIT 26, 


MICH. 


| POSITION WANTED 


SERVICE MANAGER. For large southern | SALES MANAGER. Age 34, married. Gen- 


California Pontiac dealership, Must have 
outstanding ability as service manager 
in every phase of service operation plus 
being sound business executive. Applicant 
must rate high in education, training, 
poise, character, ambition. Box 5333, c/o 
Automotive News, Detroit 26. 


MECHANICS—(two) with Chrysler experi- 
ence needed by Central Florida Chrysler 
dealer. Must be experienced, sober and 
steady. Year ‘round job with guaranteed 
income. Well equipped shop. Pleasant 
working conditions. Apply Box 5335, c/o 
Automotive News, Detroit 26. 


FORD TRUCK MANAGER, capable of 
handling a good sized Ford truck oper- 


ation in high potential area in Indiana. 
Box 5389, c/o Automotive News, De- 
troit 26. 


SERVICE MANAGER for southwest area. 
Must have Ford or Chevrolet training 
and record of reasonable job permanency 
plus ability to build business and get 
along with people. Good salary and in- 








centive pay. Reply Box 5385, c/o Auto- 
motive News, Detroit 26. 

SERVICE MANAGER-a settled, experi- 
enced man to manage and deveiop a 
service operation. Ford experience de- 
sired. Box 5388, c/o Automotive News, 
Detroit 26. 





OVER $7,000 PER ANNUM 


AUTOMOBILE SERVICE 
MANAGER 


Large DeSoto-Plymouth dealer in East 
Orange, N. J. with a very large, mod- 
ern service department, is seeking an 
outstanding service manager who has 
the proven ability to handle a big 
volume operation and assume full 
responsibility. Write in detail to— 


BANNER MOTORS 


81 CENTRAL AVE EAST ORANGE, N. J. 
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The Dealer's Market Place! 


BUY IT! 
SELL IT! 


TRADE IT! 


HIRE HELP! 


Through 


AUTOMOTIVE NEWS 
Classified Want Ads 











PARTS MANAGER—Exceptional opportun- 
ity for an experienced progressive man. 
Chevrolet experience preferred. Must be 
qualified to handle complete parts opera- 
tion of one of New England’s largest 
volume dealers, Excellent salary plus in- 
centive bonus, paid insurance. Apply to 
E. I, Ofgant, 460 Blue Hill Ave., Rox- 
bury, Mass. 





who 
can close deals and handle men. Must 
have good previous record, preferably 
with General Motors experience. Excellent 
opportunity for right man. Box 5362, 
c/o Automotive News, Detroit 26 


POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: 9 cents per word for each 
Insertion. Cash in advance. (Half-rate 
does not apply to display ads in this 
section.) 






















Recent 
profitably 
Four 
general and sales manage- 


SALES - GENERAL MANAGER 
Hull-Dobbs experience, Has 
operated large Chevrolet dealership. 
years recent 
ment of independent, Close supervision 
every deal. Progressive, active, mature, 
55, with profit know-how, sober, no hab- 
its, responsible. Can invest. Box 5340, 
c/o Automotive News, Detroit 26. 


SALES MANAGER or OFFICE MANAGER | 
thoroughly experienced in all phases of 
new and used car operation. Have been 
new car dealer, desire managerial posi- 
tion, would be willing to purchase part 
interest. Box 5332, c/o Automotive News, 
Detroit 26, Prefer Southwest location. 


ATTENTION MOPAR PARTS WHOLE- 
SALERS! Middle age man, with better | 
than twelve years experience of whole- | 
saling among dealers and independent 
garages, desires connection as represen- 
tative, or parts manager. Can relocate. 
References. Box 5351, c/o Automotive 
News, Detroit 26. 





| FOR 


eral Motors trained. Experienced in sales, 
advertising, appraisals, reconditioning 
and financing. Can assume full responsi- 
bility. If you are looking for a hustler, 
let me hear from you. Desire permanent 
position with aggressive dealer. Presently 
employed. Prefer position in Ohio, Indi- 
ana, Illinois or Kentucky. Will consider 
other locations. Write Box 5368, c/o 
Automotive News, Detroit 26. 


ACCOUNTANT - BUSINESS MANAGER, 
L-M experience, will consider Florida 
opening with any of ‘‘Big Three.’’ Capi- 
tal for investment available. Box 5390, 
c/o Automotive News, Detroit 26. 


SALESMANAGER. Recent successful deal- 





er in Pennsylvania desires managerial 
position. Prefer southern territory, will 
consider other locations. Outstanding 
record as salesman, both new and used 
cars. Thoroughly experienced in _ all 
phases. Age 49, married. Can invest if 
desired. References furnished. Box 5391, 


c/o Automotive News, Detroit 26. 


USED CAR MANAGER—+twenty years’ ex- 


perience. At present employed by volume 
operator, Desires to locate in California, 
Box 5392, c/o Automotive News, De- 
troit 26. 

GENERAL MANAGER or salesmanager, 
capable of taking complete charge of 


volume operation. At present employed 
by volume operator in executive capacity. 
Over twenty years’ experience as dealer, 
general manager, salesmanager and used 
car manager. Box 5393, c/o Automotive 
News, Detroit 26. 


EFFICIENT SERVICE MANAGEMENT— 
Florida. Desire association with a progres- 
sive Florida dealership where ability, 
initiative and twenty years’ service man- 
agement and dealer operation experience 
can be fully utilized. Now representing 
major automobile manufacturer in mid- 
west. Interview arranged. Box 5394, 
c/o Automotive News, Detroit 26. 


SALES MANAGER — Presently employed 
with Chevrolet in New York. Thorough 
knowledge in new and used car depart- 
ments. Expert on appraisals, recondi- 
tioning, financing and etc. Over twenty- 
five years in the automotive field. I am 
interested in a permanent location with 
a future. Sober, no habits and responsi- 
ble. Can furnish the best of references 
as to my ability, honesty and character 
Box 5395, c/o Automotive News, De- 
troit 26. 

ARE YOU SATISFIED with your present 
used car operation? If not, I would wel- 
come a challenge to build up or reorgan- 
ize your used car department into a 
hard-hitting and _ efficient organization 
through plenty of hard work and good, 
sound merchandising methods which are 
based on my 20 years of successful sell- 
ing experience of new and used cars, I 


am interested in working with a large 
dealership in the Chicagoland area, At 
present, | am connected with a Dodge- 
Plymouth dealer in Chicago. Can make 
a change upon 2 to 4 weeks’ notice to 
my present employer Box 5396, c/o 
Automotive News, Detroit 26. 
WHOLESALE MANAGER 3% years’ 


Kaiser-Frazer experience. Previous Gen- 


eral Motors experience. Will travel any- 
where Best of references. Reply Box 
5412, c/o Automotive News, Detroit 26 





GENERAL MANAGER for a retail dealer- 
ship. Mr. Dealer, do you want to retire 
actively (not financially) from your busi- 
ness and avoid all the headaches of 
today’s marketing problems? Do you 
want a reliable, aggressive and profitable 
operator—backed with twenty years of 
experience in all departments of your 
business—-who has successful record with 
General Motors and Chrysler agencies in 
Chicago and Detroit regions? If you need 
a man with these qualifications, please 
reply to Box 5413, c/o Automotive News, 
Detroit 26. 

AUTOMOTIVE EXECUTIVE Treasurer, 
controller, business-general management 
experience. Know controls, dealership op- 
erations. Good results for right company. 
Available now, Address HAN, 2514 


DEALERSHIP AVAILABLE 


120 UNIT CONTRACT, in midwest, now 
handling Dodge and Plymouth. Books 
show it will pay out in two years. Owner 
taking larger contract. Box 5312, c/o 
Automotive News, Detroit 26. 





DEALERSHIP, now have Packard fran- 
chise of long standing, located in one of 
the best sections in Chicago; well estab- 
lished. Good parts and service business 


an opportunity to take over a going 
organization. Will sell for inventory cost 
Attractive building and used car lot with 
good lease. Buyer must qualify with 
factory. Chicago, Iil, Box 5416, c/o 
Automotive News, Detroit 26 
DEALERSHIP—Leading independent, New 


York metropolitan area, 300 car contract 
Present operations very profitable. Priced 
at actual value of physical assets. Box 
5417, c/o Automotive News, Detroit 26 


NOW HANDLING Buick - Pontiac - GMC 
trucks, Western Kansas, established 22 
years. 1950 gross $250,000. Excellent 
parts and service business. Building and 
property $52,500 plus inventory. Owner 
retiring. McHugh Co., Inc., Long Build 
ing, Kansas City, Mo. 

DEALERSHIP on Highway 66, now han 
dling Pontiac and GMC trucks. Fully 
equipped garage, best in town of 8,000 
with large payroll. Excellent used car 
market. Advantageous lease. Priced at 
$30,000. Buyer must qualify with fac 
tory. However, other ‘‘Big Three’’ lines 
available. L. F. Dauwalter, Box 126, 
Winslow, Ariz. 

DEALERSHIP, now handling Pontiac and 
G.M.C. trucks, south central Kentucky 
town. Approximately 75 units annually 
Good parts and service business. Good 
lease and reasonable rent. Fully equipped 
service department and excellent used 
car location joining building. Will sel! 
parts inventory at net cost: equipment 
discounted. Box 5403, c/o Automotive 
News, Detroit 26. 

DEALERSHIP, now handling Dodge-Plym 
outh, western half Palm Beach county- 
89 units. Population 36,000. Will lease 
or rent building, $30,000 for inventory 
P. O. Box 103, Pahokee, Fla. 


NOW HAVE Studebaker franchise, East 
Texas industrial town 15,000; trade area 
50,000; good payrolls, oil, cattle and 
farming. Equipment and parts at inven- 
tory. Modern buildings, rent or lease if 
desired. About $8,000 will handle. Box 
5404, c/o Automotive News, Detroit 26. 

DEALERSHIP. South Texas city. Selling 
1,000 new cars this year. Inventory 
About $50,000 cash required. Central 
Business Exchange, P. O. Box 23, Lex- 
ington, Ky. 

DEALERSHIP, 
central Iowa 


now handling Nash, in 
town, population about 
75,000. Gross business $1,000,000 per 
year, $35.000 will handle. Will sell or 
lease building and used car lot. Replies 
confidential. Box 5380, c/o Automotive 
News, Detroit 26. 


DEALERSHIP, now handling GM car 
southwest La., ofl and sugar town of 
approximately 26,000 and still growing 
Well equipped and stocked. Doing excel- 
lent business. Priced right for party who 
can qualify. Reason for selling, other 
interests. Box 5381, c/o Automotive 
News, Detroit 26. 


DFALERSHIP WANTED : 


NEW CAR DEALERSHIP or ™% partner 
ship wanted in Metropolitan New York 
or surrounding areas. Big Three only 
Ample capital and excellent automobile 
merchandising experience. State amount 
of units, investment, etc. All replies 
held in strictest confidence. Box 5353, c/o 
Automotive News, Detroit 26. 


WANTED TO BUY 
FORD DEALERSHIP 


Authorized Ford dealer wants to buy 
subject to Ford Motor Company's approval, 
one large dealership, metropolitan area 
preferred or single dealer town of some 
size, 700 cars per year or better. 

Also wants to buy two small dealerships 
approximately 200 cars per year. 

Will consider contract any place, 
prefer Southwest territory. 

All replies treated with the utmost con- 
fidence however, our District and Regional 
offices know that we are looking for these 
additional dealerships, therefore factory 
approval is assured. 

Reply giving some particulars to 

BOX 5346, c/o AUTOMOTIVE NEWS 

Detroit 26 





but 








WANTED 





Coral, Philadelphia 25. 
DEALERSHIP AVAILABLE 


DEALERSHIP, now handling Lincoln-Mer- 
cury. Normal allotment —16 cars per 
month, Now receiving 12, Business cur- 
rently earning approximately $35,000 
annually, Well established, efficient or- 
ganization and modern building, finest 
equipment. Located in one of Missouri's 
finest cities, population 25,000. Dealership 
covers 8 counties. Will sell or lease build- 
ing. Without real estate $65,000 invest- 





ment required. Must have factory ap- 
proval, Write Box 5372, c/o Automotive 
News, Detroit 26. 

DEALERSHIP, now handling low priced 
ear, located in city of 75,000, suburban 
to metropolitan area in mid-east, Out- 
standing facilities. Excellent used car 


park adjoining. Complete sales and serv- 





ice personnel. Address Box 5371, c/o 
Automotive News, Detroit 26. 
DEALERSHIP—One of the Big 3, located 


in fast growing community in West. 90 
car quota. Excellent business built up, 
good location, modern building. Reason- 
able price. Owner has other business. Box 
5356. c/o Automotive News, Detroit 26. 


SALE in midwest. Dealership, now 
handling Lincoln-Mercury, complete with 
staff of experienced employes. Will give 
long lease on modern building. Net 
profits last 18 months, $75,000. Do not 
reply unless you can get factory ap- 
proval and have the cash All replies 
strictly confidential. Write Box 5415, c/o 
Automotive News, Detroit 26 


G.M. OR FORD 
DEALERSHIP 


FORMER DEALER, WITH SUCCESSFUL 
RECORD AS A VOLUME DEALER, DESIRES 
SMALLER DEALERSHIP IN SINGLE DEALER 


TOWN. 100 CARS PER YEAR OR BETTER. 
AMPLE FINANCES. FACTORY APPROVAL 
ASSURED. 


Your reply will be held in strictest confi 
dence. Box 5377, c/o Automotive News 
Detroit 26. 











DEALERSHIP WANTED 


GM OR FORD 
200 to 500 units 
Buy outright or '/2 for retiring owner 
Factory approval assured 
Box 5379 


c/o Automotive News 
Detroit 26 





ALL OR ONE-HALF interest in one of 
‘“‘Big 3°’ or truck and farm equipment 
Please state full details and annual net 
profit. Replies kept confidential. E. E 
Hosch, 124 Medlock Rd,. Decatur, Ga 
Home phone Crescent 5852. 
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DEALERSHIP WANTED USED CARS FOR SALE USED CARS WANTED PARTS FOR SALE BUSES WANTED 





























eae ee SEE Tt Eee ee ee Ae SES, 5 5 8s > ; 
now | WANT A FORD or G.M. dealership with GENUINE Lincoln-Mercury parts—$100,000 | >CHOOL BUSES, 54 to 60 passenger, new 
—]— or late model. Send full information to 
ooks t least 200 cars. Unlimited cash, Fac- ' stock. Freight prepaid on orders over Box 5407 c/o Automotive News. De- 
wner ory approval assured. Information treat-| [6 TUESDAY SALE—11:30 A.M. | WANT JAGUAR XK-120's| $100 ‘net. Ensien ana Weiter Motors,| troit 26. 
c/o d in strictest confidence. Box 5414, c/o a eae” a aon Hohman Ave., Hammond, Ind. ee 
,utomotive News, Detroit 26. 2 a effield 8105. BUSES FOR SALE 
ran. “iG Seer as go ae franchise in FORT WAYNE ‘ oe ACCESSORIES WANTED FOR SALE. Chevrolet School buses, 2— 
west coast city. nterested in complete new 1951 Chevrolet, Carpenter bodies 
oy r partial ownership. Age 42, 15 years’ A U T ° A U Cc T I ° N will buy any British cars. 2—new 1951 Chevrolet, Blue Bird bodies. 
on ‘xperience in volume operations. Can s 1—1948 Chevrolet, Hicks body. 1—1948 
oing urnish best of references. Box 5397, — DEALERS ONLY— Chevrolet, Blue Bird body. 1—1946 Chev- 
ost _ ¢/o_ Automotive News, Detroit 26. We Pay rolet, Americoach body. 1—1946 Chevro- 
with DUDGE or DeSOTO-PLYMOUTH, prefer- (In the Heart of the Nation) WACO MOTORS let, Blue Bird body. All 48 passenger. 
with ably in the south, 350 or more units. Excellent condition. Stagers Chevrolet 
“hs \dequate capital or will handle on dealer Ph . E 1284 1779 W. Flagler MIAMI, FLORIDA Co., Portage, Pa. Phone 2211. 
5 onfidential.. Box 5398, oye Auumative ones: -5209 long Distance 309 BUSES FOR SALE. Late model used and 
oe _ News, Detroit 26. __+_===___—___s| «Open all night, Monday night aan Weed ta cales Ca Sa 
loed CHEVROLET-OLDS-CADILLAC or Pontiac N. bard St. Philadelphia 4. Pa. BAS 
Box 150 to 300 car deal in area south of No Reservations PARTS FOR SALE for surplus 2.7605. ** adelphia 4, Pa. BAring 
. (ndianapolis, Columbus or Pittsburgh. quaeneiiadinipnenarrenpamsenresnrmasemmmnaaiaiil 
a sontact Mr. Hunt, 410 Vernon Manor,| WEBSTER-MARKER MOTORS, INC. CHRYSLER PARTS ENGINES SCHOOL BUSES, must sell immediately, 
MC Cincinnati, Ohio, During negotiations all | 394 w, Main St Ft. Wayne, Ind f ' 1951 Dodge 54 passenger. 1949 Reo, 1947 
| 22 communications will be strictly confiden- : . . . ” ‘ Chevrolet, 1948 Ford, 1946 Chevrolet, all 
llent tial, Old: bil & ACCESSORIES 48 passenger. Also four 12 passenger 
and WANTED TO BUY. Big Three” agency smo ! e a coaches. Box 5408, c/o Automo- 
wner Florida. Factory approval assured. tive News, Detroit 26000000 
1ild Prefer 100 to 300 car deal. Reply and|! W/E NEED THE ROOM Parts FOR Plymouth Dodge MISCELLANEOUS 
a ae 7 yo ees ' ’ IL G — Crankshaft 
nan because of present ownership. Cash posi- grinding and metalizing. John P. Hughes 
uly on adequate. Box 5400, c/o Automotive NO REASONABLE 24-HOUR DELIVERY SERVICE DeSoto & Chrysler Cars Motor “Co... Inc., 800 Commerce St., 
000, —Newe, Detrott 26 __ OFFER REFUSED ACT OU Lynchburg,” Virgtsia 
r 
EXPERIENCED, energetic former dealer = ICKLY it 
| at : ee 
“von Guar in a a. ee ee MUST SELL DEXTER M T FOR S LE 
F confidential. References furnished. Box A 
126, 5401, c/o Automotive News, Detroit 26. | 0 0 WRITE — PHONE — WIRE PARTS ao ORS 
‘and DEALERSHIP WANTED. One of “Big e Cushman electric offset motor, D.C., 
= Three." At least 300_ cars, per year. 1950 Ford 2-Doors for USED CARS Ist Ave. & 98th St. N.Y.C.,N.Y. ||| 114 H.P.; 230 volt, 1.5 amperes. 
il n mile radius o ew Yor id 
ood City. Factory approval assured. Box 8C linder WHOLESALE SAcramento 2-7600 Crocker-Wheeler electric motor, D.C., 
ped 5402, c/o Automotive News, Detroit 26. y 1 H.P., 230 volt, 4.1 amperes, 1675 
ased WANTED—Dealership, any popular make. Good solid bodies, A-1 mechanically Late Models at Two Bi r.p.m. 
sell Cash for right deal, qualified, C. L. Formerly used as police cars TRUCKS WAN y 
sa Jordan, 1302 Mary St., Waycross, Ga. Locations | _ A. D.C., Ve H.P., 110 volt, 60 cycle. 
tive also WANTED—Used Jeeps (civilian), with or Write S. PINKIS 
Gage & Drummy, Inc. without equipment. Call or write—year, eee 
ym WE WANT TO BUY OR | 0 0 . ose, cuntpenent. Reese Lincoln-Mercury 310 Marquette Bidq. Detroit 26 
a /9., n ’ . 
ase MANAGE DEALERSHIPS 21710 WOODWARD AVENUE sneered 
ory For dealer experienced in multiple dealership 1948 Plymouth 4-Doors DETROIT 20, MICHIGAN 


JORDAN 4-6332 


feet PRICE for Ford or Lincoln-Mercury Dealer- Good bodies, motors and clean 
fea ships in cities of 35,000 and up. Or, we'll interiors. 
and manage your dealership in modern accepted e >: 


management, ready to at HIGHEST CASH 
n- 





on manner and core “a ‘o. poreens Formerly used ae, wet 
e if age o = aa wa ,» con — fl reat- DISNEY MOTOR AL " | 7 
Box | Mem of your reply. Waite or wire Bor S49. 1 207 1. Clair Ave. Clevelend, Oro || BUICK PARTS ane ta 7 + oe OF a anil 

or oor seacans or 3 passenger Coupes 








“WORLD'S LARGEST DEALER 




































































ory —_———PEALER SERVICES ~— ; 
tral ____DEALER SERVICES OF GENUINE BUICK PARTS" Special or Deluxe Models 
Wholesalers: We are Quantity Standard Transmissi ie 
"5 INVENTORY SERVICE —AUTO— Seippon of Al Generel thaterr sion — Any Colors 
po Parts Accessories A U C T | Oo N Parts . . . Same Day Service WE WILL PAY CASH OR CERTIFIED CHECK 
cong _ — eo On Mail Orders and oe, 10% ABOVE YOUR FACTORY INVOICE COST 
tive mained within 24 hours. Exper 'partamen do — All Shipments on oe Basis All cars will be a for a ~~ ams fleet oe We guarantee that 
or a work. Accurate, unbiased and confi- none of these cars will be resold at retai n j 
ar. Camel. oa ecsepted by all account- ROBERTSON BUICK co. WRITE Prone wens sida 
: can Eee HORSEHEADS, NEW YORK “EDGE OF THE LOOP” a re 
ng ALLIED INVENTORY CO., INC. : 1000 S. Wabash Avenue Replies strictly confidential 
who 6750 Stony Island Avenue, Chicago 49, Illinois EVERY FRIDAY CHICAGO 5, ILL 
her MUseum 4-3500 WaAbash 2-1030 S P | E L M A N 
Hive 724 E. 38th St., New York 16, N. Y. All Phones sh 2- 
Murray Hill 2-0064 rn oa am Att: D. B. Spielman 
— — a ae. ey t a Authorized CHEVROLET Dealers 
ier- DANVILLE, PENNA. Immediate shipment anywhere. Call 220 Greenpoint Avenue Telephone Evergreen 3-4800 
= INVENTORY SERVICE EVERY WEDNESDAY Trenton 4-5194, Stacy Trent Pontiac, BROOKLYN 22, N. Y. 
a, Parts and Accessories Depts. 224-236 _W. Hanover, Trenton, N. J. _ 
unt Full-time experts. No pickup, part-time help; FOR SALE: 491 New Ford accelerator 
lies confidential and unbiased. Certified reports. il! al fi | . pedals, NOT individually boxed; 25 cents 
c/o Also special buy-sell service. Experienced You will clways find — om © each. 853 new Untversal accelerator ped- 
organization —in business since 1939. Free both these auctions. als, individually boxed; 30 cents each. 
ca booklet on Parts Department operation sent Dri-Flo Mfg. Co., 642 E. Ten Mile Rd., A V A i L A He L t i 
on request. Call or write for service details. R. D. WEST, PROP. Hazel Park, Mich. - 
Automotive inventory Service Co. i se te , aos Sea 
eeland, it 27, Mich. WE 3-6449 los. E. Johnson ex Rickar bb 
, Genuine Oldsmobile Parts NEW CAR FRANCHISE” 
Auctioneers 
™ INVENTORY a oe all auto deal- Largest parts wholesalers in the middie west. 
y ers—our crews consist of parts man in- Shipments made promptly. 
ventory jalists f kind of - i 1 
at che Gur inventories ‘are unbiased and ania ania | In California and other Western States. One of 
used to buy or sell dea ‘ 
me ameneny rocsgnined \for fine ‘workman- AUTO AUCTION 3400 S. Kingshighway the OLDEST MANUFACTURERS IN THE AUTO- 
Pp. one, wire, write albot, Tal- St. Louis 9, Mo a 
‘ bot’s Automobile Dealers Inventory Serv- TIM ANSPACH Flanders 0800 . , : . 
ips le, 124. South “Woodward, saouy Sere. Guia’ tee MOBILE BUSINESS is in the process of expanding 
- eae, ee Newnan, Sewer. ee ae SET (4) 33x5 tires, tubes, rims. $30. its line of motor vehicles. Several metropolitan 
tl aca ttt 7 NT. AA Auto Wreckers, Durham, N, C. a : : 
BUSINESS OPPORTUNITIES (For Dealers Only) NEW FORD PARTS— 49 to "51; 50-66 per- and single dealer towns available. These franchises 
on- WHOLESALE PARTS COMPANY and ma- EVERY MONDAY... 12 NOON cent off list. 8A3600A steering wheels, : 
ae chine shop for sale. Desirable lease. || Member of N.U.C.D.A. and N.A.A.P.A. || 20 @ $3.95. 8A3590B Pitman Arms, 75 are NOT for sale . . . They will be awarded FREE 
ese Price $85,000. Box 5375, c/o Automotive ea of re sate _. = — t th fi } h 
News, Detroit 26. 0 .95. e rod end, oO e firs i i Wri 
ory SOUTH’S ONLY used car showroom featur- ¢ oo 35 ee a tee ee ° @PP icants — qualify. rite today 
ing the Cadillac. Associate wanted for ATTENTION DEALERS ! ! Twin-Trol. 2701 14th St.. N.W., Wash- in confidence State locations in which 
Greater Miami exclusive used Cadillac { D D. — you are 
operation, Investment of $25,000 to $50,- SPECIALIZING IN THE SALE ngton 9, D, C. Decatur . int + d W. Ste: 
; peed ve viele good, safe profit, Prefer | OF EX-TAXIS interested. rite: 
active usiness partner. A good idea 
with merit, knowled d tence. | Excellent Bodies—Good Motors js . 
ae Business references exchanged. Building | 1 to 500 FORD PARTS Box 5410, c/o Automotive News, Detroit 26 
— meeting every modern requirement avail- | Pi ths-Fords-Chevrolets 
able. Box 5405, c/o Automotive News, lymou' . - a 
Detroit 26. Buy Now At Low Prices an --- Se a a PT a aR Epp a 
FRANCHISED CHEVROLET DEALER de- 
sires partner with $35,000 to take one | 54th be e a d Hard-to-Get body and fender | € e 
s active management of business. Dealer | on ” rg utevar | 
received 250 cars and trucks 1950. | (Below Woodland Avenue) metal parts, 1949-1951. ew ti S$ 
Net profit per year~-$35-000-$50,000. De: Semeteighte $8, Peasavente 
r Vi ——$50, -900, . e- . 
FUL = oo pmust be able to qualify MORRIS FREEDMAN, Mgr. Special prices on :xany items. 
wi ne Mot f f hise,. M : 
RES between 30 and 45 years of age. must | Saratoga i. + aa 7-1700 . Send Automotive News to Address Below 
LER ave been associated with a Chevrolet ° 
| Ford franchised dealer for s i SUMMERS-HERRMANN, INC. || 
ER Sd tes ear Sidied “coats totais Evergreen 2.0400 Ports Dept. | 4 7 Year $8 [_] or Two Years $14 (] 
treated confidential. Franchise in south- | ° ; ' : 
erm state,” Box. 6408, c/o Automotive ee kien, | or which check is attached [_] or send bill ["] 
afi USED CARS FOR SALE KEN SCHAEFER'S | 
ee — ee The Only Indiana AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 
AUTO AUCTION 
In Continuous Operation Since 1943 MOP Ga edad tea a Fo ak ork ae eas ob ere b iho kcckee oe 
_ USED CARS EVERY THURSDAY PONTIAC PARTS | 
ae Dealers Meet at the Cross-Roads of America 
at ON WEDIANA | 
rt Grandi, Auctioneer 
WHOLESALE 915 N, Illinois St. Phone Lincoln 5383 ew es eS we | 
Shipped Anywhere | 
Since 1926 Write — Phone — Wire | 
SAM DIXON USED CARS WANTED 
NEW CAR DEALERS: Pennsylvania,| Franklin Weber P | 
MOTOR SALES, INC Maryland, New Jersey, Virginia, District ontiac TRADE CONNECTION: 
— 8 * of Columbia—we need used cars. Dulaney Car Dealer [] Truck Dealer [) Manufacturer [) 
of 2 . will pay top price for very clean used | 6101-25 N. Clark St., Chicago 26, Ill. | : 
nt Pontiac-Cadillac | cars in harge or small lots. No taxicabs- | Johber (] Insurance (1) Financial () Supplier 
| U-Drive-It Cc —only ivat : 
7. CELINA, OHIO owner cars. DULANEY—DESOTO-PLYM. Direct Phone Ambamwader 2-717 Dil Fee ica cuseuveunm setae oer 
Fa OUTH, East Penna, & Delaware Aves., | . 8-27-51 
Baltimore 4, Md ‘ ms 























A million trucks is an impressive num- 
ber of trucks. It is even more so when 
you consider that it represents more than 
half of the Internationals built in the 
past 44 years. 


What could be stronger testimony that 
International Trucks give users lower 
operating and maintenance costs over a 
longer truck life? 


What could be stronger testimony that 
International Dealers sell an exclusive 








brand of truck ruggedness? 


What could be stronger testimony that 
it could be well worth your while to look 
into the advantages of the International 
Truck franchise! For all the facts about 
it, write: International Harvester Com- 
pany, 180 North Michigan Avenue, Chi- 
cago 1, Illinois. 


International Harvester Builds McCormick Farm Equipment and Farmall 7 
Tractors... Motor Trucks... Industrial Power... Refrigerators and Freezers i 


INTERNATIONAL HARVESTER COMPANY + CHICAGO 


INTE RNATIONAL “3 >» TRUCKS 
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